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Highlights

Consolidated financial highlights Million euros

2004 2005 2006 2006/2005

%

Income from operations 4,686 6,161 5,911 (4.1)
Net income 2,414 3,120 3,124 0.1
EBITDA 7,297 9,139 9,053 (0.9)
Operating revenues 40,292 51,045 55,080 7.9
Investments 3,747 3,713 5,737 54.5
Net debt 5,398 4,513 4,396 (2.5)

Average number of employees 32,376 35,239 36,994 4.9

Operating highlights

2004 2005 2006 2006/2005

%

Hydrocarbon production (Thousand boepd) 1,165.8 1,139.4 1,128.3 (1.0)
Oil and gas product sales (Thousand tonnes) 54,968 57,940 58,732 1.4
LPG sales (Thousand tonnes)(1) 3,217 3,343 3,725 11.4
Petrochemical product sales (Thousand tonnes) 4,104 4,644 4,778 2.9
Natural gas sales (bcm) 32.85 36.11 36.20 0.2

(1) In 2006 LPG reported sales included wholesale sales in Argentina.
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Data per share

2004 2005 2006 2006/2005

%

Euros

Net earning 1.98 2.56 2.56 0.1
Dividend(1) 0.50 0.60 0.72 20.0
PER (Price/earnings per share) 9.68 9.64 10.24 6.2

Dollars

Net earning(2) 2.68 3.03 3.37 11.2
Dividend(3) 0.65 0.72 0.93 29.2

Profitability ratios (%)

2004 2005 2006

Return on equity (ROE) 20.0 21.5 18.5
Return on assets (ROA) 7.5 8.5 7.7
Return on capital employed (ROCE) 14.3 16.5 14.3

Definition of ratios:
- Return on equity (ROE): net income / average equity.
- Return on assets (ROA): (net income + minorities + financial expenses after tax)/average assets.
- Return on capital employed (ROCE): (net income + minorities + financial expenses after tax)/(equity + minorities + net debt at the

start of the period).

(1) 2006 includes an interim dividend (0.36 €) paid on 11 January 2007 and the final dividend (0.36 €) pending approval 
at the Annual General Shareholders’ Meeting. 

(2) Closing exchange rate: 31/12/06: 1.3170 US$/€; 31/12/2005: 1.184 US$/€; 2004: 1.354 US$/€.
(3) 2006 includes an interim dividend and final dividend at the applied exchange rate for the effective payment of the interim 

dividend to ADR holders (1.29US$/€).
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The 2006 financial year took place in a
complex environment, however, Repsol YPF
reached a record net income of 3,124 million
euros.

This result was also accompanied by an
important reduction of financial debt and 
a relevant increase in investments, which
constitutes an unbeatable starting point
from which to approach the future.

The results for 2006 were produced within 
a highly volatile context, as the initial
moderate growth of average oil prices was
later transformed into and sharp decrease
during the final months of the year. This
volatility also coincided with a notable drop
in international refinery margins.

In 2006, Repsol YPF’s income from
operations reached 5,911 million euros. 
A considerable contribution to this figure
was made by the Exploration & production
business area with 3,286 million euros, the
Refining & marketing area with 1,885 million
euros and, on a lesser scale, the growth 
in the Chemicals and Gas & power 
business areas, with income from operations
of 353 and 469 million euros, respectively. 

In regards to the financial situation, 
our company sensibly reduced its debt to 
4,936 million euros, a comfortable figure
for our high level cash-flow generation
capabilities. This reduction is particularly
significant if we consider that it was
accompanied by an increase of 20% 
on dividends and 54% on investments.

In this sense, during 2006 we embarked
upon an important investment plan of  
5,737 million euros, mainly in the
Exploration & production business area,
which increased its investments 108.5%,
thus establishing itself as one of our largest
growth engines. 

Letter from the Chairman and CEO



As you will remember, during the last
Annual General Shareholders’ Meeting I had
the opportunity to inform you of our resolve
to ensure that Repsol YPF dividends
maintained a sustained two digit growth. 

In this sense, particular value must be placed
on the acquisitions of the Shenzi and
Genghis Khan megafields in the United
States, in the deep waters of the Gulf of
Mexico, which are considered to be the
most profitable megafields of the global oil
industry and which have estimated reserves
in excess of 500 million barrels of oil. 

Together with the Gulf of Mexico, North
Africa has consolidated as another area 
of great projection and profitability for our
company, as was clearly shown by the
exploration successes in 2006. 

In Libya, one of the key countries in our
upstream growth strategy, 5 new discoveries
were made during 2006. More recently 
in 2007, we reported the approval of the
commercial development plan for the I/R
field, considered to be the largest
exploration find in the history of Repsol YPF,
and which will enable us to double our
hydrocarbon production and reserves in 
the country in the coming years. In Algeria,
three new discoveries were made, thus
reinforcing our already solid presence 
in the country.
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The last large oil discovery in Libya 

is the largest discovery in company history

Record net income of 

3,124 million euros was 

accompanied by a dividend 

increase of 20%

In this sense, I have the satisfaction of
announcing that we will propose the
payment of a total gross dividend of 
0.72 euros per share at the 2007 General
Meeting in with respect to the results of 
the 2006 financial year.

As regards the evolution of our shares, it is
important to note that shares accumulated 
a revaluation of 6.20% and closed the year
at 26.20 euros, with a behaviour that was
very similar to that of the international 
DJ Stoxx Oil & Gas Index. 

As for the evolution of our businesses, 
as I reported to you last year, the new
strategic areas of exploration and production
(upstream), the liquefied natural gas projects
(LNG) and the excellence of our refinery
business are ensuring our growth.

During 2006, we intensified our exploration
activities in areas of high strategic value
such as the Gulf of Mexico, North Africa 
and the Caribbean. Due to both their quality
and their prospects, these areas, in addition
to contributing to the diversification of our
asset portfolio, incorporate high potential
hydrocarbon reserves and guarantee the
profitable and sustained growth of our
company during coming years.

To speak of LNG in Repsol YPF is
synonymous with a splendid present and 
a promising future. Last year we significantly
reinforced our activities in integrated
liquefied natural gas projects and
consolidated our leading position in the
Atlantic Basin, with which we have a 
unique geographical position for supplying
the United States, Caribbean and European
markets under economically advantageous
conditions.



Fornesa. All providing our company with
their highly recognised business acumen.

In addition, and in line with the initiatives
embarked upon during the previous year 
in order for our company to be included 
in the most demanding of global indexes,
Repsol YPF shares were included for the 
first time in the DJS World and DJS Stoxx
sustainability indexes in 2006.

Allow me to tell you that, in a sector as
complex as ours, the fact that Repsol YPF
was considered the world’s most transparent
oil company in 2006 by the prestigious 
Dow Jones Sustainability Index is a true
source of pride for everyone, shareholders,
employees, and suppliers alike. This
recognition endorses the new ethical
manner of doing things and the policy of
maximum transparency and rigour that 
our company has adopted.

As you know, Repsol YPF is particularly 
strict on good corporate governance
matters. During 2006 we have adopted 
an Ethics and Conduct Code for Employees,
which establishes how relationships with
government bodies and authorities should
be handled. In order to monitor and
guarantee compliance with this code, our
Board of Directors has created an Ethics
Committee charged with its supervision. 

Social commitment is also firmly linked 
to our business activities. Caring for the
environment, relationships with communities,
the safety of people and respect for human
rights are unavoidable attributes of our
management model and, during 2006 we

Letter from the Chairman and CEO

In this sense, in Trinidad and Tobago, 
we hold an interest in the Atlantic LNG
liquefaction plant where the fourth train,
one of the largest in the world with 5.2
million tonnes/year, began production in
2006. In Canada we adopted the Final
Investment Decision (FID) for the Canaport
LNG project, one of the most important
projects in North America, with an initial
supply capacity of 10 bcm/year to the
markets in Canada and the north east 
coast of the United States.

Other large projects that are transforming
Repsol YPF into one of the most important
global players in LNG are the Camisea
project in Peru and Gassi Touil, in Algeria.

In 2006 our independent industrial project
was further strengthened with the
incorporation of Sacyr Vallehermoso as 
a stable shareholder of the company.

As you know, last year Sacyr Vallehermoso
reported holding 20.01% share in
Repsol YPF capital to the CNMV (Spanish
National Stock Market Commission). This
position, added to the 12.5% of “la Caixa”
and the 4.8% of Pemex, creates a solid
nucleus of long-term shareholders thus
reinforcing the management of our project.

In line with this, Mr Luis del Rivero, Mr Juan
Abelló and Mr José Manual Loureda have
joined the Board of Directors as external
institutional directors from Sacyr
Vallehermoso along with Mr Manuel
Raventós as external institutional director
from “la Caixa”, replacing Mr Ricardo

New strategic areas such as the Gulf of Mexico

in the United States, North Africa, the Caribbean

together with LNG projects guarantee our growth 

in coming years

Our company has a solid 

core of shareholders 

who support our project 

management



have assigned more than 25 million euros 
to the promotion of cultural and social
programmes.

Given the strategic importance of corporate
responsibility and social commitment,
Repsol YPF undertook a rigorous internal
reflection process last year which resulted in
the creation of the Corporate Responsibility
Directive Plan 2007-2009 and joined the
World Business Council for Sustainable
Development. 

We are also particularly satisfied by the
positive assessment made by the
Independent Experts Committee formed 
by Transparency International, WWF Adena,
World Bank Institute and the Economistas
sin Fronteras (Economists without Borders)
and Ecología y Desarrollo (Ecology and
Development) foundations, on the
transparency provided by our company 
in 2006.
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Bio fuel production forms 

part of our commitment 

to sustainable development 

and to the environment

Repsol YPF is also the leader of the Research
Project for the Promotion of Biodiesel in
Spain and is contributing towards compliance
of European objectives on the use of fuels
which reduce effects on climate change. 
As recognition of our leadership in this
matter, we currently chair the European 
Bio Fuels Technology Platform, charged 
with establishing the strategy and objectives
of the European Union. All of the above 
is merely a concise summary of our
commitment to sustainable development
and the environment. 

Esteemed shareholders, we have a future
full of challenges before us, in which all of
us who form part of this company are called
upon to play a fundamental role in order for
Repsol YPF to continue to be an important
creator of wealth and social commitment.
Finally, I would like to convey my personal
gratitude for you trust and invaluable
contribution to our great business project.

Antonio Brufau Niubó
Chairman and CEO

As you will remember, at the end of 2005
we announced an ambitious investment 
plan of 3,870 million euros for our refineries
in Spain with which we would increase
refining capacity by 20%. Said investment
plan will also enable the production of 
10 parts per million sulphur fuels in all
complexes before January 1, 2009 thus
contributing towards meeting the objectives
of the European Union and the National
Renewable Energies Plan.

The fact that Repsol YPF was considered 

to be the world’s most transparent oil company 

by the prestigious Dow Jones Sustainability Index

is a source of pride



Higher net income 
and dividends and 
debt reduction

The year in brief

The Board of Directors of Repsol YPF
approved the appointments of Luis
del Rivero Asensio and Juan Abelló
Gallo to the Board of Directors 
in the capacity of External
Institutional Directors from Sacyr
Vallehermoso S.A., on 29 November
2006. 

In 2007, the Board of Directors 
of Repsol YPF agreed the
appointments of José Manuel
Loureda Mantiñán and Manuel
Raventós Negra as company 
Board Members, in the capacity of
Institutional Outside Directors at the
proposal of Sacyr Vallehermoso, S.A.
and “la Caixa”, respectively.
These appointments cover the
vacancies left by board members,

Ignacio Bayón Mariné and Ricardo
Fornesa Ribó. Similarly, at their meeting
on 28 March 2007, the Board agreed 
to propose the incorporation of Luis
Carlos Croissier and Ángel Durández 
as Independent Outside Directors 
to the Annual General Shareholders’
Meeting.

New appointments to the Board of Directors

Repsol YPF’s Board of Directors 
proposes a total gross dividend payout
of 0.72 euros per share for the 2006
financial year to the Annual General
Shareholders’ Meeting, this represents 
an increase of 20% on the previous 
year. This increase is in line with the
company’s Strategic Plan objective, 
to increase payouts to shareholders 
by double digits.

The net income for 2006 rose by 0.1%, 
to 3,124 million euros, in a year where
the company significantly intensified 
its exploration and production 
activities, with investments in this 
area increasing by 100%. The financial
debt was reduced to 4,396 million 
euros and financial charges fell by
33.2%.

Repsol YPF leads the PIIBE project
(Research Project for the Promotion
of Biodiesel in Spain), as part of 
the Cenit (National Strategic 
Consortiums in Technical Research)
programme, in which 15 companies
and more than 20 public and 
private research centres are taking
part. 

With a duration of four years and 
a budget of 22 million euros the
project lead by Repsol YPF has the
objective of improving production
processes and increasing the
availability of local raw materials 
for the production of biodiesel. 

The company also has an ambitious
biodiesel development plan which
will mean an annual production of

around a million tonnes/year in 
Spain in 2010. A year in which,
according to a European Union
directive, 5.75% of fuel production
will relate to biofuels.

Repsol YPF was classed as the most
transparent company among large
global companies within the sector
which are included in the selective 
Dow Jones Sustainability World and
Dow Jones STOXX Sustainability
Indexes. The DJSW Index assesses 
the behaviour of some 2,500 company
each year. 

Repsol YPF was included within these
indexes after a rigorous evaluation
process which analysed the economic,
environmental and social performance
of the companies included. The
company was approved with a
maximum score for its performance 
on transparency, eco-efficiency and
human capital development.

Ranked by international
sustainability indexes 
as the most transparent
oil company

Leaders in biofuel development
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On 16 October 2006, Sacyr
Vallehermoso, S.A. became a stable
shareholder of Repsol YPF with the 
initial acquisition of 9.2% of its capital.
On 28 December it reported to the
Comisión Nacional del Mercado de
Valores (CNMV - Spanish National 
Stock Market Commission) that it’s
interest in Repsol had reached 20.01%. 

With the incorporation of Sacyr
Vallehermoso, Repsol has a new 
stable shareholder and reaffirms the
continuation of its independent business
and industrial project, set out in the
company’s Strategic Plan. 

Sacyr Vallehermoso
joins the stable nucleus
of shareholders

One of the best oil companies 
for its strategy and transparency 
on climate change

Canaport: one of the largest regasification
plants in the United States and Canada

Repsol YPF (75%) and Irving Oil
(25%) took the Final Investment
Decision (FID) in 2006 for the
Canaport project, which includes 
the construction and operation of 
the first LNG (liquefied natural gas)
regasification plant on the east coast
of Canada. The plant, which has an

initial capacity of 1,000 million m3

of gas per day, is one of the largest 
in North America and will commence
operations at the end of 2008 or at
the beginning of 2009 in order to
supply gas markets in the north east
of United States and in Canada. 

Repsol YPF has been included in the Climate Leadership
Index and declared one of the Best in Class due to its
strategy and transparency policy in the face of climate
change. 

This Index represents the 50 best companies from among 
the 500 of the Financial Times Index for their policy on
climate change. In addition to the recognition for it’s strategy,
the company has been recognised its correct assessment of
risks and opportunities resulting from climate change in its
business activity and for the quality and effectiveness of its
plans for the reduction of greenhouse gasses. 

In order to be included in this very selective Index, Repsol YPF
passed the evaluation on the ten criteria that represent the
largest impact of its activities on climate change, such as
investments in new technologies for reducing emissions,
emissions inventory management and reporting and
investments in energy efficiency and savings measures. 

The Climate Leadership Index is created each year by the
Carbon Disclosure Project (CDP), an initiative designed to
coordinate the demand for information on the greenhouse
gas emissions of FT500 companies traded on the New 
York stock market. It currently represents a group of 280
international investors with assets of more than 40 billion
dollars.



In Trinidad and Tobago, Repsol YPF 
is among the top three private oil 
and gas production companies and has
a privileged position through its share
of the four trains at the Atlantic LNG
plant. 

With the start-up of the fourth train
at the end of 2005, the capacity of
the plant was increased to 15 million

The year in brief

Peru LNG: 
an integrated gas 
project to supply 
the east coast 
of the United States

At the end of 2006, the Final 
Investment Decision was taken for the
Peru LNG project, in which Repsol YPF
holds a 20% share and the Engineering,
Procurement and Construction (EPC)
contract was signed for the construction
of a liquefaction plant at Pampa
Melchorita. With a nominal production
capacity of 4.5 million tonnes/year of
liquefied natural gas, the plant will be 
in operation in 2010. The plant, which
will supply the west coast of the United
States and Mexico, will be supplied 
with the natural gas produced at the
Camisea deposit, in which Repsol YPF
has a 10% share. 

Significant acquisitions of oil reserves in the 
United States waters of the Gulf of Mexico

In July 2006, Repsol YPF purchased
28% of the Shenzi fields for 2,145
million US dollars. The Shenzi oilfield
is of the largest oil fields in the
United States Gulf of Mexico, and 
is considered as one of the most
profitable deep water areas of the
global oil industry. This oil field,
discovered in 2002, contains reserves
estimated at between 350 and 
400 million barrels in the initial
development phase on the field’s
Southern Flank. Commercial
production is scheduled to start
midway through 2009.

In February 2007 the owner’s
consortium of the Shenzi field, made
up of Repsol YPF (28%), BHP Billiton
(44%) and the Hess Corporation
(28%), closed negotiations for the

acquisition of the prestigious 
Genghis Khan oil field from the
Anadarko Petroleum Corporation.
The total cost of the operation rose
to 1,326 million dollars, with a net
investment for Repsol YPF of 371
million dollars. The Genghis Khan 
oil field has important estimated
hydrocarbon reserves, amounting 
to around 110 million barrels and
production is estimated to start
midway through 2007.

The significance of the Genghis 
Khan acquisition lies in it being 
an extension of the Shenzi field, 
with the same group of companies
and the same operator, thus
generating important synergies 
in the development of both 
projects.

Caribbean: one of the largest LNG plants 
in the world in production

tonnes per year, which makes it 
one of the largest plants in the world.

Trinidad and Tobago holds a high 
level of strategic importance due to its
magnificent location for the supply of
gas under advantageous conditions 
to the Atlantic Basin markets (United
States and Europe).



Third largest oil producer in Brazil

Repsol YPF and Petrobras
commenced the production on the
largest floating platform in April
2006, at the Albacora Leste field in
Brazil, making it the third largest oil
production company in that country. 

The Albacora-Leste P-50 platform, 
of which Repsol YPF holds a 10%
stake, is anchored at sea at a depth
of some 1,240 metres, 120 km 
from the coast and is one of the
most modern and complex
production units in the world. 

Investments in the Iberian Peninsula

In July of 2006, the growth project
for the Sines Petrochemical Complex,
Portugal, for the 2006-2010 period
was presented in Lisbon, with a
projected capital investment of 
over 600 million euros. This project
involves the construction of three
new plants at the current complex:
one for electrical power and two 
for new plastic products, as well 
as increasing the capacity of the
current cracker by over 40% to 
reach 570,000 tonnes/year. By doing
so, the complex will double its
current production and will obtain 

a production capacity of almost one
million tonnes of olefins a year and 
a similar figure for polyolefins. Sines
will increase its efficiency,
transforming it into one of the largest
and most advanced petrochemical
complexes in Europe.

In Spain, Repsol YPF has an important
3,870 million euro investment plan
underway for its refineries, which will
consolidate the company’s leadership,
whilst providing safety, environmental
and energy efficiency improvements
at the installations.
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Agreements 
for LNG transport

In May 2006, Repsol YPF and 
Gas Natural signed an agreement with
shipping company Knutsen for
contracting, under a Time Charter basis,
a methane tanker with 138,000 cubic
meter capacity, which both companies
will use for the transport of liquefied
natural gas from 2009. 

In March 2007, a contract was signed 
for three new tankers for the transport
of LNG which will be operational in
2010 for the Peru LNG project. In total,
the joint venture Stream (50% of which
is owned by Repsol YPF and 50% 
by Gas Natural) will operate a fleet 
of 11 tankers.

In February 2006 Repsol YPF signed a
strategic agreement with West Siberian
Resources (WSR) and acquired a 10%
share of the company. This agreement
allows Repsol YPF to actively participate
in the development of hydrocarbon
exploration and production projects in
Russia, where West Siberian have
exploratory assets of high interest. 

In October, Repsol YPF and Gazprom
signed an agreement in principal to
study the possible development of joint
projects in the gas and petroleum
business in Europe, Latin America and
Africa, along with liquefied natural gas
(LNG) projects in the Russian Federation. 

Exploration and production
projects in Russia



In 2006, the Repsol YPF share price marked a
cumulative rise of 6.20%, closing the year at 
26.20 euros per share on the continuous market.
The complexity of the financial year did not prevent
the company’s value from increasing in a similar
manner on the DJ Stoxx Oil and Gas index. The
heavy penalties suffered by stocks in the first two
quarters of 2006 was compensated by a steep
revaluation in the year’s fourth quarter.

Repsol YPF reached an all time dollar record on 
6 December 2006 when it traded at 36.90 dollars
per share on the New York Stock Market.

On the 31 December, stock market capitalization
was 31,986.6 million euros, the fifth highest in the
stock market capitalization ranking of companies
listed on the Ibex 35. The weight within said index
was 6.24% at the end of the year.

During 2006, 3,569 million Repsol YPF shares 
were traded on the Spanish stock market, with 
an effective volume of 86,275.6 million euros. 
As a result, Repsol YPF ranked fifth in terms of
stock volume traded on the Spanish stock market
during the year, with a daily trade average of more
than 13 million shares and 340 million euros.

per share, which is an increase of 20% on the
previous year.

Repsol YPF is listed on the main stock market
indexes: FTSE Eurotop 100, Dow Jones Stoxx 
59 or Standard and Poors Global 100. Likewise,
Repsol YPF continues to form part of the
FTSE4Good index, which comprises the companies
with the greatest commitment to fulfilling their
corporate responsibility. In 2006 Repsol YPF 
joined the most prestigious sustainability indexes,
the DJS World Index and the DJS Stoxx Index, 
with the company being rated highest for its
transparency, eco-efficiency and human capital
development.

Distribution of capital

The equity of Repsol YPF, S.A is 1,220,860,463
euros, represented by 1,220,863,463 shares with 
a par value of 1 euro each, all fully subscribed and
disbursed. On the date of the last Annual General
Shareholders’ Meeting, held on 16 June 2006, the
most significant shareholders in the equity of
Repsol YPF (owning over 4%) were the following:
“la Caixa”, 14.12% (through Caixa Holdings with
9.10% and Repinvés with 5.02%); Pemex with
4.8%; Chase Nominees Ltd. with 10.09%; State
Street Bank with 5.61% and Capital Group
International with 5.38%. For financial purposes, 
the total stake of “la Caixa” in Repsol YPF, S.A. 
is 12.5%, since Caixa Catalunya holds a stake 
of 32.40% of Repinvés S.A., in which “la Caixa” 
is also the main shareholder. BBVA disposed 
of its share in Repsol YPF on 14 June 2006 
in order to finance strategic acquisitions for its
business.

On the date of the 2006 AGM, the remaining
equity was distributed among institutional
shareholders (69.1%, of which 21.9% were
Spanish and 47.5% of other nationalities) and 
retail shareholders, representing 11.7%.

On 16 October 2006, Sacyr Vallehermoso 
reported the purchase of its 9.24% share of 
equity in Repsol YPF and its intention to increase 
its interest to 20%. On 28 December it reported
having reached a 20.01% stake. This participation
strengthens the stable core of company
shareholders and thus, the continuity of its
independent industrial project. 

Returns for shareholders

The Company’s policy regarding profit follows 
the same principles announced in the 2005-2009
Strategic Plan, for sustained double digit growth. 
In December 2006, the Board of Directors
approved the payment of a gross interim dividend
for the financial year of 0.36 euros per share,
representing an increase of 20%. This dividend 
was paid on 11 January 2007. Shareholder return,
including paid dividends, increased to 8.6%

The results obtained by Repsol YPF in 2006 
enabled the Board of Directors to propose to the
Annual General Shareholders’ Meeting the issue 
of an additional dividend of 0.36 euros per share 
for 2006. The total gross dividend is 0.72% euros 

Repsol YPF share performance

Shareholder return reached 8.6% 

and shares rose by 6.2%
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Stock market information

2002 2003 2004 2005 2006

Repsol YPF price on the Continuous Market (Euros per share) 

High 16.18 15.78 19.20 27.96 28.41 
Low 10.75 11.99 15.49 18.55 20.21
At 31 December 12.60 15.46 19.16 24.67 26.20 

Repsol YPF price on the NYSE (US$ per ADR)(1) 

High 14.68 19.55 26.15 33.75 36.90 
Low 10.30 13.29 19.30 24.34 25.39 
At 31 December 13.08 19.55 26.10 29.41 34.50 

Repsol YPF price on the Buenos Aires Stock Market (Pesos per share) 

High 51.00 57.50 77.70 97.50 111.50 
Low 23.60 42.00 57.00 70.00 78.00 
At 31 December 45.00 57.50 77.10 91.10 104.00 

Trading volume (Shares traded, daily average) 

Continuous Market 7,079,391 8,020,456 7,963,102 7,513,251 9,459,622 
NYSE 343,123 191,263 218,882 221,069 304,022 
Buenos Aires Stock Market 14,096 5,821 2,512 3,678 3,413 

Average number of shares (Millions) 1,221 1,221 1,221 1,221 1,221 
Stock market capitalization at 31 December(2) (Million euros) 15,383 18,875 23,392 30,119 31,987 
Dividend yield on 31 December 2.5% 2.6% 2.6% 2.4% 2.7% 
Payout(3) 19.4% 24.3% 25.3% 23.5% 28.1%

(1) ADR: American Depositary Receipt (1 ADR = 1 share).
(2) No. of Repsol YPF shares multiplied by the last price for the period considered.
(3) Percentage of profit distributed among shareholders.
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Repsol YPF has a special interest in adopting
the strictest principles of self-regulation in
matters of good governance and is making 
a continuous effort to incorporate the best
practices in this area. The company’s
conduct in terms of corporate governance 
is based on transparency, shareholder
participation, the improved functioning 
of the Board of Directors and the
independence of the external auditor. The
internal regulations governing our corporate
governance policy are fundamentally
contemplated in the Articles of Association,
the regulations for the Annual General
Shareholders’ Meeting and the Board of
Director’s Regulations.

The Annual General Shareholders’ Meeting 
is the sovereign corporate body, through
which the shareholders’ exercise their right to
take part in the company’s essential decision-
making processes. The principles for its
organisation and operation, as well as the
regulations that govern its activity, are all
regulated in the Articles of Association and
the Regulations of the Repsol YPF, S.A
Annual General Shareholders’ Meeting.

The Repsol YPF, S.A. Board of Directors 
is responsible for the governance,
administration and management of the
company’s businesses in all matters not
specifically reserved by Law or Articles 
of Association to the competence of the 
Annual General Shareholders’ Meeting.
Currently, the Repsol YPF, S.A. Board of
Directors comprises 14 members, made 
up of 2 Executive Directors, 6 Institutional
Outside Directors and 6 Independent 
Outside Directors.

Board Committees

To guarantee maximum efficiency and
transparency in the exercise of its powers
and the fulfilment of its functions, the Board
of Directors may create internal Committees
with delegated powers or specialised
Committees with functions such as
supervision, reporting, advising or making
proposals. The purpose of the latter is to
assist the Board’s decision-making by
carrying out preliminary studies and
strengthening the Board’s guarantees of
impartiality in dealing with certain issues.

The current Board of Directors’ Committees
are the following:

• The Delegate Committee is designated all
the Board’s powers except those that may
not be delegated by Law or in accordance
with the Board of Directors’ Regulations.

• The main purpose of the Audit and
Control Committee is to support the 
Board of Directors in its supervision duties,
through its periodic review of the financial
information process and its executive
controls, the supervision of the registration
and control systems for the company’s gas
and oil reserves, the internal audit and the
independence of the external auditor, as
well as the review of compliance with all
the legal provisions and internal
regulations that apply to the Company.
One of its functions is also to know and
guide the company’s policy and objectives
in the area of environment and safety.

• The main functions of the Appointment
and Compensation Committee are to
produce proposals or reports for the Board
of Directors regarding the appointments
and compensations of Board Members
and, in particular, the proposal for the
Chairman’s salary system, as well as
reporting on the appointments of the
Company’s Senior Management and the
general policy of compensations and
incentives for the same.

Corporate governance

The Ethics and Conduct Regulation for

Employees shows the company’s

commitment to human rights



• The functions of the Strategy, Investments 
and Competition Committee include
drafting proposals and reports for the
Board of Directors regarding strategic
decisions that are relevant to the
Repsol YPF Group and investments 
and divestments in assets of which the
Board must be informed due to their size. 
This committee is also responsible for
supervising compliance with the principles
and rules of Competition Law and
reporting on this to the Board.

Corporate governance actions

During the 2006 financial year, Repsol YPF 
carried out various actions concerning
corporate governance, of which the
following are highlighted:

• In April 2006, the Board of Directors
approved the modification of 
the Ethics and Conduct Regulation 

for Repsol YPF, S.A. Employees. The main
purpose of said modification was the
incorporation of a detailed regulation of
company policies on matters relating to
relationships with government bodies 
and authorities, anti-corruption and
bribery measures, and an express
recognition of the commitments included
in the Policy for Human Rights, Respect
for People and their Diversity.

Furthermore, taking advantage of the
modification, the Regulation was fully
revised, which resulted in the modification
of a large number of its sections. 

• As part of the modification to the Ethics
and Conduct Regulation for
Repsol YPF, S.A. Employees, the Board 
of Directors approved the creation of the
Ethics Commission, the body responsible
for managing the monitoring and
observance of this Ethics and Conduct
Regulation.

Since December 2006, various
communication channels have been
available to all those interested, ensuring
that the Ethics Commission receives all
queries regarding the Ethics and Conduct
Regulation for Repsol YPF, S.A.
Employees, as well as communications
regarding possible non-compliance or
breaches of the conducts defined in this
Code.

• In order to strengthen shareholder 
participation, at the Annual General
Shareholders’ Meeting on 16 June 2006,
specific procedures and regulations were
established for voting and delegating on
Agenda items via the internet. For those
shareholders with a recognised or
advanced electronic signature, based 
on a recognised and current electronic
certificate from CERES, the Spanish Public
Certification Body, access was made
available to a webpage application that
allowing them to vote or delegate via 
the internet.

• In order to appoint the external auditor
for Repsol YPF and its Consolidated
Group, who will be in charge of the audit
for the 2006 financial year, the Audit and
Control Committee agreed on a selection
procedure, allowing them to select from
among the most prestigious firms which
offered the best relationship between the 
quality and cost of the services provided.
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Repsol YPF, S.A. Board of Director Committees
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Executive Outside Outside

Directors Directors Directors
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Appointment and Compensation 
Committee – 2 1
Strategy, Investment and Competition 
Committee – – 4

Executive
Directors: 14%

Institutional Outside
Directors: 43%

Independent Outside
Directors: 43%

Repsol YPF, S.A. 
Board of Directors
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During the 2006 financial year, the global
economy maintained the same characteristic
level of dynamism of the last few years, with
robust and consistent economic growth.
Countries of the OECD, despite high oil
prices, recorded an economic growth of
3.2%, exceeding the 2.6% level of 2005. 
In 2006, crude oil prices continued at their
highest levels. This increasing trend was
accompanied by a high degree of volatility
and an increase in uncertainty, although this
did not generate any significant inflationary
tensions. 

The first stages of 2006 was marked by the
increase in geopolitical risks and the fear of
a wave of hurricanes similar to that recorded
in 2005, which drove crude oil prices to
record high levels during the month of
August (78 US$/barrel). However, at the
end of the year the impact of the high prices
on the growth of the economy, along with 
a sense of oversupply in the market and the
forecasts of a warm winter, propitiated a fall
in prices to around 60 US$/barrel. The
average price per barrel in 2006, of both
WTI and Brent crude oil, was at around 
66 US$, which represents an increase of
around 11 US$ in relation to the average
recorded for 2005. 

The Eurozone and United States economies
recorded significant growth. The GDP in 
the United States during 2006 was at
around 3.3%, slightly higher than in 2005.
The Eurozone experienced a 2.8% growth 
in 2006, much higher than the 1.5%
recorded in 2005. A favourable evolution 
of investments and exports was behind this
robust growth, which is forecast to continue
during the next few years.

The consolidation of the European
economy’s recovery has contributed to the
Spanish economy continuing, during 2006,
on the growth trend which began in 2002.
The Spanish GDP increased by 3.9%, four
tenths more than the previous year. In
addition, the growth was more balanced 
as it was based on investment, not only in
construction but also in equipment and
software goods, and better dealings in the
foreign sector, whilst also maintaining the
strengths of the private sector. 

In Latin America, the favourable evolution 
of the foreign sector, together with
comfortable tax and balance of payments
conditions, were reflected in robust growth
and reduced inflation.

Economic-financial information
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Global economic

growth was
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with the high 

levels of 

volatility in oil

prices
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Income statement

In the 2006 financial year, Repsol YPF’s net
income reached 3,124 million euros. Income
from operations was 5,911 million euros 
and EBITDA was around 9,053 million euros.
Earning per share reached 2.56 euros per
share.

The results of the 2006 financial year were
characterised by an important increase in
realisation prices. The global scale crude oil
increase, which for Brent was more than 
10 $/barrel above the 2005 rate, was
accompanied by a substantial increase in gas
realisation prices. The agreements reached 
in 2006 with PDVSA for the conversion of
the Operating Agreements to Joint Ventures
favoured the increases in realisation prices,
which were counterbalanced against the
production obtained in Venezuela due to 
the participation in Joint Ventures in relation
to previous Operating Agreements. 

In refining, the decrease in international
margins and the equity effect on stocks had
an impact on income which was partially
compensated by improvements in other lines
of activity, Marketing, LPG, Chemicals and
Gas & power. 

The largest growth was obtained in the
Chemicals and Gas & power business areas. 
In Chemicals, operating income for the 2006
financial year reached 353 million euros,
14.6% more than the level reached in 
2005 due to better international margins
and increased sales, which were 4,778
thousand tonnes, 2.9% more than in 2005.
The Gas & power business area increased
income from operations in the financial year 
by 20.6%, reflecting the increase of the 
Gas Natural SDG income recorded mainly in
the power activity and the commercialisation
of natural gas in Spain.

Financial charges in 2006 totalled 
482 million euros, in comparison with 
the 722 million euros obtained during the
previous year. This reduction was mainly 
due to lower financial interest costs and the
positive effect on exchange rate differences
due to the appreciation of the Brazilian Real
and of the euro against the dollar. 

Accrued company taxes for 2006 totalled
2,220 million euros placing the taxable rate
at 40.9% compared with the 42.9% of the
previous year. 

Income statement Million euros

2005 2006

Income from operations 6,161 5,911

Exploration & production 3,246 3,286
Refining & marketing 2,683 1,855
Chemicals 308 353
Gas & power 389 469
Others (465) (52)

Financial results (722) (482)

Income before tax and income from associates 5,439 5,429

Tax on profits (2,332) (2,220)
Share in income after tax 117 139

Income for the period 3,224 3,348

External partners 104 224

Net income 3,120 3,124

Record 

net income 

in a complex 

international 

scenario



The net financial debt of the company was 
reduced by 117 million euros, with a total 
of 4,396 million euros at the end of 2006.
This reduction was achieved even though
important investment efforts were carried
out during the year. 

Investments in 2006 totalled 5,737 million
euros, 54.5% more than the previous year,
and were mainly allocated to the purchase
of the Shenzi field in the Gulf of Mexico 
for 1,727 million euros, to exploration and
development activities and to operational
improvement, conversion and fuel quality
projects, and safety and environment
projects in refineries.

Dividends paid in 2006 totalled 825 million
euros, of which 732 million euros was 
paid by Repsol YPF to its shareholders 
in relation to profits for 2005, and the 
rest relates to dividends paid to minor
shareholders of the subsidiary companies 
of the Repsol YPF Group.

Repsol YPF holds, in line with its prudent 
financial policy, a significant volume of 
financial investments, included under the
balance sheet items “temporary financial
investments”, “cash and short-term cash 
equivalents” and “long-term financial
assets”. For this reason, the net debt and
the net debt to capital employed ratio
reliably reflects both the volume of the
necessary external finances and its relative
weight in the financing of the capital
employed in operations.

The net debt to capital employed ratio was
17.0% at December 2006, representing 
a decrease of 1.2 percentage points in
comparison with December 2005. Taking 
the preferred shares into account, this ratio
has gone from 32.3% at December 2005 
to 30.3% at the end of 2006.

The attached table shows how the 
reported net debt amount is calculated
based on the balance sheet information 
from the consolidated financial statements.

Economic-financial information
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During 2006 the reduction of debt by Repsol YPF

was accompanied by a significant increase 

on dividends and investments
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Income from operations 
by geographic area
Million euros

Investments by geographic area
Million euros

Operating revenues by geographic area
Million euros

Net debt at 31/12/06 Million euros

Liability Asset Net

Financial assets and liabilities according to the balance sheet 8,594 (4,362) 4,232

(Notes 12 & 18 of the annual accounts respectively)

Non-current financial assets (receivables and available 312 312
for sale financial assets) (Note 12 of the annual accounts)

Non-current financial assets (market value of 122 122
commercial hedge and interest rate hedge derivatives)
(Note 12,5 of the annual accounts) (*)

Reclassification to gross debt from financial investment (482) 482 0
of the valuation of financial derivatives due to exchange rates

(Note 12 of the annual accounts)

Non-current financial liabilities (268) (268)
(market value of interest rate hedge derivatives)
(Note 18 of the annual accounts) (*)

Current financial liabilities (2) (2)
(market value of interest rate hedge derivatives)
(Note 18 of the annual accounts) (*)

Reported net debt 7,842 (3,446) 4,396

(*) We consider only the valuation of the exchange rate derivatives to form part of the net debt, with the exclusion of the
interest rate valuation
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Financial risk management and definition of
hedges

Group activities carry different types of
financial risks:

• Market risks, as a consequence of the
price volatility for petroleum, natural gas
and derivative products, exchange rates
and interest rates.

• Credit risks, in relation to financial
contracts and trade activities.

• Liquidity (or solvency) risks, to the extent
that the Group may find it difficult to have 
the necessary financial resources available
in order to meet its obligations.

Repsol YPF has an organisation and a series
of systems which enable it to identify,
measure and control the financial risks 
to which the Group may be exposed, 
and uses various financial instruments for
hedging activities, in accordance with the
common corporate directives for the Group.
The contracting of these financial
instruments is a centralised function and 
is subject to specific controls.

Exchange rate risks

Operating income is exposed to variations 
in exchange rates, mainly the dollar against
the euro, as the majority of their income 
and a part of their expenditure is carried 
out in or indexed to the dollar. For the
purpose of preserving financial strength

against exchange rate variations, 
Repsol YPF predominantly obtains finance 
in dollars, whether directly or indirectly
through the use of foreign exchange
derivatives. The financial instruments used
for this purpose are designated as hedges 
of a net investment in a foreign operation
with the dollar as the functional currency.

Exchange rate risks

Repsol YPF occasionally contracts interest
rate derivatives in order to reduce the risk 
of variations on financial charges or on the
market value of its debt. These derivatives
are generally designated in the accounts as
hedged items.

Price risks

As a consequence of the performance of 
the operations and commercial activities, 
the Group’s income is exposed to price risks
in relation to crude oil and products.
Repsol YPF occasionally contracts derivatives
against these risks in order to reduce the
exposure to the price risk for the Group’s
business units. These derivatives provide an
economic hedge for income, although they
are not always designated as hedges for
accounting purposes.

Repsol YPF

has sufficient

liquidity to 

affront its 

debts and has 

additional credit

lines of 3,280

million euros

Net debt evolution Million euros 

2006

Net debt at 1 January 4,513
EBITDA (9,053)
Working capital variance 460
Investments (1) 5,734
Disposals (478)
Dividends (including those of subsidiary companies) 825
Exchange rate effects (556)
Taxes paid 2,236
Other movements 715

Net debt at 31 December 4,396

(1) In addition, there are other financial investments totalling 3 million euros, giving a total investment 
of 5,737 million euros.



Note 37, Operations with derivatives,
describes the derivative instruments used 
by the Group to manage market risks, 
and discusses the purpose of each one along
with the hedge relationship defined.

Credit risks

The Group’s exposure to credit risks is 
mainly attributable to commercial debts 
for commercial operations, the amounts 
of which are reflected on the balance sheet
net of bad debt provisions. The application
criteria for bad debt provisions, contained in
the Group’s accounting norms, are the
following:

• Debts overdue by more than 180 days.

• Debts of third parties in insolvency
proceedings.

• Debts of third parties whose credit risk
analysis determines the incapacity to
return the credit extended.

The credit risk of liquid funds and derivative 
financial instruments is limited because the
counterparties are banking entities to which
the international classification agencies have
assigned high classification levels.

The Group has no significant concentration
of credit risk, as it is distributed among a
large number of customers and other
counterparties.

Liquidity risks

Repsol YPF follows a prudent policy for
protection against liquidity risks. It is for this
reason that it keeps cash and other liquid
financial instruments available in sufficient
volume to cover the debts which are
forecast to mature in the next twelve
months. In addition, the Group has unused
credit lines in the amount of 3,280 million
euros.

25Economic-financial information



Results 

Income from Exploration & production
operations during 2006 was 3,286 million
euros, compared with 3,246 million
obtained in the previous year, which is 
an increase of 1.2%. EBITDA totalled 
5,609 million euros versus 5,153 million
euros in 2005.

This growth was mainly due to the increase
in crude oil reference prices, to the reduction
of heavy crude oil differentials in southern
Argentina and to the increase of gas
realisation prices in Trinidad and Tobago,
Venezuela and Argentina. 

The average sales price of the Repsol YPF
liquid baskets was 46.29US$/barrel (36.88
euros/barrel) against the 37.14 US$/barrel
(29.85 euros/barrel) in 2005. The differential
in relation to reference crude oils, compared
with 2005, remains the same, as the adverse
effect of the 31% discount on liquids in
Argentina was compensated with the

decrease in the differentials for heavy crude
oils in the south of the country and by the
significant increase of the realisation price 
in Venezuela, resulting from the migration 
to Joint Ventures.

For gas, the average price was 2.16 dollars
per thousand cubic feet, 35% more than in
the previous financial year. This increase was
a result of the higher gas sale prices in
Trinidad and Tobago, Argentina and
Venezuela, the latter of which was a result
of the conversion of Operating Agreements
to Joint Ventures.

Business areas

Exploration & production

EBITDA for 

the Exploration 

& production 

business area 

increased by

8.8%

Repsol YPF continued

to develop its strategy

for growth and geographic

diversification



Lifting costs in 2006 were 2.95 US$/barrel,
a 20.9% increase on 2005. The increase was
mainly located in Argentina due to
cumulative inflation, renegotiation of
contracts and the maturity of the oil fields.
Finding costs were 26.45 US$/barrel, with
an average of 4.83 US$/barrel over the
2003-2006 period.

Ensuring growth 

In 2006 Repsol YPF continued to develop 
its strategy for growth and geographic
diversification, based on increasing its
activities preferably in OECD countries. 
A clear example of this is the significant
investment made in the Gulf of Mexico
(United States), with the acquisition of 
28% of the Shenzi and Genghis Khan
megafields and the designation of the 
zone as a new core area for the company,
adding to the existing core areas of North
Africa and Trinidad and Tobago. The
development of these strategic areas will
allow an increase in production and reserves
in the 2006-2010 period.

Repsol YPF continues to have a notable
presence in North Africa and forecasts
sustained growth over future years. 
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Operating revenues
Million euros

EBITDA
Million euros

Income from operations
Million euros

Gulf of Mexico: a new strategic growth

area with the incorporation

of the Shenzi and Genghis Khan megafields

In Libya, during 2006, production began on
field B of the NC186 block with an average,
up to the end of the year, of 4,777 barrels
of oil equivalent per day (boepd). The
maximum estimated production level is
12,000 boepd (100% of the field). Also in
this same block, in December the production
of field H began, with an average up to the
end of the year of 1,745 boepd. The
maximum forecast production for this field 
is 40,000 boepd (100%). Plans for the
development of fields B and H of NC186
block received approval from the NOC, the
national Libyan company, in March 2006.
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In December 2006, in the final EPSA IV
round for exploration concessions, Repsol
obtained exploration block 137 together
with Petro-Canada (operator), both of
which have a 50% share, which is located 
in the Sirte basin. 

In Algeria, at the Gassi Touil project, 100%
of the scheduled work plans were completed
for 3D seismic testing on the Nezla and
Rhourde Nouss areas, recording 212 km2

in Nezla and 877 km2 in Rhourde Nouss. 
3D seismic reading collection was also
completed in 2006 at Hamra (739 km2)
and Brides (672 km2). 2D seismic readings
were also completed in Azzel Nord (414
km2) during the year, and the collection of
the readings in Rhourde El Khlef will
conclude in 2007. 

Scheduled for 2007 is the acquisition of 
2D exploratory seismic data in Amedjène,
Taouil and Rhourde El Helma, of 2D
developmental seismic data in Gassi Touil,
and 2D and 3D in Toual, thus completing
the largest seismic campaign carried out in
Algeria to date. 

In Trinidad and Tobago, Repsol YPF is
among the top three private oil and gas
production companies. In exploration and
production, the company has mining rights
over seven off shore blocks with a total
surface area of 5,579 km2.

During 2006, bpTT (a 30% share of which 
is held by Repsol YPF), began operations at
the Cannonball field, with three production
wells. In the first quarter of the year
production also began at the Inmortelle 
24 well.

In addition, bpTT transferred to Repsol YPF
the technical information for Teak, Samaan
and Poui (TSP) fields, which were acquired
in July 2005. Repsol YPF’s interest in these
fields, where it is the operator, is 70%. 
In 2006, a regional seismic interpretation 
of the blocks began and, once concluded 
in 2007 the detailed analysis of drilling
objectives will begin.

North Africa guarantees sustained 

growth during coming years

Exploration & production



The Gulf of Mexico is one of the areas with
the highest deep water exploratory
potential levels in the world, with important
resources still to be developed and it is
considered to be one of the most profitable
areas of the global oil industry. 

Repsol YPF has consolidated an important
presence in the United States Gulf of
Mexico during the last year. At 31
December 2006, Repsol YPF had a share 
in 82 blocks, located in the Green Canyon,
Atwater Valley, Alaminos Canyon,
Mississippi Canyon and Garden Banks
areas, and is the operator in 45 of said
blocks. Moreover, in 2006 the company’s
presence in the area was further
strengthened when it was awarded highly
valuable exploratory deep water blocks. 
The blocks are located in the Mississippi
Canyon and Green Canyon area, and
include Green Canyon 304, which received
most proposals due to its high potential.
The other blocks awarded were MC930,
MC585 and MC630.

In 2006, Repsol YPF bought a 28% share 
in two important deep water oil fields 
in the Gulf of Mexico: Shenzi and Genghis
Khan (the latter was closed in 2007). 
These acquisitions, which both form part 
of the strategy for diversification and
growth in OECD countries and which
complement and favour the consolidation
of all operations in the area, totalled 
2,145 million dollars and 371 million 
dollars respectively.

The Shenzi field, in the Green Canyon area,
is one of the largest deep water oil fields 
of the zone. It was discovered in 2002 and,
to date, 5 exploration wells have been
drilled on the Southern Flank of the deposit
along with a further exploration well. 
It has estimated reserves of between 
350 and 400 million boe in the initial phase
of the Southern Flank operation, which
would reach 700 million boe depending 
on the results obtained on the Northern
Flank of the deposit and any additional

information on the Southern Flank. At 31
December 2006, 154 million boe (100%)
were already included in proved reserves
(43Mbep net for Repsol YPF). The field 
is operated by the BHP Billiton company
(44%) of which Repsol YPF holds a 28%
share, along with Amerada Hess, also with
a 28% share. Commercial production is
estimated to begin around mid-way
through 2009, with a total production 
of 100,000 boepd which would exceed
130,000 boepd after completion of the
different development phases.

The Genghis Khan field, acquired by the
same consortium as the Shenzi field, was
discovered in 2005, to date two exploration
wells have been drilled and there is a
significant estimate of hydrocarbon reserves,
calculated at around 110 million barrels.
Production will begin during mid 2007.

Both acquisitions are strategically
contemplated from a deposit development
point of view.The blocks are adjacent and
they share the same production stores,
allowing cost savings and improvements 
in hydrocarbon exploitation costs. The
Shenzi and Genghis Khan deposits comprise
one of the largest discoveries to date in the
deep waters of the Gulf of Mexico.

Moreover, the development work for
starting production at the Neptune field
continued as planned, in line with the
objective of beginning production at the
end of 2007. The Neptune consortium 
is formed by Repsol YPF (15%), BHP
Billiton (35%, operator), Marthon Oil Corp.
(30%) and Woodside Energy (U.S.) Inc.
(20%). With the commencement of
production in these three important fields, 
it is estimated that in 3-4 years time the
total net production of Repsol YPF in the
United States waters of the Gulf of Mexico
will reach 50,000 barrels/day.
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Integrated LNG projects

Within the growth strategy defined for the
upstream area over the medium and long-
term, Repsol YPF significantly strengthened
its presence in 2006 in integrated liquefied
natural gas (LNG) projects which involve 
the exploration and production of natural
gas, the construction of liquefaction and
regasification plants and the
commercialisation of LNG.

In Trinidad and Tobago, Repsol YPF
participates together with BP and BG,
among other companies, in the Atlantic LNG
liquefaction plant. This plant has four
liquefaction trains in operation with a joint
capacity of 15 million tonnes a year.
Repsol YPF’s stake is 20% in train 1, 25% 
in trains 2 and 3, and 22.22% in train 4.
Train 4 began operation in December 2005
and is one of the largest in the world with 
a production capacity of 5.2 million 
tonnes/year. The Atlantic LNG plant
represents a decisive advantage thanks 
to is strategic geographical location which
allows the markets of United States, the
Caribbean and Europe to be supplied under
advantageous economical conditions. 

In Peru, in December 2006, the Final
Investment Decision (FID) was made on 
the integrated liquefied natural gas project
Peru LNG and the EPC contract
(Engineering, Procurement and
Construction) was signed for the
construction of a new liquefaction terminal. 

The Peru LNG Project includes the
construction and operation of a liquefaction
plant in Pampa Melchorita, where Repsol
YPF has a 20% stake, and a gas pipeline
which will connect with the existing pipeline
in Ayacucho. 
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The supply of natural gas to the plant,
which is expected to be in operation in
2010, will come from the Camisea deposit
and will be supplied with the production
from block 56 and 88, in a first and second
phase respectively, until the contracted
volume is completed. Repsol YPF has a 
10% stake in these blocks.

The project also contemplates Repsol YPF’s
exclusive selling rights over all LNG
production from said liquefaction plant
(forecast at more than 4.5 million tonnes 
per year). The sales-purchase agreement
with Peru LNG will have a duration of 
18 years from the start of commercial
operations and, due to the volumes
involved, represents the largest LNG
acquisition ever carried out by Repsol YPF. 

Within the LNG Peru project, the
development plans for the Cashiriari field 
in block 88, where the San Martin field is
already in production, and block 56 shall
continue as planned. 

In Canada, in May 2006 Repsol YPF (75%)
and Irving Oil (25%) made the Final
Investment Decision (FID) on the Canaport
project. The project consists of the
construction and operation of the first 
LNG regasification plant on the east coast 
of Canada and will supply the markets in
this area and the north-east coast of the
United States.

The Canaport LNG regasification terminal,
one of the largest in North America, located
in Saint John, New Brunswick, will have an
initial supply capacity of 10 BCM per year
(some 1,000 million cubic metres a day),
with the option to increase this to 2,000
million cubic metres per day. Repsol YPF, 
the natural gas supplier to supply the
terminal, will have a 75% share of the plant
and will have 100% of the regasification
capacity, LNG storage and gas sales rights
contracted. 

The plant is forecast commence operations
and natural gas distribution to the market in
the final quarter of 2008 or at the beginning
of 2009.

In 2006 the EPC (Engineering, Procurement
and Construction) contract for the on-shore
and off-shore installations were awarded,
along with the contracts for the construction
of the gas pipeline from Saint John (New
Brunswick) to Maine, which will supply 
the most important markets in the United
States, such as Boston and New York.

In Algeria, Repsol YPF, Gas Natural SDG

and Sonatrach signed an agreement in
March 2006 in order to jointly form
Sociedad de Licuefacción (SDL) El Andalus,
which will build and operate the natural gas
liquefaction plant that forms part of the
Gassi Touil Project in Algeria. This project
contemplates the exploration, production,
liquefaction and commercialisation of
hydrocarbon reserves in the Gassi Touil,
Rhourde Nouss and Hamra zones in the east
of Algeria. 
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In Iran, Repsol YPF and Shell signed the
Service Contract in January 2007 for the
Persian LNG project, which contains the
conditions for exploration and development
operations in phases 13 and 14 of the 
South Pars field. The production of these
phases would supply a future LNG plant,
which would have two liquefaction trains,
each with a capacity of 8.1 million tonnes 
per year. In addition to Repsol YPF, both 
Shell and NIOC participated in the project.
The Final Investment Decision (FID) on the
liquefaction plant and the commencement 
of exploration and development operations,
have not yet been made.

In April 2006, Repsol YPF and Gas Natural SDG,
through their joint venture Stream, signed a
framework agreement with the Nigerian
government to analyse the viability of
developing a LNG project. The agreement
establishes the conditions for the eventual
construction of a liquefaction plant with an
initial capacity of some 7 million tonnes per
year, and the acquisition and development 
of gas reserves to supply the plant.

The joint venture Stream, jointly owned 
with a 50% stake each by Repsol YPF and
Gas Natural SDG, also signed an agreement
in May 2006 with shipping company
Knutsen for the contracting, on a time
charter basis, of a methane tanker of
138,000 cubic metres in capacity, which
both companies shall use for the transport
of natural liquefied gas from the year 2009.
In March 2007, Stream signed contracts,
also under time charter party basis for three
new tankers for the transport of LNG, one
with Naviera Elcano and two with Knutsen
OAS. The three vessels, that will commence
operations in 2010 for the Peru LNG Project,
will have a nominal capacity of 173,000
cubic metres of LNG each and incorporate
the latest technologies.

Stream operates a fleet of 11 vessels, to
which not only these three but a further two
vessels will be added. One of which is in 
the construction phase which will conclude
in December 2007 and the other, already in
operation will be incorporated into the
Stream fleet at the beginning of 2009.
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In 2010 the company will operate a total 
of 16 methane tankers with sizes anywhere
between 35,000 and 173,000 cubic metres.

For Repsol YPF, the signing of these
contracts represents a new step towards
strengthening the excellent position of 
the company in the liquefied natural gas
integrated business, which constitutes one
of its main lines of growth in future years.

ABB and other geographical areas

In Brazil, Repsol YPF commenced, together
with Petrobras, the production of the
Albacora Leste field, thus converting the
company in the third largest oil production
company in the country. The Albacora-Leste
P-50 platform, of which Repsol YPF holds a
10% stake, is anchored at sea at a depth of
some 1,240 metres, 120 km from the coast
and is one of the most modern and complex
production units in the world.

Furthermore, in the eighth round of the
tender process carried out in November
2006, Repsol was awarded four
exploratory blocks located in the Santos
basin, and is the operator for two of them.
The award of these blocks is currently
pending the approval of the Brazilian
authorities. Including these, the number 
of exploratory blocks that the company 
has in this country, located in the sea
basins of Campos, Santos and Espírito
Santo will total 29. This will mean that
Repsol will be ranked as the first private
company by number of blocks in Brazil.
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Income from operations by 
geographic area
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In Argentina, the company signed a
strategic agreement with ENARSA for the
exploration, development and production 
of hydrocarbons at the Argentine
continental platform, along with specific 
off shore exploration agreements for various
different areas of the Colorado Marina and
Austral Marina basins.

In Bolivia, Repsol YPF signed the new
operation contract with the Government
that regulates its activity in said country,
within the new legal framework established
in the new Hydrocarbons Law and the
Nationalisation Decree. The company
considers that the new contracts reasonably
guarantee the profitability of the
investments made in Bolivia to date, and
those to be developed in the future. The
entry into force of said contracts in pending
notarisation by the Notary to the
Government.

Among the other areas in which the
company has activities, worthy of note is 
the strategic agreement signed in Russia

in February 2006 with West Siberian
Resources (WSR) for the acquisition of 
10% of said company. This agreement
allows Repsol YPF to actively participate 
in the development of hydrocarbon
exploration and production projects in
Russia, where West Siberian have
exploratory assets of high interest. 

In addition, in October Repsol YPF and
Gazprom signed an agreement in principal
to study the possible development of joint
projects in the gas and petroleum business
in Europe, Latin America and Africa, as 
well liquefied natural gas projects in the
Russian Federation.

In Venezuela, Repsol YPF and PDVSA
agreed, with an effective date of 1 April
2006, the definitive conditions for the
process of converting the Operating
Agreements to Joint Ventures. In this
agreement the new levels of participation
are reflected, 60% PDVSA/40% Repsol YPF
for the Mene Grande and Quiriquire oil
fields and 40% PDVSA/60% Repsol YPF 
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for the Quiriquire Profundo gas deposit. 
The agreement also includes the extension
to 20 years of the Quiriquire Somero 
and Mene Grande concessions, sets an
increase on sales prices and opens up
options for access into new businesses in 
the country.

Discoveries 

Throughout 2006, Repsol YPF discovered
hydrocarbons in Libya, Algeria, Argentina,
Peru and Colombia.

In Libya, five exploratory discoveries were
made, of which three were made in the 
NC 210 block, where Repsol YPF has a 35%
stake. The other two discoveries were made
in the NC186 block, with exploration well
I5, and in block NC 200 with exploration
well E1, which represents the first
commercial discovery in this block.

In February 2007, another exploratory
discovery was made in Libya with 
exploration well G1 in block NC200.

In Algeria three discoveries were made in
2006. Two of them in the 351c-352c block
of the Reggane basin, where Repsol is the
operator with a 45% stake. The third
exploratory discovery was made in block
401d (Berkine basin) with petroleum
discovery exploration well KEN-1.
Exploration well RERW-1 which was under
evaluation in this block, confirmed positive
in February 2007.

In Argentina two discoveries were made in
the Neuquina basin with exploration wells
Loma Amarilla x-1 in the La Banda block
where Repsol YPF owns 100%, and Puesto
Pinto x-2 in the CNQ-7/A block with a 50%
stake.

In Peru, in August 2006 an important
exploratory discovery was made in block 
39 with the Raya well, operated by 
Repsol YPF with a 55% stake. 

In Colombia, a discovery was made in the
Cosecha block with the Cosecha-Y well, 
in which Repsol YPF has a 25% stake. 
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Production and reserves 

The average hydrocarbon production 
for Repsol YPF in 2006 reached 1,128,300
boepd, 1.0% less than the same period of
the previous year. This decrease was mainly
due to the lower production in Venezuela 
as a result of the aforementioned migration
of contracts to Joint Ventures, as well as the
lower production in Argentina. These factors
were partially compensated by production
increases in Trinidad and Tobago, Peru and
Brazil.



With regard to company reserves at the end
of 2006, worthy of note is the revision of
467 million barrels of oil equivalent made 
in Bolivia in view of the possible
deconsolidation of the subsidiary Andina
and of the entry into force of the new
contracts signed with the government and
which involves a change in the method used
for recording reserves. The adjustment made
is in line with the anticipation, prudence 
and transparency criteria which guides 
the actions of the company, as the new
contracts have not yet entered into force. 

It is important to note that despite the effect
of the aforementioned contracts on new
reserves, the application of said contracts
will improve the economic conditions of
Repsol YPF exploration activities in the
country. 

With the exception of Bolivia, Repsol YPF
reserves in the remaining countries
experienced a positive evolution with the
incorporation of 162 million boe. Again
worthy of note is the increase in reserves
resulting from the Peru LNG project and
from the United States Shenzi deep water
field (Gulf of Mexico).

After these adjustments, the proved reserves
of Repsol YPF at 31 December 2006, which
were estimated in accordance with the U.S
Securities & Exchange Commission (SEC)
Standards, stood at 2,612 million barrels 
of oil equivalent (boe), 1,059 million boe 
of which (41%) relate to crude oil,
condensed oil and LNG whereas the other
1,553 million boe (59%) relate to gas. 

The reserves are located mainly in Argentina
(54%) and Trinidad and Tobago (23%);
15% is located in the other Latin American
countries (Venezuela, Peru, Bolivia, Brazil,
Ecuador and Colombia); 6% in North Africa
(Algeria and Libya) and the remaining 2% 
in the Gulf of Mexico from new acquisitions.

Throughout the financial year, independent
engineers (DeGolyer & MacNaughton
(D&M), Ryder scout (RSC) and Gaffney,
Cline & Associates (GCA)) completed the
review of 100% of the company assets
without any relevant adjustments, thus
ending the two-year cycle which began in
2005 in accordance with the transparency
commitment undertaken by the company.

In June 2006, the Audit and Control
Commission reported the results of the
independent review, carried out in
collaboration with the firm King & Spalding
LLP, on the reduction of reserves reported
on the 26 January 2006. The report
concluded that the revision of reserves met
the recommendations of the company’s
external reserve auditors and was brought
about by, among other things, the
commencement of a formal process for
evaluating technical and commercialisation
aspects. The legislative changes in Bolivia
also had an impact on said reduction. 
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King & Spalding indicated it had found 
no reason to doubt the correctness of the
revision process carried out in 2005 and 
of the corresponding reduction of reserves. 

Investments 

The investments carried out in the
Exploration & production area in 2006
reached a total 4,062 million euros, 
a 108.5% increase on those for 2005. 
This sharp increase was largely the result 
of the acquisition of the Shenzi field for
1,727 million euros, of the commencement
of Canaport (Canada) and Gassi Touil
(Algeria) projects, of the purchase of 10% 
of Western Siberian Resources, and of
increased exploration and development
activities. 

In Argentina, Repsol YPF presented an
investment plan for some 4,600 million
dollars (3,658 million euros) for the three
year period covering 2007-2009. This plan
details, among other specific programmes,
the focus on deep water off shore
exploration activities in association with
ENARSA. 

Strategy

The strategic lines which guide activities 
in the upstream area for the next few years
include continuing with the progress made
in strengthening and consolidating the
company’s favourable position in the
integrated liquefied natural gas business, 
by seizing on and developing any profitable
opportunities which may arise both for
integrated LNG projects and regasification
projects. Activities will continue to be
focused on organic growth through an
increase of the general activity levels,
particularly in exploration activities, with
selective exploration wells and the arrival 
of a new high potential mining domain.

Moreover, the strategy will be focussed on
the growth in traditional resources through
the maximum exploitation of the
exploratory potential of mature assets
already underway and by optimising the
project portfolio. An additional objective 
for the upstream area is the development 
of heavy crude oil projects selected for their
potential profitability for the company.
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Operating highlights

2004 2005 2006 2006-2005

%

Net liquids production (Thousand boe)

Spain 1,373 880 729 (17.2)
Argentina, Brazil and Bolivia (ABB) 156,728 145,535 139,167 (4.4)
Rest of the world 49,540 47,453 51,802 9.2
Total crude 207,641 193,868 191,698 (1.1)

Net natural gas production (Million cubic feet)

Spain – 2,125 1,656 (22.1)
Argentina, Brazil and Bolivia (ABB) 891,562 889,139 881,645 (0.8)
Rest of the world 338,288 355,368 352,841 (0.7)
Total natural gas 1,229,850 1,246,632 1,236,142 (0.8)

Total production (Thousand boe) 426,671 415,886 411,848 (1.0)

Gas to oil equivalent conversion factor: 5,615 (standard cubic feet of gas per barrel of oil equivalent).
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Results

Income from Refining & marketing
operations reached 1,855 million euros 
in 2006, versus the 2,683 million euros
achieved in 2005, which was a record 
level of the company. EBITDA totalled 
2,640 million euros against 3,332 million
euros in 2005.

The decrease in income from operations 
was mainly due to the reduced refining
margins and to the equity impact on stocks
for the amount of 250 million euros. 
The Repsol YPF refining margin indicator
was 6.36 $/barrel versus the 8.46 $/barrel
of 2005.

In regard to commercial margins, in Spain
they exceeded those of the previous year,
whilst in Argentina margins were lower as
the increases in international prices where
not transferred to final sales prices.

The commercial margins in the LPG business
area were higher than the previous year,
both in Spain due to the evolution of
international rates and their impact on sales
prices, and in Latin America due to the
improvement recorded in most countries. 

Refining 

At December 2006, the total installed
capacity of the nine refineries operated 
by Repsol YPF was 1,162 thousand barrels
per day. Repsol YPF currently operates five
refineries in Spain, three in Argentina and
one in Peru; in addition it has interests in
another refinery in Argentina and two in
Brazil. Including all of these participation
interests, the total refining capacity totals
1,233 thousand barrels per day. 

In 2006, Repsol YPF’s group of refineries
processed 56.1 million tonnes of crude oil,
1.3% more than in 2005.

In the second quarter of the year a new
medium distillate desulphurisation unit
commenced operations at the Bilbao
refinery, which will permit all fuels to be
formulated with 10 ppm (parts per million)
of sulphur, responding in advance to the
entry into force of new fuel specifications 
in two and a half years time.

Repsol YPF has an ambitious investment
plan under way for its refineries in Spain
which totals some 3,870 million euros up to
2010, thanks to which the refining capacity
in the country will be increased by 20%,
reaching a distillation level of 890,000
barrels per day; the average conversion level
will also increase by 50% and the safety,
environment and energy efficiency of
installations will be considerably improved.
The forecast investments for the refineries 
of Cartagena and Bilbao comprise 70% of
the total investment. 
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Operating revenues
Million euros

EBITDA
Million euros

Income from operations
Million euros

The aforementioned plan will also enable
the production of 10 ppm sulphur fuels in 
all complexes before 1 January 2009 and
will contribute towards meeting the
European Union objectives and the National
Renewable Energies Plan for the
development of biofuels.

In this field, the company is deeply
immersed in the development of biodiesel
plants within their refineries which, using
high quality vegetable oils, will produce
around a million tonnes per year.

Marketing 

Repsol YPF sells its oil products under a
multibrand strategy: Repsol, Campsa and
Petronor in Spain; YPF in Argentina and
Chile; and Repsol in the remaining countries.
The Repsol YPF service station network is
concentrated in Europe (Spain, Portugal and
Italy) and Latin America (Argentina, Brazil,
Peru, Ecuador and Chile). The company’s
marketing activity also includes other sales
channels, such as the sale of products such
as lubricants, asphalt, coke and derivative
products. 
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The Investments Plan for Spanish refineries 
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and the average conversion rate by 50%
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Service stations of the Repsol, Campsa
and Petronor network have the most
advanced fuels, Efitec 95 and 98
gasoline’s and Diesel e+ and Diesel e+10,
that optimise performance in latest
generation engines and incorporate 
the highest quality and environmental
requirements.

But aside from fuels, Repsol YPF has
begun the implementation of a new
model service station which offers a wide
range of products and innovative
services to its customers, many of which
are the first of their kind.

The convenience stores play a leading
role in the change undergone at services
stations, with a wide and varied range 
of products, adapted to new consumer
requirements both whilst in the city or 
on their journey. The change has
affected the size and design of the new
shops which have modern and functional
equipment. 

New services with significant
technological components have been
introduced. This innovative line, the
Sprint Point platform, with its extended
opening hours, a fast and simple
operation and a secure payment
guarantee, provides easy access to a
large number of frequent purchase
services (sale and collection of cinema,
theatre, concert, lottery and bus tickets,
sending flowers, instant credit, photo
processing). Canal Repsol Radio with
300 listening points and Canal TV with
400 plasma screens, offer entertainment
and useful information on items such as
traffic, weather, news, advertising and
promotions to service station customers.
Sprint WiFi also provides Internet access
via mobile devices within a certain radius
in more than 500 Repsol, Campsa and
Petronor service stations. 

Latest technology
service stations

Total oil product sales in 2006 rose by 1.4%
to 58.7 million tonnes, showing growth 
both in Spain and Latin America. In Spain
the sale of clear self marketing products
increase by 1.1%, whilst the increase in
Argentina was 10%. 

At the end of 2006, Repsol YPF’s network
consisted of 6,806 service stations, 20% 
of which are managed by the company
itself. In Spain, the service station network
was made up of 3,606 points of sale, 78%
with a strong concessionary link and 951
(26%) managed by the company itself. 

In the rest of Europe, the number of service
stations was 433 in Portugal and 95 in Italy.

In Latin America, at the end of 2006,
Repsol YPF had 2,672 service stations: 
1,769 in Argentina, 352 in Brazil, 121 
in Ecuador, 222 in Peru and 208 in Chile.

In 2006, Repsol YPF continued with its
policy for improving quality of service to
customers with new products and services.
The company began to implement a new
model of service station design, which in
addition to meeting new requirements, also
enables the company to consolidate its
leadership in the technological innovation 
of products and services. 
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Income from operations by
geographic area
Million euros

Investments by geographic area
Million euros

Sales by geographic area
Thousand tonnes
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10 million payment or loyalty cards,
including Autoclub Repsol cardholders,
which offer important advantages to users.

In December 2006, Repsol YPF reached an
agreement for the sale to Mutua Madrileña
of its 50.1% share in the capital of Autoclub
Repsol, the leading Spanish club which
provides services to vehicle owners. By
virtue of this agreement, Repsol YPF
consolidated the loyalty of more than two
million clients for Repsol, Campsa and
Petronor service stations, whilst also gaining
100% of the company Euro 24, which forms
part of the strategic core of the provision of
services to its clients in the professional
transport sector.

Liquefied Petroleum Gas (LPG)

Repsol YPF is the third private company 
in global LPG retail distribution, ranked on
business volume, with a presence in ten
countries, and is ranked first in Spain and
Latin America.
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During 2006, the Sprint Point platform was
installed at 130 points of sale, this offers a
large number of frequent purchase services.
The Sprint WiFi service also began, which
allows wireless access to the Internet in
more than 500 service stations. Installations
also continued for the Repsol Multimedia
Channel which began in 2005, offering
news, entertainment, advertising and
promotions. This Channel is now available 
at 393 points of sale.

Unwavering in its commitment to the
environment and to the development of the
latest technologies, Repsol YPF has a range
of latest generation fuels, Diesel e+10,
Diesel e+, Efitec unleaded petrol, and Elite
Evolution lubricants in Spain, which
incorporate the highest quality and
environmental demands.

Repsol YPF is developing various leading
customer loyalty programmes within the
sector, using specific cards for different
customer groups and has more than 

Biodiesel plants 

will produce 

one million 

tonnes per year
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Spanish market, improving service capacity
and guaranteeing the current supply and
coverage. 

Repsol YPF distributes bottled and bulk 
LPG in Portugal, reaching 172,318 tonnes
worth of sales in 2006, making it the third
ranked operator with a 21% market share.

In Latin America, Repsol YPF is ranked
leader in LPG distribution in Argentina,
Ecuador, Peru and Chile. In the retail market
in Argentina, it sells bottled and bulk LPG 
to the domestic, commercial and industrial
markets with sales of some 316,758 tonnes.

Investments

Investments in refining and marketing
during 2006 were 966 million euros, 
which is a reduction of 2.9% in relation 
to the investments carried out in 2005. 
The main investments were assigned to
improving the production systems and
aligning them to the new quality
specifications for fuels that were issued 
by the European Union for 2009. In 
recent years 830 million euros has been
invested in this issue.

Total LPG sales in 2006 reached 
3,725 thousand tonnes, with an increase 
of 11.4% in comparison with 2005. In 
2006 LPG sales included wholesale sales in
Argentina which until now where included
in oil products. If we compare the figures 
in a consistent manner in relation to 2005, 
the total has decreased by 1.5%. 

In 2006 there was a strong increase in 
sales in Latin America due to the important
growth recorded in Peru and Ecuador. 
In Spain, sales decreased by 12.6% due 
to the mild temperatures recorded in the
final quarter of the year and to competition
from other energy sources. 

In Spain, Repsol YPF distributes bottled, bulk
and piped LPG, via collective distribution
networks, and has almost 10 million bottled
LPG customers, which makes it the largest
European company in the bottled LPG
distribution market both in terms of income
and volume. Bulk sales in 2006 represented
36% of the total LPG retail sales.

An Efficiency Plan has been implemented 
in Spanish factories to cover the next three
years with the purpose of maintaining and
strengthening its leading position in the

Refining & marketing
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Other investments were focused on
improving energy efficiency at the
installations, to strengthening quality, safety
and respect for the environment in all areas,
to increasing the commitment to service
stations and developing commercial LPG
products both in Spain and Latin America.

Strategy

Repsol YPF is a world reference in the
refining business. Its strategy is focused 
on consolidating its leadership position and
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Operating highlights

2004 2005 2006 2006-2005

%

Feedstock processed (Million tonnes)

Crude 54.9 55.3 56.1 1.3
Other loads and raw materials 5.2 5.4 5.8 7.2
Total 60.1 60.7 61.8 1.8

Production (Thousand tonnes)

Medium distillates 26,178 26,752 27,529 2.9
Gasoline 11,796 11,915 11,783 (1.1)
Fuel oil 8,224 8,419 8,280 (1.6)
LPG 1,691 1,646 1,596 (3.1)
Asphalt 1,650 1,619 1,825 12.7
Lubricants 476 441 444 0.7
Others (excluding petrochemicals) 3,220 3,132 3,493 11.5
Total 53,235 53,924 54,949 1.9

Product sales (Thousand tonnes)

Gasoline/ Kerosene 29,465 31,366 32,224 2.7
Gasoline 10,148 10,831 10,662 (1.6)
Fuel oil 8,118 8,208 8,530 3.9
LPG(1) 3,217 3,343 3,725 11.4
Rest 7,237 7,535 7,317 (2.9)
Total 58,185 61,283 62,457 1.9

Sales by region (Thousand tonnes)

Spain 34,983 35,552 35,977 1.2
Argentina, Brazil and Bolivia (ABB) 15,533 16,284 16,886 3.7
Rest of the world 7,668 9,446 9,594 1.6
Total 58,185 61,283 62,457 1.9

Includes 30% of the REFAP refinery and 50% of the Refinor refinery.
(1) Wholesale sales in Argentina are included in LPG from 2006; until now they were included in oil product sales.

competitive advantages (high level of
integration, greater conversion capacity than
the European Union average, excellent
geographic location of refineries, location 
in developing economies), and to respond to
the growing demand for medium distillates.

In the marketing area, the company will give
priority to the continuous improvement of
its products and services, developing
exclusive products, technological innovation
and the additional profitability provided by
non oil businesses.



Results

Income from Chemicals operations during
2006 reached 353 million euros, a 14.6%
increase on the previous year. EBITDA was
490 million euros, versus the 455 million 
of the previous year.

This improved result was mainly due to 
the increased international margins on the
company’s product mix and to the increase
in sales volume, despite higher energy costs. 

2006 was a year in which the average
margin on base petrochemicals rose to
above that recorded for 2005. On the other
hand margins for derivative petrochemicals
in Europe were slightly lower that the
previous year. In 2006, the high price of
olefins marked the trend for international
margins on both base and derivative
chemicals. For derivative petrochemicals 
in Latin America there was a sharp increase
in methanol margins.

Higher sales volumes

Total sales of petrochemical products 
during 2006 were 4,778 thousand tonnes
versus 4,644 thousand tonnes in 2005,
representing a 2.9% increase. Base
petrochemical products represented 936
thousand tonnes of total sales, a 4.4%
decrease in relation to the previous year.

Split by market, 286 thousand tonnes of
base petrochemical products were sold on
the Spanish market, 183 thousand tonnes 
in the ABB area (Argentina, Brazil and
Bolivia) and the remaining 467 thousand
tonnes in other markets.

With respect to derivative petrochemicals,
sales increased by 4.8%, totalling 3,842
thousand tonnes. Of this total, 1,275
thousand tonnes were sold on the Spanish
market, 884 thousand tonnes in the ABB
areas and 1,684 thousand tonnes in other
markets. 

In relation to this increased sales volume, 
we must note on one hand, the
programmed shut down of the Puertollano
cracker and of some derivative plants in
2005 and of the Sines complex in 2006, 
and on the other hand, the increased
capacity provided by the acquisition of 
TdP (Transformadora de Propileno) in
September 2005.

Investments

Investments made in the chemicals 
business during 2006 totalled 222 million
euros, 30.6% more than the 170 million
euros in 2005. Among these investments 
are those made to increase the capacity 
of the propylene oxide and styrene plant 
at the Tarragona Complex by 33%, along
with the increase in capacity of the cracker
and high density plant (PEAD) at the Sines
complex in Portugal. 

In July Repsol YPF presented the growth
project for the Sines Petrochemical complex
for the 2006-2010 period, which represents

Chemicals
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Operating revenues
Million euros

EBITDA
Million euros

Income from operations
Million euros

an investment of more than 600 million
euros. With this investment the complex 
will increase its efficiency to the point that 
it will be one of the most technologically
advanced complexes in the European
petrochemical industry.

This project contemplates the construction
of three new plants, one for electrical power
and two for new plastics products (linear
polyethylene and polypropylene), whilst 
also increasing the current cracker by 40%
to reach 570,000 tonnes/year. By doing so,
the complex will double its current
production and will obtain a production
capacity of almost one million tonnes and 
a similar figure for polyolefins. 

The Sines complex will be the main growth
platform for the chemicals area during the
next few years, and will efficiently
contribute to expanding the basic company
strategy lines for this business area.

Growth in strategic business areas

The fundamental lines of the strategy for
the chemicals business areas over the next
few years are: growth in strategic business
areas, a range of products with an increased
added value, promotion of the presence 
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Operating highlights

2004 2005 2006 2006-2005
%

Capacity (Thousand tonnes)
Basic petrochemicals 2,717 2,717 2,819 3.7
Derivative petrochemicals 4,654 4,655 4,677 0.5
Total 7,371 7,372 7,496 1.7

Sales by market (Thousand tonnes)
Spain 1,342 1,481 1,560 5.4
Argentina, Brazil and Bolivia (ABB) 909 1,102 1,067 (3.2)
Rest of the world 1,853 1,853 2,151 16.1
Total 4,104 4,644 4,778 2.9

Sales by product (Thousand tonnes)
Basic petrochemicals 420 979 936 (4.4)
Derivative petrochemicals 3,684 3,665 3,842 4.8
Total 4,104 4,644 4,778 2.9

in the national markets of the Iberian
Peninsula and of Southern Europe and 
to complete the Repsol YPF portfolio.

This strategy will be based on operational
efficiency and technology, along with
integration, safety and the environment. 
All of this within a sustainable development
framework, profitable for the business
activity.

Chemicals



Results

In 2006, income from Gas & power
operations totalled 469 million euros, 
20.6% more than the 389 million of the
previous year. This increase was due to 
the positive results of Gas Natural SDG,
which were driven by the improved sales 
of gas in Spain, the activity growth in Latin
America and the important growth in the
power generation activity in Spain.

EBITDA for this business area was 592
million euros, 27.0% more than in 2005.

In Spain, Repsol YPF participates in the
complete gas value chain, from supply 
to distribution and sales, through 
Gas Natural SDG in which it has a 
30.847% stake.

Gas & power

Greater number of clients

Total sales of natural gas in 2006 were
36.20 bcm (billion m3) very similar to 
the level obtained in 2005. In Spain gas
sales reached a total of 23.11 bcm, in line
with the previous year’s total due to the
positive climate and moderation in the
growth rates experienced throughout the
industrial sector.

The number of customers is Spain rose 
by more than 300,000 to a total of 
5.4 million. 

The power business area evolved in a very
favourable manner in Spain. For power
generation, the total from combined cycle
plants at San Roque, San Adrián del Besós,
Arrúbal and Cartagena, together with the
installed cogeneration and wind power,
produced a total of 17.731 GWh in 2006, 
a figure which doubles that of 2005.

At the end of 2005, the combined cycle
power station in Cartagena started its
operations. The largest combined cycle
power station in Spain with a capacity 
of 1,200 MW in three 400MW modules.
Together with this, the Group’s installed
power for electricity generation with this
type of technology is now 2,800 MW, to
which a further 1,200 MW currently under
construction will be added in the short-term
(Plana del Vent and Malaga), and a further
800 MW which is in the final stages of
obtaining the relevant permits.

In Latin America, the gas & power business
area continued with the growth of the
previous year as a result of the increase 
in activity in all of these countries and due
to the appreciation of local currencies. 
Most notable is the excellent performance 
of the business activity in Brazil which had
753,000 customer at the end of 2006.

The results of 

the Gas & power 

business area 

increased 

by 20.6%, 

exceeding 10 

million customers
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Argentina, confirmed its growth with
increases in sales and in the number of
customers, which reached a figure of
1,322,000. In Colombia the intense growth
rate remained with 1,712,000 customers.
Sales also increased in México, despite the
negative impact of the increase in gas prices
linked to prices in the south of the United
States, reaching 1,120,000 customers.

Sales in Latin America as a whole increased
by 7% to reach 9.19 bcm. In other
countries, Italy reached a figure of 320,000
natural gas supply points in 2006 with sales
of 0.83 bcm, including the sales side of the
business.

Operating highlights

2004 2005 2006 2006-2005

%

Natural gas sales (bcm)

Spain 20.99 23.36 23.11 (1.1)
America 7.92 8.59 9.19 7.0
Rest of the world 3.94 4.16 3.90 (6.3)
Total 32.85 36.11 36.20 0.2

Incorporating 100% of Gas Natural SDG sales. 

Investments 

The investments made during 2006 in the
gas & power business area reached a figure
of 328 million euros, this figure is lower than
those carried out in 2005, mainly because
the 2005 figures included the purchase of
Dersa, wind power generation company.

Operating revenues
Million euros

EBITDA
Million euros

Income from operations
Million euros
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In the 21st century, trends in matters
relating to people management are evolving
in parallel to social demands and
requirements. Repsol YPF, gives first priority
to providing the people who form part of
the company with a work place in which
they are happy to work and which enables
them to develop both professionally and
personally. 

In 2006, the second edition of the Work
Climate Survey was carried out with the
purpose of gaining an insight into employee
perceptions on their work environment 
or their view of the business model, to
mention just a few of the aspects included 
in the questionnaire.

In the 2006 edition, the participation 
rate was 81.5% which represents the
availability of consolidated information on
the opinions of thousands of employees. 
For general satisfaction aspects, 70% 
of employees responded positively to the
item “I feel proud to be part of Repsol YPF”
and 72% “Would recommend Repsol YPF
as a good place to work”.

The results of this Study also allow us 
to identify opportunities to continue the
progress made in continuous improvements
in order to ensure that Repsol YPF is 
an environment in which people enjoy
working.

The professional development of personnel
is the responsibility of all levels of the
company, from the Human Resources
Division who provide the strategic
framework, down to the work teams
themselves, through direct line managers
and unit managers. Each has a role in the
people management process, from 
sharing knowledge to recognition of merits
and promoting training and learning
processes. 

For this purpose, Repsol YPF implemented
two new tools for human resource
management in 2006: Management by
Commitments (known as GxC) and People
Review sessions.

GxC allows the performance of a person
over a year to be assessed, by taking into
account their contribution in relation to the
functions and responsibilities assigned to
them, whilst also considering the alignment
with company core behaviours. This system
reached 11,000 employees throughout the
world in 2006. 

As for the People Review sessions, this
represents an example of how the 
business line plays its role in the people
management process. They are work
sessions held by the Management/Business
Committees which work on three
fundamental lines: to identify talent 
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One of the characteristics
of the work force which
forms Repsol YPF is its
diversity. This diversity
comes in different forms
from professional
backgrounds to
nationalities, and it is very
important for the company
that this diversity is
considered when managing
people in order to ensure
equal opportunities.

In 2006, within the frame
work of the Spanish
Institute of Women
Optima programme,
Repsol YPF was recognised
by the Spanish Ministry 
of Work and Social Affairs
as a collaborating entity 
for Equal Opportunities for
Women and Men. 

The IV Framework
Agreement includes the
Equal Opportunities
Protocol, together with 
the relevant training of 
the Technical Panel in
positive action for equal
opportunities, in which 
the different social agents
of the company participate.
This involves the inclusion
of new conciliation policies
in the IV Framework
Agreement, with measures
in relation to paternity
leave or reduced working
hours, among others.

In favour 
of equal
opportunities

Training 

One of Repsol YPF’s key strengths is the
level of professional qualification of those
who work for the company. The strategic
purpose of training in Repsol YPF is to
accompany employees throughout the
process of adapting their capabilities and
abilities in line with the organisation’s
requirements.

To facilitate the implementation of the new
Management by Commitments system and
to present it to those involved, a Training
Plan has been designed in three on-site
training modules, two of which were carried
out on a global scale during 2006, with
51,324 training hours, 6,619 people and
9,362 attendances. 

In parallel, and in order to accompany the
implementation of the new GxC culture
based on behaviours, training programmes
began in the second semester of 2006 that

seeking those people who have most
development potential; to develop talent,
establishing development plans for some of
these people; and to manage talent, in order
to ensure that key positions have short and
long-term successors. 

In 2006, 20 People Review sessions took
place in which 194 critical positions were
reviewed and 1,486 people were considered,
82.6% of which where not management
level. 

were focused on each of the five behaviours
that the Executive Committee had defined
as priorities for 2006: taking responsibility
and focusing on results; spirit of enterprise
and excellence; cooperation; people
development and merit-based recognition.
During 2006, more than 35 editions were
held in 6 countries: Spain, Argentina, Brazil,
Bolivia, Peru and Portugal, covering an
employee population of more than 
1,300 people. 

Repsol YPF also continued to carry out other
Generic Training Programmes (management,
languages) and technical training specific to
each unit or business. During 2006, 56.40%
of Repsol YPF personnel in Spain received
training, 81.67% in ABB, 79.34% in the 
rest of Latin America and 89.55% in the 
rest of the world. At a global level this 
was 67.13%. The hours of training provided 
in relation to average working hours,
globally, was almost 2%.

Employment 

At the end of December 2006, the total
number of employees at Repsol YPF was
36,931, consolidating the increase of more
than a thousand employees in comparison
with the previous year. Repsol YPF has
employees in more than 30 countries,
mainly concentrated in Spain and Argentina,
which make up 80% of the staff. The
remaining 20% are in other countries in
America (12.5%), Europe (4.7%) and the
rest of the world.

By business area, 62% of employees are
concentrated in the Refining & marketing
business areas, 10% in Exploration &
production, 9% in Chemicals and 6% in 
Gas & power. 

By professional category, the largest group,
some 46.9% are operatives, 39.6%
technicians, 6.8% administration staff, 
5.9% technical managers and 0.8% are
executive personnel. 

49Human resources

In 2006, more than

21,660 employees 

participated in

training

programmes



In regard to contract types, in 2006 fixed
contracts increased by 3.8% in comparison
with 2005. The percentage rate for women
versus men increase by 1%, reaching a total
of 25%.

Repsol YPF maintained its attraction as a
leading employer in 2006, as shown by the
120,000 curriculum vitae received, through
various routes in the countries in which it
operates. During the year the company
maintained its presence in the work market,
presenting its businesses and activities at
universities, specialist training centres and
relevant employment forums. Repsol YPF
also continued with the strategy of
advertising job opportunities on the web 
site repsolypf.com, other employment
websites and in the press.

Labour relations

Since 1997, Repsol YPF has had an
established labour relations framework in
Spain with the most representative unions,
the commitments of this framework are
contained in a Framework Agreement. 
In September of 2006 the IV Framework
Agreement was signed with UGT and
CC.OO. federations, it will remain in force

until 31 December 2008 and effects more
than 15,000 people in Spain.

This Framework Agreements includes
specific pacts and protocols covering work 
and home life balance, employment of
people with disabilities, equal opportunities
for men and women and the protection 
of victims of domestic violence. In addition, 
this Framework Agreement will allow 
Repsol YPF to maintain its competitive
position on issues such as salaries and
working day, and will also allow formulas 
for rejuvenating the work force to be
maintained by favouring partial retirement
of employees of a certain age under
satisfactory conditions. 

On the matter of prevention of risks at
work, the fourth edition of this Framework
Agreement widens the scope of the
regulations for previous years by agreeing
measures, over and above those established
in legislation, focused on the coordination 
of external companies working within
Repsol YPF centres. Finally, the agreement
gives competencies to the worker
representatives on environmental issues,
along the lines of complete social
responsibility in this matter. 
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Geographic distribution of employees Employees by business area

In Argentina there are three agreements
which regulate the working conditions 
of approximately 3,900 employees in 
the activities of refining, deposits, service
stations and liquid gas. In the case of 
the first three activities, the agreements
exclusively apply to the company, they 
were signed in 2004 for a period covering
up to December 2006. These agreements
were renewed from 1 January 2007 and 
will now last until 2010. The employees
covered by these agreements are
represented by the Federation of Oil and
Hydrocarbon Works Union (SUPeH).

Employee communications

For Repsol YPF, internal communication 
is a management tool with a primary
objective of providing value to the business,
and which plays a key role in notifying
employees of relevant information about
their work, the company, its culture and 
its values. It helps to integrate people 
within their business areas and within the
company and helps to implement projects
and initiatives that are considered by the
organisation to be strategic (2006 Work
Climate Survey, Change Management…).
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Internal communications in Repsol YPF 
are based on various channels and methods.
One example of this is the internal magazine
“Conecta”, designed for all employees and
edited in 3 languages (Spanish, Portuguese
and English). Numerous digital publications
are also created, for both corporate and
business specific audiences, and the
company has an internal corporate portal,
repsolnet, which offers a wide range of
information on all relevant aspects of the
organisation and which is an important 
tool for issuing messages, campaign
announcements, news or reminders of
different projects.
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in order to respond in an adequate and
timely manner to the challenges with which
they are faced. In 2006 there were 43 active
Practice Communities and the number of
users significantly increased, reaching
14,741 users compared with the 12,300 
of 2005.

One of the first initiatives towards
integration took place in October 2006
when the First Repsol YPF Knowledge
Management Symposium was held, with 
the aim of encouraging the exchange of
experiences between all units and opening
up new routes for improvement. 

The Repsol YPF Knowledge Management
programmes have been recognised with 
the prestigious MAKE award (Most 
Admired Knowledge Enterprises) placing
Repsol YPF among the top ten European
companies in Knowledge Management 
for 2006. This award evaluates the ability 
of organisations to create value for its
shareholders and increase equity by
transforming existing knowledge into
products, services and improvement and
innovation solutions.

Knowledge Management

Repsol YPF started its journey on this
activity route in 2000 with the creation 
of the first Practice Communities in the
upstream business. The consolidation of
these communities and their expansion 
to other business areas created the need, 
in 2002, for a corporate organisational
structure to be created in order to promote
knowledge management in all areas of the
company. The publication of the Knowledge
Management Policy in 2005 represented an
endorsement of the importance that
knowledge management had gained for
Repsol YPF and a framework was created
for adopting this methodology throughout
the company.

In 2006, Repsol YPF made significant
progress for increased integration by
creating an Integrated Knowledge Network,
within its programmes for continuous
improvement and innovation. The primary
objective of this new model, is to achieve
that any employee or member of the
organisation may access the useful
knowledge available at any given time 
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Repsol YPF has 240 technological

collaboration agreements with companies,

universities and other institutions

Repsol YPF has the best technologies 
for obtaining competitive products which,
manufactured with the most efficient
processes and with a minimum
environmental impact, satisfy the
expectations of it customers. This
contributes towards increasing the value 
of the company for its shareholders and
society.

Placing an emphasis on research and
development programmes (R+D), which
provide technological support to the
company’s different business lines and 
which are focused on the permanent
improvement of products and processes. 
To do so, the best commercial technology
available is put to use, whilst developing 
its own technologies which allows the
company to reach a more solid competitive
position and to create greater customer
satisfaction. This also involves technological
prospecting studies in order to identify
which technologies that are currently still 
in their initial stages may change the future
business panorama.

In order to carry out common interest 
R+D programmes, in collaboration with 
the social environment, Repsol YPF has
different cooperation agreements with
Universities, companies and other
Technological Centres, from both public 
and private sectors. The monetary value 
of the contracts has increased very
significantly during recent years, exceeding
the 8 million euros mark in 2006 and with
almost 240 contracts underway. The
collaboration areas cover all of the
technological development activities of the
company (exploration and production of
hydrocarbons, refining and petrochemical
processes and product development), with
the main focus on the early phases 

Innovation 
and technology

of projects and on the performance of activities
in which it is specialised.

In addition, Repsol YPF actively participates in
R+D programmes promoted by the different
government administrations (autonomic,
national and European). During 2006 
Repsol YPF formed part of eighteen projects 
of different kinds promoted by the Spanish
Government and six European Union projects. 

Constant technological monitoring is carried
out in areas that are identified as critical to
the company, in order to monitor evolution
and anticipate opportunities and threats; the
company has tools and its own methods for
this purpose, in order to detect and evaluate
information, managing the flow of
information generated internally and
detected externally with criteria on relevance
and opportunity.



R+D projects and activities are applied 
to the complete business value chain: 
from exploration of new crude oil or gas
deposits, extraction and preparation for
transport, through the transformation 
and manufacture of products in the
industrial complexes, to distribution to 
the end user. In order to carry out its 
R+D programmes and activities, Repsol YPF 
has two Technology Centres, one in Spain
(Móstoles) and the other in Argentina 
(La Plata), in which 450 people are
employed. 

In 2006, the Repsol YPF Technology Units
assigned 65 million euros to this activity, 
to which a further 7 million euros was 
added for projects performed from the
business units.

• In the business area for Exploration 
& production of hydrocarbons, 
projects were focused on increasing 
the production of crude oil and gas and
on improving the oil recovery factor, 
for heavy, extra-heavy and conventional
oils; on the exploitation of natural gas
reserves through the liquefied natural gas
chain and other routes such as
transforming natural gas into gas oil; 
and on reducing the environmental 
impact of operations, optimising
production and reducing operating costs.

Worthy of note is the work carried out 
in collaboration with Stanford University
and the National Computing Centre in
order to improve deep water 
hydrocarbon detection, using the
calculation capacity of the Mare Nostrum
computer, the largest calculation capacity
in Europe. The results of this work will
help to reduce the risk of locating oil
deposits. 

• In the business area of Refining 
& marketing of oil products, the
Technology Units provide specialist
technological support to refineries in order
to obtain better quality fuels and gas oils,
complying with international standard
requirements in advance. New projects 
are also underway, such as vegetable-
based bio-fuels or improved-performance
lubricants and asphalts. Of special
importance is the technological solution
for reducing contaminant gas emissions
from heavy vehicles: AdBlue, a product
which significantly lengthens the useful
life of catalysers which reduce the
presence of contaminants in exhaust
fumes.

• In Petrochemicals, the company 
continued with its efforts with resources
committed to the consolidation of its own
technologies developed in recent years,
which have enabled the expansion of the
propylene oxide plant in Tarragona from
150,00 tm/year to 200,000 tm/year. 
New hydrogenated rubber applications
have also been developed, making an
important expansion of the production
plant capacity possible, this may double 
its initial capacity. The latest technology
catalysts will be used which will optimise
processes and better meet customer
requirements 

• In the LPG business, the Technology 
Unit acts as a reference laboratory 
for the approval of domestic apparatus
and materials, and provides technical
support for the application of sector
standards. 

450 professionals

work in the 

Technology

Centres in Spain

and Argentina



A new advanced
technology asphalt 
to improve the
environment and
quality of life

Repsol YPF, ever committed
to technology, respect for
the environment and
quality of life, has now
completed one of the most
innovative processes in
recent years for the asphalt
world at its Technological
Centre in Móstoles: the
formulation and production
of bitumen for roads with
used tyre powder. As well
as contributing to reducing
the environmental impact
of the 300,000 tonnes/per
year of used tyres in Spain,
the new asphalt has new
properties which makes 
it particularly desirable,
providing aspects such 
as lower acoustic impacts,
road safety and economic
savings. 

This new product improves 
vehicle grip on the road in
damp weather conditions,
reduces noise, has a higher
level of resistance to the
continuous flow of traffic
and a useful life which
exceeds that of traditional
mixes. This new product
has already been applied 
in Andalusia, Castilla and
Leon, the Basque Country 
and Madrid (Spain)
demonstrating its excellent
performance characteristics.

R+D and sustainable development

Repsol YPF, ever loyal to its principle 
of social responsibility, is developing and
continuously improving its productions
process and end products, conserving
natural resources and respecting the
environment, thus contributing to a
sustainable energy supply. Research and
development programmes are a
fundamental pillar of this strategy and 
in 2006 significant results can be noted:

• Development of a ground-breaking
technology for the use of bitumen
improved with recycled tyre powder for
manufacturing asphalt.
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• In the line of research about biofuels,
which has been developing for over a
decade now, Repsol YPF leads the PIIBE,
investigation project to boost Biodiesel in
Spain, as part of the CENIT project under
the scope of the Spanish Government’s
INGENIO 2010 initiative. 15 companies
and more than 20 research centres are
participating in this project, which is to last
four years and has a budget of 22 million
euros (almost 50% of which are from
public funds). The objective is to increase
the availability of local raw materials for 
the production of bio-fuels and to reduce
its associated production costs, thus
facilitating its introduction onto the
market. In this way it will help to fulfil 
the targets proposed in Spain and Europe
for the use of fuels derived from
renewable sources, thus reducing the
effect on climate change.

Repsol YPF, in recognition of its efforts 
and leadership on bio-fuels, chairs the 
2006 European Bio-Fuel Technological
Platform since June 2006, the objective 
of the platform is to accelerate efforts in
order for this technology to provide socially
and economically competitive products, 
thus contributing to the sustainability 
of resources. This Platform will define 
the strategy and objectives to be reached 
in the European Union on matters in relation
to R+D in this field.

Other initiatives, such as CO2 capture 
and storage demonstration projects,
improvements for increased energy
efficiency at oil refineries, biological
techniques for the recovery of contaminated
ground, the development of vegetable
based lubricant oils, or of a diesel fuel
additive for heavy vehicles with reduced
contaminant emissions, are clear examples
of Repsol YPF’s commitment to sustainable
development and to the environment in
which it carries out its activities.

• Repsol YPF is a world leader in developing
plastics for agriculture and its current lines
of investigation are even more innovative:
obtaining plastics which decrease disease
and plague levels on crops and inverting
greenhouse temperatures and intensifying
light wavelengths to increase
photosynthesis in plants. In addition,
recent technological developments
lengthen the useful life of plastics, thereby
reducing the amount of raw materials
needed for their production and
generating 50% less waste. 

• Applying new techniques for detecting
possible environmental impacts at oil 
and gas exploration and production
operations. These techniques have been
used with good results and are based on
the use of satellites to provide high
resolution images 

Our own technological

development allows 

the company to reach 

a competitive position



Caring for the environment and safety 
is a central pillar for Repsol YPF in managing
its activities. The strategic vision of the
company reflects this, with the commitment
“to contribute to sustainable development
and to improve the social environment 
and respect human rights, the environment
and safety”. One of Repsol YPF’s four core
ethics is “We demand high levels of safety
in processes, installations and services,
stressing the protection of employees,
contractors, customers and the immediate
surroundings, and we convey this principle
to the entire organisation”. 

In July of 2006 Repsol YPF approved the
new Health, Safety and Environment Policy
in order to reinforce its commitment with
these areas as they are considered essential
in all of its activities. Each Division therefore
assumes the commitment to safety and the
environment as its own and promotes the
knowledge of and compliance with the
policy for all employees, contractors and
suppliers. 

This Policy is implemented in all company
activities via the Safety and Environmental
Management System, which establishes 
the organisational principles, the planning,
monitoring and audit systems and the
common company standards in these areas. 

The Repsol YPF Safety and Environmental
Management System is comprised of an
Environment and Safety manual, along with
Policy, and an extensive body of standards,
procedures and technical guides. 

Environment 

The Repsol YPF 2006 Corporate
Responsibility Report contains detailed
information on the main aspects of the
relevant improvements introduced during
the year in the different areas of
environmental protection. 

Note 38 of the Consolidated report lists
detailed information in relation to assets,
expenses and investments, contingencies,
provisions and future actions of an
environmental nature. 

As in previous years, the main investments
made in 2006 were in the refining area in
order to upgrade the environmental quality
of oil products for compliance with new
Spanish and Argentine standards. Significant
investments were also made in measures 
to control, reduce and/or prevent polluting
emissions, including those to protect air 
and water environments.

Safety and environment

Safety and environment

Safety, personal health and environmental 

protection are fundamental values 

of company activities



Climate change 

Repsol YPF continued with the
implementation of its Carbon 
Management Plan, focussing mainly 
on the following core lines of action:
participation on the European emissions
trading scheme, the consolidation of 
the company’s Catalogue of Opportunities
for the Reduction of greenhouse gas
Emissions (CORE), with an emphasis 
on the identification and development of
internal Clean Development Mechanism
(CDM) projects.

With respect to the European emissions
trading scheme, the company consolidated
its activity in this market in 2006 with the
increase in the number of counterparties 
and the participation in the ECX market
(European Climate Exchange). During 
the year, the Spanish Government reviewed 
the scope of application of the law which
governs the trade of greenhouse gas
emissions, expanding the “combustion
installation” concept. This change has 

meant the inclusion of new Repsol YPF 
installations in the European emissions
trading scheme, although this has not 
made any significant change to the market
position of Repsol YPF. 

During 2006, Repsol YPF continued to 
focus its efforts on the verification and
monitoring of CO2 emissions in the
company’s industrial installations that 
are affected by these standards. These
verifications are carried out by internal 
audit prior to the official yearly verifications
to establish the quantity of CO2 emissions 
to be met by each installation; the company
has a team of specialist internal auditors 
for this purpose. Repsol YPF also participated
in the consultation carried out by the
European Commission on the review 
of Decision 156/2004 which defines the
methodology for monitoring 156 and
notifying greenhouse gas emissions.
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Work also continued in 2006 on the
identification of new opportunities for
reducing emissions in the different business
units which are now included in CORE,
which is one of the key tools to promoting
technological and energy efficiency
improvements in the activities of the
company. From the opportunities included 
in said Catalogue, internal projects with 
the possibility of being recognised as 
Clean Development Mechanisms (CDM)
have been identified. 

One of the actions established in the
aforementioned Carbon Management 
Plan is the possible participation in pools. 
In 2005 Repsol YPF joined the Greenhouse
Gas Credit Aggregation Pool (GG-CAP) 
and in the Spanish Carbon Pool in 2006. 

These Pools develop CDM projects around
the world investing in energy efficiency,
renewable energy, waste management, 
fuel change and many other projects in
developing countries in line with the
company’s policy to promote global 
efforts in the fight against climate change.

Repsol YPF’s management in matters 
related to climate change is reviewed 
yearly by various investment groups 
and assessment companies. This has lead 
to its inclusion in the Climate Leadership
Index in 2006, an index listing the best
companies for policies on climate change.

Biodiversity 

One of the main challenges posed by
sustainable development is that of
protecting biodiversity, considered vital 
to ensuring human welfare and economic
development. Repsol YPF shares this
concern and has integrated respect for
biodiversity in the planning and
development of its projects and operations,
preventing any possible negative impacts 
on ecosystems. 

Proof of this is the inclusion of biodiversity
protection in the new Health, Safety and
Environment Policy. During 2006 progress
was made in the management of
biodiversity and a work plan was compiled
for the next few years, along with other
actions. The purpose of the aforementioned
plan is to ensure implementation of
company principles on biodiversity,
approved in July 2005.

The Repsol YPF 2006 Corporate
Responsibility Report lists the main actions
undertaken for the protection and
conservation of the environment and
biodiversity.

Safety and environment

The new Health, Safety, and Environmental 

Policy, approved in 2006, includes 

the protection of biodiversity
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Repsol YPF is committed to
developing its activities deeming
safety, people’s health and the
protection of the environment 
as essential values.

To reach this aim, Repsol YPF shall
be led by the following principles:

Integrated leadership and
management

Management will lead the health,
safety and environmental
protection programmes and will
provide the required resources to
ensure that all staff are aware and
work in accordance with the
principles. The chain of command
will integrate the health, safety
and environment policy into
business management and will 
be responsible for applying its
management and result
monitoring systems.

Integrating the criteria of health,
safety and environmental
protection in the lifecycle of our
activities

Repsol YPF will take health, safety
and environmental protection
criteria into account as part of its
strategy, across all its activities and
throughout their life-cycle, with
the aim of preventing harm to
persons and property and
minimising impact on the
environment and the effects 
on climate change, respecting
biodiversity and local communities.

Complying with standards

Repsol YPF will comply with the
legal requirements in force in each
country, and will define the
internal norms necessary to
establish common standards for
behaviour in relation to health,

safety and environmental
protection, independently of 
the geographic area where the
activities take place.

In the same way, it will take
legislative trends and international
standards into account in its plans
for the future.

Continuous improvement

Repsol YPF will systematically set
objectives for improvement and
goals in terms of health, safety and
environmental protection; it will
evaluate performance and apply
any corrective action necessary 
to achieve proposed objectives.

It will also work to search for new
technical solutions to health, safety
and environmental protection
matters.

Communications and interactions
with society

Repsol YPF will maintain
communication links with interest 
groups, will work jointly with
society by sharing its knowledge
and providing reliable and
transparent information about its
operations and the effect of its
activities and products on persons
and the environment.

Regardless of their position 
or location, all employees are
responsible for their own safety 
as well for contributing towards
individual and collective safety,
health and environmental
performance.

Repsol YPF considers that to
comply and ensure compliance
with this policy is the responsibility
of all those who take part in its
activities.

Health, Safety and 
Environmental Protection Policy

Safety 

The ultimate objective for Repsol YPF is 
to have no accident whatsoever in the
course of its operations. To this end, it
continually evaluates its management
system for improving safety (work and
industrial) and for reducing the risk of
accidents. Management improvement
actions and investments for maintaining
installations in accordance with sector
standards are established each year.

Accident frequency was again reduced 
in 2006. Lost Time Injury Frequency (LTIF)
for own personnel fell by 28% last year.
However, and despite the improvement
actions undertaken and the progress
achieved, we regret to report a total of
seven accidents, with nine fatalities; one
company employee and eight personnel
employed by contractors.

The Repsol YPF 2006 Corporate
Responsibility Report lists the main measures
taken and investments made on improving
safety.

Lost time injury frequency for own
personnel
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Repsol YPF’s management understands total
quality to mean the proper management of
all the resources that the company has with
which to achieve the highest levels of
quality in terms of value creation for all their
stakeholders over time. In 2006 Repsol YPF
reviewed its quality policy and placing an
emphasis on quality levels, value creation
and innovation.

Repsol YPF is a member of the international
foundations EFQM (European Foundation
for Quality Management) and FUNDIBEQ
(Latin American Foundation for Quality
Management), and also actively participates
in the principal quality associations in the
geographic regions in which it operates. 

Strategic Quality Plan

Each year, the Quality Committee,
comprised of Top Level Management
representatives from Strategic Business 
Areas and Corporate Directors, approve the 
Repsol YPF Strategic Quality Plan in which
the strategic objectives and scheduled
actions required in order to develop the
quality policy are established. The plan
contains seven programmes all of which
recognise and promote customer focus as
one of Repsol YPF’s core professional 
values, by knowing and satisfying their
requirements with agility and speed and 
by anticipating their expectations.

Consolidation and improvement of the 
self-evaluation process 

The “Repsol YPF Self-evaluation
Methodology Guide” was approved in
2001, and amended in 2004. Based on 
this programme for periodic and systematic 
self-evaluations which itself is based on the
EFQM and FUNDIBEQ models of excellence,
Repsol YPF Units define their improvement
plans and programmes and put them into
practise. 

Since the launch of this programme, more
than 85 self-evaluations have been carried
out. This means that by December 2006,
100% of the organisation (weighted in
terms of work-force levels) had performed,
at least, its first self-evaluation, more 
than 50% had performed the second, 
and 25% had performed three or more 
self-evaluations. 

New in 2006 was the incorporation of 
the Investors in People Standard as a pilot
scheme, and the development of a new
methodology for integrating said standard
within the corporate self-evaluation model. 

Quality: excellence in management

Quality: 
excellence in management

Repsol YPF’s quality programmes promote 

customer focus as one of the company’s 

professional values



Establishing a process focused 
management system

At Repsol YPF, process management
throughout the company is guided using 
an indicator system which facilitates 
decision making based on reliable data 
and a balanced allocation of resources 
to activities.

Since the Repsol YPF Quality Committee
approved the “Repsol YPF Key Process
Orientation Methodology Guide” in
October 2004, work has continued in 
order to develop and deploy the
methodology. Currently, 75% of the
organisation (measurement weighted in
terms of work-force level) is implementing
their management programme with a 
focus on processes.

Seis Sigma based process improvement
programme.

Repsol YPF has been applying the Seis
Sigma methodology in an experimental
manner since 2004 in both corporate and
business units, with estimated costs savings
per project which range from 80,000 to
130,000 euros.

Quality training deployment 

During 2006 Repsol YPF designed a
corporate quality training range to cover
different training requirements: from
awareness courses for the organisation 
in general, to more specialist training to
support professionals when implementing
quality programmes: models of excellence
and self-evaluation, focus on processes,
improvement tools, Seis Sigma, etc.

More than 55 quality certifications

During 2006, Repsol YPF certified its
Lubricants Laboratory at the Technological
Centre under standard ISO 17025, in line
with the Gas and Fuel Laboratories which
were certified previously.

With this certification, Repsol YPF now has
more than 55 quality certifications based on
standards such as ISO9001:2000, TS 16949
or ISO 17025 which may be consulted at
www.repsolypf.com.

Innovation management

Repsol YPF promotes innovation as a
fundamental management value. As such,
during 2006 it participated in a work group
together with the Club for Management
Excellence (Club Excelencia en la Gestión 
in Spanish) in order to create an innovation
framework which will allow it to measure
and drive the innovative capacity of the
organisation.

Promoting the use of benchmarking

At Repsol YPF we promote and support 
the use of benchmarking as a basis for
establishing improvement objectives in line
with each environment and to detect and
share best practices in the organisation. 
In 2006, a Repsol YPF work group
collaborated with the Spanish Quality
Association and other companies from the
Spanish energy sector in the development 
of a benchmarking methodology, which 
was subsequently adapted to the specific
Repsol YPF business model. 
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Repsol YPF has

more than 55 international

certifications in 

quality related matters

The seven
programmes 
of the Strategic
Quality Plan

• Consolidation and
improvement of
the self-evaluation
processes for Units. 

• Establishing a
process focused 
management
system throughout
the entire
company.

• Seis Sigma 
based process
improvement
programme.

• Promoting the use
of benchmarking.

• Quality training 
deployment
throughout 
the entire 
organisation.

• Standardised
management
systems.

• Innovation
management.



Social commitment 

For Repsol YPF, social commitment goes
hand in hand with business activity. Care 
for the environment; good relations with
host communities; safety of people,
products and installations; environmental
commitment or the respect for human
rights; all of these matters are essential 
and key attributes in the company’s
management model. 

This commitment rests on the company’s
capacity to generate and distribute wealth 
as a result of the efficient running of its
business as an energy company. Yet this
capacity to generate wealth largely 
depends on the acceptance of the
communities in the areas in which
Repsol YPF carries out its operations, and
their view of Repsol YPF as a responsible
member of society whose presence will 
have a positive impact on their own welfare.
Repsol YPF must work with a long-term
view, as in the majority of cases the life 
of its projects is measured in decades. This
perspective gives a better understanding 
of sustainable development and the
importance of maintaining long-term,
mutually beneficial, and cooperative
relationships with the society of which 
it forms part. 

Consequently, Repsol YPF is committed 
in their business activity to a principle for
achieving an efficient, modern, profitable
and effective management system, in
harmony with the principles of sustainable
development and a commitment to the
welfare, development and prosperity of 
the communities in which in operates. 

Repsol YPF believes in transparent, 
rigorous and fluid communications with 
all interest groups: shareholders and
investors, employees, customers, partners,
suppliers and the areas in which the
company operates. The company believes
that this is the only route to guaranteeing

Communication and social commitment

Communication 
and social commitment

The majority of Repsol YPF projects are 

developed over decades, where a basic action 

principle for sustainable development and 

long-lasting relationships with communities 

is adopted



The Corporate Responsibility Master 
Plan is developed over nine corporate 
and three support programmes, which
respond to the six strategic lines. With 
a special emphasis on the environmental
aspect. In addition, the Plan contemplates
three transversal support programmes
related to training, performance monitoring
and communication. Each of the
programmes will set in place some 
65 actions that will be carried out in the
period covering 2007-2009.

long-term generation of social and economic
value, as it allows it to learn about the
concerns and expectations of the
community and to work towards responding
to them to the fullest possible extent.

The 2006 Corporate Responsibility Report,
lists the criteria for Repsol YPF’s actions and
efforts in this field.

Corporate Responsibility Master Plan: 
a new and integrating perspective 

The relationships established by Repsol 
with society in its area of influence are
initially focused on two fundamental lines:
to consolidate its position, establishing
strong long-term relationships with the 
main interest groups, and to undertake
actions which support its commitment to
society and which, in turn, promote mutual
value creation.

In 2006, and given the strategic 
importance of corporate responsibility and
social commitment, Repsol YPF began a
rigorous internal reflection process, designed
to analyse, organise and orient the
company’s focus on said matters and which,
at the same time, would respond to the
need to find a common framework for all
initiatives developed in the different
countries in which the company has a
presence. This process ended with the
creation of the Corporate Responsibility
Master Plan 2007-2009.

Interaction with the company’s interest
groups allowed six strategic lines to be
identified: good governance and ethical
behaviour; health and safety; environmental
impact management; product influence;
attraction and retention of talent, and
dialogue and cooperation with the
community. 

The Community Programme Commitment
to the 2007-2009, is aimed at analysing,
organising and orienting the company’s
social commitment actions. With the
approval of this Programme, Repsol YPF 
has provided itself with a tool with which 
it can locally develop action plans in the
community in line with corporate and
business objectives, whilst also in line with
the real needs of the communities where 
the actions are carried out. The priority 
is to give a global focus to the actions 
of Repsol YPF in the community for all
business areas. 
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In 2006, 

25.4 million euros 

were assigned to 

the promotion of 

social and cultural 

programmes

The nine
programmes of
the Corporate
Responsibility
Master Plan

• Ethical behaviour
in relationships

• Attraction and
retention of talent;
employee
satisfaction and
professional
development

• People’s health 
and safety.

• Environmental
management 
and effective use
of resources.

• Contribution to 
the fight against
climate change.

• Respect for
biodiversity.

• Sustainable
products that are
respectful to the
environment

• Adding value
through premium
services.

• Commitment to
the community.



With the start up of the Commitment to 
the Community Programme for Repsol YPF
seeks to achieve various objectives:

• To have a system with which to learn
about and anticipate reputation or
operation risks resulting from relationships
with local communities.

• To develop a functional model with which
to carry out activities in the communities
in a coordinated and efficient way.

• To have a model which defines the
identity of the company in its actions in
the community throughout the operation
life-cycle.

• To have corporate and country action
plans for the purpose of meeting the
objective of the Commitment to the
Community Programme.

• To design a communications strategy
capable of achieving external recognition
of the company’s commitment to the
community.

2007 will see the beginning of the
implementation of the lines of action
contemplated in the Commitment to 
the Community Programme.

More than 700 social and cultural action
programmes

The lines of action followed by Repsol YPF
in social commitment matters respond to 
the needs identified in the communities.
Each programme seeks to generate self
development capabilities in the communities.
The programmes undertaken in 2006
covered a large variety of issues and were
carried out in all countries in which the
company has a presence. 

Repsol YPF and its foundations contributed
some 25.4 million euros throughout the
year, 12% more than in 2005, to promoting
social and cultural programmes mainly in
areas such as education and training, health,
social integration, art and culture, the
environment and community development.
Repsol YPF believes that training and
enabling people is the route to creating
change and development in society and
allocates the majority of its budget to this
line of action. Therefore, more than 50% 
of the investment was allocated to
education and training in 2006.

Throughout the year, more than 700 social
and cultural action programmes were
underway, a 24% increase on the previous
year. The actions can be grouped into the
following action lines:

• Education and training. Programmes
range from primary and ethical education
to university and professional training
programmes. In Argentina, the Fundación
Cruzada Patagónica alliance has, since
2001, focused on offering equal
opportunities for education and
development to hundred of families in
rural communities, largely of Mapuche
origin, from Western Patagonia, who live
in conditions of extreme poverty. 60% 
of the budget for this programmes goes 
to Centro Educativo Integral San Ignacio,
whilst the rest is allocated to assisting
family and community microenterprise
production activities.

Communication and social commitment

More than 

50% of social 

investment was 

assigned to 

education and 

training in 2006



65

One example of Repsol YPF’s social
commitments is its involvement with both
international and national initiatives with
objectives intended to spread and promote
best practices in this field.

• Since 2003, Repsol YPF forms part 
of the United Nations Global Compact, 
an ethical commitment initiative, 
the objective of which is that companies
incorporate ten principles relating to
human rights, working conditions, 
the environment and the fight against
corruption, into their corporate strategies
and operations. The Global Compact was
launched by the United Nations
Secretary General, Kofi Annan, in 1999,
and began operating in 2000.

Repsol actively works to promote these
principles and was recognised as have
done so with a “Notable COP”
assessment for the Communication 
on Progress, such a distinction is, in the
opinion of the Global Compact Office,
awarded to those reports which best
reflect compliance with these principles.
In addition, Repsol YPF participates in
promoting the Global Compact principles
with local promotion groups in Spain
(2003), Argentina (2004) and Bolivia
(2006).

- www.unglobalcompact.org

- www.pactomundial.org (Spanish Global

Pact Association)

- www.undp.org.ar/Actividades/25/ 

(Global Pact)

• In 2006, the company joined the World
Business Council for Sustainable
Development (WBCSD), an international
council which promotes the involvement
of its members in sustainable
development. Through the Fundación
Entorno, a regional organisation of 
the WBCSD, Repsol YPF works in
various different programmes such as
the programme on climate change or
the programme on the role of
companies.

- www.wbcsd.org

- www.fundacionentorno.org

• The Extractive Industries Transparency
Initiative (EITI) was launched during 
the World Summit on Sustainable
Development in 2002. Its objective 
is to promote transparency in payments
made by extractive industry companies
to governments and, thereby contribute 
to these funds being reinvested into
population welfare.

- www.eitranparency.org

• Repsol YPF forms part of the Corporate 
Reputation Forum (fRC) which was
founded in 2002 and incorporates a
further 11 companies. Its objective is 
to cooperate and develop joint projects
for value creation through intangible
asset management. Among the most
notable actions in 2006 is the “2015, 
a better world for Joanna”, a project
aimed at promoting and publicising the
Millennium Development Objectives
among the interest groups of fRC
companies and demonstrating the role
that they could play in achieving them.

- www.reputacioncorporativa.org

- www.2015unmundomejorparajoana.com

Presence in corporate 
responsibility initiatives



One important Programme in Peru is the
“Mathematics for all” initiative oriented
towards students and teachers with little
resources in order to improve the level 
of learning in this field. Repsol YPF’s
contribution is realised through book
donations and teacher training for five
schools in the Ventanilla area.

• Health. Projects and programmes which
contribute towards improving sanitary
conditions and the quality of life in local
populations. Since 2003, Repsol YPF has
worked together with the Red Cross 
on the “HIV/AIDS Prevention and
strengthening the ambulance service 
of the Red Cross in Trinidad & Tobago”
project. Its main objective is the
prevention of HIV transmission among
mothers and children by informing
pregnant women on how to minimise 
the risk of infection. The second objective
is to train Red Cross volunteers in Trinidad
& Tobago so that, in the future, they may
advise and attend women.

• Social integration. Projects which favour
integration in society for groups at risk 
of exclusion. It is important to note the
continued collaboration of the Bobath
Foundation who, in 2006, focused on
achieving social-work insertion for people
severely affected by paralysis and brain
damage, through personal ability training
and education on practical-theory
knowledge in administration management
fields.

• Community development. Projects 
which may become self-sufficient for the
development and generation of abilities 
in the communities where they are carried
out. In Venezuela, one such project is 
the “Local Economy Promotion” project
for promoting the creation of micro-
companies, supporting enterprises in
developing production and organisational
capacity, establishing networks to facilitate
production processes and sales, and
promoting community based credit
organisations.

In Bolivia, “Endulzar la vida” (making life
sweeter) is a production microenterprise
benefiting families in the neighbouring
communities of Repsol YPF operations 
in Santa Cruz, Cochabamba and Tarija.
The inhabitants have discovered an
alternative source of income in the
production of honey and a way of
entering the market. With this training
programme, the production levels have
increased by 800 percent and the new
apiarists now also produce soap, home
made remedies and other derivative
products, thereby becoming the new
trainers for their neighbours.
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• Environment. Programmes for the
conservation of biodiversity in the
countries in which Repsol YPF has a
presence. Once such effort is the
collaboration with the SOS Atlantic Forest
Foundation in Brazil, more precisely with
the Florestas do Futuro programme, 
where Repsol YPF is the only oil company
involved. This project is aimed at the
conservation of water resources by the
preservation of plant life.

• Corporate volunteer work. Programmes
taken on by Repsol YPF employees 
who offer up their time and efforts to take
part in social projects. In Peru, through the
Programme known as “Manos Amigas”
employees voluntarily work in schools,
food halls and human settlements in Lima
and Ventanilla. In 2006 construction work
was carried out one modular houses for
people with little resources in Ventanilla,
where around 100 volunteers from 
Repsol YPF took part. This initiative was
carried out in collaboration with the NGO
“Un techo para mi pais” (A roof for my
country)

• Art and culture. In 2006, Repsol YPF
continued to support projects relating 
to the promotion of art and culture. 
The company cooperates with museums,
exhibitions and initiatives encompassing
photography, painting and sculpture. It 
also provides resources for the recovery
and conservation of historical cultural
patrimony both in Spain and Latin America.

Together with the Academia Argentina 
de las Letras it presented the “Inédito
Diccionario de Argentinismos de siglo
XIX” by Pedro Luis Baria, president of 
the Academy. This book is recovered from
manuscript of more than 130 year of age,
and represents an important contribution
to the Spanish language, to its
consolidation and to its continued growth.

67Communication and social commitment

Investment in social and cultural programmes Thousand euros

2004 2005 2006

Spain(1) 9,714 10,856 12,806
Argentina, Brazil and Bolivia (ABB) 2,847 7,931 8,278
Rest of Latin America 2,904 3,590 3,569
Rest of the world 868 295 801
Total 16,333 22,671 25,455

(1) ISE participation in 2006, 2005 and 2004 was 6,383, 5,580 and 5,080 thousand euros respectively, benefiting students
from the regions in which the company operates.

Community
development: 25%

Social integration: 3%

Health: 7%

Art and culture: 13%

Environment: 1%

Education and training: 51%

Spain: 50%

Argentina, Brazil
y Bolivia (ABB): 33%

Rest of
Latin América: 14%

Rest of the world: 3%

Investments in social and cultural 
programmes in 2006

Investments in social and cultural 
programmes by geographic area in 2006



Foundations 

The Repsol YPF Foundation, the YPF
Foundation and the Repsol YPF Ecuador
Foundation work together in line with the
social actions on which the company has 
a special focus. During 2006, Repsol YPF
foundations developed a total of 43
projects, each one impacting on a priority
action line in their area of influence. 

One primary objective of the Repsol YPF
Foundation is to drive the promotion of
studies in the fields of science and
technology in oil, gas, electricity and
petrochemical areas. In this sense, for yet
another year, the important activities carried
out by the Instituto Superior de la Energía
(ISE), which has its headquarters in Móstoles
(Madrid, Spain) is worthy of mention. This 
is an international post-graduate educational
institution which was created with the
support of the Foundation. 

The ISE specialises in post-graduate
programmes and its main objective is to
design and offer courses to young university
graduates who wish to become professionals
in the energy and chemicals world. ISE
activities trained 1,500 people in 2006. 

The YPF Foundation has collaborated in the
“Development Fair” Projects Competition,
an initiative of the World Bank with the
objective of helping to identify and generate
innovative ideas to strengthen civic values
among young people in situations of
poverty and vulnerability. 

The activities of the Repsol YPF Ecuador
Foundation are focused on education, health
and supporting projects with microfinance. 

Communication and social commitment

Activities of 

the Instituto

Superior de

la Energía

trained 

1,500 people



• Repsol YPF joined the prestigious 
Dow Jones Sustainability Indexes in 2006, 
becoming part of the Dow Jones
Sustainability Index World and Dow Jones
Sustainability Index STOXX.

www. sustainability-indexes.com

• Since 2003, Repsol YPF has formed part 
of the FTSE4Good index, which together
with the Dow Jones Sustainability Indexes, 
are considered the strictest and most 
prestigious in the world.

www.ftse.com/Indices/FTSE4Good_Index_ Series/

• Carbon Disclosure Project. In 2006, 
Repsol YPF was included in the Climate 
Leadership Index and declared to be the
“Best in Class” for its strategy and policy 
of transparency on climate change.

www. cdproject.net

• It has also received good evaluations from 
analysts for socially responsible investment, 
also being considered as one of the 
“Best in Class” by Storebrand.

www.storebrand.com

• Repsol YPF was recognised by the Institute 
of Women, of the Ministry for Work and 
Social Affairs in Spain, as a collaborating 
entity for equal opportunities between 
women and men.

www.ttmtas.es/optima
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Recognitions 

The efforts of Repsol YPF on incorporating corporate responsibility into its company 
strategy and management were recognised by the market. 



The value of communication

Shareholder and investor relations

Repsol YPF provides service to and
maintains a constant relationship with 
its shareholders, with investors and with
analysts. In order to do so it has the
Shareholder Information Office and the
Investor Relation team.

The Shareholder Information Office 
provides service to shareholders via a 
direct communication free phone line 
(900 100 100). During 2006 the office 
has dealt with 78,282 calls with queries in
relation to share prices, General Meeting
and relevant company facts which affect
share value.

Information is also provided on the 
web site with specific contents under
“Shareholder and Investors”. In addition 
to viewing all relevant company 
information on this site, any questions 
may also be forwarded by e-mail to
inversores@repsolypf.com.

Another communication route for
shareholders is the magazine Extracción
which is issued twice a year and contains
information of interest such as results, 
news, interviews, etc.

The Investor Relations Division maintains 
a fluid relationship with investment
institutions and market analysts. In 2006,
among the activities carried out by this
Division, were the global roadshows
(meetings with international investment
institutions and company executives) and
the more than 500 one-to-one interviews
with investors and financial analysts.

Communication and social commitment
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Media relations

For Repsol YPF, maintaining a fluid and 
constant relationship with the media is
essential in order to convey the evolution of
its activities and of company management.
The company’s communication policy is
based on maximum information
transparency, rigour and the veracity 
of the information that it conveys. 
Availability and an immediate response to
demands for information are also essential 
in the day to day relationship with
journalists.

Through the External Relations Department
which forms part of the company’s
Communication Division, Repsol YPF
maintains a daily contact with the national
and international media in the countries 
in which it operates. It also has a close
relationship with local media in areas where
the company’s Industrial Complexes are
located.

In 2006, Repsol YPF issued more than 
200 press releases through the External
Relations Department in Spain and
Argentina and through the press
departments in the different company
operation locations. 

The repsolypf.com portal had
various recognitions and awards
for transparency and content on
the corporate web during 2006.

• Best valued European oil
company due to its transparency
on the internet. According to
the ranking created by
Hallvarsson & Halvarsson
consultants which analyses more
than 500 European indexed
companies, Repsol YPF is the
first oil company in Europe for
its transparency in managing 
the contents of its corporate
website, an it occupies the eight
place in the global classification
of European companies with the
highest market capitalisation.
For the third year in a row,
Repsol YPF leads the ranking of
the Ibex-35 corporate websites
by offering the best information
on the Internet. 

• Best Investor Relations Internet
Site in Europe 2006 in the third
edition of the study carried out
by Company News, a French
financial communications
company. The analysis covered

Transparency on the web

261 companies listed in the
main European stock markets. 

• V AECA Award (Spanish
Association of Accountancy and
Business Administration) to the
Company with Best Financial
Information on the Internet.
Corporate Information
Transparency and Reliability. 

• IV Edition of the Interactive
Awards. First prize for the
“corporate web” category. 

• Third best energy company
corporate website, according 
to the Best IR Websites in the
Energy Sector. The study carried
out by the Canadian company
IR Web Sites evaluates the
quality of corporate content on
the Internet of 525 companies
with the highest market
capitalisation in Europe, Asia 
and North America, considering
criteria such as financial
information and corporate
governance, shareholder
resources and services, news and
events and the user-friendliness
of the website. 

More than 200

press releases 

issued and 3,000 

queries answered 

through the press 

mailbox
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Relationships with journalists are supported
by specific information meetings with
company communications managers and 
by holding press conferences. Two general
press conferences were held in 2006 for 
the propose of announcing the revision of
reserves and the Annual Shareholders’
General Meeting.

The Press Room on the Repsol YPF website
has become one of the main sources of
information used by journalists, or indeed
any person who so wishes, to find
information of interest on the company,
from press releases to publications, as well
as a gallery of images and many other tools,
such as a glossary of terms and archive. 

To facilitate communication with journalists,
Repsol YPF created a press mailbox, open
24 hours a day, via which more than 
3,000 queries or requests for information
were received during 2006.

Brand management

Repsol YPF is certain of the enormous
importance and increasing value of its brand
as a key element in the differentiation of its
products and services, and the confirmation
and visibility of its leadership, for customers
and society in general, and in its capacity 
to attract and retain human capital. 

A shared identity, excellently managed,
allows the company to put forward an
unequivocal and differentiating message
before its different audiences, as well as
creating links of association between them. 

Convinced that what cannot be measured,
cannot be managed, the company has set 
to work to combine classic marketing tools
and elements with an economic-financial
focus, and to thereby quantify and monitor
the direct impact of marketing and
communication activities on the economic
value of the brand, and therefore, on the
value of the business as a whole. 

In order to guarantee its leading position 
in the main countries in which the company
operates, throughout 2006 work took place
on the definition of a policy focused on the
commercial brands of reference in these
markets, YPF in Argentina and Repsol in
Spain along with other reference brand
names. Both brands make up the central
pillar for growth and value creations, given
their vast capacity for differentiation, their
high level of notoriety and the prestige and
solidity of the image for all publics of
interest to the company. The Repsol YPF
brand strategy rests on four fundamental
pillars: 

• Consistency of messages

• Simplified portfolio and brand architecture

• Concentration of efforts and resources

• Systematic graphic applications

The ultimate objective of this policy is to
increase the value of the brand as an asset.
To this end, we have undertaken a number
of actions that part from the definition 
of a strategy that identifies the strengths,
risks and opportunities of our brands, and
pursues the generation of a differentiating
and relevant brand image, capable of
maintaining customer loyalty and
maintaining the financial results as set out 
in the strategic plan.
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The Repsol brand has a high level of notoriety 

which, excellently managed, conveys an
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The link between Repsol and high level
competition in 2006 was transformed 
once again into a year full of sporting
successes at the highest level. Nicky
Hayden’s victory in the MotoGP World
Championship, the triumph of Stephane
Peterhansel in cars at the Lisbon-Dakar
Rally, the second Raid World championship
victory on motorcycles for Marc Coma and
the seventh World trial bike title for Laia
Sanz are successes which represent Repsol’s
unwavering commitment to sports
sponsorship. 

Another extraordinary example of our
sporting sponsorship in 2006 was the 
advent of Dani Pedrosa as an official 
Repsol Honda rider. His debut in MotoGP
was outstanding and has made him the 
pilot of reference in the crowning category
of world motorcycles for future years. Last
year Pedrosa was awarded the title of best
rooky of the year and was in the fight for
the world championship right up to the final
races of the season. Dani Pedrosa not only
represents sporting success, but also

Sports sponsorship

company values such as effort, seriousness
and professionalism. 

Together with great and already established
riders in the different motor sport disciplines 
in which it participates, Repsol also supports
young and promising talents and intends to
boost the careers of riders such as Javier
Villa in GP-2 or Bradley Smith and Shuhei
Aoyama in the World Championships.

Repsol YPF’s relationship with high level
competition is soon to reach its 40th year
40and has from the beginning been a
commitment to excellence; with scenarios
both technologically advanced such as the 
World Motorcycle Championships, and the
hardest and most selective challenges such
as the Dakar, where our fuels and lubricants
have to overcome feats which are more
demanding with each that goes by. These
challenges in such rigorous scenarios have
allowed Repsol to become a leading force 
in investigations and development of new
fuels and lubricants, thus offering better
quality products to all of its customers.

2006 achievements

Nicky Hayden
MotoGP World
Champion.

Dani Pedrosa
MotoGP rookie 
of the year.

Marc Coma
Dakar Winner.
Raids World Champion.

Luc Alphand
Dakar Winner.

Nani Roma
3rd place in the Dakar.

Laila Sanz
World Trials Champion 
and Winner of the Premio 
Nacional del Deporte.
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Repsol YPF, S.A. and investees composing the Repsol YPF Group

Consolidated balance sheets

At 31 December 2006 and 2005

Consolidated financial statements. Consolidated balance sheets

Millions of euros

Assets Note 2006 2005

Millions of euros

Equity and liabilities Note 2006 2005

Equity
Equity attributable to shareholders of the Parent 15 17,433 16,262
Minority interests 15 609 528

18,042 16,790
Non-current liabilities

Preference shares 17 3,445 3,485
Non-current bank borrowings and other financial liabilities 18 7,038 6,236
Deferred tax liabilities 24 2,707 3,380
Non-current provisions for contingencies and expenses 19-20 2,660 2,878
Other non-current liabilities 21 1,234 1,704

17,084 17,683
Current liabilities

Current bank borrowings and other financial liabilities 18 1,556 2,701
Trade and other payables 23 7,590 7,783
Income tax payable 24 632 635
Current provisions for contingencies and expenses 19-20 297 190

10,075 11,309

Total equity and liabilities 45,201 45,782

The accompanying Notes 1 to 41 are an integral part of these consolidated balance sheets.

Non-current assets
Property, plant and equipment 6 23,475 23,304
Investment property 7 34 54
Goodwill 8 3,422 3,773
Other intangible assets 9 1,156 1,003
Available-for-sale assets 10 249 1
Investments accounted for using the equity method 11 521 399
Financial assets 12 1,518 1,746
Deferred tax assets 24 913 1,197

31,288 31,477
Current assets

Inventories 14 3,874 3,730 
Trade and other receivables 12 6,813 6,841 
Income tax receivable 24 382 586 
Liquid financial assets 12 – –

Current financial assets 287 501
Cash and cash equivalents 2,557 2,647

13,913 14,305

Total assets 45,201 45,782

Translation of consolidated financial statements originally issued in Spanish and prepared in accordance
with IFRSs, as adopted by the European Union (see Notes 1.1 and 41). In the event of a discrepancy, the
Spanish-language version prevails.
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Repsol YPF, S.A. and investees composing the Repsol YPF Group

Consolidated balance sheets

For the years ended 31 December 2006 and 2005

Millions of euros

Note 2006 2005

Revenue
Sales 51,355 48,024
Other income 3,725 3,021

55,080 51,045
Expenses

Materials used (35,117) (32,512)
Staff costs (1,674) (1,542)
Depreciation and amortisation charge (3,094) (2,450)
Other expenses (9,284) (8,380)

(49,169) (44,884)

Profit from continuing operations before finance costs 26 5,911 6,161

Finance costs 27 (482) (722)

Profit before tax and share of results of companies accounted for using the equity method 5,429 5,439
Income tax 24 (2,220) (2,332)
Share of results of companies accounted for using the equity method 11 139 117

Profit for the year 3,348 3,224
Profit attributable to minority interests (224) (104)

Profit attributable to the parent 3,124 3,120

Weighted average number of shares outstanding (in millions) 1,220.9 1,220.9

Earnings per share attributable to shareholders of the parent (in euros) 2.56 2.56
Diluted earnings per share (in euros) 2.56 2.56

The accompanying Notes 1 to 41 are an integral part of these consolidated income statements.

Translation of consolidated financial statements originally issued in Spanish and prepared in accordance
with IFRSs, as adopted by the European Union (see Notes 1.1 and 41). In the event of a discrepancy, the
Spanish-language version prevails.
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Repsol YPF, S.A. and investees composing the Repsol YPF Group

Consolidated cash flow statements

For the years ended 31 December 2006 and 2005

Millions of euros

2006 2005

I. Cash Flows from operating activities
Profit before tax 5,344 5,452
Adjustments for:

Minority interests 224 104
Results of companies accounted for using the equity method (139) (117)
Depreciation and amortisation charge 3,094 2,450
Net provisions recognised 1,000 682
Proceeds from disposal of non-trade assets (253) (175)
Accrued finance costs 482 722
Other adjustments (699) 21

Subtotal 9,053 9,139

Actual changes in working capital (460) (800)
Dividends received from companies accounted for using the equity method 136 85
Income taxes paid (2,236) (2,188)
Provisions used (455) (180)

6,038 6,056

II. Cash flows from investing activities
Investments in non-current assets and companies:

Intangible assets (156) (134)
Property, plant and equipment (5,417) (3,173)
Investments in consolidated companies (19) (252)
Other non-current assets (145) (154)

Total investments (5,737) (3,713)
Divestments 515 581

(5,222) (3,132)

III. Cash flows from financing activities
Net financial liabilities received (settled) 179 (2,215)
Finance costs paid (596) (556)
Grants and other non-current liabilities settled and other 285 (213)
Dividends paid (825) (681)

(957) (3,665)

Cash and cash equivalents at beginning of year 2,647 3,328

Net balance of cash flows (I, II y III) (141) (741)

Other changes in cash and cash equivalents
Due to inclusion of companies 2 45
Due to exchange rate effect 49 15

Cash and cash equivalents at end of year 2,557 2,647

The accompanying Notes 1 to 41 are an integral part of these consolidated cash flow statements.

Translation of consolidated financial statements originally issued in Spanish and prepared in accordance
with IFRSs, as adopted by the European Union (see Notes 1.1 and 41). In the event of a discrepancy, the
Spanish-language version prevails.
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Repsol YPF, S.A. and investees composing the Repsol YPF Group

Consolidated statement of changes in equity

For the years ended 31 December 2006 and 2005

Millions of euros

Equity attributable to shareholders of the parent

Of the parent

Share
capital

Share
premium

Legal
reserve

Reval.
reserve

Translation
differences

Fair value
reval.

reserves

Retained
earnings

Interim
dividend

Total Equity
attributable
to minority

interests

Total 
equity

Balance at 31 December 2004 1,221 6,428 244 3 (405) 24 5,596 (305) 12,806 424 13,230

Profit for the year 3,120 3,120 104 3,224
Translation differences 1,012 1,012 47 1,059
Asset and liability revaluation 

reserves 50 50 50
Distribution of 2004 profit (610) 305 (305) (69) (374)
Interim dividend (366) (366) (366)
Changes in the scope 

of consolidation 2 2
Other effects (55) (55) 20 (35)

Balance at 31 December 2005 1,221 6,428 244 3 607 74 8,051 (366) 16,262 528 16,790

Profit for the year 3,124 3,124 224 3,348
Translation differences (977) (977) (39) (1,016)
Asset and liability revaluation 

reserves (73) (73) (73)
Distribution of 2005 profit (732) 366 (366) (93) (459)
Interim dividend (440) (440) (440)
Changes in the scope 

of consolidation (2) (2)
Other effects (97) (97) (9) (106)

Balance at 31 December 2006 1,221 6,428 244 3 (370) 1 10,346 (440) 17,433 609 18,042

The accompanying Notes 1 to 41 are an integral part of this consolidated statement of changes in equity.

Translation of consolidated financial statements originally issued in Spanish and prepared in accordance
with IFRSs, as adopted by the European Union (see Notes 1.1 and 41). In the event of a discrepancy, the
Spanish-language version prevails.
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1 Basis of presentation and regulatory framework 

1.1 Basis of presentation

Repsol YPF, S.A. and the companies composing the Repsol YPF Group (“Repsol YPF”, “the Repsol YPF Group” or “the Group”) constitute
an integrated group of oil and gas companies which commenced operations in 1987 and engage in all the activities relating to the oil
and gas industry, including exploration, the development and production of crude oil and natural gas, the transportation of oil products,
L.P.G. and natural gas, refining, the production of a wide range of oil products and the retailing of oil products, oil derivatives,
petrochemicals, L.P.G. and natural gas.

The corporate name of the Parent of the corporate Group that prepares and files these consolidated financial statements is Repsol YPF, S.A.

Repsol YPF, S.A. is registered at the Madrid Mercantile Registry in volume 3893, folio 175, sheet no. M-65289, entry no. 63ª. Its Employer
Identification Number is A-78/374725 and its National Classification of Economic Activities Number is 742.

Its registered office is in Madrid, at Paseo de la Castellana, 278, where the Shareholder Service Office is also located, the telephone number of
which is 900.100.100.

Repsol YPF is private-law entity incorporated in accordance with Spanish legislation, which is subject to the Spanish Corporations Law of 22
December 1989, and, in particular, to the legislation governing listed corporations, whose activities, both in Spain and abroad, are subject to
wide-reaching regulations.

The accompanying consolidated financial statements are presented in millions of euros and were prepared from the accounting records of
Repsol YPF, S.A. and of its investees. The consolidated financial statements are presented in accordance with International Financial Reporting
Standards (IFRSs) as approved by the European Union at 31 December 2006, and, accordingly, they present fairly the Group’s consolidated
equity and financial position at 31 December 2006, and the results of its operations, the changes in consolidated equity and the consolidated
cash flows in the year then ended.

These consolidated financial statements for 2006, which were prepared by the Board of Directors of Repsol YPF, S.A. at its meeting held on 28
March 2007, and the financial statements of the investees will be submitted for approval by the shareholders at the respective Annual General
Meetings, and it is considered that they will be approved without any changes.

The preparation of the consolidated financial statements in accordance with IFRSs, which is the responsibility of the Group’s directors, makes
it necessary to make certain accounting estimates and for the directors to use their judgment when applying the Standards. The most complex
areas, the areas in which the directors’ judgment is most required and the areas in which significant assumptions or estimates have to be made
are detailed in Note 5 (Accounting Estimates and Judgments).

The consolidated financial statements for 2005 were approved by the shareholders at the Annual General Meeting of Repsol YPF, S.A. held on
16 June 2006.

1.2 Regulatory framework

Repsol YPF carries out its activities in various countries and is therefore subject to the oil industry regulations established in each country.
Argentina and Spain are those in which its has the most significant presence.

Spain 

The oil and gas industry in Spain is regulated mainly by Law 34/1998, of 7 October 1998, and its implementing regulations.

The following noteworthy matters occurred during the time period covered by this report:

Law 62/2003, of 30 December, made significant changes to the legal system established by the so-called “golden share law” (Law 5/1995)
and the “energy golden share law” (Law 55/1999). The “golden share” system remained in force for Repsol YPF until 6 February 2006.

In relation to the “energy golden share” established by Law 55/1999 (amended by Law 62/2003), the government must be notified of the
acquisition of investments representing 3% or more of the share capital of energy companies by state-owned entities or by entities of any kind
majority owned or controlled by State-owned entities, so that the Council of Ministers may, within two months, authorise, withhold consent
to or make conditional the exercise of the related voting rights.
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– Also, Royal Decree Law 4/2006, of 24 February, came into force on 28 February 2006. This Royal Decree-Law modified the functions of the
Spanish National Energy Commission, making it necessary for administrative authorisation to be sought for certain acquisitions of
investments in companies engaging in regulated activities or activities that are subject to a type of administrative scrutiny entailing a specially
applicable relationship.

– Royal Decree 919/2006, of 28 July, which approves the technical regulations on the distribution and use of gas fuels and their supplementary
technical instructions ICG 01 to 11.

– Royal Decree 1716/2004 came into force on 27 August 2004. This Royal Decree implements the Oil and Gas Law in relation to the obligation
to maintain minimum safety stocks in the oil and natural gas industries and to the obligation to diversify natural gas supply sources. The
parties who have to meet these obligations were defined, together with the content of the obligations, the volume, form and location of
these stocks, the reporting obligations and the administrative powers relating to the inspection and control of these obligations.

One-half of the minimum safety stocks in the oil industry, excluding L.P.G., are classified as strategic reserves. This increase in strategic reserves
will apply from 1 January 2007 onwards.

The parties obliged to maintain minimum safety stocks of L.P.G. or natural gas or to diversify their natural gas supply sources had to comply
with this Royal Decree by 27 February 2005. However, the natural gas supply contracts entered into before 27 August 2004, that represented
a dependence on a given country of over 60% may be maintained until they expire, although they may not be extended and no new contracts
may be entered into with the same country until the requirement to diversify supply sources has been met.

Carriers that feed natural gas to the system are exempt from the obligation to diversify their supply sources while the contract for the preferential
supply of natural gas from Algeria to the regulated market remains in force.

Royal Decree 1716/2004 also regulates the functioning of Corporación de Reservas Estratégicas de Productos Petrolíferos (CORES) and
situations of oil and gas supply scarcity.

Among other functions, CORES is responsible for setting up, maintaining and managing strategic reserves, controlling the minimum safety stocks
in the oil industry and, in relation to the natural gas industry, for ensuring compliance with the obligations to maintain minimum safety stocks
and to diversify supply sources.

Also, in accordance with Royal Decree 1716/2004, Repsol Butano, S.A. must have stored the necessary L.P.G. inventories to ensure that sales
for 20 days can be made or that demand for gas will be met.

– The maximum share for the supply of natural gas in the Spanish market by a single company or a group of companies has been limited
to 70%.

Argentina

The oil and gas industry in Argentina is regulated by Law 17.319 (the “Oil and Gas Law”). The Argentine State, through the Ministry of Energy,
issues supplementary regulations to this law. The regulatory framework of this law was established under the assumption that the oil and gas
reserves belonged to the State, and that Yacimientos Petrolíferos Fiscales Sociedad del Estado, YPF’s predecessor, was responsible for their
operation within a different framework to that of private companies.

In 1992, Law 24.145 (“YPF Privatisation Law”) regulated the privatisation of YPF, with the aim of initiating the process of transferring the oil
fields of the Argentine State from the public domain to the Provinces in whose territories they were located. The YPF Privatisation Law established
that the exploration licences and exploration concessions in force at the time this law was passed would be transferred on expiry of the
corresponding legal and/or contractual terms.

The YPF Privatisation Law awarded YPF 24 exploration licences and 50 exploration concessions. The Oil and Gas Law limits the number and
total surface area of the exploration licences or exploration concessions which an entity may hold.

In October 2004, the Argentine Congress approved Law 25.943 through which Energía Argentina Sociedad Anónima (“ENARSA”) was
incorporated. ENARSA’s company object is the study, exploration and operation of oil and gas fields and the transport, storage, distribution and
marketing of these products and their derivatives, in addition to the transport and distribution of natural gas and the generation, transmission
and distribution of electricity. This law also granted ENARSA entitlement to exploration licences and operating concessions in all national waters
in which such licences and concessions had not been awarded to other companies before the law came into force.
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In accordance with the current legal system (new Article 124 of the Argentine Constitution, Decree 546/2003, Law 26.197) oil and gas
regulation (both legislative and regulatory) falls under the jurisdiction of the National Government, whereas the application of the Oil and Gas
Law and its supplementary regulations will correspond to the provinces or to the State, depending on where the fields are located.

In October 2006, Law 26.154 created a special regime for oil and gas exploration and operation applicable to all the participating provinces in
the Republic of Argentina and on the Argentine Continental Shelf. Interested parties must go into partnership with ENARSA in order to avail
themselves of the numerous benefits of this regime.

Natural gas

In June 1992, Law 24.076 was enacted, establishing the regulatory framework for the transport and distribution of natural gas. It also stipulated
that natural gas transport and distribution activities constituted a national public service.

The regulatory framework applicable to the transport and distribution of natural gas establishes an open access system under which
producers such as YPF have open access to the transport capacity available in the transport and distribution systems on non-discriminatory
bases.

Subsequent to the establishment of the new legal framework for natural gas transport and distribution, new gas pipelines were built for exports
to Chile, Brazil and Uruguay. Natural gas exports require the prior approval of the Ministry of Energy.

Refining

Crude oil refining activities are subject to authorisation by the Argentine government, and to compliance of national, provincial and municipal
safety and environmental regulations. Oil companies must be registered in the registry of oil companies held by the Ministry of Energy and
registration is awarded on the basis of technical and financial standards. YPF is registered and authorised to carry out refining activities in
Argentina.

Market regulation

The Oil and Gas Law authorises the National Executive Power to regulate the Argentine oil and gas markets and prohibits the export of crude
oil during periods in which the Executive Power estimates that domestic production is insufficient to satisfy domestic demand.

In January 2004 Decree 181/04 was approved, under which the Ministry of Energy was authorised to enter into agreements with natural gas
producers in order to adjust prices in the local market.

On 24 March 2004 the Ministry of Energy passed Resolution 265/04 under which preventative measures are adopted in order to avoid a
domestic natural gas supply crisis and its consequences for the supply of wholesale electricity.

In accordance with Resolution 659/04 (amended by Resolution 1681/04), natural gas exports can be affected by shortages of natural gas in
the domestic market, given that it is possible for exporting producers to be required to send to the domestic market additional volumes of natural
gas which these producers are not contractually obliged to send, in order to satisfy domestic demand for natural gas (additional injection
requirements). Natural gas exports under export licences previously granted to producers are conditional on the compliance with the additional
injection requirements imposed on exporting producers by governmental authorities.

In May 2005, this programme was modified and supplemented by Resolution 752/05 of the Ministry of Energy. On the basis of Provision 27/04,
Resolution 659/04 and Resolution 752/05, the Ministry of Energy and/or the Department of Fuel, instructed YPF to re-channel certain natural
gas exports to the domestic market, thereby affecting natural gas exports.

On 11 October 2006, the Ministry of Domestic Trade issued Resolution 25/2006, whereby refining companies and/or wholesalers and/or
retailers were required to meet diesel demands throughout Argentina.

Venezuela

The Organic Oil and Gas Law (OHL) regulates migration from the former operating agreements to mixed companies. On 20 June 2006 the
Ministry of Energy and Oil approved the incorporation of the mixed oil company Petroquiriquire, S.A., in which Repsol acquired a 40% interest
and PDVSA a 60% stake. On the same date, the incorporation of the mixed company Quiriquire Gas, S.A. was also approved, in which Repsol
and PDVSA acquired interests of 60% and 40%, respectively. At 31 December 2006 certain formal proceedings in relation to the award of a
natural gas licence to the latter had not been completed. The licence was granted in March 2007.

Consolidated financial statements. Notes



Bolivia

On 1 May 2006 Supreme Decree 28701 was published, which nationalised the country’s oil and gas and transferred the ownership and control
thereof to the Bolivian company YPFB. Furthermore, the shares required to enable YPFB to control at least 50% plus one vote in different
companies including Empresa Petrolera Andina, S.A. were also nationalised, although to date these changes have not taken place. The
publication of this decree also opened a 180-day period for the negotiation of agreements reflecting this new legal framework. On 28 October
2006, Repsol YPF and its subsidiary Andina S.A., entered into new operating agreements with YPFB establishing the conditions for oil and gas
exploration and production in Bolivia. These agreements, which have already been approved the Bolivian Congress, will become effective
when they are notarised. Supreme Decree 28900-A regulates the actions to be undertaken until the new contracts are effective.

Other countries

Repsol YPF’s operations are also subject to an extensive variety of legislation and regulatory frameworks in the other countries in which it
operates. All the aspects of the activities performed, including, inter alia, issues such as land occupancy, production rates, royalties, price-
setting, environmental protection, export rates, exchange rates, etc., are covered by such legislation and regulatory frameworks. The terms of
the concessions, licences, permits and agreements governing the Group’s interests vary from one country to the next. These concessions,
licences, permits and agreements are generally awarded or jointly carried out with government bodies or state companies and occasionally with
private sector organisations.

The directors consider that the accompanying consolidated financial statements reflect, at the date of their preparation, all the significant
events in and effects of the economic and regulatory situation prevailing in the countries in which the Group operates. Also, based on the
progress that can reasonably be expected to be made in relation to the foregoing, the directors consider that the adoption of measures or the
occurrence of events which might have a significant adverse impact on the Group’s operations is unlikely.

2. Basis of consolidation 

2.1 Repsol YPF prepares its consolidated financial statements including its investments in all its subsidiaries, associates and 
jointly-controlled entities

All the subsidiaries over which Repsol YPF exercises direct or indirect control were fully consolidated. Control is taken to be the power to
govern the financial and operating policies of a company so as to obtain benefits from its activities. Control is, in general but not exclusively,
presumed to exist when the Parent owns directly or indirectly more than half of the voting power of the investee. Also, entities which, although
the aforementioned ownership interest is not held, are understood to carry on activities to the benefit of the company, which is exposed to all
the risks and rewards of the subsidiary, are fully consolidated.

The share of the minority interests in the equity and profit of the Repsol YPF Group’s consolidated subsidiaries is detailed under “Equity -
Minority Interests” in the consolidated balance sheets and “Profit Attributed to Minority Interests” in the consolidated income statements,
respectively.

Joint ventures are proportionately consolidated and, accordingly, the consolidated financial statements include the assets, liabilities, expenses
and income of these companies only in proportion to the Repsol YPF Group’s ownership interest in their capital. Joint ventures are those over
which there is shared control and exists only when the strategic financial and operating decisions relating to the activity require the unanimous
consent of the parties sharing control.

The assets, liabilities, income and expenses corresponding to the joint ventures are presented in the consolidated balance sheet and consolidated
income statement in accordance with their specific nature.

Associates are accounted for using the equity method. These are companies over which the investor has significant influence but does not
exercise effective or joint control. Significant influence in a company is presumed to exist when the investor holds an interest of 20% or more.
The equity method involves consolidation based on the underlying carrying amount of the interest held in the company. The net profit or loss
obtained each year through these companies is reflected in the consolidated income statements as “Share of Results after Tax of Companies
Accounted for Using the Equity Method”.
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Losses incurred by an associate attributable to the investor that exceed the latter’s interest in the associate are not recognised, unless the Group
is obliged to cover them.

Appendix I contains a list of the consolidated subsidiaries, associates and joint ventures in which Repsol YPF, S.A. has direct and indirect
ownership interests, which were included in the scope of consolidation.

The balances, transactions and profits between the fully consolidated companies were eliminated on consolidation. All balances, transactions
and profits derived from transactions between the proportionately consolidated companies and other Group companies were eliminated in
proportion to Repsol YPF’s ownership interest in the capital of these companies. The profit or loss on transactions between Group companies
and associates was eliminated in proportion to the Group’s percentage of ownership of these companies.

The accounting policies and procedures used by the Group companies were standardised with those of the Parent for the purpose of presenting
the consolidated financial statements using uniform measurement bases.

The financial statements of the investees whose functional currency differs from the presentation currency (see Note 3.3.3) are translated as
follows:

a) The assets and liabilities in each of the balance sheets presented are translated at the exchange rates prevailing on the balance sheet date.
b) Income and expense items in each of the income statements are translated at the average exchange rates of the period.
b) Any exchange differences arising as a result of the foregoing are recognised as a separate component of equity called “Translation

Differences”.

On disposal of a company whose functional currency is not the euro, the exchange differences deferred as a component of equity relating to
that company are recognised in the income statement on the same date as that on which the gain or loss on disposal is recognised.

The exchange rates against the euro of the main currencies used by the Group companies at 31 December 2006 and 2005, were as follows:

US dollar 1,317 1,255 1,184 1,243
Argentine peso 4,006 3,833 3,567 3,609
Brazilian real 2,816 2,729 2,772 3,037
Chilean peso 701,160 665,759 606,903 696,415

2.2 Changes in the scope of consolidation

Appendix I includes the main changes in 2006 and 2005.

31 December 2006 31 December 2005

Year-end rate Cumulative average rate Year-end rate Cumulative average rate
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3 Accounting policies 

The principal accounting policies used by Repsol YPF in preparing the consolidated financial statements, in accordance with International
Financial Reporting Standards, as adopted by the European Union (EU-IFRSs), were as follows:

3.1 Current/Non-current classification

In the accompanying consolidated balance sheet assets and liabilities maturing within 12 months are classified as current items and those
maturing within more than 12 months as non-current items.

3.2 Offsetting

As a general rule, in the consolidated financial statements neither assets and liabilities nor income and expenses are offset, except when
offsetting is required or permitted by a given Standard and this presentation reflects the substance of the transaction.

Income and expenses arising from transactions in which, contractually or by law, offsetting is permitted and the Group intends to settle them on
a net basis, or to realise the asset and settle the liability simultaneously are presented at their net amount in the consolidated income statement.

3.3 Functional currency and foreign currency transactions

Functional currency

The items included in these consolidated financial statements relating to the Group companies are measured using their functional currency,
i.e. the currency in the main economic area in which they operate. The consolidated financial statements are presented in euros, which is the
Repsol YPF Group’s functional and presentation currency.

Foreign currency

Transactions in currencies other than the functional currency of an entity are deemed to be “foreign currency transactions” and are translated
to the functional currency by applying the exchange rates prevailing at the date of the transaction. At each year end, the foreign currency
monetary items on the balance sheet are measured at the exchange rate prevailing at that date and the exchange rate differences arising from
such measurement are recognised in the income statement during the period in which they occur.

Any exchange differences arising from non-current financing transactions that form part of a net investment in a foreign operation are recognised
under “Equity – Translation Differences” in the accompanying consolidated balance sheets.

3.4 Property, plant and equipment

The Repsol YPF Group uses the cost model by which items of property, plant and equipment are measured initially at their acquisition cost.

a) Cost

The cost of property, plant and equipment items includes their acquisition cost, all the costs directly related to the location of assets, making
them operational and any costs of dismantling and removing the item or restoring the site on which it is located, when such obligations are
incurred under certain conditions.

Borrowing costs that are directly attributable to the acquisition or construction of assets that require more than one year to become available
for use are capitalised as part of the cost of these assets.

Staff costs and other operating expenses incurred in the construction of the asset are also capitalised.

The costs of expansion, modernisation or improvements leading to increased productivity, capacity or efficiency or to a lengthening of the useful
lives of the assets are capitalised.

Repair, upkeep and maintenance expenses are recognised in the income statement as incurred. Furthermore, certain of the Repsol YPF Group’s
facilities require periodic reviews. In this respect, a portion of the items requiring replacement are recognised specifically and are depreciated
over the period until the next repairs are carried out. 
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This heading also includes investments relating to oil and gas exploration and production activities (see Note 3.4.c), and the cost of assets held
under finance leases (see Note 3.18).

b) Depreciation

Property, plant and equipment, other than those relating to oil and gas exploration and production activities (see Note 3.4.c), are depreciated,
using the straight-line method, on the basis of the acquisition cost of the assets less their estimated residual value, over the years of estimated
useful life of the assets, the detail being as follows: 

Buildings and other structures 30–50

Machinery and fixtures:
Machinery, fixtures and tools 8–15
Furniture 9–15
Refineries in service:

Units 8–15
Storage tanks 20–30
Pipelines and networks 12–18

Gas infrastructure and distribution 20–30

Transport equipment 5–20

The residual values and useful lives of these assets are reviewed annually and starts its depreciation when the assets become available for use.
Land is classified separately from the buildings or facilities that might be located on it and is deemed to have an indefinite useful life. Therefore,
it is not depreciated.

c) Recognition of oil and gas exploration and production transactions

Repsol YPF recognises oil and gas exploration and production transactions using the “successful-efforts” method, whereby the accounting
treatment of the various costs incurred is as follows: 

i. The costs incurred in the acquisition of new interests in areas with proven and non-proven reserves (including bonds, legal costs, etc.) are
capitalised as incurred to the account “Investments in Areas with Oil Reserves” associated with proven reserves or non-proven reserves, as
appropriate.

ii. The costs of acquiring interests on exploration permits for a given period of time are capitalised at their purchase price and are amortised
with a charge to income (over the maximum period of the term of the contract regulating these permits) in accordance with the policy
described in the “exploration expenditures” section below. If reserves are not found, the amounts previously capitalised are recognised as
an expense in the consolidated income statement. If the exploration work yields positive results, giving rise to commercially exploitable wells,
the costs are reclassified to “Investments in Areas with Oil Reserves” at their carrying amount when the wells are determined to be
commercially exploitable. Wells are classified as “commercially exploitable” only if they are expected to generate a volume of reserves that
justifies their commercial development on the basis of the conditions prevailing when the costs are recognised (e.g. prices, costs, production
techniques, regulatory framework, etc.).

iii. Exploration costs (geological and geophysical expenditures, expenditures associated with the maintenance of non-proven reserves and
other expenditures relating to the exploration activity), excluding exploratory drilling expenditures, are charged to income as incurred.

Exploratory drilling costs, including those relating to stratigraphic exploration wells, are recognised as assets under the heading “Other
Exploration Costs” until it is determined whether proven reserves justifying their commercial development have been found. If no proven
reserves are found, the capitalised drilling costs are charged to income. However, if as a result of exploratory drilling, including stratigraphic
exploratory wells, reserves are found that cannot be classified as proven, their recognition depends on the following:

– If the area requires additional investments before production can commence, the drilling costs remain capitalised only during the period
in which the following conditions are met: (i) the amount of proven reserves found justifies the completion of a productive well if the
required investment is made; and (ii) the drilling of additional exploratory or stratigraphic wells is underway or planned for the near future.
If either of the aforementioned conditions is not met, the drilling costs or the cost of the stratigraphic wells are charged to income.

Years of estimated useful life
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– In all other circumstances, the existence of reserves that can be classified as proven has to be determined within one year from the
completion of the prospection work. Otherwise, the related drilling costs are charged to income.

Drilling costs that have given rise to a positive discovery of commercially exploitable reserves are reclassified to “Investments in Areas with
Reserves”.

iv. Development expenditure incurred in lifting proven reserves and in processing and storing oil and gas (including costs incurred in drilling
relating to productive wells and dry wells under development, oil rigs, recovery improvement systems, etc.) are recognised as assets under
“Investments in Areas with Reserves”.

v. Future field abandonment and dismantling costs (environmental, safety, etc.) are estimated, on a field-by-field basis, and are capitalised at
their present value when they are initially recognised in the consolidated balance sheet, with a credit to “Non-Current Provisions for
Contingencies and Expenses”.

The investments capitalised as described above are depreciated as follows:

i. Investments in the acquisition of proven reserves are depreciated over the estimated commercial life of the field on the basis of the production
for the year as a proportion of the proven reserves of the field at the beginning of the depreciation period.

ii. Investments relating to non-proven reserves or fields under evalutation are not depreciated. These investments reserves are assessed at least
once a year, or more frequently if there is any indication that they might have become impaired and, in the event of an impairment, the
related loss is recognised with a charge to the profit for the year.

iii. Cost incurred in drilling work and subsequent investments to develop and lift oil and gas reserves are depreciated over the estimated
commercial life of the field on the basis of the production for the year as a proportion of the proven reserves of the field at the beginning
of the depreciation period.

The changes in estimated reserves are considered on a prospective basis in calculating depreciation.

At each balance sheet date or whenever there are indications that the assets might have become impaired, their recoverable amount (see
Note 3.9) is compared to their carrying amount. Any impairment loss or reversal arising as a result of this comparison is recognised under
“Other Expenses“ or “Other Income”, as appropriate, in the consolidated income statement (see Notes 3.9, 6, 13 and 26).

d) Environmental property, plant and equipment 

Property, plant and equipment of an environmental nature, the purpose of which is to minimise environmental impact and to protect and
improve the environment, are identified on the basis of the nature of the business activities carried on by the Group, based on technical criteria
in the guidelines relating to these matters issued by the American Petroleum Institute (API).

Environmental property, plant and equipment and the related accumulated depreciation are recognised in the consolidated balance sheet
together with other property, plant and equipment items and are classified by type.

Their cost, depreciation methods and the valuation adjustments to be performed are determined in accordance with the rules relating to these
non-current asset items, as explained in Notes 3.4.a to 3.4.c.

3.5 Investment property

Investment property relates to assets (buildings, land) held either to earn rentals or for capital appreciation. These assets are not used in the
Group’s business activities and are not for own use. Repsol YPF recognises investment property using the cost model, applying the same policies
as those for items of property, plant and equipment (see Note 3.4.a-b).

3.6 Goodwill 

Goodwill relates to the excess of the cost of acquisition of investees over the fair value of their identifiable assets, liabilities and contingent
liabilities at the date of acquisition (see Note 8).

In the event of a deficiency, the value of the assets, liabilities and contingent liabilities acquired must be re-assessed. If after this re-assessment
the deficiency continues to exist, it is recognised as income under “Other Income” in the consolidated income statement.

Goodwill is not amortised and, in accordance with IFRS 3, is subsequently measured at cost less any accumulated impairment losses (Note 3.9).
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3.7 Other intangible assets

The Repsol YPF Group initially recognises intangible assets at acquisition or production cost, except in the case of the emission allowances
described in Note 3.7.f). This cost is amortised on a straight-line basis over their useful lives. At each balance sheet date, these assets are
measured at cost less any accumulated amortisation and any accumulated impairment losses.

The main intangible assets of the Repsol YPF Group are as follows:

a) Trademarks and similar intangible assets

Trademarks and similar intangible assets generated internally by the Group are not recognised as assets and the expenses incurred are allocated
to income as incurred.

b) Research and development expenditure

Repsol YPF recognises research and development expenditure as a period expense.

c) Leasehold assignment, surface and usufruct rights

This account includes the following:

i. Costs relating to contracts for the purchase of service station management rights and of the usufruct and surface rights related to these assets.
These costs are amortised over the related contract terms, which range from 9 to 50 years.

ii. Exclusive rights to use gas transmission pipelines. These rights are amortised over the term of the related right (currently 25 years).

d) Reflagging rights and rights of publicity 

This account relates to the cost of reflagging contracts for service stations owned by third parties, and the account balance is amortised on a
straight-line basis over the related contract term.

e) Exclusive supply contracts 

This account relates to the costs arising from exclusive supply contracts entered into with service station owners, distributors and direct
consumers, which are amortised on a straight-line basis over the term of the contract (the average term is currently five years).

f) Emission allowances

Emission allowances are recognised as an intangible asset and are measured at acquisition cost.

Allowances received for no consideration under the National Emission Allowance Assignment Plan, are initially recognised at the market price
prevailing at the beginning of the year in which they are issued, and a balancing item is recognised as a grant for the same amount under
deferred income.

As the emissions are made, the Group recognises a provision on the basis of the tonnes of CO2 emissions, which is measured as follows: (i) the
emission allowances assigned for no consideration, at the lower of the original price and the quoted price at year-end; (ii) the emission allowances
purchased in the market, at the lower of average purchase price and quoted price at year-end, and (iii) emissions made in the period for which
the company does not have emission allowances, at quoted price at year-end.

The deferred income recognised for the emission allowances received for no consideration is taken to income as the CO2 emissions are made.

The net effect on the Group’s income statement of transactions relating to emission allowances amounted to a net expense of EUR 4 million
and EUR 2 million in 2006 and 2005, respectively.

Emissions allowances are derecognised when they are delivered, transferred to third parties or meet the conditions established for their expiry.
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g) Other intangible assets

This account includes administrative concessions and other costs, such as those relating to computer software and intellectual property. These
items are amortised on a straight-line basis over the useful lives of the assets; in the case of the administrative concessions, over the term of
the related concession, and in the case of the other assets over a period of between three and ten years.

3.8 Assets classified as held for sale 

Non-current assets are classified as held for sale if their carrying amount will be recovered through a sale transaction rather than through
continuing use. This condition is regarded as met only when the sale is highly probable and the asset is available for immediate sale in its
present condition. The sale should be expected to be completed within one year from the date of classification.

These assets are presented at the lower of carrying amount and fair value less costs to sell.

3.9 Impairment losses on property, plant and equipment, intangible assets and goodwill 

In order to ascertain whether its assets have become impaired, the Group compares their carrying amount with their recoverable amount at
the balance sheet date, or more frequently if there are indications that the assets might have become impaired. For that purpose, assets are
grouped into cash-generating units as they generate cash flows which are independent from other units.

To perform this test, goodwill acquired on a business combination is allocated among the cash-generating units or groups of cash-generating
units that benefit from the synergies of the business combination and the recoverable amount thereof is estimated by discounting the estimated
future cash flows of each unit.

Recoverable amount is the higher of fair value less costs to sell and value in use. In assessing value in use, the estimated future cash flows are
discounted to their present value using a rate that reflects the weighted average cost of capital employed, which is different for each country
and business.

If the recoverable amount of an asset (or a cash-generating unit) is estimated to be less than its carrying amount, the carrying amount of the
asset (or the cash-generating unit) is reduced to its recoverable amount, and an impairment loss is recognised as an expense under “Other
Expenses” in the consolidated income statement.

The basis for future depreciation or amortisation will take into account the reduction in the value of the asset as a result of any accumulated
impairment losses.

When an impairment loss subsequently reverses, the carrying amount of the asset (or the cash-generating unit) is increased to the revised
estimate of its recoverable amount, so that the increased carrying amount does not exceed the carrying amount that would have been
determined in case no impairment loss had been recognised for the asset (or the cash-generating unit) in prior years. A reversal of an impairment
loss is recognised under “Other Income” in the consolidated income statement. An impairment loss recognised for goodwill can not be reversed
in a subsequent period.

3.10 Current and non-current financial assets 

The Group classifies its investments when they are initially recognised and reviews their classification at each balance sheet date. The assets
are classified on the basis of the purpose for which they were acquired.

This category has, in turn, the following sub-categories: 

a) Financial assets classified as at fair value through profit or loss

This category includes financial assets acquired mainly to be sold in the short term and others that are held for trading, and derivatives, except
for those designated as hedging instruments which meet the conditions to be considered effective.

b) Loans and receivables

Loans and receivables are financial assets other than derivatives with fixed or determinable payments that are not quoted on an active market.
They arise when the Group provides money, goods or services directly to a debtor without any intention of negotiating the account receivable.
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c) Held-to-maturity investments

Held-to-maturity investments are financial assets other than derivative instruments with fixed or determinable payments and fixed maturity
that the Group has the positive intention and ability to hold from the date of purchase to the date of maturity.

d) Available-for-sale financial assets

Available-for-sale financial assets are financial assets other than derivative instruments that have either been classified in this category or have
not been classified in any other financial asset category.

A financial asset is initially recognised at fair value (see Note 3.22) plus, in the case of a financial asset which is not recognised at fair value
through profit and loss, the transaction costs which are directly attributable to its acquisition or issue.

Subsequent to initial recognition, all financial assets, except for “Loans and Receivables”, “Held-to-Maturity Investments” and certain
investments in company shares will be measured at fair value. “Loans and Receivables” and “Held-to-Maturity Investments” are measured at
amortised cost, and the accrued interest income is recognised in profit or loss on the basis of the effective interest rate. Investments in shares
of companies that are not listed on an active market and whose fair value cannot be measured reliably, will be measured at cost.

In the case of financial assets and financial assets classified as at fair value through profit or loss, gains and losses from changes in fair value
are recognised in the net profit or loss for the year. In the case of available-for-sale investments, the gains and losses from changes in fair value
are recognised directly in equity until the asset is disposed of or it is determined that it has become impaired, at which time the cumulative gains
or losses previously recognised in equity are recognised in the net profit or loss for the year.

An impairment loss on financial assets at amortised cost, loans and receivables and held-to-maturity investments is recognised when there is
objective evidence that the Group will not be capable of collecting all the related amounts under the original terms of the accounts receivable.
The amount of the impairment loss is the difference between the carrying amount and the present value of the future cash flows discounted
at the effective interest rate, and is recognised under “Other Expenses” in the consolidated income statement.

3.11 Inventories

Inventories acquired for own use are stated at the lower of cost and net realisable value. Cost (basically the cumulative annual average cost)
includes acquisition costs (less trade discounts, rebates and other similar items), transformation and other costs which have been incurred in
bringing the inventories to their present location and condition.

In the case of refinery products, the costs are allocated to income in proportion to the selling price of the related products (isomargin method).

Commodities inventories acquired for trading are measured at fair value less costs to sell and changes in fair value are recognised in income.
These inventories do not represent a significant volume of the Group’s operations (see Note 14).

The Group assesses the net realisable value of the inventories at the end of each period and recognises in income the appropriate valuation
adjustment if the inventories are overstated. When the circumstances that previously caused inventories to be written down no longer exist or when
there is clear evidence of an increase in net realisable value because of changed economic circumstances, the amount of the write-down is reversed.

Net realisable value is the estimated selling price at year-end less the estimated costs of completion and costs to be incurred in marketing, selling
and distribution.

3.12 Cash and cash equivalents

Repsol YPF classifies under “Cash and Cash Equivalents” liquid financial assets, deposits or financial assets that can be converted into a known
amount of cash within three months and that are subject to an insignificant risk of changes in value.

3.13 Earnings per share

Basic earnings per share are calculated by dividing the net profit or loss for the year attributable to the Parent by the weighted average number
of ordinary shares outstanding during the year (see Note 15.1).
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3.14 Financial liabilities

Financial liabilities are initially recognised at fair value less the transaction costs incurred. Since the Group does not have any held-for-trading
financial liabilities, except for derivative financial instruments, after initial recognition, financial liabilities are measured at amortised cost. Any
difference between the financing received (net of transaction costs) and repayment value is recognised in the consolidated income statement
over the life of the debt instrument in question, using the effective interest rate method.

Preference shares, the terms and conditions of which are detailed in Note 17 are classified separately in this liability category in the consolidated
balance sheet and are initially recognised at fair value net of issue costs and are subsequently measured at amortised cost, unless they form
part of a hedging transaction.

Trade and other payables are financial liabilities which do not explicitly bear interest and which are recognised at their face value.

3.15 Provisions

In accordance with legislation, the Group makes a distinction between: 

a) Provisions: present obligations, either legal or assumed by the Group, arising from past events the settlement of which is expected to give
rise to an outflow of resources the amount and timing of which are uncertain; and

b) Contingent liabilities: possible obligations that arise from past events and whose existence will be confirmed only by the occurrence or non-
occurrence of one or more future events not wholly within the control of the Group, or present obligations arising from past events the
amount of which cannot be estimated reliably or whose settlement is not likely to give rise to an outflow of resources.

These provisions are recognised when the liability or obligation giving rise to the indemnity or payment arises, to the extent that its amount
can be reliably estimated and it is probable that the commitment will have to be settled.

Contingent liabilities are not recognised in the consolidated financial statements, but rather are disclosed, as required by IAS 37 (see Note 36).

3.16 Pensions and other similar obligations

a) Defined contribution plans

Repsol YPF has defined contribution plans for certain employees in Spain, which conform to current legislation. The main features of these plans
are as follows:

i. They are mixed plans to cover retirement, disability and death of the participants.

ii. The sponsor (Repsol YPF) undertakes to make monthly contributions of certain percentages of serving employees’ salaries to external
pension funds.

YPF also has a defined contribution pension plan for the employees of its main companies, in which the company contributes basically the same
amount as the participant up to a stipulated ceiling.

Also, the Gas Natural Group has defined contribution pension plans for certain employees.

The annual cost of these plans is recognised under “Staff Costs” in the consolidated income statement.

b) Executives’ welfare plan. Hybrid defined contribution plan with a specific guaranteed return 

From 1992 to 31 December 2005, the executives of the Repsol YPF Group were assigned deferred remuneration called a “Long-Service Bonus”.

As part of the strategy to transform the remuneration system of the executives of the Repsol YPF Group, with effect from 1 January 2006, a
new social welfare system was implemented called the Welfare Plan, which, in the case of participating executives, extinguishes, replaces and
absorbs the former “Long-Service Bonus”. This is a hybrid defined contribution retirement plan, supplementary to the occupational pension
plan, which includes a specific guaranteed return equal to 125% of the general consumer price index of the previous year and is instrumented
through group insurance of pension obligations.
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The purpose of this system is to reward Repsol YPF’s executives’ loyalty, commitment and non-competition with Repsol’s activities in the two
years following their retirement.

The directors (or their beneficiaries) will be entitled to receive the benefits of the plan in the following cases: (i) statutory retirement (65 years),
(ii) early retirement (from 60 years), (iii) death, (iv) permanent total disability, absolute disability, or serious invalidity, or (v) serious illness or
long-term unemployment on termination of the employment relationship while maintaining entitlement to the plan.

The participant will also be entitled to the balance of the plan at the date of termination of employment, if the employment relationship is
terminated as a result of any of the cases in which indemnities are applicable. In order to qualify for entitlement to the plan, the participant
must comply with the non-competition agreement regarding activities in the two years following termination of the employment relationship.

The annual cost of these plans is recognised under the heading “Staff Costs” in the consolidated income statement.

c) Defined benefit plans

The company employs the criteria established in IAS 19 Employee Benefits for recognition of the defined benefit plans.

The benefits to which the employees are entitled at the date of their retirement are recognised in the income statement as follows:

i. The current service cost (the increase in the present value of the defined benefit obligation resulting from employee service in the current
period), under “Staff Costs”.

ii. The interest cost (the increase during a period in the present value of a defined benefit obligation which arises because the benefits are one
period closer to settlement), under “Net Finance Income”.

iii. The return on plan assets and changes in the value thereof, less any costs of administering the plan and less any tax payable by the plan
itself, under “Net Finance Income”.

3.17 Grants and deferred income

a) Grants related to assets

Grants related to assets relate mainly to nonrefundable grants measured at the amount granted or nominal value or at the fair value of the assets
delivered, if they have been transferred for no consideration, and are classified as deferred income when it is certain that they will be received.

These grants are allocated to income on a straight-line basis over the useful life of the assets whose costs they are financing. In the financial
statements of Repsol YPF the amounts of the assets and of the grants received are presented separately on the asset and liability sides,
respectively, of the balance sheet.

b) Grants related to income

These are grants that become receivable by the Group as compensation for expenses or losses already incurred and are recognised as income
for the period in which they become receivable.

c) Deferred income

Deferred income relates mainly to income from the assignment of gas transmission pipeline usage rights, the income relating to the natural
gas distribution network relocation to be borne by third parties and the net amounts received each year for new connections and branch lines.
This income is credited to income on a straight-line basis over the depreciation period of the related non-current assets, which ranges from 20
to 50 years.

3.18 Leases 

In this category, a distinction can be drawn between:

a) Finance leases

Leases are classified as finance leases whenever the lessor transfers substantially all the risks and rewards of ownership to the lessee. The
ownership of the asset may or may not be transferred.
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When the consolidated companies act as the lessee in finance leases, they present the cost of the leased assets in the consolidated balance sheet,
based on the nature of the leased asset, and, simultaneously, recognise a liability for the same amount (which will be the lower of the fair value
of the leased asset or the aggregate present values of the amounts payable to the lessor plus, where applicable, the price of exercising the
purchase option). These assets are depreciated using similar criteria to those applied to the items of property, plant and equipment that are owned
or are depreciated over the lease term, whichever is shorter.

The finance costs derived from discounting to present value of the liability recognised are charged to “Finance Costs” in the consolidated
income statement.

b) Operating leases

Leases in which the ownership of the leased asset and substantially all the risks and rewards incidental to ownership of the leased assets remain
with the lessor are classified as operating leases.

Lease income and lease costs are recognised under “Other Income” or “Other Expenses”, respectively, in the income statement as incurred.

3.19 Income tax

Repsol YPF recognises in the income statement for the year the accrued tax on the companies’ income, which is calculated taking into account
the differences between the timing of recognition for accounting purposes and tax purposes of the transactions and other events in the current
year recognised in the financial statements, giving rise to temporary differences and, therefore, to the recognition of certain deferred tax assets
and liabilities in the balance sheet. These amounts are recognised by applying to the temporary differences the tax rate that is expected to apply
in the period when the asset is realised or the liability is settled.

Deferred tax liabilities are recognised for all taxable temporary differences, unless the temporary difference arises from the initial recognition
of goodwill for which amortisation is nor deductible for tax purposes.

Deferred tax assets are recognised for temporary differences to the extent that they will reverse in the near future and it is considered probable
that the consolidated companies will have sufficient taxable profits in the future against which the deferred tax asset can be utilised. The other
deferred tax assets (tax loss and tax credit carryforwards) are only recognised if it is considered probable that the consolidated companies will
have sufficient future taxable profits against which they can be utilised.

The accrued income tax expense includes both the deferred income tax expense and the current income tax expense, which is taken to be the
amount payable (or refundable) in relation to the taxable profit for the year (see Note 24).

Also, “Income Tax” in the accompanying consolidated income statement includes both the accrued income tax expense and the net provisions
recognised in the year for income tax assessments.

3.20 Revenue and expense recognition

Revenue is measured at the fair value of the consideration received or receivable and represents the amounts receivable for the goods and
services provided in the normal course of business, net of discounts, VAT and other sales-related taxes.

In order to minimise transport costs and optimise the Group’s logistics chain, Repsol YPF carries out oil product swap transactions with other
companies in different geographical locations. The related agreements include clauses to adjust through an amount of economic consideration
the value of the products swapped on the basis of the technical specifications thereof and the delivery and receiving points for the goods. These
transactions are not recognised in the income statement as separate purchases and sales. Similarly, the Group does not recognise as period sales
transactions in which as a result of the clauses in the agreements signed the risks inherent to ownership are not transferred to the buyer.

Sales of goods are recognised when substantially all the risks and rewards have been transferred. Revenue associated with the rendering of services
is also recognised by reference to the stage of completion of the transaction at the balance sheet date, provided the outcome of the transaction
can be estimated reliably. Interest income is accrued on a time proportion basis, by reference to the principal outstanding and the effective interest
rate applicable. Dividend income from investments is recognised when the shareholders’ rights to receive payment have been established.

An expense is recognised when there is a reduction of an asset, or an increase in a liability, which can be measured reliably.

As a result of the legislation on oil and gas retailing in force in the countries in which the Group operates, Repsol YPF reflects as both expenses
and income the excise and similar taxes on oil and gas production and/or sales. This gave rise to increases in expenses EUR 6,524 million of
and EUR 5,636 million in 2006 and 2005, respectively, which were recognised under “Materials Used”, and to increases in income of similar
amounts, which were recognised under “Sales” in the accompanying consolidated income statement.
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Transactions between Repsol YPF Group companies are carried out on an arm’s length basis. These transactions give rise to income, expenses
and profits which are eliminated on consolidation.

Work relating to water management, atmospheric protection, waste management, remediation of soil and subsoil water and the development
of environmental management systems are deemed to be environmental expenses and they are recognised for accounting purposes in
accordance with the criteria indicated above.

3.21 Financial derivatives

The Group arranges derivatives to hedge financial and commercial risks due to interest rate and exchange rate fluctuations and to changes in
the prices of certain commodities. These derivatives are initially recognised at fair value at the contract date and are subsequently measured at
fair value. The derivatives are recognised as an asset when their fair value is positive and as a liability when it is negative. The differences in
fair value are recognised in the income statement, except for specific hedge accounting treatment, where applicable.

The fair values of the derivatives used as hedging instruments are disclosed in Note 37.

The Group designates certain derivatives as: 

a) Fair value hedges

These are hedges of the exposure to changes in the fair value of an asset or a liability recognised for accounting purposes, an unrecognised
firm commitment or an identified portion of the aforementioned asset, liability or firm commitment that can be attributed to a particular risk
and might affect the profit for the period.

The fair value of derivatives that are designated and effective as fair value hedges is recognised in the income statement, together with any
change in fair value of the hedged items.

b) Cash flow hedges

These are hedges of the exposure to changes in cash flows that: i) is attributed to a particular risk associated with a recognised asset or liability
(such as all or some future interest payments on variable rate debt) or a highly probable forecast transaction ii) could affect the income statement.

The effective portion of changes in the fair value of hedging instruments is recognised in equity. The gain or loss relating to the ineffective portion
is recognised in the income statement. The cumulative gains or losses recognised in equity are transferred to net profit or loss for the year.

c) Hedges of net investments in a foreign operation 

These are hedges of the exposure to foreign exchange rate changes in relation to investments in the net assets of foreign operations.

Hedges of net investments in a foreign operation are accounted for in a similar way to cash flow hedges, although the exchange rate differences
resulting from these transactions are recognised in “Translation Differences” under equity in the accompanying consolidated balance sheets.
Cumulative gains and losses recognised in equity are recognised in the income statement when the foreign operation is sold or disposed of in
any other way.

Derivatives embedded in other financial instruments or other host contracts are treated as separate derivatives when their risks and characteristics
are not closely related to those of the host contracts and the host contracts are not carried at fair value with unrealised gains or losses reported
in the income statement.

The Group documents at the inception of the transaction the hedging relationship between the hedging instrument and the hedged items, and
the risk management objective and strategy for undertaking the hedge. The Group also documents their assessment, both at the inception of
the hedge and subsequently, in relation to whether the derivatives used in hedging transactions are highly effective.

Hedge accounting is discontinued when the hedging instrument expires or is sold, terminated or exercised, or no longer qualifies for hedge
accounting. At that time, any cumulative gain or loss on the hedging instrument recognised in equity is retained in equity until the forecasted
transaction occurs. If a hedged transaction is no longer expected to occur, the net cumulative gain or loss recognised in equity is transferred
to net profit or loss for the year.

Detailed information regarding these operations for the years ended 31 December 2006 and 2005 is included in Note 37.
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3.22 Methodology for estimating fair value

The recoverable amount of assets is generally estimated on the basis of their value in use, calculated on the basis of future expected cash flows
derived from the use of the assets, discounted at a rate that reflects the weighted average cost of capital. The cost of capital is estimated for
each specific asset based on the currency in which its cash flows are denominated and the risks associated with the cash flows, including
country risk.

The cash flows from the exploration and production assets are generally projected for a period that covers the economically productive useful
lives of the oil and gas fields and is limited, for the proven reserves, by the contractual expiry of the operating permits or contracts. The
estimated cash flows are based on production levels, commodity prices and estimates of the future costs that will have to be incurred in relation
to undeveloped oil and gas reserves, production costs, field decline rates, market supply and demand, contractual conditions and other factors.
The non-proven reserves are weighted with risk factors, which entails weightings of 70% and 30% for the probable and possible reserves,
respectively.

The benchmark prices considered are based on a combination of future market prices for the first three years and, subsequently, on standard
long-term projections supported by the average historical prices obtained from a considerable number of years.

The cash flows of the refining and marketing businesses are estimated on the basis of the projected sales trends, unit contribution margins, fixed
costs and investment or divestment flows, in line with the expectations considered in the specific strategic plans of each business. The cash flow
projection period used in the assessment is five years, and in the sixth year a cash inflow equal to the perpetual return on the result from
operations obtained in the fifth year is assumed. When there are investments in the last few years of the assessment period, the perpetual return
is adjusted to take into account the cash flow generation effect in subsequent years as a result of these investments.

The fair value of financial derivatives was estimated by discounting the future cash flows associated therewith using the interest and exchange
rates prevailing at the balance sheet date and including spreads based on the credit risk conditions of each instrument. For certain derivative
instruments, the market value provided by the financial entities is used as a supplementary reference.

3.23 New standards issued

Following is a description of the Standards (IFRSs and IASs) and Interpretations (IFRICs) and amendments thereto which, although they had
been issued, had still not come into force when these consolidated financial statements were prepared:

– Amendments to IAS 1 (Presentation of Financial Statements - Capital Disclosures), adopted by Regulation (EC) no. 108/2006 of 11 January 2006.
New capital disclosure obligations are introduced. This amendment to IAS 1 applies to annual periods beginning on or after 1 January 2007.

– IFRS 7 (Financial Instruments: Disclosures), adopted by Regulation (EC) no. 108/2006 of 11 January 2006. This IFRS groups together all
the financial instrument disclosure requirements in a single Standard. The Standard also requires additional disclosures on the scope of the
entity’s exposure to risks arising from financial instruments and a description of the entity’s objectives, policies and procedures for managing
them. IFRS 7 applies to annual periods beginning on or after 1 January 2007.

– IFRIC 7 (Applying the Restatement Approach under IAS 29 Financial Reporting in Hyperinflationary Economies) adopted by Commission
Regulation (EC) no. 708/2006 of 8 May 2006. This interpretation relating to IAS 29 clarifies how comparative figures in the financial
statements should be restated when the entity identifies the existence of hyperinflation in the economy of its functional currency and how
deferred taxes will be restated in the beginning balance. IFRIC 7 applies to annual periods beginning on or after 1 March 2006.

– IFRIC 8 (Scope of IFRS 2), adopted by Commission Regulation (EC) no. 1329/2006 of 8 September 2006. This Interpretation clarifies that
IFRS 2 also applies to share-based payments in which the entity appears not to receive anything or receives insufficient goods and/or
services in exchange. IFRIC 8 applies to annual periods beginning on or after 1 May 2006.

– IFRIC 9 (Reassessment of Embedded Derivatives) adopted by Commission Regulation (EC) no. 1329/2006 of 8 September 2006. The main
objective of this Interpretation is to clarify that whether an embedded derivative should be separated from the host contract and recognised
as a derivative should only be evaluated when the entity becomes a party to the contract for the first time, unless there is a change in the
terms of the contract that significantly modifies the cash flows. IFRIC 9 applies to annual periods beginning on or after 1 June 2006.
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– IFRIC 10 (Interim Financial Reporting and Impairment). This Interpretation establishes that any impairment loss recognised in an interim
period on goodwill or investments in equity instruments or in financial assets carried at cost should not be reversed in subsequent interim
periods or in the annual financial statements. IFRIC 10 applies to annual periods beginning on or after 1 November 2006.

– IFRIC 11 (IFRS 2 – Group and Treasury Share Transactions). This Interpretation addresses the application of IFRS 2 to share-based payments
which include the equity instruments of the entity itself or equity instruments of another entity in the same group. IFRIC 11 applies to
annual periods beginning on or after 1 March 2007.

– IFRIC 12 (Service Concession Arrangements). This Interpretation will be applicable to accounting by the operator for public-to private
service concession arrangements. IFRIC 12 will apply to annual periods beginning on or after 1 January 2008.

– IFRS 8 (Operating Segments). This Standard replaces IAS 14 (Segment Reporting). The main change of this Standard is that the information
to be provided is based on the information about the components of the entity that management uses to make decisions about operating
matters. The amounts reported for each operating segment item will be the measure reported to management for the purposes of allocating
resources to the segment and assessing its performance. IFRS 8 will apply to annual periods beginning on or after 1 January 2009.

The Group decided not to apply the Standards and Interpretations adopted by the European Union retrospectively. The impact that the Standards
and Interpretations will have on the consolidated financial statements of the Group is currently being assessed.

4 Financial risk management and definition of hedges

The Group’s business activities expose it to various types of financial risk: 

– market risk, as a result of the volatility of the price of oil, natural gas and their derivatives, and interest rates;
– credit risk, associated with financial contracts and commercial activities; 
– liquidity (or solvency) risk, to the extent that the Group could encounter difficulties in obtaining the funds required to meet its obligations;
– exchange rate risk, given that certain of the transactions are carried out in currencies other than the euro.

Repsol YPF has an organisation and systems that enable it to identify, measure and control the financial risks to which the Group is exposed,
and it uses various financial instruments as hedges, in accordance with corporate guidelines common to the whole Group. These financial
instruments are arranged on a centralised basis and are subject to specific controls.

The derivative instruments used by the Group in order to manage market and exchange rate risk, the purpose of each instrument and the hedges
that have been arranged are described in Note 37 (Derivatives Transactions).
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5 Accounting estimates and judgments 

The preparation of financial statements in accordance with generally accepted accounting principles makes it necessary to make assumptions
and estimates that affect the amounts of the assets and liabilities recognised, the presentation of contingent assets and liabilities at year-end
and the income and expenses recognised during the year. The actual results could differ depending on the estimates made.

The accounting policies and areas which require the highest degree of judgment and estimates in the preparation of the financial statements
are: (i) crude oil and natural gas reserves; (ii) provisions for litigation and other contingencies; (iii) the calculation of income tax and deferred
tax assets; and (iv) impairment test of assets (see Note 3.9).

Crude oil and gas reserves

Estimating crude oil and gas reserves forms an integral part of the company’s decision making process. The volume of crude oil and gas reserves
is used to calculate the depreciation using production unit ratios and to assess the recoverability of the investments in exploration and production
assets (see Notes 6 and 13).

Repsol YPF prepares its estimates and assumptions in relation to crude oil and gas reserves taking into account the rules and regulations
established for the crude oil and gas industry by the U.S. Securities and Exchange Commission (SEC) and the accounting principles established
by the U.S. Financial Accounting Standards Board (FASB).

Provisions for litigation and other contingencies

The final cost of settling claims and lawsuits could vary due to estimates based on differing interpretations of the rules, opinions and final
assessments of the amount of the damages. Therefore, any change in circumstances relating to contingencies of this nature could have a
material effect on the amount of the provision for contingencies recognised.

Repsol YPF makes judgments and estimates in recording costs and establishing provisions for environmental clean-up and remediation costs
which are based on current information regarding costs and expected plans for remediation. For environmental provisions, costs can differ from
estimates because of changes in laws and regulations, discovery and analysis of site conditions and changes in clean-up technology. Therefore,
any change in the factors or circumstances related to provisions of this nature, as well as changes in laws and regulations could, as a consequence,
have a significant effect on the provisions recognised for these costs (see Note 36).

Calculation of income tax and deferred tax assets

The appropriate assessment of the income tax expense is dependent on several factors, including estimates of the timing and realisation of
deferred tax assets and the timing of income tax payments. Actual collections and payments may differ materially from these estimates as a
result of changes in tax laws as well as unanticipated future transactions impacting the company’s tax balances.
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6 Property, plant and equipment

The detail of “Property, Plant and Equipment” and of the related accumulated depreciation and accumulated impairment losses at 31 December
2006 and 2005, and of the changes therein is as follows:

Cost

Balance at 1 January 2005 2,189 15,630 23,814 570 1,292 1,312 1,163 45,970
Additions (1) 119 465 1,554 131 12 305 587 3,173
Disposals or derecognitions (12) (195) (416) (45) (5) (79) (6) (758)
Translation differences 142 663 3,399 25 87 74 75 4,465
Change in the scope of consolidation 38 153 – – 4 70 39 304
Reclassifications and other changes (2) (50) 660 368 (15) 15 (91) (567) 320

Balance at 31 December 2005 2,426 17,376 28,719 666 1,405 1,591 1,291 53,474
Additions (1) 27 530 3,080 276 8 384 1,112 5,417
Disposals or derecognitions (18) (89) (553) (66) (4) (112) (40) (882)
Translation differences (74) (517) (2,843) (57) (70) (75) (31) (3,667)
Change in the scope of consolidation 1 3 25 – 3 10 – 42
Reclassifications and other changes (2) (103) 754 (2,085) 140 (3) (192) (790) (2,279)

Balance at 31 December 2006 2,259 18,057 26,343 959 1,339 1,606 1,542 52,105

Accumulated Depreciation and Impairment Losses 

Balance at 1 January 2005 (738) (9,265) (13,879) (472) (451) (862) – (25,667)
Depreciation charge for the year (54) (780) (1,322) (52) (46) (74) – (2,328)
Disposals or derecognitions 3 124 335 49 5 22 – 538
Impairment losses (recognised)/reversed (3) (20) – (74) – – – – (94)
Translation differences (43) (358) (1,961) (14) (58) (31) – (2,465)
Change in the scope of consolidation (25) (83) – – (3) (62) – (173)
Reclassifications and other changes (2) 2 87 (41) – (8) (21) – 19

Balance at 31 December 2005 (875) (10,275) (16,942) (489) (561) (1,028) – (30,170)
Depreciation charge for the year (57) (857) (1,744) (185) (47) (74) – (2,964)
Disposals or derecognitions 6 73 545 64 4 15 13 720
Impairment losses (recognised)/reversed (3) (4) (31) (212) – – (3) (1) (251)
Translation differences 31 289 1,671 33 49 24 – 2,097
Change in the scope of consolidation – – (11) – (1) (4) – (16)
Reclassifications and other changes (2) 221 109 1,523 (12) 7 132 (26) 1,954

Balance at 31 December 2006 (678) (10,692) (15,170) (589) (549) (938) (14) (28,630)

Carrying amount at 31 December 2006 (4) 1,581 7,365 11,173 370 790 668 1,528 23,475

(1) In 2006 the main additions were in Argentina (EUR 1,222 million), the U.S. (EUR 1,838 million), the rest of Latin America (EUR 689 million) and in Spain (EUR 954 million). Of the investments
in the U.S., EUR 663 million relate to the purchase of proven reserves and EUR 1,064 million to non-proven reserves in the Shenzi field in the Gulf of Mexico. In 2005 the main additions to this
account related to Argentina (EUR 1,060 million), to the rest of Latin America (EUR 955 million), to North Africa and the Middle East (EUR 64 million) and to Spain (EUR 959 million).

2) Including EUR 310 million in 2006 net of accumulated depreciation corresponding to the reclassification of available-for-sale assets, EUR 253 million for the recording of a provision for field
dismantling costs (see Note 19) and EUR 132 million for transfers to intangible assets.
2005 included mainly EUR 274 million relating to the provision for field dismantling costs.

(3) (See Note 13).
(4) At 31 December 2006 and 2005, the accumulated impairment losses recognised amounted to EUR 758 million and EUR 724 million, respectively.
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The balances of non-depreciable assets, i.e. land and property, plant and equipment in the course of construction, amounted to EUR 841
million and EUR 1,527 million, respectively, at 31 December 2006 and EUR 831 million and EUR 1,291 million, respectively at 31 December
2005. The amounts relating to land are included in “Land, Buildings and Other Structures” in the foregoing table.

“Property, Plant and Equipment” included fully depreciated items amounting to EUR 8,452 million and EUR 8,647 million at 31 December 2006
and 2005, respectively.

Repsol YPF capitalises borrowing costs to the cost of the assets as described in Note 3. In 2006 and 2005 the average borrowing costs were
6.14% and 5.75% respectively, and EUR 35 million and EUR 19 million, respectively were capitalised in this connection. These amounts were
deducted from the balance of the heading “Finance Costs” in the accompanying consolidated income statement.

“Property, Plant and Equipment” includes investments made by the Repsol YPF Group in administrative concessions amounting to EUR 89 million
and EUR 26 million at 31 December 2006 and 2005, respectively; these concessions must be returned to the Spanish State between 2007 and
2054.

In 2006 and 2005 this heading included EUR 640 million and EUR 645 million, respectively, relating to assets held under finance leases. The
assets held under finance leases at the ends of those years included most notably the methane vessels used for the transportation of L.N.G.
amounting to EUR 593 million and EUR 617 million in 2006 and 2005, respectively.

In line with industry practice, Repsol YPF insures its assets and activities worldwide. Among the risks insured is damage to property, plant and
equipment, with the consequential interruptions in its business. The Group considers its current level of insurance coverage to be, in general,
appropriate for the risks inherent to its business.

7. Investment property

The changes in “Investment Property” in 2006 and 2005 were as follows:

Balance at 1 January 2005 65 (13) 52

Disposals and derecognitions (3) – (3)
Depreciation charge for the year and other changes 6 (1) 5

Balance at 31 December 2005 68 (14) 54

Disposals and derecognitions (27) 10 (17)
Depreciation charge for the year and other changes (3) – (3)

Balance at 31 December 2006 38 (4) 34

The market value at 31 December 2006 and 2005, of the assets included under this heading amounted to EUR 57 million and EUR 122 million,
respectively.

The income recognised in 2006 in relation to investment property amounted to EUR 136 million, EUR 130 million of which related to the gains
on the disposal of two buildings.

Millions of euros

Gross cost Acccumulated depreciation
and impairment losses

Total
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8. Goodwill

The detail, by company, of the goodwill at 31 December 2006 and 2005, is as follows:

YPF, S.A. 2,152 2,395
Gas Natural SDG, S.A. 321 321
Refap, S.A. 236 239
Repsol Portuguesa, S.A. 154 180
Repsol Butano Portugal R.B., S.A. 118 118
Empresas Lipigas, S.A. 86 100
EESS de Repsol Comercial P.P. 93 92
Buenergía Gas & Power, Ltd. 40 44
Limagás 40 44
Grupo Dersa 29 29
Repsol Italia 28 28
Nettis Group 24 24
Others companies 101 159

Balance at end of year 3,422 3,773

The changes in 2006 and 2005 in this heading in the accompanying consolidated balance sheets were as follows:

Balance at beginning of year 3,773 3,204
Additions 1 214
Adjustments for deferred taxes (13) 40
Changes in the scope of consolidation 3 29
Divestments (1) (1)
Translation differences (277) 397
Write-downs (2) (6)
Reclassifications and other changes (62) (104)

Balance at end of year 3,422 3,773

Millions of euros

2006 2005

Millions of euros

2006 2005
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There were no significant acquisitions in 2006. The main additions in 2005 related to Repsol Butano Portugal RB, S.A. –formerly Shell Gas LPG, S.A.–
(EUR 118 million), the Desarrollo de Energías Renovables, S.A. Subgroup (EUR 29 million) and the additional payments made for the acquisition
of Repsol Portuguesa, S.A. (EUR 25 million) and Repsol Italia (EUR 6 million).

The detail of the gross goodwill and accumulated impairment losses at 31 December 2006 and 2005 is as follows.

Gross goodwill 3,434 3,783
Accumulated impairment losses (12) (10)

Net goodwill 3,422 3,773

In 2006 the goodwill corresponding to the L.P.G.. business in India was written off for EUR 2 million.

Testing goodwill for impairment

For the purposes of testing for impairment, goodwill is allocated to the Group’s identified cash-generating units based on the business to which
they belong. The detail of the goodwill allocation at 31 December 2006 and 2005 is as follows:

Exploration and production 1,421 7 1,428 1,635 57 1,692
Refining and marketing 637 810 1,447 654 864 1,518
Chemical 94 – 94 106 – 106
Gas and electricity – 453 453 – 457 457

Total 2,152 1,270 3,422 2,395 1,378 3,773

Repsol YPF considers that, based on current knowledge, the reasonably possible changes in key assumptions for determining fair value, on which
the determination of the recoverable amounts was based, will not cause the carrying amounts of the cash-generating units to exceed the
recoverable amounts at 31 December 2006.

In Argentina, in order to determine the fair values of the downstream business, a scenario was considered including the gradual recovery, over
the next few years, of a similar economic situation to that which existed prior to the change in peso-US dollar convertibility. However, YPF’s
refining and marketing business in Argentina is integrated with the company’s upstream business to a considerable extent.

Millions of euros

At 31 December 2006 At 31 December 2005

YPF Rest Total YPF Rest Total

Millions of euros

2006 2005
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9 Other intangible assets

The detail of the intangible assets and the related accumulated depreciation at 31 December 2006 and 2005, and of the changes therein is as
follows:

Cost

Balance at 1 January 2005 466 190 10 – 188 138 457 1,449
Additions (1) 13 1 10 4 7 10 90 135
Disposals and derecognitions (9) – – – (4) (2) (5) (20)
Translation differences 8 27 1 – 4 – 43 83
Change in the scope of consolidation 1 – – – – – 58 59
Reclassifications and other changes (2) 21 18 – 76 1 (1) 135 250

Balance at 31 December 2005 500 236 21 80 196 145 778 1,956
Additions (1) 20 1 2 3 7 19 107 159
Disposals and derecognitions (31) – – – (7) 6 (37) (69)
Translation differences (7) (24) (2) – (5) (1) (14) (53)
Change in the scope of consolidation – – – – – – 1 1
Reclassifications and other changes (2) (48) – 22 177 25 (4) 86 258

Balance at 31 December 2006 434 213 43 260 216 165 921 2,252

Accumulated depreciation and impairment losses

Balance at 1 January 2005 (185) (62) (4) – (136) (118) (251) (756)
Depreciation charge for the year (28) (11) (2) – (12) (7) (61) (121)
Disposals and derecognitions 4 – – – 3 2 3 12
Impairment losses (recognised)/reversed (1) – – – – – (1) (2)
Translation differences (3) (9) – – (2) – (15) (29)
Change in the scope of consolidation – – – – – – (3) (3)
Reclassifications and other changes (2) (59) – 1 – – (1) 5 (54)

Balance at 31 December 2005 (272) (82) (5) – (147) (124) (323) (953)
Depreciation charge for the year (21) (10) (1) – (13) (8) (68) (121)
Disposals and derecognitions 28 – – – 7 (3) 30 62
Impairment losses (recognised)/reversed 59 – – (181) – – (8) (130)
Translation differences 3 8 – – 3 – 10 24
Change in the scope of consolidation – – – – – – (1) (1)
Reclassifications and other changes (2) 42 – (3) – (15) 1 (3) 22

Balance at 31 December 2006 (161) (84) (9) (181) (165) (134) (363) (1,096)

Carrying amount at 31 December 2006 273 129 34 79 51 31 558 1,156

(1) The additions in 2006 and 2005 relate to the direct acquisition of assets amounting to EUR 151 million and EUR 132 million, respectively.
(2) In 2006 “Emission Allowances” included EUR 257 million relating to the CO2 emission allowances assigned for no consideration under the national assignment plan and the

derecognition of emission allowances of EUR 80 million relating to 2005. In 2005 “Other Intangible Assets” included EUR 74 million relating to the recognition of the intangible assets
of Repsol Combustiveis and EUR 72 million corresponding to the allocation of a portion of the purchase price of CEG and CEG Río.

At 31 December 2006 and 2005, Repsol YPF did not have any intangible assets with indefinite useful lives.

In 2006 the Group received for no consideration emission allowances equal to 11 million tonnes of CO2 under the national assignment plan,
valued at EUR 257 million. This plan also established the assignment of emission allowances for no consideration amounting to 12 million
tonnes for 2007.

Millions of euros

Leasehold assignment, 
surface and usufruct rights

Service 
stations

Gas 
pipelines

Other
intangible

assets

Emission
allowances

Flagging 
costs

Exclusive
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Other
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The Group consumed 12 million tonnes of CO2 emission allowances in 2006. In 2006 the value of emission allowances was impaired, which
gave rise to the recognition of a charge of EUR 181 million, which was offset by an equal amount of deferred income recognised in the income
statement for allowances received for no consideration.

The net effect of CO2 emissions on the income statements for 2006 and 2005 amounted to a net expense of EUR 4 million and EUR 2 million,
respectively.

The research and development expenditure recognised in the consolidated income statement amounted to EUR 72 million and EUR 63 million
in 2006 and 2005, respectively.

The leasehold assignment, surface and usufruct rights, the reflagging costs and rights of publicity, the exclusive supply contracts and the
administrative concessions are legal rights title to which is confined to the term of the contracts giving rise to them, as described in Note 3.3.7.

10 Assets classified as held for sale

At 31 December 2006 and 2005, Repsol YPF had assets classified as held for sale amounting to EUR 249 million and EUR 1 million, respectively,
relating mainly to exploration and production assets in Argentina.

The main balance sheet items classified as assets held for sale at 31 December 2006 and 2005, were as follows:

Property, plant and equipment 310 1

Total assets classified as held for sale 310 1
Liabilities associated with assets classified as held for sale (61) –

Total net assets classified as held for sale 249 1

11 Investments accounted for using the equity method 

The most significant investments in associates, which were accounted for using the equity method, at 31 December 2006 and 2005 were as
follows:

Compañía Logística de Hidrocarburos CLH, S.A. 121 74
West Siberian Resources 70 –
Atlantic LNG Company of Trinidad & Tobago 60 86
Peru LNG Company Llc 44 6
Transportadora de Gas del Perú, S.A. 39 18
Transierra, S.A. 34 36
Dynasol Elastómeros, S.A. de C.V. 29 30
Atlantic LNG 4 24 44
Oleoductos del Valle, S.A. 22 28
Oleoducto de Crudos Pesados (OCP), Ltd 20 25
Terminales Marítimos Patagónicos, S.A. (Termap) 11 12
Other companies accounted for using the equity method 47 40

521 399

Millions of euros

2006 2005

Millions of euros

2006 2005
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Appendix I contains a list of the consolidated Group companies.

The changes in 2006 and 2005 in this heading in the accompanying consolidated balance sheets were as follows:

Balance at beginning of year 399 449
Additions (1) 123 39
Disposals (2) – (42)
Changes in the scope of consolidation (3) (3) (78)
Result of companies accounted for using 

the equity method (4) 139 117
Dividends distributed (136) (85)
Translation differences (38) 35
Reclassifications and other changes 37 (36)

Balance at end of year 521 399

(1) Including in 2006, inter alia, the contributions to or acquisitions in West Siberian Resources, Perú LNG
and ENIREPSA. Including in 2005, inter alia, the contributions to Enirepsa, Atlantic 4, Perú LNG. and TGP.

(2) Including in 2005 EUR 37 million corresponding to the sale of investments in ENAGAS by Gas Natural.
(3) Corresponding in 2006 mainly to the change in the consolidation method of Productos y Servicios

Petrolíferos (PSP), R. Chemie, and Red Electrónica de Distribución (RED). The changes in 2005 related
mainly to the change in the method used to consolidate TSB, Termogaucha, Gespevesa, Repsol
Bronderslev and Terminales Canarios.

(4) In 2006 the most significant results related to Atlantic LNG. (EUR 71 million) and CLH (EUR 83 million).
In 2005 the most significant results related to Atlantic LNG. (EUR 61 million), CLH (EUR 35 million)
and Enagás (EUR 9 million).

The following companies over which the Group has significant management influence, given that the Group has sufficient representation on
the Board of Directors, despite holding an interest of less than 20%, were accounted using the equity method:

Sistemas Energéticos Mar Garullo, S.A. (1) 18.00%
A&C Pipeline Holding 18.00%
Gaseoducto Oriental, S.A. 16.66%
West Siberian Resources 10.00%
Transportadora de Gas del Perú, S.A. 10.00%
Gaseoducto del Pacífico (Argentina), S.A. 10.00%

(1) A company in the Gas Natural Group, which is proportionately consolidated in the consolidated finan-
cial statements of the Repsol YPF Group.

The detail of the main aggregates of the Repsol YPF Group’s associates at 31 December 2006 and 2005 (see Appendix I) is as follows:

Total assets 1,933 1,733
Total equity 439 356
Revenue 916 721
Profit for the period 139 117

Millions of euros

2006 2005

Company % of owners

Millions of euros

2006 2005
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12 Current and non-current financial assets

The detail, by type and maturity, of the Group’s financial assets at 31 December 2006 and 2005, is as follows:

Financial assets at fair value through profit or loss – 72 – – 66 –
Accounts receivable 152 6,725 – 250 6,752 –
Held-to-maturity investments 607 225 2,557 613 258 2,647
Available-for-sale financial assets 160 – – 224 – –
Hedging derivatives 599 78 – 659 266 –

1,518 7,100 2,557 1,746 7,342 2,647

The detail of the columns “Current Financial Assets” is as follows: 

Trade and other receivables 6,813 6,841
Current financial assets 287 501

7,100 7,342

Following is a description of the current and non-current financial assets classified by nature:

12.1 Financial assets at fair value through profit or loss

The detail of the financial assets classified as at fair value through profit or loss in 2006 and 2005 is as follows: 

Derivatives on trading transactions
Current 14 66

Other financial assets
Current 58 –

72 66

12.2 Current loans and receivables

These include the following items:

Trade receivables 5,552 5,333
Other receivables 1,554 1,794
(Less: Allowance for Dowbtful Debts) (1) (381) (375)

Total (2) 6,725 6,752

(1) In 2006 and 2005 provisions of EUR 46 million and EUR 51 million, respectively, were recognised in this
connection under “Other Expenses” in the consolidated income statement.

(2) The heading “Trade and Other Receivables” in the accompanying consolidated balance sheet includes,
in addition to the “Trade Receivables”, “Other Receivables” and “Allowance for Dowbtful Debts” shown
in the foregoing table, EUR 88 million in 2006 and EUR 89 million in 2005 in relation to the derivatives
on trading transactions at fair value indicated in Notes 12.1 and 12.5.

Millions of euros

2006 2005

Millions of euros

2006 2005

Millions of euros

2006 2005

Millions of euros

2006 2005

Non-current
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Current
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Cash and 
cash
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Non-current
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Cash and 
cash
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12.3 Held-to-maturity investments 

The detail of the held-to-maturity investments at 31 December 2006 and 2005 is as follows: 

Non-current financial assets 607 613 612 690
Current financial assets 225 258 225 258
Current financial assets 2,197 2,296 2,197 2,296
Cash on hand and at banks 359 351 359 351

3,388 3,518 3,393 3,595

The current and non-current financial assets include loans to non-consolidated companies and the portion of loans to consolidated companies
not eliminated on consolidation amounting to EUR 432 million and EUR 417 million in 2006 and 2005, respectively. These loans earned average
interest at 10.15% and 10.01% in 2006 and 2005, respectively.

The other financial assets, which amount to EUR 2,956 million and EUR 3,101 million at 31 December 2006 and 2005, respectively, relate mainly
to placements at banks and collateral deposits. The financial assets earned average interest at 3.27% and 2.35% in 2006 and 2005, respectively.

The non-current financial assets held-to-maturity mature as follows:

2007 – 2
2008 – 2
2009 11 1
2010 47 1
Subsequent years 549 607

607 613

12.4 Available-for-sale financial assets 

These relate mainly to minority interests in certain companies over whose management the Group does not hold any influence.

The most significant amount in 2006 and 2005 relates to the investment owned in ENAGAS by Gas Natural.

12.5 Hedging derivatives

This heading includes the market value of derivatives designated as hedging instruments at 31 December 2006 and 31 December 2005:

Fair value hedges 62 78 223 80
Cash flow hedges 6 – 2 –
Hedges of net investments in a foreign operation 531 – 434 186

599 78 659 266

Millions of euros

2006 2005

Non-current Current Non-current Current

Millions of euros

Maturity 2006 2005

Millions of euros

Carrying amount Fair value

2006 2005 2006 2005
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13 Asset impairment

At least once a year or whenever there is any indication that an impairment loss has been suffered, the Repsol YPF Group reviews the carrying
amounts of intangible assets, property, plant and equipment and other non-current assets, including goodwill, to determine whether those assets
have suffered an impairment loss. These reviews are performed in accordance with the general principles established in Note 3.

In 2006 the net impairment losses recognised in relation to non-current assets amounted to EUR 383 million. These losses relate mainly to
exploration and production assets (EUR 223 million) and to the impairment of EUR 181 million of emission allowances received under the
National Emission Allowance Assignment Plan (see Note 9). The net impairment losses on exploration and production assets relate mainly to:

- Trinidad: an impairment loss of EUR 50 million was recognised as result of the reassessment of the marketability of certain fields in which
the Group holds an ownership interest.

- Argentina: an impairment loss of EUR 66 million was allocated to various fields in which the Group holds an ownership interest due mainly
to the evolution of the business parameters.

- Dubai: as a result of the early termination of the contract, an impairment loss of EUR 50 million was recognised which, net of the related
tax effect, gave rise to a net loss of EUR 11 million.

- Ecuador, Venezuela and Algeria: impairment losses of EUR 49 million arising also from the evolution of business parameters were recognised. 

In 2005 the impairment losses recognised in relation to non-current assets amounted to EUR 119 million, of which EUR 74 million relate to
exploration and production assets and EUR 25 million to the ownership interest in two Brazilian joint ventures, Refinería de Petróleos
Manguinhos, S.A. and Termogaucha, S.A. The impairment losses on exploration and production assets relate to: 

– An impairment loss of EUR 85 million in Venezuela due to a change in the tax system.

– An impairment loss of EUR 37 million relating to the downward adjustment of reserves in Argentina and Bolivia.

– The aforementioned impairment losses were offset by the reversal of the loss recognised in Ecuador, which amounted to EUR 35 million,
due, basically, to the projected increase in future prices.

14 Inventories

The detail of “Inventories” at 31 December 2006 and 2005 is as follows:

At 31 December 2006
Crude oil and natural gas 1,343 (55) 1,288
Finished and semi-finished goods 1,891 (58) 1,833
Supplies and other inventories 782 (29) 753

4,016 (142) 3,874

At 31 December 2005
Crude oil and natural gas 1,257 (0) 1,257
Finished and semi-finished goods 1,779 (12) 1,767
Supplies and other inventories 732 (26) 706

3,768 (38) 3,730

Millions of euros

Cost Allowance Net

111Consolidated financial statements. Notes



At 31 December 2006, the inventories recognised at fair value less costs to sell amounted to EUR 165 million and their measurement at market
value gave rise to a loss of EUR 4 million. At 31 December 2005, there were no inventories of this nature and the 2005 consolidated income
statement did not include any amount reflecting changes in the fair value less costs to sell of inventories.

At 31 December 2006 and 2005, the Repsol YPF Group was meeting the minimum safety stock requirements established by the applicable
regulations (see Note 1.2) through the Spanish companies included in the Group. 

15 Equity

15.1 Share capital

At 31 December 2006 and 2005, the share capital consisted of 1,220,863,463 fully subscribed and paid shares of EUR 1 par value each, all
listed on the Spanish (continuous market), New York and Buenos Aires Stock Exchanges.

Repsol YPF, S.A.’s bylaws limit the maximum number of votes that any single shareholder or companies belonging to the same group may cast
at the General Meeting to 10% of the voting stock.

At 31 December 2006, the Group did not hold any share of the Parent either directly or through investees.

At 31 December 2006, the following Group companies’ shares were publicly listed: 

Repsol YPF, S.A. 1,220,863,463 100% Spanish Stock Exchanges 26.20 26.60 euros
(Madrid, Barcelona, Bilbao, Valencia)
Buenos Aires 104.00 104.24 pesos
New York 34.50 34.27 dollars

Gas Natural SDG, S.A. 447,776,028 100% Spanish Stock Exchanges 29.99 31.00 euros
(Madrid, Barcelona, Bilbao, Valencia)

YPF 393,312,793 100% New York 47.95 46.94 dollars
Buenos Aires 145.00 142.58 pesos

Refinería La Pampilla, S.A. 36,063,999 100% Lima 30.08 29.82 Soles

Empresa Petrolera Andina, S.A. 13,439,520 100% Bolivian Stock Exchange (*) (*) Bolivianos

Compañía Logística de 
Hidrocarburos, CLH

Series A 90,000 Spanish Stock Exchanges 37.03 38.72 euros
Series D 1,689,049 (Madrid, Barcelona, Bilbao, Valencia)

(*) No change in 2006. 

Millions of euros

Company Number of
listed shares

% of Share
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Stock exchanges Year-end
market price
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15.2 Share premium

The share premium at 31 December 2006 and 2005 amounted to EUR 6,428 million. The Consolidated Companies Law expressly permits the
use of the share premium account balance to increase capital and does not establish any specific restrictions as to its use.

15.3 Legal reserve

Under the Consolidated Companies Law, 10% of net profit for each year must be transferred to the legal reserve until the balance of this reserve
reaches at least 20% of the share capital. The legal reserve can be used to increase capital provided that the remaining reserve balance does
not fall below 10% of the increased share capital amount. Otherwise, until the legal reserve exceeds 20% of share capital, it can only be used
to offset losses, provided that sufficient other reserves are not available for this purpose.

15.4 Revaluation reserve

The balance of “Revaluation Reserve Royal Decree-Law 7/1996” can be used, free of tax, to offset recorded losses (both prior years’
accumulated losses and current year losses) or losses which might arise in the future, and to increase capital. From 1 January 2007, the balance
of this account can be taken to unrestricted reserves, provided that the monetary surplus has been realised. The surplus will be deemed to have
been realised in respect of the portion on which depreciation has been taken for accounting purposes or when the revalued assets have been
transferred or derecognised. If this balance were used in a manner other than as provided for in Royal Decree-Law 7/1996, it would be subject
to tax. The distribution of these reserves would give rise to entitlement to a dividend double taxation tax credit.

15.5 Translation differences

These relate to exchange differences recognised in equity as a result of the consolidation process described in Note 2.

15.6 Fair value adjustment reserve

The balance at 31 December 2006, reflects, net of the related tax effect, the following: (i) the effective portion of changes in the fair value of
derivative instruments designated as cash flow hedges; and (ii) gains and losses arising from changes in the fair value of non-monetary financial
assets classified as available for sale.

15.7 Retained earnings

This heading includes, among other items, the reserve for transition to IFRSs, which reflects the adjustments derived from differences between
the accounting policies previously applied and IFRSs arising on events and transactions that occurred prior to the transition to IFRSs (1 January
2004).

15.8 Equity attributable to minority interests

The equity attributable to minority interests at 31 December 2006 and 2005 relates to the following companies:

Refinería La Pampilla, S.A. 88 108
Empresa Petrolera Andina 208 103
Petronor, S.A. 95 92
YPF, S.A. 58 61
CEG y CEG Río 41 41
Repsol Comercial de P.P., S.A. 37 37
Gas Natural ESP 26 27
Gas Natural México, S.A. de C.V. 14 15
EMPL 10 12
Other companies 32 32

Total 609 528

Millions of euros

2006 2005
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16 Dividends

The 2006 and 2005 interim dividends reflect the gross interim dividend per share distributed by Repsol YPF, S.A. out of the profit for each of
these years. In 2006 it amounted to EUR 440 million (EUR 0.36 gross per share) and in 2005 it amounted to EUR 366 million (EUR 0.30 gross
per share).

The final dividend approved by the shareholders at the Annual General Meeting of Repsol YPF, S.A. for 2005 amounted to EUR 366 million
(EUR 0.30 gross per share).

The proposal for the distribution of Repsol YPF, S.A.’s 2006 profit, to be submitted for approval by the shareholders at the next Annual General
Meeting, includes the distribution of a final dividend for 2006 of EUR 440 million (EUR 0.36 gross per share), payable on or after 5 July 2007.

Based on the accounting statement of liquidity prepared and the undrawn credit lines, at the date of approval of the interim dividend,
Repsol YPF, S.A. had sufficient liquidity for payment of the interim dividend pursuant to Articles 194.3 and 216 of the Consolidated Companies
Law.

17 Preference shares

In October 1997 the Repsol YPF Group, through its subsidiary Repsol International Capital, issued preference shares of this company amounting
to USD 725 million under the following terms:

Annual dividend: 7.45%, payable quarterly.

Term: perpetual, with the option for the issuer of early redemption from the fifth year onwards at face value.

Guarantee: subordinated Repsol YPF, S.A. guarantee.

Remuneration: payment of preference dividends is conditional upon the obtainment of a consolidated profit or upon the payment
of dividends on common shares. If no dividend accrues, there is no subsequent obligation to pay it.

In May and December 2001 Repsol International Capital launched two new issues of preference shares amounting to EUR 1,000 million and
EUR 2,000 million, respectively, under the following terms:

Dividend: variable at a rate of 3-month Euribor with a minimum of 4% APR and a maximum of 7% APR for the first 10 years,
and Euribor plus 3.5% from the tenth year onwards. The dividend is payable quarterly.

Term: perpetual, with the option for the issuer of early redemption from the tenth year onwards at face value.

Guarantee: subordinated Repsol YPF, S.A. guarantee.

Remuneration preference, non-cumulative dividends, conditional upon the obtainment of a consolidated profit or upon the
payment of dividends on common shares.

The carrying amount of these instruments at 31 December 2006 and 2005 amounted to EUR 3,445 million and EUR 3,485 million, respectively.
For greater detail, see Note 18 (Bank Borrowings and Other Financial Liabilities).
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18 Bank borrowings and other financial liabilities

The detail of the bank borrowings and other financial liabilities, most of which are unsecured, at 31 December 2006 and 2005 is as follows:

Non-current financing
Preference shares 3,445 3,485 3,594 3,669
Debentures and bonds 3,561 3,689 3,770 4,160
Loans 3,209 2,124 3,204 2,151
Non-current financial derivatives at fair value 268 423 268 423

Current financing
Debentures and bonds 526 1,529 532 1,603
Loans 1,020 1,138 1,021 1,140
Current financial derivatives at fair value 10 34 10 34

Total 12,039 12,422 12,399 13,180

The breakdown, by currency and maturity, of the financing at 31 December 2006 and 2005 is as follows:

Financing in euros
Preference shares – – – – – 2,895 2,895
Debentures, bonds and loans 302 772 493 1,690 226 2,124 5,607
Accrued interest 45 – – – – – 45

Financing in foreign currencies
Preference shares – – – – – 550 550
Debentures, bonds and loans in dollars 893 281 631 63 5 176 2,049
Debentures, bonds and loans in other currencies 226 95 76 4 – 134 535
Accrued interest 80 – – – – – 80

1,546 1,148 1,200 1,757 231 5,879 11,761

Financing in euros
Preference shares – – – – – 2,873 2,873
Debentures, bonds and loans 1,551 114 20 67 1,500 2,410 5,662
Accrued interest 43 – – – – – 43

Financing in foreign currencies
Preference shares – – – – – 612 612
Debentures, bonds and loans in dollars 751 268 225 745 102 126 2,217
Debentures, bonds and loans in other currencies 230 78 94 23 4 36 465
Accrued interest 93 – – – – – 93

2,668 460 339 835 1,606 6,057 11,965

Equivalent euro value in millions

Maturity

At 31 December 2005 2006 2007 2008 2009 2010 Subsequent
years

Total

Equivalent euro value in millions

Maturity

At 31 December 2006 2007 2008 2009 2010 2011 Subsequent
years

Total

Millions of euros

Carrying amount Fair value

2006 2005 2006 2005
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Repsol YPF obtains financing predominantly in US dollars, either directly or by using foreign exchange rate derivatives (Note 37, Derivatives
Transactions, a) and b)).

The detail of the average financing and the cost thereof by instrument is as follows:

Preference shares 3,462 5.38% 3,446 5.12%
Debentures 4,853 5.57% 6,031 5.60%
Loans 3,694 5.60% 3,262 4.89%

12,009 5.52% 12,739 5.29%

The breakdown of liabilities of financial derivatives at fair value is as follows: 

At 31 December 2006

Fair value hedges – – 26 26
Cash flow hedges 2 5 237 244
Hedges of net investments in a foreign operation 8 – – 8
Other non-hedging transactions – – – –

10 5 263 278

At 31 December 2005

Fair value hedges – – 100 100
Cash flow hedges – 10 313 323
Hedges of net investments in a foreign operation 32 – – 32
Other non-hedging transactions 2 – – 2

34 10 413 457

In general, the financial debt agreements include the early maturity clauses customary in agreements of this nature.

The bond issues, representing ordinary debt, of Repsol International Finance, BV and guaranteed by Repsol YPF, S.A., totalling EUR 3,166
million (relating to a face value of EUR 3,175 million), contain certain so-called “cross-default” clauses whereby in the event of default, the
custodian-trustee bank, at its sole discretion or at the request of the holders of at least one-fifth of the debentures, can declare all the
aforementioned debentures issues due and payable.

Additionally, in relation to certain marketable debenture issues totalling EUR 257 million (relating to a face value of EUR 258 million), YPF, S.A.
agreed to certain so-called “cross-default” clauses whereby in the event of default, the trustee or the holders of at least 25% of the total
principal of the debentures may declare due and immediately payable the principal and accrued interest on all the debentures.

Millions of euros

Within 
1 Year

Between 1 and 5
years

After 5 years Total

2006 2005

Average volume Average cost Average volume Average cost
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19 Provisions for contingencies and expenses

The detail of the balance of “Provisions for Contingencies and Expenses” at 31 December 2006 and 2005, and of the changes therein in 2006
and 2005 is as follows:

Balance at 1 January 2005 84 343 1,569 1,996 – 33 33
Period provisions charged to income (1) 5 26 747 778 1 4 5
Reversals of provisions with a credit to income (3) (1) (88) (92) (1) (4) (5)
Provisions released due to payment (1) (6) (157) (164) – (16) (16)
Changes in the scope of consolidation – – 1 1 1 – 1
Translation differences 13 42 116 171 – 7 7
Reclassifications and other changes (2) (3) 279 (88) 188 4 161 165

Balance at 31 December 2005 95 683 2,100 2,878 5 185 190
Period provisions charged to income (1) 8 54 564 626 2 83 85
Reversals of provisions with a credit to income (4) – – (142) (142) – (3) (3)
Provisions released due to payment (17) (11) (295) (323) – (132) (132)
Changes in the scope of consolidation – 3 – 3 – – 0
Translation differences (10) (67) (114) (191) (1) (16) (17)
Reclassifications and other changes (2) (1) 193 (383) (191) 5 169 174

Balance at 31 December 2006 75 855 1,730 2,660 11 286 297

(1) In 2006 “Other Provisions” relates mainly to (i) a provision of EUR 20 million for labour force restructuring plans; (ii) a provision of EUR 80 million for CO2 emissions made during
the year (see Note 38); (iii) a provision of EUR 82 million for environmental contingencies; and (iv) a provision of EUR 244 million for litigation. It also includes EUR 45 million rela-
ting to the discount to present value of the provisions.
In 2005 this heading included mainly (i) a provision of EUR 155 million for the re-measurement of the commitment to transport certain quantities of crude oil through an oil pipeli-
ne in Ecuador (this revision is made periodically at each balance sheet date); (ii) a provision of EUR 79 million for CO2 emissions made during the year; (iii) a provision of EUR 66
million for environmental contingencies; and (iv) a provision of EUR 52 million for litigation. It also includes EUR 109 million relating to the discount to present value of the provi-
sions.

(2) The “Provision for Field Dismantling Costs” includes EUR 253 million and EUR 274 million in 2006 and 2005, respectively, relating to the period provisions made in those years for
field dismantling costs (see Note 6).

(3) See Note 20.
(4) This includes the write-off of provisions for various items recognised by Group companies in several countries as a result of changes in the circumstances under which the provisions

had been recognised.

20 Provision for pensions and similar obligations

a) Defined contribution plans

Repsol YPF has defined contribution plans for certain employees, the main features of which are described in Note 3.16.

The annual cost charged to “Staff Costs” in the consolidated income statement in relation to these pension plans amounted to EUR 32 million
and EUR 30 million in 2006 and 2005, respectively.

b) Executive welfare plan. Hybrid defined contribution plan with a guaranteed fixed return

In 2006, EUR 6 millions were charged to “Staff Costs” in the consolidated income statement as a result of the modification of the remuneration
system described in Note 3.16 and the contributions to the related plan for 2006.

Millions of euros

Long-term provisions Short-term provisions

Provision
for

pensions 
(3)

Provision
for field

dismantling costs

Other
provisions

Total Provision
for

pensions
(3)

Other
provisions

Total

117Consolidated financial statements. Notes



c) Defined benefit plans

At 31 December 2006 the Repsol Group had two plans of this type: 

c.1) Pension plans, medical insurance plans, life insurance and other employee benefits and benefits for health and risk of death of Maxus
Energy Corporation (a YPF subsidiary).

Maxus has non-contributory pension plans managed by third parties for its full-time employees. The benefits provided by these plans are
based on years of service and the remuneration earned during years of employment. This company also has other non-contributory pen-
sion plans for executives, key management personnel and former employees who worked at Maxus Group companies.

The liability recognised for pension plans at 31 December 2006 and 2005 amounted to EUR 18 million and EUR 32 million, respectively.
These amounts arose mainly from employee benefit obligations (EUR 83 million and EUR 96 million in 2006 y 2005, respectively) less
the fair value of the plan assets and net of unrecognised actuarial losses, amounting to EUR 65 million and EUR 64 million, respectively. 

The main assumptions used in 2006 and 2005 were as follows:

Discount rate 6 5.75
Expected rate of return on plan assets 7 8.5
Expected salary increase rate 5.5 4.5 – 5.5

Also, Maxus provides medical insurance benefits, life insurance benefits and other employee benefits to certain of its employees who reti-
re early; the company also pays benefits for health and risk of death to disabled employees and benefits for risk of death to retired exe-
cutives. In 2006 and 2005, the expense relating to these plans amounted to EUR 3 million and EUR 2 million, respectively, and was recog-
nised in the consolidated income statement.

c.2) The Gas Natural Group also has pension plans for employees in Spain, Brazil and Italy. The amounts recognised under “Provisions for
Contingencies and Expenses” in the consolidated balance sheet to cover these obligations totalled EUR 18 million and EUR 18 million at
31 December 2006 and 2005, respectively.

21 Other non-current liabilities

The detail of “Other Non-Current Liabilities” is as follows:

Obligations under finance leases (Note 22) 561 590
Hedged items and derivatives on trading transactions 

at fair value (1) 37 432
Guarantees and deposits (2) 220 220
Grants and other deferred income 224 200
Otros 192 262

Total 1,234 1,704

(1) The change in 2006 was due mainly to the cancellation of derivative transactions related to the price of
gas, amounting to EUR 312 million.

(2) The guarantees and deposits received relate mainly to the deposits received by Repsol Butano, S.A. from
the users of metal gas bottles, as authorised by the applicable legislation. These amounts are refundable
when the related contracts are cancelled.

Millions of euros

2006 2005

2006
%

2005
%
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The detail of the balance at 31 December 2006 and 2005 relating to grants and other deferred income is as follows:

Grants related to assets

Construction of gas infrastructure 63 57
Other grants 38 39

Subtotal 101 96

Deferred income

Deferred income due to property, plant 
and equipment received for no consideration 10 9

Consideration for new connections and branch line 49 45
Indemnity due to mandatory relocation of network 30 27
Other deferred income 34 23

Subtotal 123 104

Total 224 200

The consolidated income statements for 2006 and 2005 include income of EUR 9 million and EUR 10 million, respectively, relating to the
grants and other deferred income recognised in profit. Also, the grants related to income recognised in income amounted to EUR 7 million in
2006 and to EUR 7 million in 2005.

22 Obligations under finance leases

The detail of the amounts payable under finance leases at 31 December 2006 and 2005 is as follows:

Within one year 59 57 58 56
Between two and five years 221 230 180 190
After five years 804 874 381 400

1,084 1,161 619 646
Less:

Future finance costs (465) (515)

619 646

Recognised as:
Non-current obligations under finance leases 561 590
Current obligations under finance leases 58 56

619 646

The finance leases relate mainly to methane vessels for the transportation of L.N.G., maturing in the period from 2022 to 2024.

Millions of euros

Lease 
payments

Present value of minimum
lease payments

2006 2005 2006 2005

Millions of euros

2006 2005
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23 Trade and other payables

In 2006 and 2005 Repsol YPF had the following accounts payable classified under “Trade and Other Payables”:

Suppliers 3,553 4,027
Obligations under finance leases (Note 22) 58 56
Tax payables 963 840
Hedged items and derivatives on trading transactions

at fair value 94 91
Other payables 2,922 2,769

7,590 7,783

The fair value of these current items does not differ significantly from their carrying amount.

24 Tax matters 

Income tax 

In view of the geographical dispersion and markedly international nature of the business activities carried on by the companies making up the
Repsol YPF Group, the Group is subject to various different tax and income tax jurisdictions.

a) In Spain

Most of the entities resident in Spain pay income tax under the special consolidation regime. Under this regime, the companies in the
Consolidated Tax Group jointly determine the Group’s taxable profit and tax charge, which is allocated among the companies in the Tax Group
in accordance with the criteria established by the Spanish Accounting and Audit Institute (ICAC) for the recognition and determination of the
individual tax charge. 

Repsol YPF, S.A. is the Parent of Consolidated Tax Group 6/80, which includes all the companies resident in Spain that are directly or indirectly
at least 75% owned by the Parent and that meet certain requirements. This Group consisted of 69 companies in 2006, of which the main
companies in terms of volume of business were as follows: Repsol YPF, S.A., Repsol Petróleo, S.A., Repsol YPF Trading y Transporte, S.A.,
Repsol Química, S.A., Repsol Butano, S.A., Repsol Exploración, S.A. and Repsol Comercial de Productos Petrolíferos, S.A.

Petróleos del Norte, S.A. is the Parent of Consolidated Tax Group 02/01/B, which includes another company that pays income tax under the
Vizcaya Corporation Tax regulations.

Also, the consolidated financial statements include, through proportionate consolidation, all the corporation tax items of the Gas Natural Group.
This Group is also taxed for corporation tax purposes under the special consolidated tax regime in Consolidated Tax Group 59/93, of which
Gas Natural SDG, S.A. is the Parent. The main companies of this Tax Group, in terms of volume of business, were as follows: Gas Natural SDG, S.A.,
Gas Natural Castilla Léon, S.A., Cegas, S.A. and Gas Natural Aprovisionamientos, S.A.

Lastly, the other companies resident in Spain and not included in either of the aforementioned Tax Groups file individual corporation tax returns. 

The Spanish companies, whether they pay tax on an individual or consolidated basis, apply the standard rate of 35%, with the exception
of Repsol Investigaciones Petrolíferas, S.A., which is taxed individually at a rate of 40% under the Special Oil and Gas Regime, and
Petróleos del Norte, S.A., which pays tax at 32.6% under the Vizcaya Corporation Tax regulations.

Millions of euros

2006 2005
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b) In Argentina

The Group companies resident in Argentina file individual tax returns at a rate of 35%.

Also, they calculate the presumed minimum income tax by applying the current tax rate of 1% of the computable assets at the balance sheet
date, which supplements the regular income tax. The tax obligation for each year will coincide with the higher of the two taxes. However, if
the presumed minimum income tax exceeds the regular income tax, this excess can be computed as a prepayment of the amount by which
the regular income tax exceeds the presumed minimum income tax in the following ten years.

c) In the other countries

The other Group companies are taxed in each of the countries in which they operate by applying the prevailing income tax rate to their profit
or loss for the year. In addition, presumed minimum income taxes supplementing the regular income tax are recognised in certain countries.

Also, it should be noted that the Group companies resident in Spain and Argentina that carry on a portion of their business activities in other
countries are subject to the income tax in force in those countries on the portion of their profit or loss obtained there. This is the case of the
branches of the Spanish companies that carry on oil and gas exploration and production activities in other companies (such as Libya, Algeria
and Dubai).

The (nominal) income tax rates applicable in the main jurisdictions where the Group operates are as follows:

Libya: 65%
Algeria: 38% plus the tax on exceptional profits (TPE)
Dubai: 85%
Trinidad & Tobago: 55%
Ecuador: 36.25%
Peru: 30% and 37%
Bolivia: 25%
Venezuela: 50% and 34%
The Netherlands: 29.6%
Portugal: 27.5%

Income tax expense for accounting purposes

The detail of the income tax expense for accounting purposes in 2006 and 2005, calculated on the basis of the criteria indicated in Note 3
(Accounting Policies), is as follows:

Accounting profit before tax 3,168 1,395 866 5,429

Adjustment to accounting profit:
Non-temporary differences (973) 42 (5) (936)
Temporary differences 140 797 (186) 751

Taxable profit 2,335 2,234 675 5,244
Tax charge 820 782 376 1,978
Tax credits (350) – – (350)
Current tax payable 470 782 376 1,628
Ajustments to current tax and foreign taxes 986 (24) 46 1,008

Total current income tax expense 1,456 758 422 2,636

Deferred tax for the year (37) (278) 44 (271)
Other adjustments to the income tax expense (8) 3 (140) (145)

Total deferred tax expense (45) (275) (96) (416)

Total income tax expense 1,411 483 326 2,220

Millions of euros

2006

Spanish 
companies

Argentine 
companies

Other
companies
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Accounting profit before tax 2,810 2,150 479 5,439

Adjustment to accounting profit:
Non-temporary differences (1,457) 15 234 (1,208)
Temporary differences 792 586 (9) 1,369

Taxable profit 2,145 2,751 704 5,600
Tax charge 740 963 329 2,032
Tax credits (102) 0 (14) (116)
Current tax payable 638 963 315 1,916
Adjustments to current tax and foreign taxes 679 (4) 5 680

Total current income tax expense 1,317 959 320 2,596

Deferred tax for the year (275) (205) 6 (474)
Other adjustments to the income tax expense 92 – 118 210

Total deferred tax expense (183) (205) 124 (264)

Total income tax expense 1,134 754 444 2,332

The detail of the deferred tax assets and liabilities recognised in the balance sheet is as follows:

Deferred tax assets
Provisions for doubtful debts 32 158 (126)
Provisions for staff costs 62 63 (1)
Provision for contingenciess 150 196 (46)
Other provisions 203 34 169
Tax assets 121 219 (98)
Other deferred tax assets 345 527 (182)

913 1,197 (284)

Deferred tax liabilities
Tax incentives (5) (5) –
Deferred gains (134) (87) (47)
Difference in amortisation/depreciation (515) (277) (238)
Functional currency (769) (997) 228
Goodwill acquired in business combinations 

allocated to assets (1,112) (1,330) 218
Other deferred tax liabilities (172) (684) 512

(2,707) (3,380) 673

As a result of the tax reforms approved in Spain in 2006, which include a direct reduction of the standard income tax rate to 32.5% in 2007
and 30% in 2008 and subsequent years, the Spanish companies restated their deferred tax assets and liabilities in accordance with the
foreseeable recovery rate. The effects of this restatement gave rise in 2006 to: (i) an increase of EUR 19 million in “Income Tax”; (ii) a direct
reduction of EUR 5 million in “Equity Attributable to Shareholders of the Parent”; (iii) a reduction in assets of EUR 39 million, which was
included under “Deferred Tax Assets”; and (iv) a reduction in liabilities of EUR 15 million, which was included under “Deferred Tax Liabilities”
in the consolidated balance sheet at 31 December 2006.

The Group did not recognise deferred tax assets of EUR 401 million and EUR 297 million in 2006 and 2005, respectively, as they did not meet
the requirements to be recognised as such under IFRSs. 

Millions of euros

2006 2005 Change

Millones de euros
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Other tax-related disclosures

In both prior years and 2006 there were certain court and administrative tax-related proceedings contrary to the interests of the Group.

Repsol YPF considers that it has acted lawfully in these matters at all times and that its actions are based on reasonable interpretations of the
applicable legislation and, therefore, it has filed the appropriate appeals to defend its interests and those of its shareholders.

However, in view of the uncertainty concerning the materialisation of the existing tax contingencies, at year-end the Group had recognised
provisions under “Other Provisions” (see Note 19) that were considered adequate to cover those tax contingencies.

25 Joint ventures

The Group has interests in the joint ventures detailed in Appendix I, the most noteworthy of which are as follows:

Repsol Gas Natural LNG 65.42%
Quiriquire Gas, S.A. 60.00%
El Andalus 57.87%
Refinería del Norte, S.A. (Refinor) 49.52%
Profertil 49.52%
Empresas Lipigas, S.A. 45.00%
Pluspetrol Energy,S.A. 44.57%
Petroquiriquire, S.A. 40.00%
Compañía Mega 37.64%
Grupo Gas Natural 30.85%
Alberto Pasqualini REFAP, S.A. 30.00%
BP Amoco Trinidad & Tobago, LLG 30.00%
Repsol Occidental Corporation 25.00%
Atlantic LNG 2/3 Company of Trinidad & Tobago 25.00%

The detail of the amounts included under the main headings in the consolidated financial statements as a result of the proportionate
consolidation of the joint ventures at 31 December 2006 and 2005, is as follows:

Current assets 1,800 1,664
Non-current assets 5,234 4,853
Current liabilities 2,056 1,661
Non-current liabilities 2,534 2,679
Income 6,870 5,091
Expenses (6,204) (4,363)

Also, at 31 December 2006 and 2005, the Group had interests in the jointly controlled assets and operations indicated in Appendix II, as a
result of which it obtains income and incurs expenses on the basis of its percentage of ownership.

Millions of euros

2006 2005

Company % of ownership
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26 Income and expenses from continuing operations before finance costs

The detail of income and expenses from continuing operations before finance costs in 2006 and 2005 is as follows:

Sales 51,355 48,024
Changes in inventories of finished goods

and work in progress inventories 236 323
Income from reversal of impairment losses (1) 64 104
Gains on disposal of non-current assets (2) 287 205
Services rendered and other 3,138 2,389

55,080 51,045

Expenses

Procurements (35,190) (33,174)
Changes in inventories 73 662
Staff costs (1,674) (1,542)
Taxes other than income tax (2,470) (1,813)
Outside services (4,508) (4,149)
Transport and freight costs (1,187) (1,124)
Depreciation and amortisation charge (3,094) (2,450)
Impairment losses recognised (1) (447) (223)
Losses on disposal of non-current assets (33) (22)
Other expense (639) (1,049)

(49,169) (44,884)

(1) See Note 13.
(2) Relating in 2006 mainly to the disposal of office buildings for EUR 130 million and the sale of owners-

hip interests in ENAGAS for EUR 69 million.

27 Finance income and costs

The detail of the finance income and costs recognised in 2006 and 2005 is as follows:

Interest income 138 115
Borrowing costs (497) (509)
Expenses relating to preference shares (189) (179)
Financing interest (Note 7) 35 19
Update of provisions (127) (133)
Net exchange differences 175 (6)
Dividend income 4 5
Other income/(expenses) (21) (34)

(482) (722)

Millions of euros

2006 2005

Millions of euros

Revenue 2006 2005
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28 Segment reporting

28.1 Business segments

The operations of Repsol YPF are divided into four major businesses: 

– Exploration and production, which include both the exploration and development of crude oil and natural gas reserves and the L.N.G.
business;

– Refining and marketing, including the refining, oil product marketing and L.P.G. activities;
– Chemicals; and 
– Gas and electricity, which include natural gas retailing and electricity generation.

The detail of the main aggregates in Repsol YPF’s income statement on the basis of this classification is as follows:

2006

Net external sales 4,034 39,968 3,961 2,821 571 51,355
Inter-segment sales 5,030 2,166 501 73 (7,770) –
Other income 1,390 1,512 208 414 201 3,725

Total revenue 10,454 43,646 4,670 3,308 (6,998) 55,080

Expenses incurred in continuing operations (7,168) (41,791) (4,317) (2,839) 6,946 (49,169)

Profit from continuing operations 3,286 1,855 353 469 (52) 5,911
Total finance costs (482) 

Profit before tax and share of results of investees 5,429
Income tax (2,220)
Profit of companies accounted for using equity method 53 84 2 – – 139

Profit for the year 3,348

2005

Net external sales 3,566 38,131 3,560 2,218 549 48,024
Inter-segment sales 4,365 1,860 365 134 (6,724) –
Other income 1,272 1,307 261 413 (232) 3,021

Total revenue 9,203 41,298 4,186 2,765 (6,407) 51,045

Expenses incurred in continuing operations (5,957) (38,615) (3,878) (2,376) 5,942 (44,884)

Profit from continuing operations 3,246 2,683 308 389 (465) 6,161
Total finance costs (722)

Profit before tax and share of results of investees 5,439
Income tax (2,332)
Profit of companies accounted for using equity method 61 43 3 10 – 117

Profit for the year 3,224

(1) Including the recognition of oil and gas excise taxes as income and expenses (see Note 3.20).

Millions of euros
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production
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The detail of other significant aggregates relating to each activity at 31 December 2006 and 2005 is as follows: 

2006

Total assets 17,038 14,864 2,678 4,344 6,277 45,201
Investments accounted for using the equity method 307 50 31 11 122 521

Operating liabilities (1) 5,126 6,375 714 1,277 1,628 15,120

Depreciation and amortisation charge (1,998) (645) (194) (189) (68) (3,094)
Net impairment losses recognised (223) (160) – – – (383)
Other non-monetary income/(expenses) (2) (97) (213) 1 (15) 249 (75)

Investments 4,062 966 222 328 159 5,737

2005

Total assets 16,583 14,982 2,597 4,424 7,196 45,782
Investments accounted for using the equity method 220 61 33 10 75 399

Operating liabilities (1) 5,557 6,986 601 1,274 2,152 16,570

Depreciation and amortisation charge (1,448) (595) (193) (159) (55) (2,450)
Net impairment losses recognised (84) (35) – – – (119)
Other non-monetary income/(expenses) (2) (475) (92) 13 (8) (150) (712)

Investments 1,948 995 170 457 143 3,713

(1) Including “Deferred Tax Liabilities”, “Current Provisions for Contingencies and Expenses”, “Non-Current Provisions for Contingencies and Expenses”, “Other Non-Current Liabilities”,
“Trade and Other Payables” and “Income Tax Payable” on the liability side of the consolidated balance sheet.

(2) Including the income/(expenses) that do not entail cash outflows other than changes in depreciation/amortisation or net impairment losses.

28.2 Geographical segments

The geographical segments into which Repsol YPF divides its operations are as follows:

– Spain
– Argentina, Brazil and Bolivia (ABB)
– Rest of the world

The detail of the main aggregates by geographical area is as follows:

2006

External sales by market 25,329 7,339 18,687 51,355
Total assets 16,134 17,512 11,555 45,201
Investments 1,119 1,453 3,165 5,737

2005

External sales by market 21,278 7,567 19,179 48,024
Total assets 18,701 17,436 9,645 45,782
Investments 1,155 1,295 1,263 3,713

Millions of euros
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29 Disposal of subsidiaries

There were no material disposals of subsidiaries in the years ended 31 December 2006 and 2005.

30 Business combinations

The most significant business combinations in 2006 were as follows:

– In March 2006 the Group acquired through Gas Natural 30.8% of the share capital of Petroleum Oil & Gas España, S.A., a company
engaging in oil and gas exploration. The acquisition cost amounted to EUR 13 million.

– In March 2006 the 49% ownership interest not already owned by the Repsol YPF Group in Termobarrancas, a Venezuelan electricity
producer, was acquired for EUR 5 million.

– In June 2006 the Group acquired 10% of West Siberian Resources Ltd., a Russian company engaging in gas supply and logistics, for EUR
73 million. This company is accounted for using the equity method.

The most significant business combinations in 2005 were as follows:

– On 31 March 2005 Repsol YPF acquired all the shares of Shell Gas (L.P.G.), S.A., which engages in the marketing of L.P.G. in Portugal, for EUR
148 million, which since March 2005 was fully consolidated in the Group’s consolidated financial statements. This acquisition gave rise to the
recognition of goodwill amounting to EUR 118 million. In April 2005 the company’s name was changed to Repsol Butano Portugal R.B., S.A.

This company’s contribution to income and to the net profit for 2005 amounted to EUR 71 million and EUR 7 million, respectively. Had this
company been consolidated in the Repsol YPF Group’s consolidated financial statements from 1 January 2005, its contribution to income
and the net profit would have amounted to EUR 109 million and EUR 15 million, respectively.

The detail of the assets, liabilities and contingent liabilities acquired, classified on the basis of the main balance sheet headings at the date of
acquisition, and of the goodwill arising in this business combination is as follows:

Property, plant and equipment 6 19
Deferred tax assets 1 1
Other non-current assets 2 2
Current trade receivables 16 16
Cash and cash equivalents 22 22

Total assets 47 60

Long-term provisions 2 2
Other non-current liabilities 6 6
Deferred tax liabilities – 4
Contingent liabilities – –
Current trade payables 18 18

Total liabilities 26 30

Total net assets 21 30

Goodwill 118 

Total investment 148

Cash and cash equivalents at the acquired company 22

Cash used in the acquisition 126

(1) Carrying amount in the financial statements of the acquired company.

Millions of euros

Carrying amount (1) Fair value
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– In April 2005 the Group acquired, through Gas Natural, a 30.8% ownership interest in the share capital of Desarrollo de Energías
Renovables, S.A. (DERSA), the holding company of a Group engaging in the development and operation of wind farms. 

The acquisition cost was EUR 84 million and the acquisition gave rise to the recognition of goodwill totalling EUR 29 million.

The contribution of these companies to income and to the net profit for the year amounted to EUR 9 million and EUR 5 million, respec-
tively. Had these companies been consolidated in the Repsol YPF Group’s consolidated financial statements from 1 January 2005, their
contribution to income and the net profit would have amounted to EUR 12 million and EUR 6 million, respectively. 

The detail of the assets, liabilities and contingent liabilities acquired, classified on the basis of the main balance sheet headings at the date
of acquisition, and of the goodwill arising in this business combination is as follows:

Intangible assets – 55
Property, plant and equipment 52 52
Deferred tax assets 3 3
Other non-current assets 2 2
Cash and cash equivalents 6 6
Other current financial assets 5 5

Total assets 68 123

Deferred tax liabilities – 19
Non-current financial liabilities 39 39
Other non-current liabilities 2 2
Contingent liabilities – –
Current trade payables 6 6
Current financial liabilities 2 2

Total liabilities 49 68

Total net assets 19 55

Goodwill 29

Total investment 84

Cash and cash equivalents at the acquired company 6

Cash used in the acquisition 78

(1) Carrying amount in the financial statements of the acquired company. 

– On 17 February 2005, the Group acquired an investment of 51% in Termobarrancas, a Venezuelan company engaging in the generation
of electricity, for EUR 5 million. This company was fully consolidated and the acquisition gave rise to goodwill amounting to EUR 2 million.

– In July 2005 Petrobras exercised its call option on 12.41% of the shares of Ceg Río, S.A. This sale reduced the Gas Natural Group’s inves-
tment in this company to 59.59%. The definitive recognition of the business combination derived from the acquisition of additional sha-
res of Companhia Distribuidora de Gás do Rio de Janeiro, S.A. and Ceg Rio, S.A. gave rise to an increase of EUR 21 million in intangible
assets.

31 Medium- and long-term incentive plans

Since 2000 the Appointments and Remuneration Committee (formerly the Recruiting and Compensation Committee) of the Board of Directors
of Repsol YPF, S.A. has implemented loyalty-building programmes initially aimed at senior executives (see Note 33) but extendible to other
persons occupying positions of responsibility in the Group. Under these programmes, a medium-/long-term incentive was included in the
remuneration system. The aim of these programmes is to strengthen the identification of executives and managers with shareholders’ interests,
while at the same time facilitating the retention by the Group of key personnel in an increasingly competitive labour market.

At year-end, the 2003-2006, 2004-2007, 2005-2008 and 2006-2009 incentive plans were in force although it should be pointed out that the
first plan (for 2003-2006) ended according to the terms and conditions thereof, at 31 December 2006 and its beneficiaries will receive the related
variable remuneration in the first quarter of 2007.

Millions of euros

Carrying amount (1) Fair value
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The four plans of this type in force (2003-2006, 2004-2007, 2005-2008 and 2006-2009 incentive plans), are independent of each other but
their main characteristics are the same. All four are specific pluriannual remuneration plans covering the years stated. Each plan is tied to the
Group attaining a series of strategic objectives. Fulfilment of the respective objectives entitles the beneficiaries of each plan to receive an
amount of variable remuneration at medium term in the first quarter of the year following the last year of the plan. However, in each case,
receipt of this incentive payment is tied to the beneficiary remaining in the Group’s employ until 31 December of the last year of the plan, except
in the special cases envisaged in the terms and conditions of the related plan.

In the first two cases (2003-2006 and 2004-2007 incentive plans), the pluriannual incentive payment, if received, will consist of an amount
tied to the fixed remuneration for the year the incentive is granted, to which a variable coefficient will be applied on the basis of the extent to
which the objectives set are achieved.

In the other two cases (2005-2008 and 2006-2009 incentive plans), the payment, if received, will consist of an amount determined at the time
the incentive is granted, to which a first variable coefficient will be applied on the basis of the extent to which the objectives set are achieved,
which will be multiplied by a second variable coefficient tied to the beneficiary’s performance over the period covered by the plan.

None of the four plans involves the delivery of shares or options to any of the beneficiaries and the incentive payments are not tied to the value
of Repsol YPF shares. Provisions of EUR 4 million and EUR 13 million were charged to income in 2006 and 2005, respectively, to meet the
obligations arising from these plans (these amounts include those relating to Board members and executive personnel described in Note 33).
At 31 December 2006 and 2005, the Group had recognised provisions of EUR 28 million and EUR 24 million, respectively, to meet the obligations
of the aforementioned plans.

32 Information on related party transactions

32.1 Significant shareholders

Per the most recent information available to Repsol YPF, the company’s significant shareholders are as follows:

– Sacyr Vallehermoso, S.A. directly owns 20.01% of the share capital (244,294,779 shares).
– La Caixa d’Estalvis i Pensions de Barcelona (”la Caixa”) holds 9.10% of the share capital of Repsol YPF, S.A. (111,106,507 shares) through

Caixa Holdings.
– Repinves, which owns 5.02% (61,315,415 shares). Repinves’ shareholders are ”la Caixa” (3.39% of the dividend rights and 100% of the

voting rights) and Caixa d’Estalvis de Catalunya (1.63% of the dividend rights).
– Petróleos de México has an ownership interest of 4.83% (58,955,269 shares) through its subsidiaries Repcon Lux, S.A. and Pemex

International España, S.A.

Repsol YPF performs transactions with related parties on an arm’s-length basis. Such transactions include the following transactions with
significant shareholders in 2006:

a) Sacyr Vallehermoso

– Sales of products to Sacyr Group companies amounted to EUR 2 million.
– Operating lease transactions amounted to EUR 1 million.
– Other transactions amounted to EUR 0.1 million.

b) La Caixa d’Estalvis i Pensions de Barcelona 

– Interest rate hedging transactions amounting to EUR 1,340 million.
– Foreign currency purchase and sale transactions amounting to EUR 840 million.
– The average bank balances and financial investments in 2006 amounted to EUR 223 million and generated finance income of EUR 8

million.
– Repsol YPF was granted loans and credit facilities amounting to EUR 44 million and EUR 484 million, respectively, on which it incurred

finance costs of EUR 4 million. 
– In 2006 the guarantee facility gave rise to a cost of EUR 1 million for Repsol YPF. The facility limit is EUR 160 million.
– The costs of bank commissions and fees amounted to EUR 8 million, which includes fixed-income securities transaction placement costs.
– The cost of renting transactions amounted to EUR 1 million in 2006.
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– At 31 December 2006, ”la Caixa” had issued 244,749 Visa Repsol credit cards, 726 of which are used as corporate cards by
Repsol YPF Group employees.

– The dividends paid in the year amounted to EUR 130 million, including those received through Repinves.
– Contributions to pension plans and life insurance schemes amounted to EUR 54 million.
– Other services provided by the La Caixa Group amounted to EUR 2 million.

c) Petróleos Mexicanos 

– The Group recognised purchases of products from Pemex Group companies amounting to EUR 1,683 million.
– Sales of products to Pemex Group companies amounted to EUR 316 million.
– The income recognised from the provision of services amounted to EUR 83 million.
– Hedging transactions amounting to EUR 2 million.
– EUR 2 million of interest paid on short-term investments.
– The dividends paid in the year amounted to EUR 30 million.
– Other operating income totalled EUR 1 million.

d) Repinves

– The dividends paid in the year amounted to EUR 12 million, excluding those relating to ”la Caixa”.

In addition, the detail of the transactions with Banco Bilbao Vizcaya Argentaria (BBVA) until 30 June 2006, included because it was a significant
shareholder of Repsol YPF, S.A. in the first six months of the year, is as follows:

– Interest rate hedging transactions amounting to EUR 1,539 million.
– Foreign currency hedging transactions amounting to EUR 64 million.
– Foreign currency purchase and sale transactions amounting to EUR 4,259 million.
– The average bank balances and financial investments in 2006 amounted to EUR 627 million and generated finance income of EUR 6

million.
– Repsol YPF was granted loans and credit facilities amounting to EUR 163 million and EUR 639 million, respectively, on which it incurred

in finance costs of EUR 4 million. 
– In 2006 the guarantee facility gave rise to a cost of EUR 0.4 million for Repsol YPF. The facility limit is EUR 480 million. 
– The costs of bank commissions and fees amounted to EUR 5 million, which includes fixed-income securities transaction placement costs.
– The dividends paid in the year amounted to EUR 20 million.
– Contributions to pension plans and life insurance schemes amounted to EUR 4 million.
– Collection management services amounted to EUR 3 million.
– At 31 December 2005, BBVA had issued 425,685 Visa Repsol credit cards, 4,509 of which are used as corporate cards by Repsol YPF Group

employees.
– Other services provided by BBVA amounted to EUR 4 million.

32.2 Transactions with Repsol YPF Group companies

The transactions performed by Repsol YPF, S.A. with its Group companies, and by the Group companies among themselves, form part of the
company’s ordinary business activities in terms of their purpose and terms and conditions. Sales to related parties are performed in accordance
with the policies described in Note 3.20 on accounting policies.

All material balances, transactions and profits between fully consolidated companies were eliminated on consolidation. All accounts receivable
and payable, income, expenses and profits derived from transactions with the proportionately consolidated companies were eliminated in
proportion to the share capital of such companies not owned by the Group. Transactions with companies accounted for using the equity
method were not eliminated on consolidation. In this regard, the amount of the balances and transactions not eliminated on consolidation is
not material. 

In addition, Repsol YPF Group companies have provided guarantees for transactions of their Group companies although the related risks were
not included in the balance sheet through consolidation. The amounts and details of these guarantees are disclosed in Note 36.

32.3 Transactions with Repsol YPF Group directors and executives

The transactions performed by Repsol YPF, S.A. in 2006 with the Group’s directors and executives are detailed in Note 33 (Information on the
Members of the Board of Directors and Executives).
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33 Information on the members of the Board of directors and executives

33.1 Remuneration of directors

a) Due to membership of the Board 

In accordance with Article 45 of the bylaws, the company may pay remuneration equal to 1.5% of its net profit to its Board members each
year, but this amount can only be paid once the appropriations to the legal reserve and other obligatory appropriations have been made and
a dividend of at least 4% has been declared.

Under the system established and approved by the Appointments and Remuneration Committee, the amounts of the annual remuneration
earned in 2006 and 2005 by virtue of membership of each of the Group’s managing bodies are as follows:

Board of Directors 159,289 154,650
Standing Committee 159,289 154,650
Audit and Control Committee 49,778 38,662
Strategy, Investment and Competence Committee 39,822 38,662
Comisión de Nombramientos y Retribuciones 39,822 38,662

The remuneration earned in 2006 by the members of the Board of Directors in their capacity as Board members in connection with the above-
mentioned bylaw-stipulated directors’ emoluments amounted to EUR 4 million, the detail being as follows:

Antonio Brufau 159,289 159,289 318,578
Luis Suárez de Lezo 159,289 159,289 318,578
Juan Molins (2) 79,645 79,645 19,911 179,200
Antonio Hernández–Gil 159,289 159,289 39,822 358,400
Enrique de Aldama (2) 79,645 79,645 19,911 179,200
Gonzalo Anes (3) 132,741 33,185 165,926
Ricardo Fornesa 159,289 159,289 318,578
Marcelino Oreja (3) 132,741 36,504 169,245
Ignacio Bayón 159,289 49,778 209,067
Carmelo de las Morenas 159,289 49,778 209,067
Jorge Mercader (5) 159,289 79,645 19,911 19,911 278,756
Henri Philippe Reichstul 159,289 159,289 318,578
Paulina Beato 159,289 49,778 209,067
Javier Echenique (1) 79,645 79,645 19,911 179,200
Artur Carulla (1) 79,645 19,911 99,556
Luis del Rivero (4) 26,548 26,548
Juan Abelló (4) 26,548 26,548
Pemex International España 159,289 159,289 39,822 358,400

(1) Appointed at the Annual General Meeting held on 16 June 2006.
(2) Left the position at 16 June 2006.
(3) Resigned from the Board of Directors on 25 October 2006.
(4) Appointed at the Annual General Meeting held on 29 November 2006.
(5) Left the Appointments and Remuneration Committee and joined Standing and Strategy, Investment and Competence Committees on 16 June 2006.

Euros

Remuneration for Membership of Managing Bodies

Board Standing
Committee

Audit
Committee

Appointments
Committee

Strategy
Committee

Total

Euros

Managing Body 2006 2005
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Additionally, the following should be noted:

– The members of the Parent’s Board of Directors have not been granted any loans or advances by any Group company, jointly controlled
entity or associate.

– No Group company, jointly controlled entity or associate has pension or life insurance obligations to any former or current member of the
Parent’s Board of Directors, except in the case of the Executive Chairman, whose remuneration is governed by the obligations provided
for in his contract for services, which envisages a defined contribution system, and the Corporate Secretary, to whom the obligations are
the same as those to executives. 

b) Due to the holding of executive posts and the discharge of executive duties

The monetary remuneration and compensation in kind earned in 2006 by the Board members who had an employment relationship with or
discharged executive duties at the Group in 2006 totalled EUR 2.989 million, of which EUR 2.127 million was earned by Antonio Brufau and
EUR 0.862 million by Luis Suárez de Lezo. This remuneration does not include the amounts detailed in section e) below. 

c) Due to membership of the Boards of Directors of subsidiaries 

The remuneration earned in 2006 by the members of the Parent’s Board of Directors in their capacity as directors of other Group companies,
jointly controlled entities and associates amounted to EUR 0.37 million, the detail being as follows:

Antonio Brufau 96,269 241,500 – 337,769
Luis Suárez de Lezo – – 32,303 32,303

d) Due to third-party liability insurance premiums 

The Board members are covered by the same third-party liability insurance policy as that covering all the directors and executives of the
Repsol YPF Group.

e) Due to life insurance and retirement policies, contributions to pension plans and long-service bonuses

The cost of the retirement, disability and death insurance policies and the contributions to pension plans and long-service bonuses including,
if applicable, the related payments on account, incurred by the company on behalf of the members of the Board of Directors with executive
functions at the Group amounted to EUR 2.488 million in 2006. 

33.2 Indemnity payments to members of the Board of Directors 

No director received any indemnity payment from Repsol YPF in 2006.

33.3 Transactions with directors 

Following is a disclosure of the transactions performed with directors, as required by Law 26/2003, of 17 July, which amended Securities
Market Law 24/1988, of 28 July, and the Consolidated Companies Law, in order to reinforce the transparency of listed corporations.

Except for the remuneration earned, the dividends received from the shares held by them and, in the case of non-executive nominee directors,
the transactions described in Note 32.1 (“Information on Related Party Transactions – Significant Shareholders”), the directors of Repsol YPF
did not perform any material related-party transactions with the company or Repsol YPF Group companies outside of ordinary business or under
conditions other than market conditions.

Except as detailed in Appendix III, none of the directors have ownership interests or hold positions in companies engaging in an activity that
is identical, similar or complementary to the activity constituting the company object of Repsol YPF, and none of them have performed, as
independent professionals or as employees, activities that are identical, similar or complementary to the activity that constitutes the corporate
purpose of Repsol YPF.

Euros

YPF Gas Natural CLH Total
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33.4 Remuneration of executives 

a) Scope

The information included in this Note relates to the nine persons who are or were executives of the Group in 2006, excluding, unless stated
otherwise, those who are also members of the Parent’s Board of Directors, since the information relating to them is disclosed in Note 33.1).

b) Wages and salaries

Executives receive fixed and variable remuneration. The latter consists of an annual bonus calculated as a given percentage of the fixed
remuneration earned on the basis of the degree to which certain targets are met and, where appropriate, the payment relating to the pluriannual
incentive plan.

The total remuneration earned in 2006 by executives who form or formed part of the Management Committee, during the period in which
they belonged to the Committee, amounted to EUR 7 million, the detail being as follows:

Salary 4.612
Attendance fees 0.377
Variable remuneration 2.141
Compensation in kind 0.399

c) Incentive plans

As discussed in Note 31 (Medium- and Long-Term Incentive Plans), there are several loyalty-building programmes for Group management
consisting of a medium- and long-term incentive payment as part of the remuneration system. The purpose of these plans is to strengthen the
executives’ bonds with the interests of shareholders, while encouraging the continuity in the Group of the most outstanding personnel in the
context of an increasingly competitive labour market.

In 2006 provisions of EUR 0.6 million were recognised in connection with the four incentive plans in force (2003-2006, 2004-2007, 2005-2008
and 2006-2009) for executives, including those who are members of the Board of Directors with executive functions. 

d) Executive welfare plan and long-service bonus

The contributions made by the Group in 2006 in both respects for executives, including the members of the Board of Directors with executive
functions, amounted to EUR 1 million.

e) Pension fund and insurance premiums 

The contributions made by the Group in 2006 to the hybrid defined contribution plans for executives adapted to the Pension Plans and Funds
Law (see Note 3.16) plus the life and accident insurance premiums paid totalled EUR 0.3 million (this amount is included in the disclosures
reported in section b) above).

Executives are covered by the same third-party liability insurance policy as that covering all the directors and executives of the Repsol YPF Group.

f) Advances and loans 

At 31 December 2006, the company had granted loans to its executives amounting to EUR 0.3 million, which earned average interest of
2.80% in 2006. All these loans were granted before 2003.

33.5 Indemnity payments to executives

In 2006 the indemnity payments received in all connections by executives leaving the company amounted to EUR 4 million.

Millions of euros

Description
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33.6 Transactions with executives

Except for the information disclosed in sections four and five of this Note and the dividends from the company shares held by them, the
executives of Repsol YPF did not perform any material related-party transactions with the company or Repsol YPF Group companies outside
of ordinary business or under conditions other than market conditions.

34 Headcount 

At 31 December 2006, the Group had 36,931 employees and the average headcount in 2006 was 36,994 employees. The total headcount at
2006 and 2005 year-end, by professional category, was as follows:

Managers 308 302
Senior line personnel 2,171 1,872
Other line personnel 14,625 13,557
Clerical staff 2,509 2,568
Manual workers, messengers, etc. 17,318 17,610

36,931 35,909

35 Operating leases

35.1 The Group as lessee

The expenses recognised as period operating lease costs at 31 December 2006 and 2005, amounted to EUR 343 million and EUR 277 million,
respectively.

At 31 December 2006, the Group had the following long-term payment commitments under non-cancellable operating leases in which the
Group is the lessee:

Sea transport - Time charter (1) 106 78 69 57 43 275 628
Leases (2) 142 147 127 121 121 708 1,366

248 225 196 178 164 983 1,994

(1) The Repsol YPF Group has chartered, under time charter arrangements, 22 tankers (8 through the subsidiary Gas Natural, SDG) to transport crude oil, oil products and liquid natural gas.
The charter contracts expire between 2007 and 2024.
Repsol YPF also contracted three tankers under time charters with projected delivery in the second half of 2008 and expiry in five years. 

(2) Relating mainly to service station leases amounting to EUR 550 million.

Millions of euros

2007 2008 2009 2010 2011 Subsequent
years

Total

Number of employees

2006 2005
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35.2 The Group as lessor

At 31 December 2006, the Group was entitled to receive the long-term commitments detailed below with respect to the lease agreements in
which the Group is the lessor:

Leases (1) 67 38 38 39 40 353 575

67 38 38 39 40 353 575

(1) Relating mainly to leases of natural gas storage facilities and fibre optic assets amounting to EUR 314 million and EUR 200 million, respectively. 

36 Contingent liabilities and obligations

Guarantees 

At 31 December 2006, the Repsol YPF Group companies had provided the following guarantees to third parties or Group companies whose
assets, liabilities and net profit or loss are not included in the consolidated financial statements (proportionately consolidated companies in the
proportion not owned by the Group and companies accounted for using the equity method):

– YPF provided guarantees for the financing activities of Pluspetrol Energy, S.A. amounting to approximately EUR 24 million.
– Repsol YPF provided guarantees for the financing activities of Central Dock Sud, S.A. amounting to EUR 20 million.
– Repsol YPF provided guarantees amounting to EUR 18 million for the financing activities of EniRepSa Gas Limited, in which it has a 30%

ownership interest.
– Repsol YPF, S.A. provided guarantees for its holding in Oleoducto de Crudos Pesados de Ecuador, S.A. (OCP) which cover the construction,

abandonment of construction and environmental risks relating to this oil pipeline for up to approximately EUR 11 million, together with the
related operating risks for an amount of approximately EUR 11 million. Repsol YPF has pledged all its shares of OCP.

Contractual commitments

At 31 December 2006, the main long-term purchase, sale or investment commitments of the Repsol YPF Group were as follows:

Purchase commitments 2,127 2,032 1,860 2,169 2,435 27,535 38,158
Crude oil and other 416 482 428 360 248 650 2,584
Gas natural 1,711 1,550 1,432 1,809 2,187 26,885 35,574(1)

Investment commitments 301 143 83 42 – – 569
Transport/transmission commitments 367 246 480 464 443 7,606 9,606(2)

Services 587 407 231 162 147 1,190 2,724

3,382 2,828 2,654 2,837 3,025 36,331 51,057

Millions of euros

Buy 2007 2008 2009 2010 2011 Subsequent
years

Total

Millions of euros

2007 2008 2009 2010 2011 Subsequent
years

Total
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Sale commitments 3,586 3,206 2,863 2,413 2,266 13,289 27,623
Crude oil and other 1,511 1,227 1,021 726 595 2,685 7,765
Gas natural 2,075 1,979 1,842 1,687 1,671 10,604 19,858(3)

Compromisos de transporte 23 17 14 14 14 72 154
Services 51 42 40 20 20 145 318

3,660 3,265 2,917 2,447 2,300 13,506 28,095

Note: The commitments detailed in the foregoing table are commercial agreements in which fixed total amounts are not stipulated. These commitments
were quantified using Repsol YPF’s best estimates.

(1) Including mainly the portion corresponding to the Repsol YPF Group of the Gas Natural Group’s long-term natural gas purchase commitments amounting to EUR 19,357 million and
the Repsol YPF Group’s commitments to purchase gas from Trinidad and Tobago, amounting to EUR 3,124 million, and Peru, amounting to EUR 12,881 million. A guarantee of USD
600 million was paid in connection with the Peru transaction. 

(2) Including long-term transport commitments acquired by the Repsol YPF Group mainly in the USA, amounting to EUR 4,960 million, and Canada, amounting to EUR 2,199 million.
(3) Including mainly the natural gas sales commitments in Argentina (EUR 7,903 million), Spain (EUR 4,137 million) and Bolivia (EUR 3,383 million) and the Repsol YPF Group’s por-

tion of the Gas Natural Group’s long-term natural gas sales commitments, amounting to EUR 1,817 million.

Other commitments and contingencies 

Company management considers that there are currently no lawsuits, disputes or criminal, civil or administrative proceedings involving the
company, the companies in its Group or anyone holding administrative or management posts (the latter, to the extent that they could involve
the company or its Group) which, given their amount, could have a material impact on the consolidated financial statements and/or the
financial position or profitability of the Group.

However, the most significant litigation affecting the Repsol YPF Group is as follows: 

United States of America

With regard to the sale by Maxus of the Diamond Shamrock Chemical Company (“Chemicals”) to Occidental Petroleum Corporation
(“Occidental”) in 1986, Maxus (a subsidiary of YPF) agreed to indemnify Chemicals and Occidental for certain liabilities related to Chemicals’
business or activities. Tierra Solutions, Inc. (“Tierra”, a subsidiary of YPF) has taken on practically all of Maxus’s former obligations to Occidental
in relation to Chemicals.

The main litigation is as follows: 

– Newark, New Jersey. In 1990 a settlement was approved by the New Jersey District Court (USA) requiring the implementation of a
remediation plan at the former agrochemical plant of Chemicals in Newark, New Jersey. The remediation plan was completed and paid for
by Tierra. This project is in the operational and maintenance phase. 

– Passaic River, New Jersey. Certain studies have indicated that sediment in the Newark Bay, including the Passaic River adjacent to the
Newark plant are polluted with hazardous chemical substances from various sources. Maxus negotiated an agreement with the US
Environmental Protection Agency (“EPA”) on behalf of Occidental whereby Tierra is conducting tests and studies near the location of the
plant. Although certain tasks have yet to be performed, the studies were substantially completed in 2005. As a result of the completion of
these studies and of any potential additional work or studies that may be required in the future, additional costs may be incurred that YPF
Holding is unable to estimate.

– Hudson County, New Jersey. Chemicals operated a chromium ore processing plant in Kearny, New Jersey, until 1972. According to the
Department of Environmental Protection and Energy of New Jersey (“DEP”), waste from the processing of this mineral was used as fill

Millions of euros

Sell 2007 2008 2009 2010 2011 Subsequent
years

Total
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material in various sites. As a result of the negotiations with the DEP, various studies of the level of chromium in the soil are currently in
progress and remediation work is being carried out which has yet to be completed. The DEP is still reviewing proposed actions. The final
cost of remediation is still uncertain and may rise depending on the completion of the studies, the DEP’s response to Tierra’s reports and
new findings. 

– Legal action. In 1998 a subsidiary of Occidental filed suit at a court in the State of Ohio requesting a ruling on the parties’ rights in connection
with the obligations regarding certain costs relating to the Chemicals plant in Ashtabula, Ohio, as well as other costs. The parties have
initiated conversations with a view to reaching an agreement. Also, in 2002 Occidental filed suit against Maxus and Tierra at a district court
in Dallas, Texas, requesting a ruling obliging Maxus and Tierra to participate in the defence and indemnity that may correspond to Occidental.
In December 2006, the court set the obligation corresponding to Maxus at approximately 45 million pesos.

At 31 December 2006, the Repsol YPF Group, through YPF Holdings Inc., had recorded provisions for approximately EUR 70 million to cover
all the significant environmental-related contingencies described in the foregoing paragraphs. However, changes in the current circumstances,
including the disclosure of damage to the environment could increase the liabilities in the future.

– Class action suits. Review of reserves. As a result of the 25% reduction in proven reserves reported by Repsol on 26 January 2006, two
class action suits were filed claiming indemnities for any possible damages that might have been caused. Steps have been taken that may
result in the withdrawal of the law-suit through an out-of-court settlement or compromise.

Argentina

– Liabilities and contingencies assumed by the Argentine State. By virtue of the YPF Privatisation Law, the Argentine State took on certain
obligations of YPF’s predecessor at 31 December 1990. In certain decisions relating to acts or events prior to 31 December 1990, YPF has
been required to advance the payment of the amounts stipulated in certain court decisions. YPF is entitled to claim reimbursement of the
amounts paid in accordance with the aforementioned indemnity payments. At 31 December 2006, the Argentine government had been or
was being notified of all the claims received by YPF in connection with its predecessor.

– Liquid petroleum gas market. The National Antitrust Commission (Comisión Nacional de Defensa de la Competencia or “CNDC”) has
initiated several investigations to check, inter alia, whether the penalised abuse of dominant position between 1993 and 1997, which had
already been settled, had been repeated between October 1997 and March 1999. On 19 December 2003, the CNDC accused YPF of
abuse of dominant position during the aforementioned period. On 20 January 2004, YPF submitted its defence and in March 2006 the CNDC
notified YPF of the commencement of the evidentiary phase of the proceeding. 

– Natural gas market. Through Resolution 265/2004 of the Ministry of Energy, the Argentine Government established a programme of
cutbacks on natural gas exports and the related transport. The Argentine government requires producers/exporters of natural gas to inject
additional volumes of natural gas into the domestic market. As a result of the programme and other resolutions, YPF has been obliged on
numerous occasions to partially or totally suspend its deliveries to export customers to whom it has long-term commitments for the delivery
of volumes of natural gas. 

The company challenged the programme, the Permanent Additional Injections and the Requirements for Additional Injections, alleging
that they are arbitrary and unlawful, and informed its customers that the measures of the Argentine government constitute an event of force
majeure which releases the company from any contractual or extracontractual liability deriving from the failure to deliver the volumes of
gas stipulated under the relevant agreements. This argument was rejected by a significant number of customers who claim the payment of
damages and/or penalties for breach of supply undertakings and/or reserve their rights to file future claims in this connection. Other
customers notified YPF of a request for arbitration.

The costs of the contractual penalties for non-delivery of natural gas at 31 December 2006 in the local and export markets were provisioned
to the extent that they are probable and can be estimated reasonably. The costs of contractual penalties in connection with future supply
cuts will be estimated if and when they arise. 

– Environmental claims in La Plata. There are certain claims for damages and losses related to the alleged environmental pollution caused by
the operations of the company’s refinery in La Plata, which also request the environmental remediation of the canal to the west of the refinery.
In 2006, the company presented to the Department of Environmental Policy of Buenos Aires province its plan to conduct a study of the
nature of the risks associated with the aforementioned pollution. As indicated above, YPF is entitled to be held harmless by the Argentine
State with respect to liabilities and contingencies existing prior to 1 January 1991.
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– International arbitration for contractual disputes. Noteworthy in this respect are the international arbitration initiated by EDF
Internacional S.A. against YPF: EDF Internacional S.A. initiated an international arbitration proceeding pursuant to the Rules of the Arbitration
of the International Chamber of Commerce in connection with the sale and purchase agreement for EASA and EDENOR shares of 31 March
2001, arguing that in its opinion, the agreement provides for the price paid by EDF Internacional to be adjusted due to the elimination of
parity between the Argentine peso and the US dollar prior to 31 December 2001; the arbitration initiated by ENDESA CHILE against YPF
pursuant to the Rules of the International Chamber of Commerce, arguing that YPF is responsible for the non-supply of gas for the second
turbine of its Taltal plant; and the arbitration initiated by Innergy Soluciones Energéticas S.A. against YPF pursuant to the International
Dispute Resolution Procedures of the American Arbitration Association. Innergy considers that YPF is responsible for deficiencies in the
supply under the natural gas purchase and sale contract entered into by the parties.

– Availability of foreign currency from exports. National Executive Power Decree 1.589/1989 provides that producers with unrestricted
availability of crude oil, natural gas and/or liquid gas pursuant to Law 17.319 and supplementary decrees, and the producers who agree to
such availability in the future may retain the percentage of foreign currency from unrestricted exports of crude oil, crude oil products,
natural gas and/or liquid gas established in the related tenders and/or renegotiations or agreements. In all cases, the maximum percentage
of freely available foreign currency may not exceed 70% of each transaction. 

In 2002 various advisory bodies of the Argentine State issued interpretations stating that the provisions of the foregoing decree with respect
to the unrestricted use of foreign currency had been implicitly repealed by Decree 1.606/2001.

Decree 2.703/2002, which entered into force on 31 December 2002, stipulates that the producers of crude oil, natural gas and liquid gas
must deposit at least 30% of the foreign currency proceeds of exporting unrestricted crude oil or crude oil products, whilst the use of the
remaining percentage is unrestricted. This Decree offers no solution for the foreign currency proceeds of exports made in 2002 after the
entry into force of Decree 1.606/2001.

In the event of a possible request for a foreign currency settlement from the Argentine Central Bank in connection with oil and gas exports
carried out under Decree 1.606/2001 until the entry into force of Decree 2.703/2002, YPF could challenge this decision and also apply for
injunctive relief. 

– The Patagonian Association of Landowners (“ASSUPA”). In August 2003, ASSUPA filed suit against the concession holders of the operation
and permit holders of the exploration of the Neuquén River Basin, including YPF, S.A., asking to have them ordered to remedy the collective
environmental damage supposedly caused and to take the necessary measures to avoid environmental damage in the future. YPF is
contesting the suit and intends to summons the Argentine State due to its obligation to hold YPF harmless with respect to events and claims
prior to 1 January 1991.

– Environmental claims in Dock Sud. The company has been informed that residents in the vicinity of Dock Sud filed a complaint requesting
the remediation and indemnity for the collective environmental damage to the Matanza and Riachuelo Rivers in the area of Dock Sud. It
should be pointed out that YPF is entitled to be held harmless by the Argentine State with respect to liabilities and contingencies caused
prior to 1 January 1991.

– The company submitted to the Ministry of Energy a report on the recognition of natural gas reserves with respect to certain contracts for
the exportation of natural gas from the north west basin of Argentina, in compliance with the conditions of the related export permits. In
the event that the Ministry of Energy considers that the reserves are insufficient it may order the total or partial suspension or expiry of one
or more export permits.

Ecuador

The General State Controller’s Office conducted a special examination of Petroecuador for adjustments in the differential of the quality and
transport of oil in the Trans-Ecuadorian Oil Pipeline System (Sistema de Oleoducto Trans-Ecuatoriano or SOTE) over several years. As a result,
a claim was filed against Repsol YPF for 2.5 million barrels. The company appealed at the District Judicial Review Court which dismissed Repsol’s
claim. This judgment has been appealed in cassation at the Supreme Court. Repsol holds a 35% ownership interest in the consortium (SOTE)
in Ecuador. 

On 30 January 2001, Repsol YPF Ecuador S.A. executed an agreement with Oleoducto de Crudos Pesados (OCP) Ecuador S.A., owner of a
heavy crude oil pipeline in Ecuador, whereby it undertook to transport 100,000 barrels/day of crude oil (36.5 million barrels/year) for 15 years
from the entry into service of the pipeline in September 2003 at a variable tariff calculated pursuant to the agreement.
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Trinidad & Tobago

Atlantic LNG 2/3 Company of Trinidad and Tobago Unlimited notified Repsol YPF, S.A. of the initiation of an arbitration procedure aimed at
terminating the agreements for the purchase of LNG for Trains 2 and 3. Secondarily, they request the purchase be renegotiated. 

The Repsol YPF Group has other contingent liabilities relating to environmental obligations linked to its habitual activity (see Note 38).

The company’s directors consider that the provisions recorded adequately cover the risks arising from the contingencies described above.

37 Derivatives transactions 

In 2006 the Repsol YPF Group arranged derivatives transactions to hedge the following situations:

1. Fair value hedges of assets and liabilities
2. Cash flow hedges
3. Hedges of net investments in foreign operations

In addition, the Repsol YPF Group performed other transactions with derivative instruments in 2006 that do not qualify as accounting hedges.

Fair value hedges of assets and liabilities

These are hedges of the exposure to changes in the fair value of an asset or a liability recognised for accounting purposes, an unrecognised
firm commitment or an identified portion of the aforementioned asset, liability or firm commitment that can be attributed to a particular risk
and might affect the profit for the period. The most significant transactions are detailed below: 

Swaps on crude oil prices

Through its holding in YPF, S.A., Repsol YPF has arranged a swap contract on crude oil prices in order to hedge fluctuations in the current value
of deliveries under a forward sale agreement. By virtue of this swap, the company will receive floating market prices and pay fixed prices. At
31 December 2006 and 2005, the contract hedged approximately 3 million barrels of crude oil.

This swap is defined as a fair value hedge related to the price of a barrel of crude oil. At 31 December 2006 and 2005, the fair value of these
hedging instruments was EUR 114 million and EUR 203 million, respectively (recognised as an asset) and they mature in the period from 2007
to 2008.

Interest rate options

In May 2001 REPSOL YPF arranged a zero-cost interest rate swap option on a notional amount of EUR 1,000 million, tied to the preference
shares issued on that date (see Note 17).

The characteristics of these options are as follows:

– Repsol YPF sold a right by virtue of which, if the counterparty exercised the right, it would pay 3-month EURIBOR and receive 7% APR
on the aforementioned notional amount, with quarterly settlement periods beginning on 30 June 2001, the first maturity being on 1
October 2001, and the last on 30 June 2011.

– Repsol YPF purchased a right by virtue of which, if it exercised the right, Repsol YPF would pay 3-month EURIBOR and receive 4% APR
on the aforementioned notional amount, with the same quarterly settlement periods and maturity dates as those mentioned in the pre-
vious paragraph.

By virtue of these interest rate swap options, the final cost for Repsol YPF of this preference share issue in the first ten years was established
at a floating interest rate of 3-month EURIBOR.
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Also, in April 2002, effective 30 June 2002, Repsol YPF arranged a zero-cost interest rate swap option on a notional amount of EUR 1,000 million
tied to the EUR 2,000 million preference share issue issued in December 2001 (see Note 17).

The characteristics of these options are as follows:

– Repsol YPF sold a right by virtue of which, if the counterparty exercised the right, Repsol YPF would pay 3-month EURIBOR and receive
7% APR on the aforementioned notional amount, with quarterly settlement periods beginning on 30 June 2002, the first maturity being
on 30 September 2002, and the last on 31 December 2011.

– Repsol YPF purchased a right by virtue of which, if it exercised the right, Repsol YPF would pay 3-month EURIBOR and receive 4% APR
on the aforementioned notional amount, with the same quarterly settlement periods and maturity dates as those mentioned in the previous
paragraph.

By virtue of these interest rate swap options, of the EUR 2,000 million cost of the preference share issue in December 2001, EUR 1,000 million
are subject to a floating interest rate of 3-month EURIBOR for the period between 30 September 2002 and 31 December 2011.

At 31 December 2006 and 2005, the fair values of these interest rate swap options recognised on the asset side of the accompanying
consolidated balance sheet were EUR 26 million and EUR 100 million, respectively. 

Cross-currency IRS

At 31 December 2006, Repsol YPF, through its investment in Gas Natural, had arranged cross-currency IRS transactions to hedge the fair value
of its financing transactions. The detail of these transactions at 31 December 2006 and 2005 is as follows:

99 million Brazilian reais 33 48 18 – – – USD/BRL (21)

104 million Brazilian reais 19 25 43 17 – – USD/BRL (17)
48 million US dollars 48 – – – – – EUR/ USD 1

2005 Maturity

Notional

2006 2007 2008 2009 2010 Subsequent
years

Currencies Fair
value

Millions
of euros

2006 Maturity

Notional

2007 2008 2009 2010 2011 Subsequent
years

Currencies Fair
value

Millions
of euros

Consolidated financial statements. Notes



Cash flow hedges

These are hedges of the exposure to variability in cash flows that: i) is attributed to a particular risk associated with a recognised asset or liability
(such as all or some future interest payments on variable rate debt) or a highly probable forecast transaction; and ii) could affect profit or loss.
The detail of the most significant transactions is as follows: 

Raw material price hedging transactions

At 31 December 2006, Repsol YPF, through its investment in Gas Natural, had arranged the following natural gas price hedging transactions:
(i) USD-denominated swaps for a nominal amount of USD 12 million, with a negative fair value of EUR 5 million; and (ii) EUR-denominated
swaps amounting to EUR 20 million, with a negative fair value of EUR 1 million.

At 31 December 2005 Repsol YPF, through its investment in Gas Natural, had arranged the following natural gas price hedging transactions:
(i) USD-denominated swaps for a nominal amount of USD 72 million with a negative fair value of EUR 5 million; and (ii) EUR-denominated
swaps amounting to EUR 2 million.

In addition, at 31 December 2005, Repsol YPF, through its investment in Gas Natural, had arranged electricity price hedging transactions
amounting to EUR 11 million with staggered maturities throughout 2006 and a negative fair value of EUR 0.4 million. In 2006 there were no
transactions of this nature.

Interest rate transactions

i. Interest rate swaps

At 31 December 2006 and 2005, the Repsol YPF Group held the following interest rate swaps as hedges:

960 million euros 39 – 62 – 185 674 (233)
925 million Mexican pesos 617 308 – – – – (1)
35 million Argentine pesos – 35 – – – – –
58 million US dollars 3 4 4 16 4 27 (3)

860 million euros 1 41 – – – 817 (317)
617 million Mexican pesos 308 – 308 – – – (1)
61 million US dollars 3 3 4 4 16 31 (4)

2005 Maturity

Notional

2006 2007 2008 2009 2010 Subsequent
years

Fair
value

Millions
of euros

2006 Maturity

Notional

2007 2008 2009 2010 2011 Subsequent
years

Fair
value

Millions
of euros
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ii. Interest rate options

At 31 December 2006 and 2005, Repsol YPF, through its investment in Gas Natural, had arranged interest rate options. The detail of these
hedging transactions is as follows:

Collar 14 2 2 5 2 1 4 –
Barrier collar 1 – – – – – 1 –

Collar 15 2 1 2 5 2 5 –
Barrier collar 1 – – – – – 1 –

Foreign exchange rate transactions

Forward contracts

At 31 December 2006 and 2005, Repsol YPF, through its investment in Bahía de Bizkaia Electricidad, S.L. and Gas Natural, had arranged
forward cash flow hedging transactions to hedge its exposure to foreign exchange risk. The detail of these contracts is as follows:

321 million US dollars 321 – – – – – EUR/USD (5)
23 million US dollars 2 3 2 3 2 11 EUR/USD –

2006 Maturity

Notional

2007 2008 2009 2010 2011 Subsequent
years

Currencies Fair
value

Millions
of euros

2005 Maturity

Instrument

Notional

Millions of
euros

2006 2007 2008 2009 2010 Subsequent
years

Fair
value

Millions
of euros

2006 Maturity

Instrument

Notional

Millions of
euros

2007 2008 2009 2010 2011 Subsequent
years 

Fair
value

Millions
of euros
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370 million US dollars 370 – – – – – EUR/USD 3
25 million US dollars 2 3 3 3 3 11 EUR/USD –

Cross-currency IRS

At 31 December 2006 and 2005, Repsol YPF, through its investment in Gas Natural, had arranged cross-currency IRS transactions. The detail
of these hedging transactions is as follows:

18 million US dollars – – 18 – – ARP/USD 0

Hedges of net investment in foreign operation

These are hedges of the foreign currency exposure relating to the Group’s interest in the net assets of the foreign operation.

Repsol YPF arranges forward foreign currency purchase and sale contracts as part of its overall strategy to manage its exposure to foreign
exchange risk on investments.

The detail of the most significant transactions with financial derivatives in force at 31 December 2006 and 2005 is as follows:

a) Forward contracts

The nominal value, maturity and fair value of these financial instruments recognised on the liability side of the balance sheet at 31 December
2006 and 2005, were as follows:

1,034 million euros 1,376 million US dollars 2007 (8)

2,228 million euros 2,686 million US dollars 2006 (32)

2005

Buy Sell Maturity Fair value 
Millions of euros

2006

Buy Sell Maturity Fair value
Millions of euros

Maturity

Notional

2007 2008 2009 2010 2011 Subsequent
years

Currencies Fair
value

Millions
of euros

2005 Maturity

Notional

2006 2007 2008 2009 2010 Subsequent
years

currencies Fair
value

Millions
of euros
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b) Cross-currency IRS

The nominal value, maturity and fair value of these financial instruments recognised on the asset side of the balance sheet at 31 December
2006 and 2005, were as follows:

1,175 million euros 2010 US dollars 444
1,000 million euros 2014 US dollars 96

750 million euros 2006 US dollars 199 
1,175 million euros 2010 US dollars 393 
1,000 million euros 2014 US dollars 33 

Other derivatives transactions

Repsol YPF has also arranged certain derivatives to manage its exposure to interest rate risk, foreign exchange risk and price risk that do not
qualify for hedge accounting. The detail of the most significant transactions is as follows:

– Natural gas price transactions

At 31 December 2005, Empresa Petrolera Andina, S.A. and Petróleo Brasileiro, S.A. (Petrobras) had executed a contract to establish a protection
mechanism against fluctuations in the price of the gas relating to a long-term gas sale contract. This contract was terminated in 2006 and gains
of EUR 298 million arising from the settlement thereof were recognised. 

– Other forward contracts

Repsol YPF has entered into other forward contracts as part of its overall strategy to manage its exposure to foreign exchange risk. The nominal
value, maturity and fair value of these financial instruments recognised on the asset side of the balance sheet at 31 December 2006 and 2005
were as follows:

1,765 million euros 2,326 million US dollars 2007 3 
222 million US dollars 167 million euros 2007 1 

1 millon pounds sterlin 2 million US dollars 2007 –

741 million euros 880 million US dollars 2006 –
1,257 million US dollars 1,055 million euros 2006 6 

1 millon pounds sterlin 2 million euros 2006 –

2005

Buy Sell Maturity Fair value
Millions of euros

2006

Buy Sell Maturity Fair value
Millions of euros

2005

Notional Maturity Foreign currency
debt

Fair value 
Millions of euros

2006

Notional Maturity Foreign currency
debt

Fair value 
Millions of euros
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– Futures contracts on commodities

The risk associated with future physical crude oil and other oil product purchase or sale transactions is hedged through the arrangement of
derivative instruments, basically futures and swaps.

At 31 December 2006 and 2005, the open positions were as follows:

Purchase contracts
Short term

WTI 653 653 – – – – – (1)
IPE GO(*) 17 17 – – – – – –
RBOB 375 375 – – – – – –

Sale contracts
Short term

WTI 2,927 2,927 – – – – – 2
Brent 234 234 – – – – – –
NYMEX HHO 189 189 – – – – – 1
IPE GO (*) 73 73 – – – – – 1
RBOB 253 253 – – – – – –

Swaps 
Short term

WTI 2,735 2,735 – – – – – 2
Brent 6,756 6,756 – – – – – 2
HHO (*) 41 41 – – – – – 1
GO (*) 36 36 – – – – – –
Jet (*) 10 10 – – – – – 1
Fuel Oil (*) 4 4 – – – – – –
Nafta (*) 144 144 – – – – – (4)

Purchase contracts
Short term

WTI 460 460 – – – – – –
Brent 1,772 1,772 – – – – – (63)
NYMEX HHO 18 18 – – – – – (1)
IPE GO 35 35 – – – – – –

Contratos de venta
Short term

WTI 183 183 – – – – – –
Brent 1,321 1,321 – – – – – 65
NYMEX HHO 235 235 – – – – – –
IPE GO 7 7 – – – – – –

Swaps 
Short term

WTI 6,410 6,410 – – – – – 3
Brent 16,060 13,060 3,000 – – – – 4
HHO (*) 64 64 – – – – – –
Dubai 2,790 2,790 – – – – – (3)
GO (*) 72 72 – – – – – (1)
Propane (*) 58 58 – – – – – 1
Jet (*) 30 30 – – – – – 1
50 ppm (*) 2 2 – – – – – –

(*) In thousands of tonnes.

Maturity

At 31 December 2005 Thousands of
barrels,

except(*)

2006 2007 2008 2009 2010 Subsequent
years

Fair
value 

Millions of
euros

Maturity

At 31 December 2006 Thousands 
of barrels,
except(*)

2007 2008 2009 2010 2011 Subsequent
years

Fair
value 

Millions of
euros
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Also, at 31 December 2006 and 2005, Repsol YPF, through Repsol YPF Trading y Transporte, had arranged options on 23 thousand tonnes
and 112 thousand tonnes of diesel with a fair value of EUR 0 million.

– Transactions tied to fluctuations in the price of Repsol YPF shares

The Repsol YPF Group had an incentive plan tied to the fluctuation of Repsol YPF shares which was cancelled in 2006. In order to cater for the
possible payments that might have to be made under this plan, the company acquired call options on Repsol YPF, S.A. shares which could be
settled on the same dates and under the same conditions as those established in the aforementioned incentive plan. These options were settled
in 2006 and gave rise to finance income of EUR 14 million.

The company held equity linked swaps tied to the price of Repsol YPF shares that can only be settled cashless for cash, on a total of 3,000,000
shares. These transactions were settled in 2006, giving rise to a gain of EUR 6 million.

38 Environmental information 

The Repsol YPF Environmental Management System includes a methodology for identifying relevant matters to enable the company to prepare
the annual environmental budget and five-year strategic plan that form part of the Group’s general strategic planning. They include the
measures required to respond to new legislative requirements, Repsol YPF’s strategic focus, plans for corrective measures arising from
environmental audits performed, etc., together with the investments and expenses required to implement all these measures, which will be
addressed in the company’s general budget. 

The criteria used to measure environmental costs are established in the “Repsol YPF Environmental Costs Guide”, which adapts the American
Petroleum Institute guidelines to the Group’s operations and technical approach. It is important to note in this regard that the traditional
“bottom-line” solutions for reducing environmental impact are gradually giving way to preventive measures built into processes right from the
time the facilities are designed. This sometimes requires the identification of environmental assets through a system of coefficients applied to
investment projects and the related property, plant and equipment, per the guidelines expressed in the aforementioned Guide.

38.1 Environmental assets

At 31 December 2006, the breakdown of the cost of the environmental assets identified and the related accumulated depreciation is as follows: 

Atmospheric emissions 335 165 170
Water 535 315 220
Product quality 1,267 474 793
Soil 95 20 75
Energy saving and efficiency 170 106 64
Waste 13 7 6
Other (*) 521 263 258

2,936 1,350 1,586

(*) “Other” includes, in proportion to Repsol YPF, S.A.’s percentage of ownership, the environmental assets of the Gas Natural Group and the related accumulated depreciation, amounting
to EUR 104 million and EUR 25 million, respectively.

Millions of euros

Cost
Accumulated
depreciation

Net
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The cost includes EUR 263 million relating to property, plant and equipment in the course of construction.

As in prior years, the main environmental investments made in refineries in 2006 included most notably those needed to achieve the
environmental quality of oil products required by new Spanish and Argentine legislation, amounting to EUR 68 million in 2006. Outstanding
among the projects executed in this area was the continuation of the project to improve the quality of petrol and diesel in the Bilbao (Spain)
refinery with an environmental investment of EUR 18 million in 2006. Also noteworthy was the project to improve the quality of the fuel at
the La Plata (Argentina) refinery, with an environmental investment of EUR 18 million in 2006.

Also in the refinery area, mention should be made of the cost-cutting and energy efficiency measures implemented in Spain, for a total of EUR
1.5 million. Noteworthy in the field of water management within the refinery area is the continuation of the construction of a spent caustic
treatment plant in the Tarragona (Spain) refinery, with an investment of EUR 3.5 million in 2006.

The most significant work performed in the Chemicals business line was the development of a new OHP (humid oxidation with peroxide)
plant to treat sewage water in the Tarragona (Spain) complex, with an investment of EUR 6 million in 2006.

38.2 Environmental provisions

Repsol YPF recognises the provisions required to cover the measures aimed at preventing and repairing environmental impact. These provisions
are estimated on the basis of technical and economic criteria and are classified under “Other Provisions”.

The changes in the environmental provisions in 2006 were as follows:

Balance at 31/12/05 244 

Period provisions charged to income 169
Provisions released with a credit to income (13)
Write-down due to payment (58)
Reversals and other (85)

Balance at 31/12/06 257

Additionally, Repsol YPF’s Environmental Cost Guide classifies as environmental provisions 75% of the amounts recognised under “Provision
for Field Dismantling Costs”, the balance of which amounted to EUR 641 million at 31 December 2006 (see Note 19).

The balance of the environmental provisions at 31 December 2006, included most notably approximately EUR 70 million to cover the
environmental risks relating to the operations carried out in the past by the former chemicals subsidiary of Maxus Energy Corporation, Diamond
Shamrock Chemicals Company, prior to its sale in 1986 to Occidental Petroleum Corporation (see Note 36). It also includes EUR 64 million of
provisions principally for YPF, S.A.’s soil and ground water remediation and cleaning projects.

At 31 December 2006 provisions for CO2 emissions amounted to EUR 80 million (see Note 19).

The corporate insurance policies cover third-party liability for pollution caused by accidental and sudden events, in keeping with standard
practice in the industry.

38.3 Environmental expenses

In 2006 environmental expenses amounted to EUR 181 million and were classified as “Materials Used and Other Expenses”.

This amount includes EUR 80 million for the allowances required to cover the CO2 emissions made in 2006 (see Note 19) and measures taken
in connection with atmospheric protection, waste management, soil and ground water remediation and water management, amounting to EUR
27 million, EUR 26 million, EUR 19 million and EUR 17 million, respectively. 

Millions of euros
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38.4 Future projects 

Some of the most important issues that might affect Repsol YPF’s operations and investments in the future are climate change, legislation on
the environmental quality of fuel, Law 26093 in Argentina, Resolution SE 785/2005 in Argentina, Directive 96/61/EC on Integrated Pollution
Prevention and Control (IPPC), Royal Decree 9/2005 on potentially soil polluting activities, the draft Law on environmental liability and the
Thematic Strategy on air quality being debated in the European Union and new EU directives on liquid waste spills.

In the area of climate change, noteworthy in 2006 was the publication of National Assignment Plans (NAPs) for 2008-2012 which have yet
to be approved by the European Commission. In the case of the Spanish NAP, the Repsol YPF centres affected by the plan requested their
individual allocations for this period prior to the end of 2006. The definitive 2008-2012 allocation for the Repsol YPF centres included in the
European emissions allowance trading scheme pursuant to Directive 87/2003 are awaiting approval of the Spanish and Portuguese NAPs by
the European Commission. 

As regards legislation on the environmental quality of fuels in Spain, Royal Decree 61/2006, which repealed Royal Decree 1700/2003, updates
the specification of sulphur in fuel and regulates the use of biofuels by transposing Directives 2003/17/EC and 2003/30/EC into Spanish law.

An important development in 2006 was the approval in Argentina of Law 26093 which envisages the inclusion of biofuels in petrol and diesel.
Compliance with this legislation will be mandatory from the fourth year after its entry into force and the law will give rise to investments aimed
at obtaining biofuels, their inclusion in oil derivatives and their logistical distribution.

Also in Argentina, Resolution SE 785/2005 on the control of aerial oil and gas storage tanks began to be implemented at the end of 2006. This
resolution establishes the obligation of carrying out various audits to check essentially the sealing of the tanks, the possible pollution arising
therefrom and obligations relating to repairs and remediation of the locations that have been polluted.

With regard to the IPPC Directive, Spain and Portugal have made progress in obtaining Integrated Environmental Permits for all the affected
centres, having presented all the information requested by the authorities and, in some cases, obtaining the aforementioned permits (La Coruña
refinery, refinery and deballasting plant in the Tarragona industrial complex – except for the area of beach tanks - Petroquímica Polidux,
Petroquímica Sines). The other centres are waiting for permits to be definitively granted. It should also be pointed out that the EU is also
discussing extending the Directive to small-scale combustion facilities.

In Spain, the preliminary reports pursuant to Royal Decree 9/2005 on potentially soil polluting activities were sent to the authorities on 7
February 2007.

The draft law on environmental liability is at an advanced stage in Spain and it is expected to be approved in May 2007 as indicated in Directive
2004/35. The European Directive obliges the owners of the aforementioned facilities to provide financial guarantees in order to be able to carry
on their activities. The competent authority must indicate in each case the amount of the financial guarantee on the basis of the seriousness
of the potential damage caused by the activity.

The EU is currently discussing the Thematic Strategy on air quality which will mainly affect NOx emissions and introduces controls on particles
of less than PM 2.5, thus revising the 2001/81/EC directive on emission ceilings and proposing a directive on air quality. At the same time Spain
is also developing a draft law on environmental quality.

With respect to water quality, the Directive 2006/118/EC on ground water was recently approved and a directive on the quality of surface water
has also been proposed. The effect of both directives is linked to the quality of liquid waste spills, limiting certain substances in the future and
implementing certain measures to ensure the disappearance thereof.

The Repsol YPF Group, as an oil company which receives continual oil and gas supplies by sea, contributes to the International Oil Pollution
Compensation Funds (IOPC Funds). Repsol YPF recognises these contributions on the date they are billed by the IOPC Funds.
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39 Fees paid to the auditors 

The fees earned by the auditors and their organisation for the audit services provided to Repsol YPF, S.A. and the Group companies in 2006
amounted to EUR 6.9 million. Also, the fees earned by the auditors and their organization for audit-related services and other services amounted
to EUR 0.9 million and EUR 0.6 million, respectively.

The sum of these two amounts does not represent more than 10% of the total volume of business of the auditors and their organisation.

40 Subsequent events

– On 9 February 2007 Repsol International Finance, B.V., closed five- and ten-year bond issues guaranteed by Repsol YPF, S.A., amounting
to EUR 750 million and EUR 500 million, respectively. 

The volume of the bond maturing in five years has been EUR 750 million, at a floating rate and with a coupon of EURIBOR plus 25 basis
points and an issue price of 99.9088%.

The volume of the bond maturing in ten years has been EUR 500 million with a coupon of 4.75% and an issue price of 99.602%.

These bonds were issued under the euro 10,000,000,000 Guaranteed Euro Medium Term Note Programme of Repsol International Finance,
B.V. and were registered at the Commission de Surveillance du Secteur Financier of Luxembourg on 2 February 2007.

– In February 2007 the consortium made up of Repsol YPF (28%), BHP Billiton (44%) and Hess Corporation (28%) acquired the Genghis
Khan oil field from Anadarko Petroleum Corporation. The field is situated on US territory in the Gulf of Mexico, one of the most profitable
deep water areas in the world for the oil industry. The total cost of the transaction was USD 1,350 million with a net investment of Repsol YPF
of USD 378 million. 

Two wells have been drilled in the Genghis Khan field and it has considerable estimated reserves of oil and gas. The importance of the
acquisition lies in the fact that it is an extension of the Shenzi field, one of the largest deep water oil fields in the Gulf of Mexico, in which
Repsol YPF already holds a 28% ownership interest. The development of two projects in the same area will give rise to significant synergies
for Repsol YPF.

41 Explanation added for translation to English

These consolidated financial statements are presented on the basis of IFRSs, as adopted by the European Union. Certain accounting practices
applied by the Group that conform with IFRSs may not conform with other generally accepted accounting principles.

149Consolidated financial statements. Notes



Consolidated financial statements. Appendix I

Appendix I. Main Repsol YPF Group investees at december 31,2006

Name Country Parent Other shareholders (1)

Repsol Petróleo, S.A. Spain Repsol YPF, S.A. – R
Repsol YPF Lubricantes y Especialidades, S.A. Spain Repsol Petróleo, S.A. Repsol Comercial de Productos Petrolíferos, S.A. Production and marketing of derivative products F.C. 100.00 100.00 5.4 26.8 (53.0) – (20.8)

Euroboxes, S.A. Spain Repsol YPF Lubricantes y Especialidades, S.A. Repsol Comercial de Productos Petrolíferos, S.A. Operation of workshops and other activities E.M. 100.00 100.00 0.1 – 0.08 – 0.1
Repsol YPF Productos y Servicios Petrolíferos, S.A Spain Repsol YPF Lubricantes y Especialidades, S.A. Repsol Comercial de Productos Petrolíferos, S.A. Airport services F.C. 100.00 100.00 0.1 0.3 0.8 – 1.2

Repsol Eléctrica de Distribución, S.L. Spain Repsol Petróleo, S.A. Repsol YPF, S.A. Electric power distribution and supply F.C. 100.00 100.00 0.1 1.1 0.8 – 2.0
Asfaltos Españoles, S.A. Spain Repsol Petróleo, S.A. – A
Proyectos Integrados Energéticos, S.A. Spain Repsol Petróleo, S.A. – E
Servicios de seguridad Mancomunados (SESEMA) Spain Repsol Petróleo, S.A. Repsol Butano, S.A. y Repsol Química, S.A. Security F.C. 100.00 100.00 0.4 (0.1) (0.1) – 0.2
Compañía Auxiliar de Remolcadores y Buques Especiales, S.A. (CARSA) Spain Repsol Petróleo, S.A. Repsol Comercial de Productos Petrolíferos, S.A./PETRONOR Tug boats F.C. 100.00 100.00 0.1 (2.5) 4.9 – 2.5

Repsol YPF Trading y Transportes, S.A. (RYTTSA) Spain Repsol YPF, S.A. Repsol Petróleo, S.A. Trading of oil products F.C. 100.00 100.00 0.1 24.5 32.5 – 57.1
RYTTSA Singapore Cayman Islands Repsol YPF Trading y Transportes, S.A. – T

Repsol Overzee Finance, B.V. Netherlands Repsol YPF, S.A. – P
Atlantic 2/3 Holdings, Llc. Trinidad & Tobago Repsol Overzee Finance, B.V. – P

Atlantic LNG 2/3 Company of Trinidad & Tobago (2) Trinidad & Tobago Atlantic 2/3 Holdings, Llc. – G
Atlantic 4 Holdings, Llc. Trinidad & Tobago Repsol Overzee Finance, B.V. – P

Atlantic 4 LNG Company of Trinidad & Tobago (3) Trinidad & Tobago Atlantic 4 Holdings, Llc. – C
Repsol LNG T & T, Ltd. Trinidad & Tobago Repsol Overzee Finance, B.V. – M
Repsol E&P T&T Limited Trinidad & Tobago Repsol Overzee Finance, B.V. –

Repsol LNG, S.L. Spain Repsol YPF, S.A. Repsol comercializadora de Gas, S.A. Marketing of gas F.C. 100.00 100.00 0.1 0.3 2.6 – 3.0
Gastream México S.A. de C.V. Mexico Repsol YPF, S.A. Repsol LNG, S.L. Other F.C. 100.00 100.00 9.9 (3.0) (3.2) – 3.7
Pacific LNG Bolivia S.R.L. Bolivia Repsol YPF, S.A. – O
Repsol Comercializadora de Gas, S.A. Spain Repsol YPF, S.A. Repsol Petróleo, S.A. Marketing of natural gas F.C. 100.00 100.00 0.4 0.4 2.3 – 3.1
Repsol Butano, S.A. Spain Repsol YPF, S.A. Repsol Petróleo, S.A. L.P.G. marketing F.C. 100.00 100.00 58.7 321.5 30.4 – 410.6
Repsol Maroc, S.A. Morocco Repsol Butano, S.A. – M
National Gaz Morocco Repsol Butano, S.A. –
Repsol YPF Gas, S.A. Argentina Repsol Butano, S.A. – L

Comsergas, Compañía Servicios Industriales de Gas Licuado, S.A. Argentina Repsol YPF Gas, S.A. – G
Gas Austral, S.A. Argentina Repsol YPF Gas, S.A. – L
Mejorgas, S.A. Argentina Repsol YPF Gas, S.A. Poligas Luján, S.A. L.P.G. marketing E.M. 75.73 100.00 0.2 (0.6) (0.0) – (0.3)

Duragas, S.A. Ecuador Repsol Butano, S.A. –
Servicio de Mantenimiento y Personal - SEMAPESA Ecuador Repsol Butano, S.A. – M
Repsol Gas Portugal, S.A. Portugal Repsol Butano, S.A. – L

Spelta Soc. Unipessoal Lda. Portugal Repsol Gas Portugal, S.A. – L
Saaga, S.A. Portugal Repsol Gas Portugal, S.A. – L

Repsol Butano Chile, S.A. Chile Repsol Butano, S.A. Repsol YPF Chile, Limitada Portfolio company F.C. 100.00 100.00 104.9 19.4 14.3 – 138.7
Empresas Lipigas, S.A. Chile Repsol Butano Chile, S.A. – L

Repsol YPF Comercial del Perú, S.A. Peru Repsol Butano, S.A. – L
Limagás, S.A. Peru Repsol YPF Comercial Perú, S.A. – L
Repsol YPF Comercial de la Amazonia, SAC Peru Repsol YPF Comercial Perú, S.A. Grupo Repsol YPF del Perú L.P.G. distribution F.C. 99.61 100.00 0.9 (0.5) (0.2) – 0.2

Repsol YPF GLP de Bolivia, S.A. Bolivia Repsol Butano, S.A. R. YPF E&P de Bolivia, S.A./R. YPF Bolivia, S.A. L.P.G. marketing F.C. 100.00 100.00 1.9 6.9 0.8 – 9.7
Repsol YPF Gas de Bolivia, S.A. Bolivia Repsol YPF GLP de Bolivia S.A. Repsol YPF E&P S.A. L.P.G. marketing F.C. 51.00 51.00 1.4 2.9 0.9 – 2.7

Repsol France France Repsol Butano, S.A. Repsol Química, S.A./Repsol YPF, S.A./Repsol Petróleo,S.A. Distribution and marketing of oil products F.C. 100.00 100.00 11.9 (0.9) (1.6) – 9.4
Repsol Gas Brasil, S.A. Brazil Repsol Butano, S.A. Repsol YPF Brasil, S.A. L
Solgas Distribuidora de Gas, S.L. Spain Repsol Butano, S.A. Repsol Comercial de Productos Petrolíferos, S.A. L.P.G. marketing F.C. 100.00 100.00 1.1 (0.2) 0.3 – 1.2
Vía Red Servicios Logísticos, S.A. Spain Repsol Butano, S.A. – N

Repsol Comercial de Productos Petrolíferos, S.A. Spain Repsol Petróleo, S.A. Repsol YPF, S.A./PETRONOR Marketing of oil products F.C. 96.65 99.76 334.8 532.2 179.5 (51.3) 961.8
Repsol Directo, S.A. Spain Repsol Comercial de Productos Petrolíferos, S.A. Campsa Estaciones de Servicio, S.A. - CAMPSARED Distribution and marketing of oil products F.C. 96.65 100.00 0.1 (0.2) 1.3 – 1.2
Campsa Estaciones de Servicio, S.A. - CAMPSARED Spain Repsol Comercial de Productos Petrolíferos, S.A. Repsol Petróleo, S.A. Operation and management of service stations F.C. 96.65 100.00 8.4 18.6 37.8 (26.0) 37.5
Societat Catalana de Petrolis, S.A. (PETROCAT) Spain Repsol Comercial de Productos Petrolíferos, S.A. Repsol Petróleo, S.A. Distribution and marketing of oil products E.M. 43.68 45.00 15.1 (5.6) (1.0) – 3.7
Air Miles España, S.A. Spain Repsol Comercial de Productos Petrolíferos, S.A. – L
Carburants i Derivats, S.A. (CADESA) Andorra Repsol Comercial de Productos Petrolíferos, S.A. – D

Euro 24, S.L. Spain Autoclub Repsol S.L. –
Noroil, S.A. Spain Repsol Comercial de Productos Petrolíferos, S.A. PETRONOR D
Solred, S.A. Spain Repsol Comercial de Productos Petrolíferos, S.A. Repsol YPF, S.A. Management of means of payment at service stations F.C. 96.65 100.00 7.3 6.5 15.4 – 28.2
Gestión de Puntos de Venta, Gespevesa, S.A. Spain Repsol Comercial de Productos Petrolíferos, S.A. – M
Terminales Canarios, S.L. Spain Repsol Comercial de Productos Petrolíferos, S.A. – S

Servicios Logísticos de Combustibles de Aviación, SLU Spain Terminales Canarios, S.L. – W
Compañía Logística de Hidrocarburos CLH, S.A. Spain Repsol YPF, S.A. PETRONOR Transport and storage of oil products E.M. 24.25 25.00 84.1 164.8 332.8 (100.2) 116.8

CLH Aviación, S.A.(3) Spain CLH, S.A. – T
Carbon Black Española, S.A. (CARBESA) Spain Repsol YPF, S.A. Repsol Química, S.A. No activity F.C. 100.00 100.00 0.2 2.7 10.5 – 13.4
The Repsol Company of Portugal Ltd. Portugal Repsol YPF, S.A. Carbon Black Española, S.A. (CARBESA) Marketing of oil products F.C. 100.00 100.00 0.2 2.9 0.1 – 3.2
Repsol Portuguesa, S.A. Portugal Repsol YPF, S.A. Carbon Black Española, S.A. (CARBESA) Distribution and marketing of oil products F.C. 100.00 100.00 59.0 277.1 14.9 – 351.0
Concha I - Combustiveis e Lubrificantes, Lda Portugal Repsol Portuguesa, S.A. – D
Gespost Portugal Repsol Portuguesa, S.A. – M

Caiageste - Gestao de Areas de Servicios Ltda. Portugal Gespost – O
Tecnicontrol y Gestión Integral, S.L. Spain Repsol YPF, S.A. Repsol Exploración, S.A. Property development F.C. 100.00 100.00 3.5 28.0 0.4 – 31.9
Bahía Bizkaia Electricidad, S.L. Spain Repsol YPF, S.A. –
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% of total ownership Amount in millions of euros

Line of business Consolidation
method 

(4)

% of
direct

ownership

% of
control

Share
capital

Reserves 2006 Profit
(Loss)

Interim
dividend

Assets
owned

Refining F.C. 99.97 99.97 217.6 583.1 746.6 (520.0) 1,027.0
Production and marketing of derivative products F.C. 100.00 100.00 5.4 26.8 (53.0) – (20.8)
Operation of workshops and other activities E.M. 100.00 100.00 0.1 – 0.08 – 0.1
Airport services F.C. 100.00 100.00 0.1 0.3 0.8 – 1.2
Electric power distribution and supply F.C. 100.00 100.00 0.1 1.1 0.8 – 2.0
Asphalts P.C. 50.00 50.00 8.5 9.0 0.3 – 8.9
Electricity and natural gas F.C. 100.00 100.00 6.0 9.0 2.0 – 17.0
Security F.C. 100.00 100.00 0.4 (0.1) (0.1) – 0.2
Tug boats F.C. 100.00 100.00 0.1 (2.5) 4.9 – 2.5
Trading of oil products F.C. 100.00 100.00 0.1 24.5 32.5 – 57.1
Trading of oil products F.C. 100.00 100.00 0.1 (0.7) (0.7) – (1.3)
Portfolio company F.C. 100.00 100.00 119.1 (20.9) 22.0 – 120.1
Portfolio company P.C. 25.00 25.00 105.7 – 139.3 (139.3) 26.4
Gas supply and/or logistics P.C. 25.00 100.00 105.7 110.6 49.7 (124.1) 35.5
Portfolio company E.M. 22.22 22.22 191.3 – – – 42.5
Construction of liquefaction plant E.M. 22.22 100.00 191.3 (2.7) (78.6) – 24.5
Marketing of natural gas F.C. 100.00 100.00 4.1 (3.8) 2.7 – 3.0
Oil and gas exploration and production F.C. 100.00 100.00 57.6 0.7 (14.9) – 43.4
Marketing of gas F.C. 100.00 100.00 0.1 0.3 2.6 – 3.0
Other F.C. 100.00 100.00 9.9 (3.0) (3.2) – 3.7

fi Oil and gas exploration and production E.M. 37.50 37.50 1.2 (1.2) – – –
Marketing of natural gas F.C. 100.00 100.00 0.4 0.4 2.3 – 3.1
L.P.G. marketing F.C. 100.00 100.00 58.7 321.5 30.4 – 410.6
Marketing of gas E.M. 100.00 100.00 1.3 (1.9) – – (0.6)
L.P.G. marketing E.M. 100.00 100.00 0.5 1.5 (0.2) – 1.8
L.P.G. marketing F.C. 85.00 85.00 20.0 3.8 7.0 – 26.2
Gas installation work F.C. 52.70 62.00 0.5 (0.1) 0.0 – 0.2
L.P.G. marketing E.M. 42.50 50.00 – 0.6 0.1 (0.1) 0.3
L.P.G. marketing E.M. 75.73 100.00 0.2 (0.6) (0.0) – (0.3)
L.P.G. marketing F.C. 100.00 100.00 5.6 9.0 3.6 – 18.1
Maintenance and personnel services F.C. 100.00 100.00 – 0.2 (0.1) – 0.1
L.P.G. marketing F.C. 100.00 100.00 0.9 40.3 15.7 – 56.9
L.P.G. marketing E.M. 100.00 100.00 – 0.8 0.6 – 1.4
L.P.G. marketing E.M. 25.07 25.07 1.0 4.5 0.3 – 1.5
Portfolio company F.C. 100.00 100.00 104.9 19.4 14.3 – 138.7
L.P.G. marketing P.C. 45.00 45.00 76.1 0.1 29.6 (15.7) 40.5
L.P.G. marketing F.C. 99.61 99.61 43.3 (7.7) 10.2 – 45.6
L.P.G. distribution E.M. 29.85 29.97 3.9 4.7 0.7 – 2.8
L.P.G. distribution F.C. 99.61 100.00 0.9 (0.5) (0.2) – 0.2
L.P.G. marketing F.C. 100.00 100.00 1.9 6.9 0.8 – 9.7
L.P.G. marketing F.C. 51.00 51.00 1.4 2.9 0.9 – 2.7
Distribution and marketing of oil products F.C. 100.00 100.00 11.9 (0.9) (1.6) – 9.4
L.P.G. marketing F.C. 100.00 100.00 7.3 (2.1) (2.1) – 3.2
L.P.G. marketing F.C. 100.00 100.00 1.1 (0.2) 0.3 – 1.2
Natural gas supply and/or logistics E.M. 51.00 51.00 2.5 (1.4) (1.8) – (0.4)
Marketing of oil products F.C. 96.65 99.76 334.8 532.2 179.5 (51.3) 961.8
Distribution and marketing of oil products F.C. 96.65 100.00 0.1 (0.2) 1.3 – 1.2
Operation and management of service stations F.C. 96.65 100.00 8.4 18.6 37.8 (26.0) 37.5
Distribution and marketing of oil products E.M. 43.68 45.00 15.1 (5.6) (1.0) – 3.7
Loyalty-building programs E.M. 21.75 22.50 0.1 1.5 0.5 – 0.4
Distribution of oil derivative products E.M. 32.14 33.25 0.1 0.9 0.4 – 0.5
Automotive services F.C. 48.33 100.00 – 0.2 1.0 – 0.6
Distribution and marketing of oil products F.C. 67.66 70.00 1.5 0.4 0.2 – 1.4
Management of means of payment at service stations F.C. 96.65 100.00 7.3 6.5 15.4 – 28.2
Management of service stations P.C. 48.33 50.00 15.4 3.6 0.6 – 9.5
Storage and distribution of oil products P.C. 48.33 50.00 20.8 1.8 1.8 – 11.8
Warehousing and distribution of aviation products P.C. 48.33 100.00 1.0 (0.8) 0.6 – 0.4
Transport and storage of oil products E.M. 24.25 25.00 84.1 164.8 332.8 (100.2) 116.8
Transport and storage of oil products E.M. 24.25 100.00 31.7 26.1 6.0 – 15.5
No activity F.C. 100.00 100.00 0.2 2.7 10.5 – 13.4
Marketing of oil products F.C. 100.00 100.00 0.2 2.9 0.1 – 3.2
Distribution and marketing of oil products F.C. 100.00 100.00 59.0 277.1 14.9 – 351.0

fi Distribution and marketing of oil products F.C. 51.00 51.00 0.0 0.1 (0.1) – 0.0
Marketing of oil products F.C. 100.00 99.67 0.0 0.3 0.2 – 0.5
Operation and management of service stations E.M. 50.00 50.00 0.0 0.2 (0.1) – 0.1
Property development F.C. 100.00 100.00 3.5 28.0 0.4 – 31.9
Energy production P.C. 25.00 25.00 3.6 104.9 79.1 (32.0) 38.9



Consolidated financial statements. Appendix I

Bahía Bizkaia Gas, S.L. Spain Repsol YPF, S.A. – M
Petróleos del Norte, S.A. (PETRONOR) Spain Repsol YPF, S.A. – R
Asfalnor, S.A. Spain PETRONOR – D

Repsol Exploración, S.A. Spain Repsol YPF, S.A. Repsol Petróleo, S.A. Oil and gas exploration and production F.C. 100.00 100.00 24.6 867.3 270.8 (200.0) 962.7
Repsol Exploración Trinidad, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 1.8 12.4 0.2 – 14.4
Repsol YPF Cuba, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 1.9 (0.7) 7.5 – 8.8
Repsol Exploración Colombia, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 1.9 (0.7) (1.3) – 0.0
Repsol Exploración Argelia, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 4.0 262.2 (27.0) – 239.1

El Andalus LNG Spa. Spain Repsol Exploración Argelia, S.A. Gas Natural Exploración, S.L. Oil and gas exploration and production P.C. 57.87 80.00 79.4 (2.3) (41.5) – 20.6
Repsol Exploración Murzuq, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 7.8 453.0 448.2 – 909.0

Repsol Oil Operations AG Libya Repsol Exploración Murzuq, S.A. – O
Repsol Inco AG Switzerland Repsol Exploración Murzuq, S.A. – O

Repsol YPF Ecuador, S.A. Spain Repsol Exploración, S.A. Repsol Petróleo, S.A. Oil and gas exploration and production F.C. 100.00 100.00 4.7 (1.6) (24.2) – (21.0)
Repsol YPF OCP de Ecuador, S.A. Spain Repsol YPF Ecuador, S.A. Repsol Exploración Tobago, S.A. Portfolio company F.C. 100.00 100.00 0.1 16.8 2.5 – 19.4

Oleoducto de Crudos Pesados, Ltd. Cayman Islands Repsol YPF OCP de Ecuador, S.A. – O
Repsol Exploración Securé, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 1.9 (0.5) – – 1.4
Repsol Exploración Perú, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 15.8 111.6 10.6 – 138.0

Perú LNG Company, Llc. Peru Repsol Exploración Perú, S.A. – G
TGP, S.A. Peru Perú Pipeline Holding Co. LLC –

Repsol YPF Oriente Medio, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 0.2 (0.1) (13.7) – (13.6)
Repsol Exploración México S.A. de C.V. Mexico Repsol Exploración, S.A. – O
Servicios Administrativos Cuenca de Burgos S.A. de C.V. Mexico Repsol Exploración, S.A. – O
Repsol Exploración Kazakhstán, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 0.2 (0.1) (1.3) – (1.1)
Repsol Exploración Tobago, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 0.2 (0.1) (0.3) – (0.2)
Repsol Exploración Sierra Leona, S.L. Spain Repsol Exploración, S.A. Repsol Exploración Tobago, S.A. Oil and gas exploration and production F.C. 100.00 100.00 2.8 (1.4) (0.9) – 0.5
Repsol Exploración Suriname, S.L. Spain Repsol Exploración, S.A. Repsol Exploración Tobago, S.A. Oil and gas exploration and production F.C. 100.00 100.00 – – 4.3 – 4.3
Termobarrancas, C.A. Venezuela Repsol Exploración, S.A. – O
Repsol Exploración Venezuela, B.V. Netherlands Repsol Exploración, S.A. – P

Calio LLC Venezuela Repsol Exploración Venezuela, B.V. – O
Repsol YPF Venezuela, S.A. Venezuela Repsol Exploración Venezuela, B.V. – O

Repsol YPF Venezuela Gas Venezuela Repsol YPF Venezuela, S.A. –
Cardón IV Venezuela Repsol YPF Venezuela Gas S.A. – O

Petroquiriquire, S.A. Venezuela Repsol YPF Venezuela, S.A. – O
Quiriquire Gas, S.A. Venezuela Repsol YPF Venezuela, S.A. – O

Repsol Exploración Guinea, S.A. Spain Repsol Exploración, S.A. Repsol YPF, S.A. Oil and gas exploration and production F.C. 100.00 100.00 0.1 1.9 (1.7) – 0.2
BPRY Caribbean Ventures LLC Trinidad & Tobago Repsol Exploración, S.A. – P

BP Amoco Trinidad & Tobago, LLG Trinidad & Tobago BPRY Caribbean Ventures LLC – O
Dubai Marine Areas, Ltd. (DUMA) UK Repsol Exploración, S.A. – O
Repsol Investigaciones Petrolíferas, S.A. Spain Repsol Exploración, S.A. – O
EniRepsa Gas Limited Saudi Arabia Repsol Exploración, S.A. – G
Repsol USA Holdings Corp US Repsol Exploración, S.A. –

Repsol Services Company US Repsol USA Holdings Corp – O
Repsol E&P USA, Inc. US Repsol USA Holdings Corp – O
Repsol Energy North America Corp. US Repsol USA Holdings Corp – L
Repsol Offshore E&P Inc. US Repsol USA Holdings Corp – O

West Siberian Resources Ltd. Russia Repsol Exploración, S.A. – G
Repsol YPF Perú, BV Netherlands Repsol YPF, S.A. –
Grupo Repsol YPF del Perú, S.A.C. Peru Repsol YPF Perú, B.V. – P
Refinería La Pampilla, S.A. Peru Repsol YPF Perú, B.V. – R

Repsol Comercial, S.A.C. Peru Refinería La Pampilla, S.A. – M
Repsol YPF Marketing S.A.C. Peru Repsol YPF Perú, B.V. – M

Repsol YPF Comercial del Ecuador, S.A. Ecuador Repsol YPF, S.A. Duragas, S.A. Marketing of oil and gas F.C. 100.00 100.00 53.1 (9.0) 1.64 – 45.7
Combustibles Industriales Oil Trader, S.A. Ecuador Repsol YPF Comercial Ecuador, S.A. – M

Repsol International Finance B.V. Netherlands Repsol YPF, S.A. – F
Repsol LNG Port of Spain, BV Netherlands Repsol International Finance B.V. – P

Atlantic 1 Holdings, LLC Trinidad & Tobago Repsol LNG Port of Spain, BV – P
Atlantic LNG Co. of Trinidad & Tobago (3) Trinidad & Tobago Atlantic 1 Holdings, LLC – G

Repsol International Capital, Ltd. Cayman Islands Repsol International Finance B.V. – F
Repsol Investeringen, BV Netherlands Repsol International Finance B.V. – P
Repsol Netherlands Finance, BV Netherlands Repsol International Finance B.V. Repsol Investeringen, B.V. Finance F.C. 100.00 100.00 – (9.0) (21.8) – (30.8)
Repsol YPF Capital, S.L. Spain Repsol International Finance B.V. Repsol YPF, S.A. Portfolio company F.C. 100.00 100.00 463.8 26.0 49.8 – 539.6

Caveant, S.A. Argentina Repsol YPF Capital, S.L. Repsol YPF, S.A. Investment company F.C. 100.00 100.00 8.5 63.5 16.4 – 88.4
Gaviota RE Luxembourg Repsol International Finance B.V. Repsol Investeringen, B.V. Reinsurance F.C. 100.00 100.00 13.6 – – – 13.6

Greenstone Assurance, Ltd. Bermuda Gaviota RE – R
Repsol (UK) Ltd. UK Repsol International Finance B.V. – I
Repsol Canada Ltd. Canada Repsol International Finance B.V. –
Repsol Canada LNG, Ltd. Canada Repsol International Finance B.V. – L

Name Country Parent Other shareholders (1)
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Maintenance of gasification plants P.C. 25.00 25.00 6.0 78.6 15.1 (12.0) 21.9
Refining F.C. 85.98 85.98 120.5 360.7 260.3 (80.0) 568.8
Distribution and marketing of asphalt products F.C. 85.98 100.00 0.1 – 0.1 – 0.2
Oil and gas exploration and production F.C. 100.00 100.00 24.6 867.3 270.8 (200.0) 962.7
Oil and gas exploration and production F.C. 100.00 100.00 1.8 12.4 0.2 – 14.4
Oil and gas exploration and production F.C. 100.00 100.00 1.9 (0.7) 7.5 – 8.8
Oil and gas exploration and production F.C. 100.00 100.00 1.9 (0.7) (1.3) – 0.0
Oil and gas exploration and production F.C. 100.00 100.00 4.0 262.2 (27.0) – 239.1
Oil and gas exploration and production P.C. 57.87 80.00 79.4 (2.3) (41.5) – 20.6
Oil and gas exploration and production F.C. 100.00 100.00 7.8 453.0 448.2 – 909.0
Oil and gas exploration and production F.C. 100.00 100.00 0.1 0.9 0.4 – 1.4
Oil and gas exploration and production E.M. 40.00 40.00 0.1 0.3 – – 0.1
Oil and gas exploration and production F.C. 100.00 100.00 4.7 (1.6) (24.2) – (21.0)
Portfolio company F.C. 100.00 100.00 0.1 16.8 2.5 – 19.4
Other E.M. 29.66 29.66 76.3 (12.2) 2.8 – 19.8
Oil and gas exploration and production F.C. 100.00 100.00 1.9 (0.5) – – 1.4
Oil and gas exploration and production F.C. 100.00 100.00 15.8 111.6 10.6 – 138.0
Gas supply and/or logistics E.M. 20.00 20.00 182.6 (15.1) (11.2) – 31.3
Gas supply and/or logistics E.M. 10.00 10.00 158.2 5.7 4.2 – 16.8
Oil and gas exploration and production F.C. 100.00 100.00 0.2 (0.1) (13.7) – (13.6)
Oil and gas exploration and production F.C. 100.00 100.00 16.9 14.3 (8.5) – 22.7
Oil and gas exploration and production F.C. 100.00 100.00 – 0.1 0.0 – 0.1
Oil and gas exploration and production F.C. 100.00 100.00 0.2 (0.1) (1.3) – (1.1)
Oil and gas exploration and production F.C. 100.00 100.00 0.2 (0.1) (0.3) – (0.2)
Oil and gas exploration and production F.C. 100.00 100.00 2.8 (1.4) (0.9) – 0.5
Oil and gas exploration and production F.C. 100.00 100.00 – – 4.3 – 4.3
Oil and gas exploration and production F.C. 100.00 100.00 5.9 (1.9) (4.2) – (0.1)
Portfolio company F.C. 100.00 100.00 208.4 (151.4) 47.5 – 104.5
Oil and gas exploration and production F.C. 100.00 100.00 15.8 1.6 4.7 – 22.1
Oil and gas exploration and production F.C. 100.00 100.00 12.5 28.0 126.1 – 166.6
Oil and gas exploration and production F.C. 100.00 100.00 – 0.4 (2.7) – (2.3)
Oil and gas exploration and production P.C. 50.00 50.00 – – (9.8) – (4.9)
Oil and gas exploration and production P.C. 40.00 40.00 0.4 – 114.5 – 45.9
Oil and gas exploration and production P.C. 60.00 60.00 0.4 – – – 0.2
Oil and gas exploration and production F.C. 100.00 100.00 0.1 1.9 (1.7) – 0.2
Portfolio company P.C. 30.00 30.00 929.3 (1,408.4) 607.4 – 38.5
Oil and gas exploration and production P.C. 30.00 100.00 128.3 (947.4) 723.1 (607.4) (211.0)
Oil and gas exploration and production P.C. 50.00 50.00 – 125.2 (107.6) – 8.8
Oil and gas exploration and production F.C. 100.00 100.00 225.9 353.2 19.9 – 599.0
Gas supply and/or logistics E.M. 30.00 30.00 69.1 (29.6) (4.8) – 10.4
Oil and gas exploration and production F.C. 100.00 100.00 1,750.4 – (57.5) – 1,692.9
Oil and gas exploration and production F.C. 100.00 100.00 – – (0.1) – (0.1)
Oil and gas exploration and production F.C. 100.00 100.00 1,750.4 (7.2) (49.1) – 1,694.2
L.N.G. marketing F.C. 100.00 100.00 – – (1.2) – (1.2)
Oil and gas exploration and production F.C. 100.00 100.00 – – – – –
Gas supply and/or logistics E.M. 10.12 10.12 329.0 28.4 18.5 – 38.0
Portfolio company F.C. 100.00 100.00 95.2 47.6 24.42 – 167.2
Portfolio company F.C. 100.00 100.00 0.4 0.5 (0.4) – 0.4

fi Refining F.C. 51.03 51.03 111.6 55.8 13.56 – 92.4
fi Marketing of fuels F.C. 51.03 100.00 21.2 (19.5) 10.54 – 6.2

Marketing of fuels and specialties F.C. 100.00 100.00 2.5 (0.2) 3.24 – 5.6
Marketing of oil and gas F.C. 100.00 100.00 53.1 (9.0) 1.64 – 45.7
Marketing of oil and gas F.C. 100.00 100.00 3.9 (2.0) 0.78 – 2.6
Finance and holding company F.C. 100.00 100.00 279.6 744.0 293.1 – 1,316.7
Portfolio company F.C. 100.00 100.00 – – 90.4 – 90.4
Portfolio company E.M. 20.00 20.00 185.2 – 421.4 (421.4) 37.0
Gas supply and/or logistics E.M. 20.00 100.00 185.2 197.8 340.8 (421.4) 60.5
Finance F.C. 100.00 100.00 0.7 (284.3) (12.9) – (296.5)
Portfolio company F.C. 100.00 100.00 – – – – –
Finance F.C. 100.00 100.00 – (9.0) (21.8) – (30.8)
Portfolio company F.C. 100.00 100.00 463.8 26.0 49.8 – 539.6
Investment company F.C. 100.00 100.00 8.5 63.5 16.4 – 88.4
Reinsurance F.C. 100.00 100.00 13.6 – – – 13.6
Reinsurance F.C. 100.00 100.00 5.4 – – – 5.4
In liquidation E.M. 100.00 100.00 20.3 (19.0) 0.1 – 1.4
L.N.G. regasification F.C. 100.00 100.00 – 1.3 (2.0) – (0.7)
L.N.G. regasification F.C. 100.00 100.00 – 37.0 (6.2) – 30.8
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Repsol Energy Canada, Ltd. Canada Repsol International Finance B.V. – L
Repsol Occidental Corporation US Repsol International Finance B.V. – O

Repsol Química, S.A. Spain Repsol YPF, S.A. Repsol Petróleo, S.A. Production and sale of petrochemicals F.C. 100.00 100.00 60.5 (20.5) (2.5) – 37.5
Polidux, S.A. Spain Repsol Química, S.A. Repsol YPF, S.A. Production and sale of petrochemicals F.C. 99.99 100.00 17.4 (5.8) (1.2) – 10.4
Repsol Bronderslev A/S Denmark Repsol Química, S.A. – P

Repsol Polívar, SPA Italy Repsol Bronderslev, A/S – P
General Química, S.A. Spain Repsol Química, S.A. Repsol Investigaciones Petrolíferas S.A. Production and sale of petrochemicals F.C. 100.00 100.00 3.0 36.1 (7.5) – 31.6

Cogeneración Gequisa, S.A. Spain General Química, S.A. – P
Dynasol Elastómeros, S.A. Spain Repsol Química, S.A. – P
Dynasol Elastómeros, S.A. de C.V. Mexico Repsol Química, S.A. – P
Dynasol Gestión, S.A. Spain Repsol Química, S.A. – P
Dynasol LLC US Repsol Química, S.A. – M
Repsol Polimeros LDA Portugal Repsol Química, S.A. Repsol Lusitania, S.L. Production and sale of petrochemicals F.C. 100.00 100.00 268.4 22.6 44.6 – 335.6

Repsol Electricidade e Calor,ACE Portugal Repsol Polimeros LDA – E
Polymer Technology Inc. US Repsol Química, S.A. – T
Polymed Algeria Repsol Química, S.A. – P
Repsol Chemie Deutchland GmbH Germany Repsol Química, S.A. – M

Repsol Lusitania, S.L. Spain Repsol YPF, S.A. Repsol Química, S.A. Portfolio company F.C. 100.00 100.00 – – (1.2) – (1.2)
Repsol Italia, SpA Italy Repsol YPF, S.A. – M
Gas Natural SDG, S.A. Spain Repsol YPF, S.A. Repsol Petróleo, S.A./Repsol Exploracion, S.A. Distribution of gas P.C. 30.85 30.85 447.8 3,909.4 745.4 (165.7) 1,522.8
Sagane, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Gas supply P.C. 30.85 100.00 94.8 14.2 137.8 – 76.1

Europe Maghreb Pipeline, Ltd. (EMPL) (2) UK Sagane, S.A. – G
Metragaz, S.A. (2) Morocco Sagane, S.A. – G

Gas Natural transporte SDG, S.L. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Distribution of gas P.C. 30.85 100.00 15.0 42.2 9.0 (6.6) 18.4
Gas Natural Exploración, S.L. (2) Spain Gas Natural SDG, S.A. La Energía, S.A. Oil and gas research and exploration P.C. 30.85 100.00 15.4 (0.1) (4.9) – 3.2
Repsol-Gas Natural LNG Spain Repsol YPF, S.A. Gas Natural SDG, S.A.
Gas Natural Soluciones, S.L. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Services P.C. 30.85 100.00 6.2 3.3 0.1 – 3.0

Iradia Climatización AIE (2) Spain Gas Natural Soluciones, S.L. Gas Natural Servicios SDG, S.A.
Kromschroeder, S.A. (3) Spain Gas Natural SDG, S.A. – F
Gas Natural Castilla y León, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Distribution of gas P.C. 27.79 90.10 6.3 78.5 15.9 – 28.0
Gas Natural Castilla La Mancha, S.A. (2) Spain Gas Natural SDG, S.A. –
Gas Natural Distribución SDG, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Distribution of gas P.C. 30.85 100.00 101.0 1,005.1 269.1 (192.1) 364.9
Gas Natural Distribución Eléctrica, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Electricity distribution P.C. 30.85 100.00 1.2 (0.4) (0.3) – 0.2

Electra de Abusejo, S.L. (2) Spain Gas Natural Distribución Eléctrica, S.A. La Propagadora del Gas, S.A. Electricity distribution P.C. 30.85 100.00 0.1 – – – 0.0
Distribuidora eléctrica Navasfrías, S.L.(2) Spain Gas Natural Distribución Eléctrica, S.A. La Propagadora del Gas, S.A. Electricity distribution P.C. 30.85 100.00 0.2 – – – 0.1

Gas Natural Rioja, S.A.(2) Spain Gas Natural SDG, S.A. –
Gas Navarra, S.A. (2) Spain Gas Natural SDG, S.A. –
Gas Galicia SDG, S.A. (2) Spain Gas Natural SDG, S.A. – D

Gas Natural La Coruña, S.A.(2) Spain Gas Natural SDG, S.A. – D
Gas Aragón, S.A. (3) Spain Gas Natural SDG, S.A. – D
La Propagadora del Gas, S.A. (2) Spain Gas Natural SDG, S.A. Holding Gas Natural, S.A. P
Gas Natural Informática, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. C
Gas Natural Andalucía, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Distribution of gas P.C. 30.85 100.00 12.4 41.3 3.5 – 17.6
Compañía Auxiliar de Industrias Varias, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Services P.C. 30.85 100.00 0.3 1.4 – – 0.5
La Energía, S.A.(2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Electricity cogeneration P.C. 30.85 100.00 10.7 0.9 (0.2) – 3.5

A.I.E. Ciudad Sanitaria Vall d' Hebrón (2) Spain La Energía, S.A. – E
Sociedad de Tratamiento Hornillos, S.L.(2) Spain La Energía, S.A. – E
UTE La Energía-GNE (2) Spain La Energía, S.A. Gas Natural Electricidad SDG, S.A.
AECS Hospital Trias i Pujol AIE Spain La Energía, S.A. – E
Sociedad de Tratamiento La Andaya, S.L. Spain La Energía, S.A. – E
AECS Hospital Bellvitge AIE Spain La Energía, S.A. – E
Tratamiento Almazán, S.L. (2) Spain La Energía, S.A. – E

Gas Natural Comercializadora, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Retailing of gas and industrial electricity P.C. 30.85 100.00 2.4 29.7 33.8 – 20.3
Invergas Puerto Rico, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Portfolio company P.C. 30.85 100.00 5.1 (1.6) (0.8) – 0.8

Buenergía Gas & Power Ltd. (2) Cayman Islands Invergas Puerto Rico,S.A. – P
Ecoeléctrica Holdings Ltd. Puerto Rico Buenergía Gas & Power Ltd. – P
Ecoeléctrica Ltd. Puerto Rico Ecoeléctrica Holdings Ltd. – P
Ecoeléctrica LP Ltd. Puerto Rico Ecoeléctrica Holdings Ltd. Ecoeléctrica Ltd. Electricity production P.C. 14.65 100.00 63.2 (7.0) 51.4 (12.1) 14.0

Gas Natural Servicios SDG, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Retailing of domestic gas and electricity P.C. 30.85 100.00 2.9 2.8 2.3 – 2.5
UTE GNS-Dalkia Energia Spain Gas Natural Servicios SDG, S.A. – E

Gas Natural Electricidad SDG, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Electricity production and retailing P.C. 30.85 100.00 32.8 (0.6) (6.0) – 8.1
Gas Natural Corporación Eólica, S.L. (2) Spain Gas Natural Electricidad SDG, S.A. La Energía, S.A. Wind power production P.C. 30.85 100.00 5.5 (2.6) 1.2 – 1.3

Gas Natural Eólica, S.A. (2) Spain Gas Natural Corporación Eólica, S.L. La Propagadora del Gas, S.A. Wind power production P.C. 30.85 100.00 6.0 0.2 2.3 (1.6) 2.1
Corporación Eólica Zaragoza, S.L. (2) Spain Gas Natural Eólica, S.A. – W
Montouto 2000, S.A. Spain Gas Natural Eólica, S.A. –
Explotaciones Eólicas Sierra de Utrera Spain Gas Natural Eólica, S.A. –
Enervent, S.A. (3) Spain Gas Natural Eólica, S.A. – E

Name Country Parent Other shareholders (1)
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L.N.G. marketing F.C. 100.00 100.00 – (0.8) (1.2) – (2.0)
Oil and gas exploration and production P.C. 25.00 25.00 0.4 35.2 152.0 (154.0) 8.4
Production and sale of petrochemicals F.C. 100.00 100.00 60.5 (20.5) (2.5) – 37.5
Production and sale of petrochemicals F.C. 99.99 100.00 17.4 (5.8) (1.2) – 10.4
Production and sale of petrochemicals F.C. 100.00 100.00 3.1 5.4 0.9 – 9.4
Production and sale of petrochemicals F.C. 100.00 100.00 0.5 0.8 (0.9) – 0.4
Production and sale of petrochemicals F.C. 100.00 100.00 3.0 36.1 (7.5) – 31.6
Production of electricity and steam E.M. 39.00 39.00 1.8 2.5 (0.5) – 1.5
Production and marketing of chemicals P.C. 50.01 50.01 16.8 34.4 (2.2) – 24.5
Production and marketing of chemicals E.M. 49.99 49.99 58.7 2.2 3.8 – 32.3
Production of chemicals E.M. 50.00 50.00 0.1 0.4 0.2 – 0.4
Marketing of petrochemicals E.M. 50.00 50.00 – – – – –
Production and sale of petrochemicals F.C. 100.00 100.00 268.4 22.6 44.6 – 335.6
Electricity production E.M. 66.67 66.67 0.0 0.0 – – 0.0
Technology licence E.M. 70.00 70.00 – – – – –
Production of polyethylene E.M. 26.95 26.95 46.0 25.7 – – 19.3
Marketing of chemicals F.C. 100.00 100.00 0.1 0.6 0.6 – 1.3
Portfolio company F.C. 100.00 100.00 – – (1.2) – (1.2)
Marketing of oil products F.C. 100.00 100.00 2.4 13.5 5.7 – 21.6
Distribution of gas P.C. 30.85 30.85 447.8 3,909.4 745.4 (165.7) 1,522.8
Gas supply P.C. 30.85 100.00 94.8 14.2 137.8 – 76.1
Gas transmission P.C. 22.39 72.60 0.1 57.6 115.1 (50.8) 27.3
Gas transmission P.C. 22.31 72.33 3.4 0.9 0.5 – 1.1
Distribution of gas P.C. 30.85 100.00 15.0 42.2 9.0 (6.6) 18.4
Oil and gas research and exploration P.C. 30.85 100.00 15.4 (0.1) (4.9) – 3.2
Gas transmission P.C. 65.42 100.00 2.0 – 0.5 – 1.6
Services P.C. 30.85 100.00 6.2 3.3 0.1 – 3.0
Energy management P.C. 30.85 100.00 0.3 0.1 – – 0.1
Finance and other activities E.M. 13.12 42.52 0.7 10.4 0.5 – 1.5
Distribution of gas P.C. 27.79 90.10 6.3 78.5 15.9 – 28.0
Distribution of gas P.C. 29.30 95.00 26.8 16.7 1.8 – 13.3
Distribution of gas P.C. 30.85 100.00 101.0 1,005.1 269.1 (192.1) 364.9
Electricity distribution P.C. 30.85 100.00 1.2 (0.4) (0.3) – 0.2
Electricity distribution P.C. 30.85 100.00 0.1 – – – 0.0
Electricity distribution P.C. 30.85 100.00 0.2 – – – 0.1
Distribution of gas P.C. 26.99 87.50 2.7 8.9 2.3 – 3.8
Distribution of gas P.C. 27.76 89.99 3.6 27.1 5.9 – 10.2
Distribution of gas P.C. 19.12 62.00 32.6 5.4 0.2 – 7.3
Distribution of gas P.C. 17.40 91.00 2.3 (0.4) (0.5) – 0.2
Distribution of gas E.M. 10.80 35.00 5.9 16.8 9.4 – 3.5
Portfolio company P.C. 30.85 100.00 0.2 1.2 0.1 – 0.5
Computer services P.C. 30.85 100.00 19.9 4.9 0.8 – 7.9
Distribution of gas P.C. 30.85 100.00 12.4 41.3 3.5 – 17.6
Services P.C. 30.85 100.00 0.3 1.4 – – 0.5
Electricity cogeneration P.C. 30.85 100.00 10.7 0.9 (0.2) – 3.5
Electricity cogeneration P.C. 25.06 81.25 1.7 0.1 (0.9) – 0.2
Electricity cogeneration P.C. 24.68 80.00 1.2 1.1 0.2 – 0.6
Electricity cogeneration P.C. 30.85 100.00 1.4 – 0.3 – 0.5
Electricity cogeneration P.C. 15.42 50.00 0.9 0.1 (0.2) – 0.1
Electricity cogeneration P.C. 13.88 45.00 1.1 1.2 0.6 – 0.4
Electricity cogeneration P.C. 15.42 50.00 0.9 (0.5) (0.3) – 0.0
Electricity cogeneration P.C. 27.76 89.99 2.8 – (0.0) – 0.8
Retailing of gas and industrial electricity P.C. 30.85 100.00 2.4 29.7 33.8 – 20.3
Portfolio company P.C. 30.85 100.00 5.1 (1.6) (0.8) – 0.8
Portfolio company P.C. 29.30 95.00 0.1 (76.8) 10.5 – (19.4)
Portfolio company P.C. 14.65 50.00 63.2 4.0 15.8 (20.4) 9.2
Portfolio company P.C. 14.65 100.00 0.6 – 0.2 (0.2) 0.1
Electricity production P.C. 14.65 100.00 63.2 (7.0) 51.4 (12.1) 14.0
Retailing of domestic gas and electricity P.C. 30.85 100.00 2.9 2.8 2.3 – 2.5
Energy management P.C. 15.42 50.00 – (0.3) – – (0.0)
Electricity production and retailing P.C. 30.85 100.00 32.8 (0.6) (6.0) – 8.1
Wind power production P.C. 30.85 100.00 5.5 (2.6) 1.2 – 1.3
Wind power production P.C. 30.85 100.00 6.0 0.2 2.3 (1.6) 2.1
Wind power production P.C. 20.98 68.00 2.5 0.2 1.0 – 0.8
Wind power production P.C. 15.12 49.00 6.0 0.6 2.4 – 1.4
Wind power production P.C. 15.42 50.00 2.7 2.8 4.0 – 1.5
Electricity generation and trading E.M. 8.02 26.00 2.4 (0.8) 1.8 – 0.3
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Burgalesa de Generación Eólica, S.A. (3) Spain Gas Natural Eólica, S.A. – E
Desarrollo de Energías Renovables, S.A. (2) Spain Gas Natural Corporación Eólica, S.L. – W

Aplicaciones y Proyectos energéticos, S.A.(2) Spain Desarrollo de Energías Renovables, S.A. – W
Boreas Eólica, S.A. (2) Spain Desarrollo de Energías Renovables, S.A. – W

Los Castrios, S.A. Spain Boreas Eólica, S.A. – W
Molinos de Valdebezana, S.A. (2) Spain Boreas Eólica, S.A. – W

Desarrollo de Energias Renovables Castilla La Mancha, S.A. (2) Spain Desarrollo de Energías Renovables, S.A. – W
Sistemas Energéticos La Muela, S.A. (3) Spain Desarrollo de Energías Renovables, S.A. – E
Sistemas Energéticos Mas Garullo, S.A. (3) Spain Desarrollo de Energías Renovables, S.A. – E
Boreas Eólica 2, S.A. (2) Spain Desarrollo de Energías Renovables, S.A. – W
Desarrollo de Energías Renovables de Navarra, S.A. Spain Desarrollo de Energías Renovables, S.A. – W
Desarrollo de Energías Renovables de La Rioja, S.A. Spain Desarrollo de Energías Renovables, S.A. – W
Molinos del Cidacos, S.A. Spain Desarrollo de Energías Renovables, S.A. – W
Molinos de La Rioja, S.A. Spain Desarrollo de Energías Renovables, S.A. – W

Molinos de Linares, S.A. Spain Molinos de La Rioja, S.A. – W
Energy way Produçao de energía, LDA (2) Portugal Gas Natural Electricidad SDG, S.A. – W
Lantarón Energía S.L. (2) Spain Gas Natural Electricidad SDG, S.A. La Propagadora del Gas, S.A. Electricity generation P.C. 30.85 100.00 – – – – –

Desarrollo del Cable, S.A.(2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Telecommunications P.C. 30.85 100.00 21.1 20.5 8.1 – 15.3
Gas Natural Cantabria SDG, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. D
Gas Natural Murcia SDG, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Distribution of gas P.C. 30.83 99.94 19.4 (2.4) (3.1) – 4.3
Gas Natural Cegas S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Distribution of gas P.C. 30.84 99.99 25.5 67.9 5.9 – 30.6
Gas Natural Aprovisionamientos SDG, S.A. (2) Spain Gas Natural SDG, S.A. Sagane, S.A. Gas supply P.C. 30.85 100.00 0.6 (14.2) 17.9 – 1.3
Gas Natural Finance, BV (2) Netherlands Gas Natural SDG, S.A. –
Holding Gas Natural, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Portfolio company P.C. 30.85 100.00 0.3 0.2 – – 0.2
Gas Natural Sao Paulo Sul, S.A. (2) Brazil Gas Natural SDG, S.A. Gas Natural Servicios SDG, S.A.
Gas Natural International, Ltd. (2) Republic of Ireland Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Finance P.C. 30.85 100.00 25.4 11.9 0.7 – 11.7

Natural RE, S.A.(2) Luxembourg Gas Natural International, Ltd. Holding Gas Natural, S.A. Insurance P.C. 30.85 100.00 3.1 (0.5) 3.4 – 1.9
Gas Natural Internacional SDG, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Portfolio company P.C. 30.85 100.00 349.5 4.4 15.3 – 113.9

Natural Energy, S.A. (2) Argentina Gas Natural Internacional SDG, S.A. La Propagadora del Gas, S.A. Marketing of gas P.C. 22.21 72.00 – 1.3 1.7 – 0.7
CEG Rio, S.A. (2) Brazil Gas Natural Internacional SDG, S.A. Gas Natural SDG, S.A.
Companhia Distribuidora de Gás do Rio de Janeiro S.A. (2) Brazil Gas Natural Internacional SDG, S.A. Gas Natural SDG, S.A.
Gas Natural Commercialisation France, S.A.S. (2) France Gas Natural Internacional SDG, S.A. – M
Gas Natural Puerto Rico, Inc.(2) Puerto Rico Gas Natural Internacional SDG, S.A. –
Invergas, S.A. (2) Argentina Gas Natural Internacional, SDG, S.A. –

Gas Natural Ban, S.A.(2) Argentina Invergas, S.A. Gas Natural Argentina SDG, S.A.
Gas Natural Argentina SDG, S.A. (2) Argentina Gas Natural Internacional, SDG, S.A. – P
Gas Natural do Brasil S.A. (2) Brazil Gas Natural Internacional, SDG, S.A. Gas Natural Servicios SDG, S.A.
Gas Natural Serviços, S.A. (2) Brazil Gas Natural Internacional, SDG, S.A. Gas Natural do Brasil S.A. Services P.C. 30.85 100.00 1.7 0.4 0.5 (0.2) 0.7
Gas Natural México, S.A. de CV (2) Mexico Gas Natural Internacional, SDG, S.A. Gas Natural SDG, S.A.

Comercializadora Metrogas S.A. de CV (2) Mexico Gas Natural México, S.A. de C.V. Sistemas de Administración y Servicios, S.A. de C.V. Distribution of gas P.C. 26.76 100.00 128.1 (61.8) 2.2 – 18.3
Adm. Servicios Energía México, S.A. de CV (2) Mexico Comercializadora Metrogas S.A. de CV – S

Energía y Confort Admón. de Personal, S.A. de CV (2) Mexico Gas Natural México, S.A. de CV Gas Natural Internacional SDG, S.A.
Gas Natural Servicios, S.A. de C.V. (2) Mexico Gas Natural México, S.A. de CV Gas Natural Internacional SDG, S.A.
Transnatural, SRL de CV. Mexico Gas Natural México, S.A. de CV – T
CH4 Energía, S.A. de CV. Mexico Gas Natural México, S.A. de CV – T

Gas Natural Vendita Italia, S.p.A. (2) Italy Gas Natural Internacional SDG, S.A. –
Gas Natural Distribuzione S.p.A. (2) Italy Gas Natural Internacional SDG, S.A. –

Gasdotti Azienda Siciliana, S.p.A. (2) Italy Gas Natural Distribuzione S.p.A. Treasury shares Distribution of gas P.C. 27.76 90.00 0.5 23.0 (3.1) – 5.7
Agragas, S.p.A.(2) Italy Gas Natural Distribuzione S.p.A. Treasury shares Distribution of gas P.C. 27.76 90.00 0.1 35.2 (0.6) – 9.6
Normanna Gas, S.p.A.(2) Italy Gas Natural Distribuzione S.p.A. Treasury shares Distribution of gas P.C. 27.76 90.00 0.1 28.7 (0.3) – 7.9

Congas Servizi Consorzio Gas Acqua Servizi, S.p.A. (2) Italy Normanna Gas, S.p.A. Agragas, S.P.A./Gasdotti Azienda Siciliana, S.P.A. Marketing of gas P.C. 27.77 100.00 0.1 1.1 (0.0) – 0.3
Gas Natural Italia SpA (2) Italy Gas Natural Distribuzione S.p.A. – P
Nettis Gestioni, S.R.L. (2) Italy Gas Natural Distribuzione S.p.A. – D
SCM a.r.l. Societa Consortile di Metannizzazione, a.r.l. (2) Italy Gas Natural Distribuzione S.p.A. Nettis Gestioni, S.R.L. Distribution of gas P.C. 30.85 100.00 0.8 (0.0) 0.3 – 0.3

Smedigas, S.p.A. (2) Italy Gas Natural Internacional, SDG, S.A. –
Gas Natural Rigassificazione Italia, S.p.A. (2) Italy Gas Natural Internacional, SDG, S.A. –
Sistemas Administración y Servicios, S.A. de CV (2) Mexico Gas Natural Internacional, SDG, S.A. Gas Natural SDG, S.A.
Natural Servicios, S.A. (2) Argentina Gas Natural Internacional, SDG, S.A. –
Serviconfort Colombia S.A. (2) Colombia Gas Natural Internacional, SDG, S.A. La Propagadora del Gas, S.A. S
Gas Natural, S.A. ESP (2) Colombia Gas Natural Internacional, SDG, S.A. –

Gas Natural Cundiboyacense, S.A. ESP (2) Colombia Gas Natural, S.A. ESP – D
Gas Natural del Oriente, S.A. ESP (2) Colombia Gas Natural, S.A. ESP – D

Gases de Barrancabermeja, S.A. ESP (2) Colombia Gas Natural del Oriente, S.A. ESP – D
Portal Gas Natural S.A. (2) Spain Gas Natural, SDG, S.A. La Propagadora del Gas, S.A. E-business P.C. 30.85 100.00 8.0 0.5 0.2 – 2.7

Portal del Instalador, S.A. (2) Spain Portal Gas Natural, S.A. Repsol YPF, S.A. Services P.C. 33.14 85.00 1.3 (0.2) 0.2 – 0.4
Torre Marenostrum, S.A. (3) Spain Gas Natural SDG, S.A. –
Central Térmica la Torrecilla, S.A. Spain Gas Natural SDG, S.A. –

Name Country Parent Other shareholders (1)
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Electricity generation and trading E.M. 7.48 24.24 1.5 0.3 0.2 – 0.1
Wind power production P.C. 30.85 100.00 42.2 121.3 12.8 (2.7) 53.6
Wind power production P.C. 30.85 100.00 0.1 0.1 – – 0.0
Wind power production P.C. 30.70 99.52 5.2 5.1 2.0 – 3.8
Wind power production P.C. 10.23 33.33 2.2 – 1.0 – 0.3
Wind power production P.C. 18.42 60.00 0.1 – – – 0.0
Wind power production P.C. 30.85 100.00 0.1 – 0.3 – 0.1
Electricity generation and trading E.M. 6.17 20.00 3.1 1.7 2.4 – 0.4
Electricity generation and trading E.M. 5.55 18.00 1.5 0.7 1.8 – 0.2
Wind power production P.C. 27.76 90.00 2.6 4.5 2.0 – 2.5
Wind power production P.C. 15.42 50.00 9.9 25.8 12.2 – 7.4
Wind power production P.C. 11.18 36.25 16.5 1.2 7.2 (1.5) 2.6
Wind power production P.C. 15.42 50.00 10.3 8.3 9.1 – 4.3
Wind power production P.C. 10.28 33.33 3.0 2.7 1.5 – 0.7
Wind power production P.C. 7.71 75.00 0.1 – – – 0.0
Wind power production P.C. 30.85 100.00 – – – – –
Electricity generation P.C. 30.85 100.00 – – – – –
Telecommunications P.C. 30.85 100.00 21.1 20.5 8.1 – 15.3
Distribution of gas P.C. 27.89 90.41 3.2 27.9 1.0 – 9.0
Distribution of gas P.C. 30.83 99.94 19.4 (2.4) (3.1) – 4.3
Distribution of gas P.C. 30.84 99.99 25.5 67.9 5.9 – 30.6
Gas supply P.C. 30.85 100.00 0.6 (14.2) 17.9 – 1.3
Finance P.C. 30.85 100.00 – 2.3 0.4 – 0.8
Portfolio company P.C. 30.85 100.00 0.3 0.2 – – 0.2
Distribution of gas P.C. 30.85 100.00 346.4 (183.7) 2.1 (1.3) 50.4
Finance P.C. 30.85 100.00 25.4 11.9 0.7 – 11.7
Insurance P.C. 30.85 100.00 3.1 (0.5) 3.4 – 1.9
Portfolio company P.C. 30.85 100.00 349.5 4.4 15.3 – 113.9
Marketing of gas P.C. 22.21 72.00 – 1.3 1.7 – 0.7
Marketing of gas P.C. 18.39 59.61 22.8 28.6 4.6 (2.2) 9.9
Distribution of gas P.C. 16.71 54.17 147.7 97.2 16.6 (21.2) 40.1
Marketing of gas P.C. 30.85 100.00 – (4.0) 2.0 – (0.6)
Portfolio company P.C. 30.85 100.00 1.5 (0.4) (0.3) – 0.2
Portfolio company P.C. 22.21 72.00 48.9 60.6 0.0 – 24.3
Transmission and distribution of gas P.C. 15.55 70.00 214.7 (151.1) 4.2 (13.4) 8.5
Portfolio company P.C. 22.21 72.00 105.0 (23.4) 0.0 – 18.1
Electricity production and retailing P.C. 30.84 99.99 0.6 (1.8) 0.1 – (0.3)
Services P.C. 30.85 100.00 1.7 0.4 0.5 (0.2) 0.7
Transmission and distribution of gas P.C. 26.76 86.75 470.7 (167.2) 2.6 – 81.9
Distribution of gas P.C. 26.76 100.00 128.1 (61.8) 2.2 – 18.3
Services P.C. 26.76 100.00 – (0.3) – – (0.1)
Services P.C. 26.84 100.00 – 0.2 (0.4) – (0.0)
Services P.C. 26.76 100.00 6.1 (3.1) 1.8 – 1.3
Transmission and marketing of gas P.C. 13.38 50.00 10.3 (10.2) (3.4) – (0.4)
Transmission and marketing of gas P.C. 13.38 50.00 0.6 0.7 0.6 – 0.3
Marketing of gas P.C. 30.85 100.00 2.1 5.9 (4.5) – 1.1
Portfolio company and distribution of gas P.C. 30.85 100.00 4.7 119.1 (4.2) – 36.9
Distribution of gas P.C. 27.76 90.00 0.5 23.0 (3.1) – 5.7
Distribution of gas P.C. 27.76 90.00 0.1 35.2 (0.6) – 9.6
Distribution of gas P.C. 27.76 90.00 0.1 28.7 (0.3) – 7.9
Marketing of gas P.C. 27.77 100.00 0.1 1.1 (0.0) – 0.3
Portfolio company P.C. 30.85 100.00 0.1 0.1 0.2 – 0.1
Distribution of gas P.C. 30.85 100.00 0.1 1.9 1.0 – 0.9
Distribution of gas P.C. 30.85 100.00 0.8 (0.0) 0.3 – 0.3
Distribution of gas P.C. 30.85 100.00 0.6 20.8 (0.6) – 6.4

fi Distribution of gas P.C. 30.85 100.00 0.1 – – – 0.0
Services P.C. 26.84 87.00 – 0.2 0.0 – 0.1
Gas installation work P.C. 22.21 72.00 2.1 (1.2) 0.3 – 0.3
Services P.C. 30.85 99.99 0.2 0.1 0.5 – 0.2
Distribution of gas P.C. 18.22 59.06 10.9 146.4 52.0 – 38.1
Distribution of gas P.C. 14.11 77.45 1.1 6.9 2.6 – 1.5
Distribution of gas P.C. 9.93 54.50 9.2 20.3 7.4 (9.5) 2.7
Distribution of gas P.C. 9.93 99.99 1.3 1.4 0.3 – 0.3
E-business P.C. 30.85 100.00 8.0 0.5 0.2 – 2.7
Services P.C. 33.14 85.00 1.3 (0.2) 0.2 – 0.4
Finance and other activities E.M. 13.88 45.00 5.3 15.7 (0.4) – 2.9
Electricity cogeneration P.C. 15.42 50.00 1.2 – – – 0.2

% of total ownership Amount in millions of euros

Line of business Consolidation
method 

(4)

% of
direct

ownership

% of
control

Share
capital

Reserves 2006 Profit
(Loss)

Interim
dividend

Assets
owned



Consolidated financial statements. Appendix I

Gas Natural Capital Markets, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Finance P.C. 30.85 100.00 0.1 0.9 – – 0.3
Gas Natural Comercial LNG, S.L. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Marketing of domestic gas P.C. 30.85 100.00 – – 0.2 – 0.1
Petroleum Oil & Gas España, S.A. (2) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Oil and gas exploration P.C. 30.85 100.00 1.3 13.7 (1.8) – 4.1

YPF, S.A. Argentina Repsol YPF, S.A. Repsol YPF Capital/ CAVEANT/R.Exploración Oil and gas exploration and production F.C. 99.04 99.04 4,131.5 791.3 1.101.5 – 5,966.4
YPF International, S.A. Bolivia YPF, S.A. Repsol YPF Bolivia/Repsol YPF E&P Bolivia Portfolio company F.C. 99.04 100.00 181.7 (99.0) 10.1 – 91.8

YPF Jambi Merang, B.V. Netherlands YPF International, S.A. – O
YPF Ecuador Inc. Cayman Islands YPF International, S.A. – O
YPF Malaysia, Ltd. Cayman Islands YPF International, S.A. – O
Maxus Guyana, Ltd. Cayman Islands YPF International, S.A. – O

Oil Enterprise, Ltd. (SPE) Cayman Islands YPF, S.A. – S
Oil International, Ltd. (SPE) Cayman Islands YPF, S.A. – S
YPF Holdings Inc. US YPF, S.A. – P

CLH Holdings US YPF Holdings Inc. – F
Tierra Solutions Inc. US CLH Holdings – O

Maxus Energy Corporation US YPF Holdings Inc. – O
Maxus US Exploration Co. US Maxus Energy Corporation – O
Maxus International Energy Co. US Maxus Energy Corporation – O
Gateway Coal Company US Maxus Energy Corporation – O

Compañía Mega Argentina YPF, S.A. –
Operadora de Estaciones de Servicio, S.A. OPESSA Argentina YPF, S.A. Repsol YPF Gas, S.A. Marketing of oil and gas F.C. 98.90 99.85 90.8 (53.4) 11.5 – 48.4
YPF Inversora Energética, S.A. Argentina YPF, S.A. Astra Evangelista, S.A. Portfolio company F.C. 99.04 100.00 – – – – –

Gas Argentino, S.A. (GASA) Argentina YPF Inversora Energética, S.A. – P
Metrogas, S.A. Argentina Gas Argentino, S.A. (GASA) – D

Oiltanking Ebytem, S.A. Argentina YPF, S.A. – T
A&C Pipeline Holding Cayman Islands YPF, S.A. – F

Oleoducto Transandino Argentino, S.A. (3) Argentina A&C Pipeline Holding YPF,S.A. O
Oleoducto Trasandino Chile, S.A. (3) Chile A&C Pipeline Holding – O

Gasoducto del Pacífico Argentina, S.A. Argentina Gasoducto del Pacífico (Cayman) S.A. YPF,S.A. G
Profertil, S.A. Argentina YPF, S.A. – P
Refinerías del Norte, S.A. (REFINOR) Argentina YPF, S.A. – R
Terminales Marítimas Patagónicas, S.A. Argentina YPF, S.A. –
Oleoductos del Valle, S.A. (OLDELVAL) Argentina YPF, S.A. – L
Poligas Luján, S.A. Argentina YPF, S.A. – B
Argentine Private Development Company (APDC) Cayman Islands YPF, S.A. – O
Astra Evangelista, S.A. Argentina YPF, S.A. OPESSA E

AESA Construcciones y Servicios Brazil Astra Evangelista, S.A. YPF, S.A. E
Adicor, S.A. Uruguay Astra Evangelista, S.A. – O
Gasoducto Oriental, S.A. Argentina Astra Evangelista, S.A. – D

Inversora Dock Sud, S.A. Argentina YPF, S.A. – P
Central Dock Sud, S.A. Argentina Inversora Dock Sud, S.A. YPF, S.A. E

Pluspetrol Energy, S.A. Argentina YPF, S.A. – O
Repsol YPF Chile, Limitada Chile Repsol YPF, S.A. OPESSA A

Operaciones y Servicios YPF, Ltda. Chile Repsol YPF Chile, Limitada Petróleos Transandinos, S.A. Operation of service stations F.C. 100.00 100.00 1.2 (0.4) 0.3 – 1.2
Petróleos Transandinos YPF, S.A. Chile Repsol YPF Chile, Limitada YPF, S.A. / OPESSA Marketing and distribution of fuels and lubricants F.C. 99.99 100.00 44.2 29.3 8.1 – 81.6

Repsol YPF Bolivia, S.A. Bolivia Repsol YPF, S.A. R. Explorac./Rex. Perú/Rex. Colombia/ R.YPF E&P Bolivia Portfolio company F.C. 100.00 100.00 812.3 (407.4) 133.4 – 538.3
Empresa Petrolera Andina, S.A. Bolivia Repsol YPF Bolivia, S.A. – O

Transierra S.A. Bolivia Empresa Petrolera Andina, S.A. – O
Maxus Bolivia Inc. Bolivia Repsol YPF Bolivia, S.A. – O

Repsol YPF E&P de Bolivia, S.A. Bolivia Maxus Bolivia Inc. R. YPF Bolivia, S.A. / Rex. Perú, S.A. / Rex. Colombia, S.A. Oil and gas exploration and production F.C. 100.00 100.00 115.3 61.3 5.6 – 182.3
AESA Construcciones y Servicios Bolivia Bolivia Repsol YPF Bolivia, S.A. R. YPF E&P de Bolivia, S.A. / Astra Evangelista Oil and gas transmission F.C. 100.00 100.00 0.0 1.1 0.3 – 1.4

Repsol YPF Brasil, S.A. Brazil Repsol YPF, S.A. OPESSA E
Repsol YPF Distribuidora, S.A. Brazil Repsol YPF Brasil, S.A. Repsol YPF Importadora de Productos, Ltda. Logistics of oil derivative products F.C. 100.00 100.00 120.0 (76.1) (30.2) – 13.7
Transportadora Sul Brasileira do Gas, S.A. Brazil Repsol YPF Brasil, S.A. – C
Termogaucha - Usina Termeléctrica, S.A. Brazil Repsol YPF Brasil, S.A. – C
Refinería de Petróleos Manguinhos, S.A. Brazil Repsol YPF Brasil, S.A. – R

Manguinhos Distribuidora, S.A. Brazil Refinaria Petróleos Manguinhos, S.A. –
Manguinhos Química, S.A. Brazil Refinaria Petróleos Manguinhos, S.A. Manguinhos Distribuidora, S.A. Marketing of petrochemicals P.C. 31.13 100.00 2.0 0.0 (0.3) – 0.5

Alberto Pasqualini REFAP, S.A. Brazil Repsol YPF Brasil, S.A. – R
Operadora de Postos de Servicos Ltda. Brazil Repsol YPF Brasil, S.A. Repsol YPF Importadora de Productos, Ltda. Operation of service stations F.C. 100.00 100.00 31.2 (28.7) (6.2) – (3.7)
Repsol YPF Importadora de Productos, Ltda. Brazil Repsol YPF Brasil, S.A. Repsol Gas Brasil, S.A. Marketing of oil products F.C. 100.00 100.00 0.4 0.1 (0.0) – 0.4

Name Country Parent Other shareholders (1)
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Finance P.C. 30.85 100.00 0.1 0.9 – – 0.3
Marketing of domestic gas P.C. 30.85 100.00 – – 0.2 – 0.1
Oil and gas exploration P.C. 30.85 100.00 1.3 13.7 (1.8) – 4.1
Oil and gas exploration and production F.C. 99.04 99.04 4,131.5 791.3 1.101.5 – 5,966.4
Portfolio company F.C. 99.04 100.00 181.7 (99.0) 10.1 – 91.8
Oil and gas exploration and production F.C. 99.04 100.00 0.1 (0.1) – – 0.0
Oil and gas exploration and production F.C. 99.04 100.00 0.8 (0.8) – – –
Oil and gas exploration and production F.C. 99.04 100.00 0.0 (15.1) (0.1) – (15.0)
Oil and gas exploration and production F.C. 99.04 100.00 0.0 (3.0) (0.2) – (3.1)
Special purpose entity F.C. 99.04 100.00 – (21.3) 10.8 – (10.4)
Special purpose entity F.C. 99.04 100.00 – – – – –
Portfolio company F.C. 99.04 100.00 412.7 (525.7) (62.3) – (173.7)
Finance F.C. 99.04 100.00 103.8 (182.6) (32.3) – (110.1)
Other F.C. 99.04 100.00 103.8 (182.6) (32.3) – (110.1)
Oil and gas exploration and production F.C. 99.04 100.00 213.4 (337.2) (47.7) – (169.8)
Oil and gas exploration and production F.C. 99.04 100.00 1.4 (106.1) (8.9) – (112.5)
Other F.C. 99.04 100.00 24.6 (29.9) 0.0 – (5.2)
Other F.C. 99.04 100.00 (8.6) 0.6 (0.4) – (8.3)
Gas fractionation P.C. 37.64 38.00 154.1 25.4 156.7 – 126.5
Marketing of oil and gas F.C. 98.90 99.85 90.8 (53.4) 11.5 – 48.4
Portfolio company F.C. 99.04 100.00 – – – – –
Portfolio company E.M. 44.89 45.33 235.2 (336.3) 55.6 – (20.4)
Distribution of gas E.M. 31.43 70.00 432.2 (485.0) 87.1 – 10.8
Transmission and storage of oil and gas E.M. 29.71 30.00 8.9 5.5 (1.7) – 3.8
Finance E.M. 17.83 18.00 – – – – –
Oil pipeline construction and operation E.M. 17.83 100.00 34.5 (20.9) – – 2.4
Oil pipeline construction and operation E.M. 17.83 100.00 11.1 (5.2) 0.0 – 1.1

fi Gas pipeline construction and operation E.M. 8.67 10.00 94.1 (55.4) 6.6 – 3.9
Production and sale of gas products P.C. 49.52 50.00 270.3 (99.8) 102.1 – 135.0

fi Refining and marketing of oil products P.C. 49.52 50.00 76.6 45.4 21.7 (24.0) 59.3
Logistics of oil derivative products E.M. 32.83 33.15 10.9 16.7 5.4 – 10.8
Logistics of oil derivative products E.M. 36.64 37.00 83.6 (25.4) 0.3 – 21.4
Bottling, transport and marketing of L.P.G. F.C. 50.01 50.49 – – – – –
Oil and gas exploration and production F.C. 99.04 100.00 22.9 (12.5) – – 10.2
Engineering and construction F.C. 99.04 100.00 6.6 6.7 7.0 – 20.1
Engineering and construction F.C. 99.04 100.00 2.1 (1.9) (0.1) – 0.1
Other F.C. 99.04 100.00 0.1 6.2 – – 6.2
Distribution of natural gas E.M. 16.50 16.66 0.0 – – – 0.0
Portfolio company E.M. 42.45 42.86 71.4 (111.3) (4.9) – (19.0)
Electric power generation and retailing E.M. 39.53 79.83 119.4 (185.4) (8.2) – (29.3)
Oil and gas exploration and production P.C. 44.57 45.00 184.8 (130.8) 33.3 (12.5) 33.3
Administration of YPF's investments in Chile F.C. 100.00 100.00 98.3 41.0 9.5 – 148.8
Operation of service stations F.C. 100.00 100.00 1.2 (0.4) 0.3 – 1.2
Marketing and distribution of fuels and lubricants F.C. 99.99 100.00 44.2 29.3 8.1 – 81.6
Portfolio company F.C. 100.00 100.00 812.3 (407.4) 133.4 – 538.3
Oil and gas exploration and production F.C. 50.00 50.00 205.8 (53.8) 278.1 – 215.0
Oil and gas transmission E.M. 22.25 44.50 60.7 12.7 3.5 – 17.1
Oil and gas exploration and production F.C. 100.00 100.00 100.9 75.4 5.8 – 182.1
Oil and gas exploration and production F.C. 100.00 100.00 115.3 61.3 5.6 – 182.3
Oil and gas transmission F.C. 100.00 100.00 0.0 1.1 0.3 – 1.4
Exploitation and marketing of oil and gas F.C. 100.00 100.00 868.4 (411.5) (97.9) – 358.9
Logistics of oil derivative products F.C. 100.00 100.00 120.0 (76.1) (30.2) – 13.7
Construction and operation of a gas pipeline P.C. 15.00 15.00 28.6 (15.3) (0.4) – 1.9
Construction and operation of a power station P.C. 26.00 26.00 80.6 (6.5) (65.0) – 2.4

fi Refining and marketing of oil products P.C. 31.13 31.13 11.7 41.0 (32.2) – 6.4
fi Marketing of oil products P.C. 31.13 100.00 10.8 0.7 (4.8) – 2.1
fi Marketing of petrochemicals P.C. 31.13 100.00 2.0 0.0 (0.3) – 0.5

Refining and marketing of oil products P.C. 30.00 30.00 319.6 204.0 35.8 – 167.8
Operation of service stations F.C. 100.00 100.00 31.2 (28.7) (6.2) – (3.7)
Marketing of oil products F.C. 100.00 100.00 0.4 0.1 (0.0) – 0.4

(1) Other Group companies with ownership interests of less than that of the Parent in the company's share capital.
(2) This company is fully consolidated by its Parent. The Parent is proportionately consolidated by the Repsol YPF Group.
(3) This company is fully consolidated by its Parent. The Parent is accounted for by the equity method in the Repsol YPF Group.
(4) Consolidation method:

F.C.: Full consolidation. P.C.: Proportionate consolidation. E.M.: Equity method.
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Appendix I. Changes in the scope of consolidation for the year ended 31 december 2006

Name Country Parent Other shareholders

Petroleum Oil & Gas España, S.A.(1) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Inclusion in the scope of consolidation marz-06 P.C. 30.85 100.00 – – –

West Siberian Resources Ltd. Russia Repsol Exploración, S.A. – I

Termobarrancas, C.A. Venezuela Repsol Exploración, S.A. – C

Servicios de Seguridad Mancomunados (SESEMA) Spain Repsol Petróleo, S.A. Repsol Butano, S.A. y Repsol Química, S.A. Inclusion in the scope of consolidation ener-06 F.C. 100.00 100.00 – – –

Compañía Auxiliar de Remolcadores y Buques Especiales, S.A. (CARSA) Spain Repsol Petróleo, S.A. Repsol Comercial de Productos Petrolíferos, S.A./ PETRONOR Inclusion in the scope of consolidation ener-06 F.C. 100.00 100.00 – – –

Repsol USA Holdings Corp. US Repsol Exploración, S.A. – I

Repsol Services Company US Repsol USA Holdings Corp. – I

Repsol Offshore E&P Inc. US Repsol USA Holdings Corp. – I

Repsol YPF Marketing S.A.C. Peru Repsol YPF Perú, B.V. – I

Quiriquire Gas, S.A. Venezuela Repsol YPF Venezuela, S.A. – I

Petroquiriquire, S.A. Venezuela Repsol YPF Venezuela, S.A. – I

Cardón IV Venezuela Repsol YPF Venezuela Gas S.A. – I

Servicios Logísticos de Combustibles de Aviación, SLU Spain Terminales Canarios, S.L. – I

El Andalus LNG (2) Spain Repsol Exploración Argelia, S.A. Gas Natural Exploración, S.L. Inclusion in the scope of consolidation dici-06 P.C. 57.87 80.00 – – –

Repsol Electricidade e Calor, ACE Portugal Repsol Polimeros LDA –

UTE La Energía-GNE (1) Spain La Energía, S.A. Gas Natural Electricidad SDG, S.A.

Lantarón Energía S.L. (1) Spain Gas Natural Electricidad SDG, S.A. La Propagadora del Gas, S.A. Inclusion in the scope of consolidation juli-06 P.C. 30.85 100.00 – – –

Gas Natural Comercial LNG, S.L. (1) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. I

Repsol-Gas Natural LNG (3) Spain Repsol YPF, S.A. Gas Natural SDG, S.A.

Refinería de Petróleos Manguinhos, S.A. Brazil Repsol YPF Brasil, S.A. –

Manguinhos Distribuidora, S.A. Brazil Refinaria Petróleos Manguinhos, S.A. – C

Manguinhos Química, S.A. Brazil Refinaria Petróleos Manguinhos, S.A. – C

Gas Natural Álava, S.A. Spain Gas Natural SDG, S.A. –

YPF Energy Holdings N.V. Neth. Antilles YPF International, S.A. –

Autoclub Repsol S.L. Spain Repsol Comercial de Productos Petrolíferos, S.A. – E

Energy Infraestructure Asia, B.V. Netherlands Repsol Butano, S.A. – E

Energy Infraestructure India, Ltd. India Energy Infraestructure Asia, B.V. – E

Natural Servicios, S.A. (1) Argentina Gas Natural Internacional, SDG, S.A. –
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31/12/06 1/1/2006

% of total ownership % of total ownership

Transaction Date Consolidation
method 

% of direct
ownership

% of
control

Consolidation
method 

(4)

% of direct
ownership

% of
control

Inclusion in the scope of consolidation marz-06 P.C. 30.85 100.00 – – –

Inclusion in the scope of consolidation juni-06 E.M. 10.12 10.12 – – –

Change in percentage of ownership marz-06 F.C. 100.00 100.00 F.C. 51.00 100.00

Inclusion in the scope of consolidation ener-06 F.C. 100.00 100.00 – – –

Inclusion in the scope of consolidation ener-06 F.C. 100.00 100.00 – – –

Inclusion in the scope of consolidation juni-06 F.C. 100.00 100.00 – – –

Inclusion in the scope of consolidation juni-06 F.C. 100.00 100.00 – – –

Inclusion in the scope of consolidation dici-06 F.C. 100.00 100.00 – – –

Inclusion in the scope of consolidation sept-06 F.C. 100.00 100.00 – – –

Inclusion in the scope of consolidation juli-06 P.C. 60.00 60.00 – – –

Inclusion in the scope of consolidation juli-06 P.C. 40.00 40.00 – – –

Inclusion in the scope of consolidation novi-06 P.C. 50.00 50.00 – – –

Inclusion in the scope of consolidation ener-06 P.C. 50.00 50.00 – – –

Inclusion in the scope of consolidation dici-06 P.C. 57.87 80.00 – – –

Inclusion in the scope of consolidation dici-06 E.M. 66.70 66.70 – – –

Inclusion in the scope of consolidation juli-06 P.C. 30.85 100.00 – – –

Inclusion in the scope of consolidation juli-06 P.C. 30.85 100.00 – – –

Inclusion in the scope of consolidation mayo-06 P.C. 30.85 100.00 – – –

Change in percentage of ownership juni-06 P.C. 65.42 100.00 P.C. 15.42 100.00

fi Change in percentage of ownership marz-06 P.C. 31.13 31.13 P.C. 30.71 30.71

fi Change in percentage of ownership abri-06 P.C. 31.13 100.00 P.C. 30.71 100.00

fi Change in percentage of ownership mayo-06 P.C. 31.13 100.00 P.C. 30.71 100.00

Exclusion from the scope of consolidation sept-06 – – – E.M. 3.08 10.00

Exclusion from the scope of consolidation novi-06 – – – F.C. 99.04 100.00

Exclusion from the scope of consolidation dici-06 – – – F.C. 50.10 50.10

Exclusion from the scope of consolidation dici-06 – – – P.C. 51.00 51.00

Exclusion from the scope of consolidation dici-06 – – – P.C. 51.00 100.00

Change in percentage of ownership dici-06 P.C. 22.21 72.00 P.C. 24.46 79.31

(1) This company is fully consolidated by its Parent. The Parent is proportionately consolidated by the Repsol YPF Group.
(2) 48% ownership interest held by Repsol Exploración Argelia, S.A. (proportionately consolidated) and 32% by Gas Natural Exploración, S.A. (30.85% proportionately consolidated).
(3) 50% ownership interest held by Repsol YPF, S.A. and 50% by Gas Natural SDG, S.A. In 2006 Repsol YPF, S.A. proportionately consolidated 50% of its ownership interest. 
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Appendix I. Changes in the scope of consolidation for the year ended 31 december 2006

Termobarrancas, C.A. Venezuela Repsol Exploración, S.A. – I

Repsol Butano Portugal R.B., S.A. Portugal Repsol Butano, S.A. – I

Desarrollo de Energías Renovables, S.A. (1) Spain Gas Natural Corporación Eólica, S.L. – I

Aplicaciones y Proyectos Energéticos, S.A. (1) Spain Desarrollo de Energías Renovables, S.A. – I

Boreas Eólica, S.A. (1) Spain Desarrollo de Energías Renovables, S.A. – I

Molinos de Valdebezana, S.A. (1) Spain Boreas Eólica, S.A. – I

Boreas Eólica 2, S.A. (1) Spain Desarrollo de Energías Renovables, S.A. – I

Desarrollo de Energias Renovables Castilla La Mancha, S.A. (1) Spain Desarrollo de Energías Renovables, S.A. – I

Los Castrios, S.A. Spain Boreas Eólica, S.A. – I

Desarrollo de Energías Renovables de Navarra, S.A. Spain Desarrollo de Energías Renovables, S.A. – I

Desarrollo de Energías Renovables de La Rioja, S.A. Spain Desarrollo de Energías Renovables, S.A. – I

Molinos del Cidacos, S.A. Spain Desarrollo de Energías Renovables, S.A. – I

Molinos de La Rioja, S.A. Spain Desarrollo de Energías Renovables, S.A. – I

Molinos de Linares, S.A. Spain Molinos de La Rioja, S.A. – I

Sistemas Energéticos La Muela, S.A. Spain Desarrollo de Energías Renovables, S.A. – I

Sistemas Energéticos Mas Garullo, S.A. Spain Desarrollo de Energías Renovables, S.A. – I

Perú LNG Company, Llc. Peru Repsol Exploración Perú, S.A. – I

TGP, S.A. Peru Repsol Exploración Perú, S.A. – I

Autoclub Repsol S.L. Spain Repsol Comercial de Productos Petrolíferos, S.A. – C

Repsol Polívar, SpA Italy Repsol Bronderslev, A/S – I

Repsol Bronderslev A/S Denmark Repsol Química, S.A. – I

Falk SpA Italy Repsol YPF, S.A. – I

Asfaltos Españoles, S.A. Spain Repsol Petróleo, S.A. – I

Gestión de Puntos de Venta, Gespevesa, S.A. Spain Repsol Comercial de Productos Petrolíferos, S.A. – I

Terminales Canarios, S.L. Spain Repsol Comercial de Productos Petrolíferos, S.A. – I

Transportadora Sul Brasileira do Gas, S.A. Brazil Repsol YPF Brasil, S.A. – I

Portal Gas Natural S.A. (1) Spain Gas Natural SDG, S.A. –

Corporación Eólica Zaragoza, S.L. (1) Spain Sinia XXI, S.A. – C

Burgalesa de Generación Eólica, S.A. Spain Sinia XXI, S.A. – C

Solgas Distribuidora de Gas, S.L. Spain Repsol Butano, S.A. Repsol Comercial de Productos Petrolíferos, S.A. Inclusion in the scope of consolidation juni-05 F.C. 100.00 100.00 – – –

Astra Evangelista, S.A. Argentina YPF, S.A. OPESSA I

Termogaucha - Usina Termeléctrica, S.A. Brazil Repsol YPF Brasil, S.A. – I

Gas Natural Exploración, S.L. (1) Spain Gas Natural SDG, S.A. La Energía, S.A. Inclusion in the scope of consolidation juni-05 P.C. 30.85 100.00 – – –

Natural RE, S.A. (1) Luxembourg Gas Natural International, Ltd. Holding Gas Natural, S.A. Inclusion in the scope of consolidation juni-05 P.C. 30.85 100.00 – – –

Gas Natural Capital Markets, S.A. (1) Spain Gas Natural SDG, S.A. La Propagadora del Gas, S.A. Inclusion in the scope of consolidation juni-05 P.C. 30.85 100.00 – – –

Tratamiento Almazán, S.L. (1) Spain La Energía, S.A. – I

Repsol-Gas Natural LNG Spain Repsol YPF, S.A. Gas Natural SDG, S.A.

CEG Rio, S.A. (1) Brazil Gas Natural Internacional SDG, S.A. Gas Natural SDG, S.A.

Enagas, S.A. Spain Gas Natural SDG, S.A. –

Name Country Parent Other shareholders



163Consolidated financial statements. Appendix I

Inclusion in the scope of consolidation febr-05 F.C. 51.00 51.00 – – –

Inclusion in the scope of consolidation marz-05 F.C. 100.00 100.00 – – –

Inclusion in the scope of consolidation abri-05 P.C. 30.85 100.00 – – –

Inclusion in the scope of consolidation abri-05 P.C. 30.85 100.00 – – –

Inclusion in the scope of consolidation abri-05 P.C. 30.70 99.52 – – –

Inclusion in the scope of consolidation abri-05 P.C. 18.42 59.70 – – –

Inclusion in the scope of consolidation abri-05 P.C. 27.76 90.00 – – –

Inclusion in the scope of consolidation abri-05 P.C. 30.85 100.00 – – –

Inclusion in the scope of consolidation abri-05 P.C. 10.21 33.10 – – –

Inclusion in the scope of consolidation abri-05 P.C. 15.42 50.00 – – –

Inclusion in the scope of consolidation abri-05 P.C. 11.18 36.25 – – –

Inclusion in the scope of consolidation abri-05 P.C. 15.42 50.00 – – –

Inclusion in the scope of consolidation abri-05 P.C. 10.28 33.33 – – –

Inclusion in the scope of consolidation abri-05 P.C. 7.71 75.00 – – –

Inclusion in the scope of consolidation abri-05 E.M. 6.17 20.00 – – –

Inclusion in the scope of consolidation abri-05 E.M. 5.55 18.00 – – –

Inclusion in the scope of consolidation octu-05 E.M. 20.00 20.00 – – –

Inclusion in the scope of consolidation Dec-05 E.M. 10.00 10.00 – – –

Change in the consolidation method juni-05 F.C. 50.10 100.00 E.M. 50.10 100.00

Inclusion in the scope of consolidation juni-05 F.C. 100.00 100.00 E.M. 100.00 100.00

Inclusion in the scope of consolidation juni-05 F.C. 100.00 100.00 E.M. 100.00 100.00

Inclusion in the scope of consolidation juni-05 F.C. 100.00 100.00 E.M. 100.00 100.00

Inclusion in the scope of consolidation juni-05 P.C. 49.99 50.00 E.M. 49.99 50.00

Inclusion in the scope of consolidation juni-05 P.C. 48.33 50.00 E.M. 48.33 50.00

Inclusion in the scope of consolidation juni-05 P.C. 48.33 50.00 E.M. 48.33 50.00

Inclusion in the scope of consolidation juni-05 P.C. 15.00 15.00 E.M. 15.00 15.00

Change in percentage of ownership juni-05 P.C. 30.85 100.00 P.C. 19.50 63.20

Change in percentage of ownership juni-05 P.C. 20.98 68.00 P.C. 20.24 65.60

Change in percentage of ownership juli-05 E.M. 7.48 24.24 E.M. 6.17 20.00

Inclusion in the scope of consolidation juni-05 F.C. 100.00 100.00 – – –

Inclusion in the scope of consolidation juni-05 F.C. 100.00 100.00 – – –

Inclusion in the scope of consolidation juni-05 P.C. 26.00 26.00 – – –

Inclusion in the scope of consolidation juni-05 P.C. 30.85 100.00 – – –

Inclusion in the scope of consolidation juni-05 P.C. 30.85 100.00 – – –

Inclusion in the scope of consolidation juni-05 P.C. 30.85 100.00 – – –

Inclusion in the scope of consolidation juni-05 P.C. 27.76 90.00 – – –

Inclusion in the scope of consolidation juni-05 P.C. 15.42 50.00 – – –

Change in percentage of ownership juli-05 P.C. 18.39 59.61 P.C. 22.21 72.00

Exclusion from the scope of consolidation octu-05 – – – E.M. 8.06 26.13

(1) This company is fully consolidated by its Parent. The Parent is proportionately consolidated by the Repsol YPF Group.
(2) 48% ownership interest held by Repsol Exploración Argelia, S.A. (proportionately consolidated) and 32% by Gas Natural Exploración, S.A. (30.85% proportionately consolidated).
(3) 50% ownership interest held by Repsol YPF, S.A. and 50% by Gas Natural SDG, S.A. In 2006 Repsol YPF, S.A. proportionately consolidated 50% of its ownership interest. 

31/12/06 1/1/2006

% of total ownership % of total ownership

Transaction Date Consolidation
method 

% of direct
ownership

% of
control

Consolidation
method 

(4)

% of direct
ownership

% of
control



Algeria 

TFT 30% GTFT Exploration and production

TFR 60% Repsol Exploración Argelia Exploration and production

Argentina

Acambuco 22.50% Pan American Energy LLC Exploration and production

Agua Pichana 27.27% Total Austral, S.A. Production

Aguaragüe 30.00% Tecpetrol, S.A. Exploration and production

Bandurria 27.27% YPF, S.A. Exploration

CAM–1 50.00% Sipetrol S.A. Exploration and production

CAM–2/A SUR 50.00% Sipetrol S.A. Exploration and production

CAM–3 50.00% Sipetrol S.A. Exploration and production

Campamento Central / Cañadón Perdido 50.00% YPF, S.A. Production

CCA–1 GAN GAN 50.00% Wintershall Energía, S.A. Exploration

CGSJ – V/A 50.00% Wintershall Energía, S.A. Exploration

El Tordillo 12.20% Tecpetrol, S.A. Production

Filo Morado 50.00% YPF, S.A. Electricity generation

La Tapera y Puesto Quiroga 12.20% Tecpetrol, S.A. Exploration

Llancanelo 51.00% YPF, S.A. Exploration and production

Magallanes 50.00% Sipetrol S.A. Production

Palmar Largo 30.00% Pluspetrol, S.A. Production

Puesto Hernández 61.55% Petrobas Energía, S.A. Production

Ramos 15.00% Pluspetrol Energy, S.A. Production

San Roque 34.11% Total Austral, S.A. Exploration and production

Tierra del Fuego 30.00% Pan American Fueguina S.R.L. Production

Zampal Oeste 70.00% YPF, S.A. Exploration and production

Brazil 

BM–C–33 50% Repsol YPF Brasil Exploration

BM–ES–29 100% Repsol YPF Brasil Exploration

BM–ES–30 40% Amerada Hess Exploration

BM–S–55 75% Repsol YPF Brasil Exploration

BM–S–47 50% BG E&P Brasil Exploration

BM–S–48 75% Repsol YPF Brasil Exploration

BM–S–51 40% Petrobras S.A. Exploration

BM–S–50 20% Petrobras S.A. Exploration

BM–S–43 25% Shell Exploration

BM–S–44 25% Petrobras S.A. Exploration

BM–S–13 40% BG E&P Brasil Exploration

BM–S–9 25% Petrobras S.A. Exploration

BM–S–7 37% Petrobras S.A. Exploration

BM–C–3 20% Petrobras S.A. Exploration

BM–C–4 30% Petrobras S.A. Exploration

BM–ES–21 20% Petrobras S.A. Exploration

ALBACORA LESTE 10% Petrobras S.A. Development

Consolidated financial statements. Appendix II

Appendix II. Jointly controlled assets and operations

Name Percentage of
ownership (%)

Operator Line of business
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Bolivia 

Bloque Monteagudo 50% Repsol E&P Bolivia S.A. Exploration

Bloque Caipipendi 38% Repsol E&P Bolivia S.A. Exploration

Bloque Charagua 30% Repsol E&P Bolivia S.A. Exploration

Bloque San Alberto 50% Petrobras S.A. Exploration

Bloque San Antonio 50% Petrobras S.A. Exploration

Planta de Servicios de Compresión de Gas Río Grande 50% Andina S.A. Compression of gas

Canada 

Canaport Ltd. Partnership 75% Canaport Ltd. L.N.G. regasification

Colombia

Capachos 35% Repsol Exploración Colombia Exploration and production

E.A.U.

Dubai 25% Dubai Marine Areas Exploration and production

Ecuador 

Bloque 14 25% Vintage Exploration and production

Bloque 16 35% Repsol YPF Ecuador Exploration and production

Spain

Albatros 82% Repsol Investigaciones Petrolíferas, S.A. Exploration and production

Boqueron 62% Repsol Investigaciones Petrolíferas, S.A. Exploration and production

Angula 54% Repsol Investigaciones Petrolíferas, S.A. Exploration and production

Casablanca 69% Repsol Investigaciones Petrolíferas, S.A. Exploration and production

Gaviota 82% Repsol Investigaciones Petrolíferas, S.A. Exploration and production

Barracuda 60% Repsol Investigaciones Petrolíferas, S.A. Exploration and production

Rodaballo 69% Repsol Investigaciones Petrolíferas, S.A. Exploration and production

Chipiron 98% Repsol Investigaciones Petrolíferas, S.A. Exploration and production

Libya 

Bloque NC 115 10% Repsol Oil Operations Exploration and production

Bloque NC 186 8% Repsol Oil Operations Exploration and production

Paquetes 1–2–3 1–60% 3–35% Repsol Oil Operations Exploration and production

Peru

Lotes 56 & 88 20% Hunt Oil Exploration and production

Trinidad & Tobago

BPTT Offshores Trinidad 30% BP Exploration and production

Venezuela

Yucal Placer 15% Repsol YPF Venezuela Exploration and production

Menegrande 40% Repsol YPF Venezuela Exploration and production

Name Percentage of
ownership (%)

Operator Line of business



Antonio Brufau Niubó

Positions Deputy Chairman of the Board of Directors of Gas Natural SDG, S.A.

Director of Suez

Holdings Gas Natural SDG, S.A. 30,602 shares

Suez 2,222 shares

Henri Philippe Reichstul

Positions Consejero de Ashmore Energy International

Luis Suárez de Lezo Mantilla

Positions Director of Compañía Logística de Hidrocarburos, S.A. (CLH)

Director of Repsol YPF – Gas Natural LNG, S.L.

Holdings Gas Natural SDG, S.A. 8,765 shares

Endesa, S.A. 1,956 shares

Consolidated financial statements. Appendix III

Appendix III. Detail of the holdings owned by the Directors in companies engaging in an activity which is identical,
similar or supplementary to the activity that constitutes the corporate purpose of Repsol YPF, S.A. and of the
positions held by the Directors in such companies.
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Capitalised costs

Capitalised costs represent the historical costs capitalised to assets with proved and non-proved oil and gas reserves, including auxiliary
equipment and facilities, and the related accumulated depreciation and accumulated impairment losses.

At 31 December 2004

Costs capitalised to assets with proved reserves 22,099 672 1,007 16,985 3,414 21
Costs capitalised to assets with non proved reserves 728 – 21 265 431 11

22,827 672 1,028 17,250 3,845 32

Auxiliary equipment and facilities 1,149 48 277 266 558 –

Total capitalised costs 23,976 720 1,305 17,516 4,403 32

Accumulated depreciation and impairment losses (13,943) (628) (833) (11,031) (1,448) (3)

Net amounts 10,033 92 472 6,485 2,955 29

At 31 December 2005

Costs capitalised to assets with proved reserves 26,006 300 1,188 20,309 4,174 35
Costs capitalised to assets with non proved reserves 1,218 – 46 382 771 19

27,224 300 1,234 20,691 4,945 54

Auxiliary equipment and facilities 1,755 428 336 350 641 –

Total capitalised costs 28,979 728 1,570 21,041 5,586 54

Accumulated depreciation and impairment losses (17,025) (636) (1,028) (13,621) (1,735) (5)

Net amounts 11,954 92 542 7,420 3,851 49

At 31 December 2006

Costs capitalised to assets with proved reserves 25,002 303 1,152 19,291 3,514 742
Costs capitalised to assets with non proved reserves 2,043 – 109 290 617 1,027

27,045 303 1,261 19,581 4,132 1,769

Auxiliary equipment and facilities 1,934 428 322 358 801 26

Total capitalised costs 28,979 730 1,583 19,939 4,933 1,795

Accumulated depreciation and impairment losses (16,880) (649) (1,049) (13,580) (1,597) (5)

Net amounts 12,099 82 533 6,359 3,336 1,789

The company’s share in equity method investees’ net capitalized costs as of December 31, 2006 amounted to EUR 80 million.

Millions of euros

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world
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Costs incurred

The costs incurred represent amounts capitalised or charged to profit during the year relating to acquisitions of assets with oil and gas reserves
and exploration and development activities.

At 31 December 2004
Acquisitions of assets with proved reserves 19 – – – 19 –
Acquisitions of assets with non proved reserves 2 – – – – 2
Exploration costs 317 13 77 75 120 32
Development costs 1,013 7 51 658 294 3

Total 1,351 20 128 733 433 37

At 31 December 2005
Acquisitions of assets with proved reserves 37 – – – 37 –
Acquisitions of assets with non proved reserves 262 – – – 258 4
Exploration costs 413 21 125 94 143 30
Development costs 1,447 8 60 904 465 10

Total 2,159 29 185 998 903 44

At 31 December 2006
Acquisitions of assets with proved reserves 663 – – – – 663
Acquisitions of assets with non proved reserves 1,064 – – – – 1,064
Exploration costs 519 3 192 100 132 91
Development costs 1,712 6 106 1,139 396 66

Total 3,959 9 298 1,239 528 1,885

The company’s share in equity method investees’ net costs incurred for the year ended December 31, 2006 amounted to EUR 87 million.

Results of oil and gas production activities

The following table shows the income and expenses associated directly with the Group’s oil and gas production activities. It does not include
any allocation of the finance costs or general expenses and, therefore, is not necessarily indicative of the contribution to consolidated net
profit of the oil and gas activities.

2004
Income
Sales to non-Group companies 1,861 – 169 700 987 5
Sales to Group companies 3,961 43 468 3,061 389 –
Other income 399 5 359 – 35 –

Total Income 6,221 48 996 3,761 1,411 5

Production costs (1) (1,895) (10) (217) (1,092) (573) (3)
Exploration expenses (309) (3) (79) (71) (114) (42)
Other operating expenses (286) (11) (2) (89) (184) _
Depreciation and amortisation charge (1,238) (9) (67) (896) (266) –

Profit (loss) before taxes and charges 2,493 15 631 1,613 274 (40)
Taxes and charges (1,378) (9) (436) (775) (157) (1)

Results of oil and gas production activities (2) 1,115 6 195 838 117 (41)

Millions of euros

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world

Millions of euros

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world
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2005

Income
Sales to non-Group companies 2,359 – 264 800 1,291 4
Sales to Group companies 4,398 48 668 3,227 455 –
Other income 731 – 708 – 23 –

Total income 7,488 48 1,640 4,027 1,769 4

Production costs (1) (2,356) (12) (316) (1,287) (739) (2)
Exploration expenses (275) (21) (100) (64) (78) (12)
Other operating expenses (404) (19) (4) (135) (245) (1)
Depreciation and amortisation charge (1,280) (2) (75) (890) (311) (2)

Profit (loss) before taxes and charges 3,173 (6) 1,145 1,651 396 (13)

Taxes and charges (1,960) (2) (812) (774) (375) 3

Results of oil and gas production activities (2) 1,213 (8) 333 877 21 (10)

2006

Income
Sales to non-Group companies 3,127 – 364 876 1,883 3
Sales to Group companies 5,034 51 689 3,656 639 –
Other income 1,004 30 879 – 95 –

Total income 9,165 81 1,932 4,532 2,616 3

Production costs (1) (3,130) (19) (352) (1,534) (1,224) (1)
Exploration expenses (436) (4) (125) (102) (121) (84)
Other operating expenses (375) (26) – (305) (43) –
Depreciation and amortisation charge (1,758) (8) (82) (1,260) (406) (1)

Profit (loss) before taxes and charges 3,467 25 1,373 1,330 822 (83)

Taxes and charges (1,639) (9) (903) (451) (277) –

Results of oil and gas production activities (2) 1,827 16 471 879 544 (83)

(1) Production costs include royalties, local taxes and withholdings on exports of crude oil from Argentina amounting to EUR 972, 1.309 and 1.919 million and transport and other costs totalling
EUR 253, 227 and 242 million in 2004, 2005 and 2006, respectively.

(2) The results do not include a net income of EUR 120 million in 2004 and a net expense of EUR 74 and EUR 223 million in 2005 and 2006 relating to the impairment provisions
accounted as a result of the comparison between market value (discounted cash flows) from proved and non-proved reserves (the latter subject to a risk factor) of oil and gas from each
field owned by the company at year-end and the carrying amount of the assets associated therewith. 

Estimated proved net developed and undeveloped oil and gas reserves

The tables below reflect the net developed and undeveloped proved reserves of crude oil, condensed oil and LPG and natural gas as of
December 31, 2004, 2005 and 2006, and the variations therein. 

The company’s reserves have been independently reviewed by the independent engineers Gaffney, Cline & Associates, DeGolyer and
MacNaughton and Ryder Scott over a two-year cycle (2005-2006).

Millions of euros

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world
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All the proved reserves in each year were estimated by the company and independent engineers in accordance with the rules and regulations
established for the oil and gas industry and with the Rule 4-10(a) (1) through (13) of Regulation S-X issued by the U.S. Securities and Exchange
Commission and the accounting principles laid down by the Financial Accounting Standards Board of the U.S. which govern accounting and
financial reporting practices in the U.S.A. In accordance with these rules, proved oil and gas reserves are the estimated quantities of crude oil,
condensed oil, LPG and natural gas that geological and engineering information indicate with reasonable certainty can be extracted from
known fields in future years under existing economic and operating conditions, such as prices and costs as of the date of the estimates.

Reserves at 31 december 2003 (1) 1,768,036 4,974 177,371 1,207,799 372,488 5,404

Revisions of previous estimates (29,857) 147 (9,825) (23,974) 3,790 5
Increase due to improvement in recovery techniques 19,239 – – 17,761 1,478 –
Extensions and discoveries 26,089 – 4,219 10,041 5,534 6,296
Purchase of reserves 11,201 – – – 11,201 –
Sales of reserves (5,371) – – – – (5,371)
Production (207,641) (1,373) (20,318) (146,096) (39,848) (7)

Reserves at 31 december 2004 (1) 1,581,696 3,749 151,447 1,065,531 354,643 6,328

Revisions of previous estimates (268,885) 355 (13,821) (178,671) (76,747) 1
Increase due to improvement in recovery techniques 7,042 – – 7,042 – –
Extensions and discoveries 16,735 – 31 14,694 2,010 –
Purchase of reserves 38,360 – – – 38,360 –
Sales of reserves (14,421) – – – (14,421) –
Production (193,868) (880) (20,491) (134,313) (38,179) (5)

Reserves at 31 december 2005 (1) (2) 1,166,660 3,223 117,166 774,282 265,666 6,323

Revisions of previous estimates 52,422 623 70,137 8,696 (27,033) –
Increase due to improvement in recovery techniques 9,002 – – 8,708 294 –
Extensions and discoveries 13,128 – 899 11,610 620 –
Purchase of reserves 40,155 – – – – 40,155
Sales of reserves (30,313) – (26,722) – (3,590) –
Production (191,698) (729) (27,834) (126,940) (36,189) (5)

Reserves at 31 december 2006 (1) 1,059,356 3,117 133,644 676,356 199,767 46,473

At 31 december 2003 1,351,220 4,974 136,361 987,086 222,744 55
At 31 december 2004 1,227,855 3,749 119,038 866,504 238,533 32
At 31 december 2005 875,237 3,223 96,644 606,596 168,747 27
At 31 december 2006 777,746 3,117 105,067 522,899 146,642 22

Note: The aggregated changes in reserves and total reserves at 31 December may differ from the individual values shown because the calculations
use more precise figures than those shown in the table.

(1) Includes 45,381, 50,231 and 28,266 thousands of barrels relating to the minority interest of Empresa Petrolera Andina, S.A. at 31 december 2003, 2004 and 2005, respectively. In 2006,
data relating to Empresa Petrolera Andina, S.A. are shown net of minority interest (8,998 thousand of barrels).

(2) Reserves in Venezuela are calculated taking into account the Group’s best estimate on the basis of the transformation of operating contracts into joint ventures (“empresas mixtas”).

Thousands of barrels

Proved developed reserves of crude oil, 
condensate and gas natural liquids

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world

Thousands of barrels

Proved developed and undeveloped reserves 
of crude oil, condensate and natural gas liquids

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world
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Reserves at 31 december 2003 (1) 15,446,696 – 310,584 6,695,495 8,391,355 49,262

Revisions of previous estimates (384,019) – (44,585) (208,593) (131,104) 263
Increase due to improvement in recovery techniques 2,042 – – 2,042 – –
Extensions and discoveries 523,103 – – 108,625 410,309 4,169
Purchase of reserves 29,073 – – – 29,073 –
Sales of reserves (44,875) – – – – (44,875)
Production (1,229,851) – (25,963) (730,493) (472,808) (587)

Reserves at 31 december 2004 (1) 14,342,169 – 240,036 5,867,076 8,226,825 8,232

Revisions of previous estimates (1,095,047) 3,099 (65,684) (433,183) (599,484) 204
Increase due to improvement in recovery techniques 488 – – 488 – –
Extensions and discoveries 128,521 – – 29,659 98,862 –
Purchase of reserves 34,411 – – – 34,411 –
Sales of reserves (27,266) – – – (27,266) –
Production (1,246,632) (2,125) (20,683) (692,343) (530,848) (633)

Reserves at 31 december 2005 (1) (2) 12,136,644 974 153,699 4,771,697 7,202,500 7,803

Revisions of previous estimates (2,253,553) 682 30,864 (62,965) (2,222,134) –
Increase due to improvement in recovery techniques 2 – – 2 – –
Extensions and discoveries 55,467 – 7,135 46,285 2,047 –
Purchase of reserves 16,850 – – – – 16,850
Sales of reserves (939) – – – (939) –
Production (1,236,143) (1,656) (24,707) (673,817) (535,402) (561)

Reserves at 31 december 2006 (1) 8,718,327 – 166,961 4,081,202 4,446,072 24,092

At 31 december 2003 8,685,395 – 192,043 4,309,490 4,176,851 7,011
At 31 december 2004 9,063,166 – 192,043 4,127,982 4,739,078 4,063
At 31 december 2005 7,159,849 974 99,203 3,273,111 3,782,928 3,633
At 31 december 2006 4,463,159 _ 94,672 2,620,643 1,744,772 3,073

Note: The aggregated changes in reserves and total reserves at 31 December may differ from the individual values shown because the calculations use
more precise figures than those shown in the table.

(1) Includes 1,578,627, 1,701,751 and 1,349,622 millions of Standard Cubic Feet relating to the minority interest of Empresa Petrolera Andina, S.A. at 31 december 2003, 2004 and 2005,
respectively. In 2006 data relating to Empresa Petrolera Andina, S.A. are shown net of minority interest (331,136 million of standard cubic feet).

(2) The reserves in Venezuela are calculated taking into account the Group’s best estimate on the basis of the transformation of operating contracts into joint ventures (“empresas mixtas”).

Millions of standard cubic feet

Proved developed reserves 
of natural gas:

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world

Millions of standard cubic feet

Proved developed and undeveloped 
reserves of natural gas

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world
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Reserves at 31 december 2003 (1) 4,519,006 4,974 232,684 2,400,229 1,866,941 14,178

Revisions of previous estimates (98,248) 147 (17,765) (61,123) (19,559) 51
Increase due to improvement in recovery techniques 19,603 – – 18,124 1,478 –
Extensions and discoveries 119,251 – 4,219 29,386 78,608 7,038
Purchase of reserves 16,378 – – – 16,378 –
Sales of reserves (13,363) – – – – (13,363)
Production (426,673) (1,373) (24,942) (276,193) (124,052) (111)

Reserves at 31 december 2004 (1) 4,135,956 3,749 194,195 2,110,424 1,819,795 7,794

Revisions of previous estimates (463,907) 907 (25,519) (255,819) (183,513) 37
Increase due to improvement in recovery techniques 7,129 – – 7,129 – –
Extensions and discoveries 39,624 – 31 19,976 19,617 –
Purchase of reserves 44,489 – – – 44,489 –
Sales of reserves (19,277) – – – (19,277) –
Production (415,886) (1,259) (24,175) (257,615) (132,720) (118)

Reserves at 31 december 2005 (1) (2) 3,328,128 3,397 144,533 1,624,095 1,548,391 7,712

Revisions of previous estimates (348,923) 744 75,633 (2,518) (422,783) –
Increase due to improvement in recovery techniques 9,002 – – 8,709 294 –
Extensions and discoveries 23,007 – 2,169 19,853 984 –
Purchase of reserves 43,156 – – – – 43,156
Sales of reserves (30,480) – (26,722) – (3,758) –
Production (411,848) (1,024) (32,235) (246,943) (131,541) (105)

Reserves at 31 december 2006 (1) 2,612,042 3,117 163,378 1,403,195 991,588 50,764

At 31 december 2003 2,898,041 4,974 170,562 1,754,582 966,618 1,304
At 31 december 2004 2,841,954 3,749 144,088 1,601,674 1,091,688 755
At 31 december 2005 2,150,366 3,397 114,311 1,189,519 842,465 674
At 31 december 2006 1,572,610 3,117 121,928 989,620 457,376 569

Note: The aggregated changes in reserves and total reserves at 31 December may differ from the individual values shown because the calculations use
more precise figures than those shown in the table.

(1) Includes 326,525, 353,303 and 268,626 thousand of barrels of oil equivalent relating to the minority interest of Empresa Petrolera Andina, S.A. at 31 december 2003, 2004 and 2005,
respectively. In 2006, data relating to Empresa Petrolera Andina, S.A. are shown net of minority interest (67,971 thousand of barrels of oil equivalent).

(2) The reserves in Venezuela are calculated taking into account the Group’s best estimate on the basis of the transformation of operating contracts into joint ventures (“empresas mixtas”).

Thousands of barrels of oil equivalent

Proved developed reserves of crude oil, condensate, 
natural gas liquids and natural gas

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world

Thousands of barrels of oil equivalent

Proved developed and undeveloped reserves of crude oil,
condensate, natural gas liquids and natural gas

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world
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Standardized measure of discounted future net cash flows 
and changes therein relating to proved oil and gas reserves

The estimate of future net cash flows was performed in accordance with the rules and regulations established for the oil and gas industry by the
U.S. Securities and Exchange Commission and the accounting principles laid down by the Financial Accounting Standards Board of the U.S. which
govern stock market information practices in the U.S.A. The method applied is the impartiality or fairness method and is the result of applying current
oil and gas prices (considering price changes only by contractual agreement) to estimated future production of proved reserves of oil and gas as
of the date of the last balance sheet filed, less the estimated future costs (based on current costs) to be incurred in the development and production
of proved reserves, assuming the continuation of current economic conditions.

Future production costs were estimated on the basis of actual costs borne in 2004, 2005 and 2006. Future development costs were calculated
on the basis of technical studies conducted by Repsol YPF and by the operators holding joint title with Repsol YPF. The taxes projected for each
of the future years were determined by applying the applicable nominal tax rate, reduced by the tax benefits available to the company in each
of the years. The interest rate used to discount the future net revenues was 10%.

The present value of the future net cash flows estimated on the basis of the aforementioned assumptions, applying the principle of impartiality,
is not intended to be interpreted, and should not be interpreted, as the fair value of the Group’s oil and gas reserves. An estimation of the fair
value of these reserves should also include the future exploitation of reserves not yet classified as proved reserves, possible changes in future
prices and costs and a discount rate which represents the time value of money at the calculation date and the uncertainties inherent to estimating
the reserves.

The following table shows the present value of the future net revenues relating to proved oil and gas reserves, calculated on the basis of the
aforementioned assumptions:

At 31 December 2004

Future cash inflows 54,143 451 5,450 30,978 17,247 17
Future development, production and abandonment costs (18,862) (262) (1,803) (9,967) (6,828) (2) 
Future income tax expenses (11,587) (29) (669) (6,600) (4,283) (6)

Future net cash flows after taxes 23,694 160 2,978 14,411 6,136 9 
10% annual discount for estimated timing of cash flows (9,318) (53) (1,088) (5,795) (2,378) (4)

Standardized measure of discounted future net cash flows (1) 14,376 107 1,890 8,616 3,758 5 

At 31 December 2005

Future cash inflows 69,362 489 6,752 35,291 26,799 31 
Future development, production and abandonment costs (24,794) (315) (2,036) (11,165) (11,274) (4) 
Future income tax expenses (15,177) (8) (958) (7,609) (6,592) (10)

Future net cash flows after taxes 29,391 166 3,758 16,517 8,933 17
10% annual discount for estimated timing of cash flows (10,335) (43) (1,222) (5,493) (3,570) (7)

Standardized measure of discounted future net cash flows (1) 19,056 123 2,536 11,024 5,363 10

At 31 December 2006

Future cash inflows 54,861 418 9,147 26,370 16,797 2,129
Future production and abandonment costs (17,796) (295) (1,740) (8,256) (7,203) (300)
Future development costs (4,027) – (144) (2,450) (1,079) (355)
Future income tax expenses (11,868) 6 (4,203) (4,340) (3,292) (38)

Future net cash flows after taxes 21,171 128 3,060 11,324 5,222 1,437
10% annual discount for estimated timing of cash flows (7,630) (28) (964) (3,853) (2,160) (625)

Standardized measure of discounted future net cash flows 13,541 101 2,096 7,471 3,062 812

(1) Including EUR 442 and 253 million relating to minority interest of Empresa Petrolera Andina, S.A. at 31 December 2004 and 2005, respectively.

Millions of euros

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world
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Changes in standardized measure of discounted future 
net cash flows relating to proved oil and gas reserves

The detail of the changes in the standardized measure of discounted future net cash flows for 2006, 2005 and 2004 is as follows:

Balance at 31 December 2003 13,377 93 1,596 8,204 3,437 47

Changes due to sale or transfer prices 
or future production costs 3,710 41 580 3,024 66 (1)

Changes in future development costs (1,085) (3) (61) (612) (409) –
Oil and gas sales and transfers in the period (3,355) (22) (355) (2,230) (747) (1)
Net changes due to extensions, discoveries, 

and improvements in the recovery of reserves 781 – 70 443 268 –
Net changes due to purchases/sales of assets 56 – – – 93 (37)
Net changes due to revisions of reserves (201) – (23) (414) 236 –
Previously estimated development costs 

incurred in the year 404 – 45 215 144 –
Effect of discounting to a different date 

and exchange rate effect 122 2 18 66 39 (3)
Other non-specific changes 353 – – – 353 –
Changes in income tax 215 (4) 20 (79) 278 –

Net change 1,000 14 294 413 321 (42) 

Balance at 31 December 2004 (1) 14,377 107 1,890 8,617 3,758 5

Changes due to sale or transfer prices or future
production costs 9,053 2 1,155 5,539 2,349 8

Changes in future development costs (1,055) 8 (57) (589) (416) (1)
Oil and gas sales and transfers in the period (4,477) (33) (533) (3,019) (891) (1)
Net changes due to extensions, discoveries, 

and improvements in the recovery of reserves 654 – 1 495 158 –
Net changes due to purchases/sales of assets 340 – – – 340 –
Net changes due to revisions of reseves year (2,860) (4) (305) (2,531) (20) –
Previously estimated development costs 

incurred in the year 778 – 53 432 293 –
Effect of discounting to a different date 

and exchange rate effect 3,481 26 453 2,076 925 1 
Other non-specific changes – – – – – –
Changes in income tax (1,235) 17 (121) 4 (1,133) (2)

Net change 4,679 16 646 2,407 1,605 5

Balance at 31 December 2005 (1) 19,056 123 2,536 11,024 5,363 10

Changes due to sale or transfer prices 
or future production costs (2,297) (10) 669 (3,398) 449 (7)

Changes in future development costs (795) 14 (3) (385) (422) 1
Oil and gas sales and transfers in the period (4,985) (35) (687) (2,795) (1,466) (2)
Net changes due to extensions, discoveries, 

and improvements in the recovery of reserves 142 – 23 117 2 –
Net changes due to purchases/sales of assets 636 – (31) – (49) 716
Net changesdue to revisions of reserves 97 5 2,323 539 (2,879) 110
Previously estimated development costs 

incurred in the year 862 1 55 480 326 –
Effect of discounting to a different date 

and exchange rate effect (472) (4) (75) (270) (123) –
Other non-specific changes – – – – – –
Changes in income tax 1,294 6 (2,715) 2,160 1,859 (16)

Net change (5,516) (23) (441) (3,554) (2,301) 802

Balance at 31 December 2006 13,541 101 2,096 7,471 3,063 811 

(1) Including EUR 442 and 253 million relating to minority interests of Empresa Petrolera Andina, S.A. at 31 December 2004 and 2005, respectively.

Millions of euros

Total Spain Africa and 
Middle East

Argentina Central and
South America

Rest of 
the world
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